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Agricultural Engineermé to Improve Rural Construction 


A movement of far reaching importance to lumber dealers ing, and the buildings designed have been explained in bulle- 
as well as to farmers has been carried on during recent months tins, with plans to accompany, in such easily understood de- 
by the department of agricultural engineering of the Ohio tails as to bring them into plain and practical form that any- 
State University, Columbus, Ohio. one not used to reading intricate specifications can readily 

It is a practical effort to improve the type of construction understand. To complete the extension of the service, methods 
of all classes of farm buildings by furnishing the farmer and of estimating labor costs and figuring bills of material are 
farm building contractor complete plans and working details included, and blueprints of the larger styles of buildings are 
for the most modern styles of structures, devised along real furnished when desired, at a nominal cost. 
engineering lines. The movement is under the charge of Vir- Of particular interest to the lumber trade are the facts em- 
gil Overholt, of the department of agricultural engineering, phasized in the bulletins showing the advantages of modern 
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SUCH BUILDINGS AS THESE, PHOTOGRAPHED ON AN OHIO FARM, VISUALIZE THE IDEALS SOUGHT 











asisted by Professors F. W. Ives and H. P. Twitchell, experts plan frame construction over the clumsy old style timber barns 
nthe department. The movement was begun last February that are soon to become obsolete. Instead of the heavy mor- 

fr a canvass of the rural building situation had disclosed — tised posts and braces and other skeleton members laboriously 
4timely need for such improvements. tied together with pins and other devices necessary to secure 

To begin with, a list was completed of about 650 lumber = such construction against wind and other stress, it is shown 
dealers and 900 country contractors and carpenters, these data that the 2-inch plank frame method is more economical, as 
‘ing available in part thru the Ohio Association of Retail well as strong and durable in every way, and affords more 
umber Dealers and in part thru the various county agents, room and convenience. Less labor and less skillful labor is 
who worked heartily in codperation. The assistance of all required for erection. In all the plans the practiced eye of 
‘ounty agents was sought for the purpose of getting full in- a lumberman will discover means of cutting costs of material 
‘mation regarding the contractors and carpenters in rural to a minimum for the benefit of his customer and at the same 
‘mMmunities, and to keep in close contact with the progress and time producing satisfactory profit on the sale by using short 
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y Meeess of the undertaking. lengths in the many places shown where ordinarily much cut- 
the various bulletins previously prepared by the depart- ting of standard lengths would be practiced. 
ment covering agricultural engineering were mailed to the The building bulletins published and distributed are fully 





umber dealers and the contractors and carpenters, followed illustrated, with sectional details and dimensions of all strue- 

plans for homes, barns, silos, hog houses, poultry houses, tural members written on the plans, which feature will be 
Machinery sheds ete. Every kind of construction work of use found of practical interest to the alert retailer in suggesting 
farm has been investigated by men with technical train- (Concluded on Page 75) 
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Window and Door Frames 


Mixed With Lumber 


If you are interested in economical buying, 
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Reforestation on National Scale Now Possible 


NACTMENT OF THE McNARY-CLARKE forestry law is tion of woodlots by farmers and for reseeding the vast areas of cut. 
the culmination of more than a decade of agitation in behalf over lands that will not reseed themselves authorize the secretary 
of Federal legislation. The law itself is designed to establish of agriculture to codperate with the States “in the procurement, 

4 national forestry policy, and its various provisions open the way _ production and distribution of forest-tree seeds and plants... . to 
to the practice of forestry wherever it is desirable or necessary and the end that such seeds or plants . . . . shall be used effectively 
Whether on a small woodlot or upon areas miles in extent. Fire for planting denuded or nonforested lands in the codéperating States 
Protection is given first consideration and the secretary of agri- and growing timber thereon.” The secretary is authorized also 
uh is authorized to “investigate and promote practical methods — to aid owners of woodlots and of farms in establishing and improv- 
of insuring standing timber and growing forests from losses by ing woodlots, shelter belts, windbreaks and other useful timber 
fire and other causes.” Thru the States the Federal government is crops. 
empowered to codperate with owners of all classes in the protection The new law perpetuates and extends the policy of Federal pur- 
of “timbered and forest-producing lands from fire.” The secretary chase of lands suited to timber growing by authorizing the purchase 
of agriculture is authorized also to work with State officials and of lands within watersheds of navigable streams that protect 
other agencies in devising tax laws designed to encourage the streamflow or that are suitable for the production of timber. The 


onservation and growing of timber. 


new law also empowers the President to establish as national forests 


Provisions of the law designed especially to promote reforesta- or parts thereof any lands within the boundaries of Government 
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reservations that are suitable for the growing of timber. Also 
provision is made for the acceptance by the Federal government of 
lands donated to it by private owners for reforestation purposes. 

In brief, the new forestry law is designed to promote reforestation 
by the Federal government, by the States and by private owners 
wherever it is practicable and desirable. Its provisions are framed 
in response to the wishes of those most competent to advise and in 
acordance with the experience of those who have been seriously 
trying to put forestry on a practical basis. The law is a codpera- 
tive measure thruout; and for that reason it can not be made 
effective without the positive aid of the States and of private 
owners. The Federal government can aid but it can not coerce. 
This is the kind of law that lumbermen have sought, and now that 
it has been enacted it is to be the interest of lumbermen, as indeed 
of all citizens, to make it effective in all its provisions. 





Significant Farm Building Campaign 

OME CONCLUSIONS OF INTEREST TO LUMBER retailers 
S are suggested by the story beginning on front page of this 

issue, covering the rural building program being fostered by the 

Agricultural College Extension Service of the University of Ohio. 

The plan, in brief, is to educate the farmer and farm building 
contractor to utilize actual engineering skill and practice in the 
planning and constructing of all classes of farm improvements. In 
this work the agricultural engineering experts, who are not merely 
office architects but practically trained men who came from the 
farms, are furnishing plans and details for every variety of farm 
construction, from a pig trough to a modern dwelling; all designed 
with a view to maximum service and durability at a reasonable 
investment. As will be noted, very encouraging progress has been 
made and the response on the part of the builder and retail dealer 
has been universal. 





In describing this as a movement of far-reaching importance to 
retail lumber interests, it may be added that it applies as well to 
the lumber industry as a whole. For as a successful experiment jt 
suggests expansion. There are forty-seven other States that should 
be as interested and alert in agricultural building improvement as 
Ohio. To what extent they are actually working or investigating 
along such lines no survey is available to show. State educational 
departments have long been active in promoting better school build- 
ings and have adopted and standardized plans and codes, and even 
specifications to be followed by architects independently employed 
by school boards. The results have been simply marvelous. Wher- 
ever modern rural schoolhouses have been erected, it has started 
an endless chain of construction, spreading from precinct to precinct, 
and over counties and entire States, so that now the tourist is seldom 
out of sight of a commodious and attractive country schoolhouse. 
‘inancing methods have likewise been revolutionized; so that today, 
instead of a doubtful and inadequate subscription list of donations 
as an uncertain resource of funds, communities go at it in a busi- 
nesslike way and vote bonds; building is done by contract, and pay- 
ment for material is usually in cash as due. 

This rural school building evolution is putting rural building of 
other classes on a more businesslike basis. Good school improve- 
ments raise the standards. Seldom does a bond issue fail to carry, 
As rural school patrons have accepted State institutional advice and 
cooperation in raising the standards of their local school improve- 
ments, so will they welcome agricultural extension service along 
other jines of still closer relation to their personal interests. This 
tendency is recognized in the ready response to the efforts above 
described as pioneered by the Ohio State University. If successful 
in Ohio, why not in Iowa, Georgia or Oklahoma? Lumbermen every- 
where might well keep in touch with the agricultural engineering 
departments of their own State universities and coéperate in any 
similar movement that so vitally concerns their local opportunities. 





American Lumber Standards Become Effective 


LANDMARK IN AMERICAN LUMBER HISTORY was 
set up July 1, when the American Lumber Standards be- 
came effective by the practically unanimous agreement of 

all the interests concerned in the manufacture, distribution 
and use of softwood lumber. The standards are the product 
of about two years of study, consultation and conference and 
their adoption is an achievement in industrial self-government 
that is epochal in significance. The time devoted to the work, 
the methods pursued and the patience exercised exemplify a 
public spirit that deserves the warmest commendation. 

The fixing of lumber standards is but a part, tho an exceed- 
ingly important part, of a program of standardization that is 
designed to comprehend all industries and that. owes its impe- 
tus and direction to the initiative and leadership of Herbert 
Hoover, secretary of commerce. Mr. Hoover has kept in close 
touch with the lumber standardization work and he has fre- 
quently given public expression to his views of its importance 
to the industry and to the public. One phase of the question, 
that of self-government in industry, he has often adverted to. 
This work, he said, could best be accomplished thru associa- 
tional codperation, and the fact that it has been so accom- 
plished, he said “is proof of industrial conscience and service.” 
“For years,” he said, “aggrieved persons and some of the trade 
have been agitating the question of lumber standards in Con- 
gress. Numerous bills have been introduced. If this effort 
succeeds no legislation will be necessary. This is keeping the 
Government out of business thru the remedying of abuses 
by business itself.” 

It is realized, of course, that the adoption of the standards 
by a group of representatives and the fixing of a day when 
they shall become effective do not put them into practical op- 
eration. That will require time and patience as well as sympa- 
thetic support on the part of individual op: rators, distributers 
and consumers. “The action and reaction of the buyer and 
seller upon each other,” said Mr. Hoover, “in their desire to 
secure fair dealing in industry can procure enforcement.” 
The step is in fact revolutionary in some of its aspects, and the 
difficulties involved in shifting from one standard to another 
have not been underestimated by even the most enthusiastic 
supporters of the standardization program. It should be re- 
membered, however, that the lumber industry in adopting the 
standards is merely keeping step with the march of progress in 
conservation and waste elimination. 

The necessities of leadership in the standardization program 
within the lumber industry have thrown the burden chiefly 
upon the National Lumber Manufacturers’ Association; and 


the plan for setting up machinery for making the standards 
effective contemplates the organization of the Central Bureau 
of Lumber Standards as a part of the National’s service. This 
service will be in charge of Arthur T. Upson, engineer, for 
many years in charge of industrial investigations at the Forest 
Products Laboratory. Mr. Upson is splendidly equipped by 
both experience and temperament for the position he has ‘just 
assumed, and the central bureau under his direction is sure to 
be an efficient agency for promoting the cause of standard- 
ization. 

Another feature of the service contemplated in connection 
with the standardization program is the preparation of a hand- 
book of American Standards Lumber purchase and use specifi- 
cations; its specifications being confined to the American 
Standard and extra-Standard lumber. Such a handbook of 
standards will fit admirably into the plans for trade exten- 
sion that the National and the various regional associations 
have in contemplation. The National Lumber Manufacturers’ 
Association already is in touch with building officials thruout the 
United States and proposals regarding the adoption of the 
American Standards are receiving very hearty responses from 
that direction. It is estimated that the National’s advertising 
featuring the American Standards will reach directly and in- 
directly about fifty million people. 

Careful consideration of the standardization program in all 
its ramifications must convince any lumberman that vast bene- 
fits are sure to accrue to all members of the industry as well as 
to the public as a whole. The adoption of the American Stand- 
ards gives a unity of interest that has not hitherto existed, 
and it goes farther than anything heretofore undertaken to 
make lumber a standardized product like many of the materials 
with which it must compete. It will thus open fields for trade 
extension that could hardly be reached at all and certainly not 
so effectively when lumber was marketed on a multitude of 
standards. 

Lumbermen do not underestimate the difficulties involved 
in making the lumber standards effective. They ought not to 
seek to evade in the least their individual responsibilities 1n 
putting them into practice. Action thus far taken has been 
honestly representative; every interest has had its day 
court. The conclusion reached was brought about by investi- 
gation, study and conference. The act of adoption is essen- 
tially the act of the whole industry. Ultimate success re- 
quires loyal and persistent support of the Standards, and the 
benefits resulting from complete enforcement of the Standards 
will be reaped both directly and indirectly by all lumbermen. 
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Confident of Market Recovery 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., July 2.—In reply to an 

inquiry from a southern lumber manufacturer, 
Wilson Compton, secretary-manager of the Na- 
tional Lumber Manufacturers’ Association, has 


written the following important outline and 
analysis of business conditions from the view- 
point of the lumber industry: 

‘(My analysis of business conditions, reflect- 
ing information of all varieties and from all 
types of sources, leads me to the conclusion that 
moderate industrial activity is all that can rea 
gonably be expected until October. The indus- 
trial situation is exceedingly uneven. More than 
a score of important industries show greater 
activity now than last year. Others, equally 
or more important, show a volume of commodity 
movement from 10 to 50 percent less than last 
year. Lumber conditions also are spotted and 
will, I think, remain so during the summer. 
The South is better than the West; the North 
better than the South, and the hardwood in- 
dustry in the North is apparently in slightly 
better shape than in the South, but no better, 
if as good as, in the Appalachian territory. 

‘‘The forest products car loadings during 
the first five months of 1924 are a little greater 
than the total volume during the same months 
of 1923. Manifestly the volume of lumber move- 
ment has been greater than usual. Also the pro 
duction has been on a larger seale than usual 
during the last five years. Under similar cir- 
cumstances heretofore it has always taken the 
lumber industry a period of several months to 
adjust total production to the broad movements 
indemand. The result is a relative scarcity of 
stocks during the early months of a broad lun- 
ber buying movement, and ordinarily a com 
pensating increase in unsold stocks during the 
period of decline in general buying. It takes 
the lumber manufacturing industry between four 
and six months to adjust itself, both going and 
coming. 

‘‘Manifestly there has been a large consump 
tion of lumber this year. Current reports would 
indicate that lumber stocks in loeal yards and 
held by lumber using industries are relatively 
low. Probably they are. Such a situation is 
entirely logical. As long as production and 
shipments are notably out of joint, hand to 
mouth buying is to be expected. Particularly 
so when manufacturers and wholesalers, finding 
themselves with an array of ill-sorted stocks, are 
making ‘special’ offers in order to move their 
surplus items. That condition makes bargain 
hunters. Bargain hunters do not buy in ad- 
vance, 

‘‘These, however, are somewhat superficial. 
For the lumber industry as a whole there is a 
much more important underlying condition. 
Most lumber is used in construction in some 
form. In 1920 the average southern pine prices 
reached $54; they are now about $28. Douglas 
fir in 1920 reached $44; it is now about $22. 
Between the peak in 1920 and at the present, 
lumber mill prices have been practically cut in 
two, 

‘Generally speaking, lumber products con- 
stitute from one-quarter to one-third of the 
finished cost of an average Jumber-built house. 
The cost of installation, general building trades 
labor, constitutes between one-third and one-half. 
For the country as a whole wages in building 
trades are now greater than in 1920, or than at 
any time heretofore. Please do not mistake me 
as setting up an argument for lower wages. I 
am discussing not wages as such—which is a 
separate matter—but the labor price in build- 
Ing costs. I point out simply the fact that the 
30 percent cost factor has declined 40 to 50 
Percent (and likewise I presume the retail prices 
M substantially similar proportion); while the 

percent factor in building costs has dropped 
hot at all. 

“This situation is manifestly lop-sided. Re- 
duction of building cost is not necessarily de- 





pendent upon lower wages. It is largely de- 
pendent upon lower labor cost. But such re- 
duction can be accomplished as well by greater 
productivity and efficiency of labor as by de- 
cline in wages themselves. This lop-sided con- 
dition of industrial readjustment is apparent 
too in the wood-using industries, tho probably 
not so pronounced as in the construction field. 
The hardwood industry is not as directly con- 
cerned in construction as is the softwood in- 
dustry. It is not to be expected, however, and 
in fact it has not heretofore occurred, that there 
should be any marked difference between hard- 
woods and softwoods with respect to funda 
mental conditions. 

‘You have asked merely for a statement of 
my views. Manifestly I can not make an in- 





No Telegraphic Statistical 
Reports 


Owing to going to press one day earlier 
than usual, occasioned by the Independ- 
ence Day holiday, the AMERICAN LUM- 
BERMAN is unable to present this week the 
usual telegraphic reports on southern pine 
mill prices and those on production, orders 
and shipments issued by the National 
Lumber Manufacturers’ Association. 











telligible response without this brief mention 
of facts which lead me to the conelusion that 
the lumber movement of the country as a whole 
during the summer and early fall will at best 
be moderate and that thereafter a gradual and 
fundamental recovery may be expected with 
considerable confidence. ’’ 


Leaves Government Service 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 2.—The Department 
of Commerce today announced that William 
A. Durgin, who for two and a half years has 
been chief of the division of simplified practice, 
has left the government service to resume his 
connection with the Commonwealth Edison Co., 
of Chicago, from which he was borrowed by 
Secretary Hoover to assist in the campaign for 
the elimination of waste in industry thru reduc- 
tion of excess varieties. Ray M. Hudson, who 
has been assistant chief of the division since it 
was established, succeeds Mr. Durgin. 


Extends Time for Road Construction 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 2.—Division 4 of 
the Interstate Commerce Commission has ex- 
tended from June 30 until Dee. 31, 1924, the 
period within which the Longview, Portland & 
Northern Railway Co. may complete the con- 
struction of the railroad authorized on July 11, 
1923, in Finance Docket No. 2,82. 


Vernonia Mill Ready to Cut Lumber 

PORTLAND, ORE., June 28.—The new mill at 
Vernonia of the Oregon-American Lumber Co. 
will begin cutting lumber in a week or ten days, 
it was stated today at the company’s offices in 
this city. The output will be about 250,000 feet 
a day. Charles 8S. Keith, head of the company, 
is here from Kansas City for the opening of 
the plant, which is one of the largest and most 
modern in the Pacific Northwest. Allen Hemp- 
hill has arrived in Portland from Chicago to 
have charge of the sales here, but the principal 
sales office will be in Kansas City. The Oregon- 


American Lumber Co. is the largest operating 
company in the Nehalem timber belt and its 
entry there has resulted in much development. 
The town of Vernonia consisted of only a few 
houses two years ago, but is now a thriving 
community with a large business. 


Favors Conference on Overproduction 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., July 1—Seecretary of 

Labor Davis has initiated steps looking to a 

conference of lumber manufacturers to discuss 

possible overproduction in the industry. Mr. 

Davis apparently feels that more lumber is be- 

ing produced than really is necessary and that 

the result may be a closing down later on with 
resultant unemployment. 

The lumber industry is not the only one in 
which he feels there is overproduction, but he 
has made a start with lumber, discussing the 
matter with officials of the Department of Com- 
merece and other departments, if not with Presi- 
dent Coolidge himself. He has talked the mat- 
ter over with Wilson Compton, secretary-man 
ager of the National Lumber Manufacturers’ 
Association, requesting that he communicate 
with leading lumbermen. 

Uptodate there is no indication that lumber- 
men generally feel that actual overproduction is 
taking place in the industry. For the most part 
an optimistic view is taken of the future. 

It is at least cheering that one department 
of the Government is seriously thinking of the 
possible untoward result in the future of over- 
production now from the standpoint of employ- 
ment, since as a rule when Government spokes- 
men have anything to say on this subject, ex 
cept those in the Forest Service who know the 
situation, they are inclined to lambaste the lum- 
bermen for alleged curtailment of production. 
In fact, this runs all thru the reports of the 
Federal Trade Commission on the different re 
gional manufacturing associations. 


New Memphis Company Organized 
[Special telegram to AMERICAN LUMBERMAN] 
MEMPHIS, TENN., July 2.—A new South Mem- 

phis Lumber Co., has just been formed here 
with a capitalization of $25,000. It will handle 
lumber and building materials, doing both a 
wholesale and retail business. The ineorpora- 
tors include W. C. Jones, H. B. Northeutt, H. 
D. Bird and L. R. Browne. 


Suspends Tariff Supplements on Sash 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 2.—The Interstate 
Commerce Commission has suspended until Nov. 
2 the operation of certain schedules as pub- 
lished in supplement No. 16 to Agent R. H. 
Countiss Tariff I. C. C. No. 1,124, and supple- 
ment No. 11 to his tariff I. C. C. No. 1,132. 
These schedules propose to restrict the appli- 
cation of commodity rates on sash in carloads 
on eastbound transcontinental traffie originat- 
ing in Pacific coast States so that such rates 
would apply only on unglazed sash, resulting in 
increased rates on glazed sash. 

Farmers’ Buying Power Increased 

WASHINGTON, D. C., July 1—The exchange 
value of farm products for the things that farm- 
ers buy now stands at the highest point in nearly 
four years, declares the United States Depart- 
ment of Agriculture in its monthly agricultural 
review issued to-day. 

Such improvement as the situation shows is 
attributed to the continued slow decline in 
prices of non-agricultural commodities at the 
same time that agricultural products have held 
their own. The department’s index of the pur- 
chasing power of farm products in terms of 
other commodities is 77 for May, using the 
year 1913 as a base or 100. 

The corn crop now occupies a conspicuous 
place on the agricultural stage, and promises 
to be a pivotal factor in the entire meat and 
dairy situation of 1925, the department says. 
Wheat growers are reported to be in a some- 
what more cheerful frame of mind over the 
recent advances in wheat, due to a smaller pros- 
pective world crop. 
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Timber Stand and Annual Cut 


If you have any publication that could give us 
accurate information regarding the standing timber 
and the annual rate of consumption in the United 
States, Canada and Mexico, we shall be glad to 
know about it.—INQuIRY No. 1,514. 

{The information asked by this inquirer re- 
garding the standing timber and rate of con- 
sumption in the United States has often been 
published in the AMERICAN LUMBERMAN. Infor- 
mation with respect to Mexico’s timber resources 
and rate of consumption is given in Zon and 
Sparhawk’s work ‘‘Forest Resources of the 
World’’ published in 1923. According to these 
authorities the area of forests in Mexico has 
been variously estimated at from 20,000,000 to 
140,000,000 acres. Comparatively recent esti- 
mates by the Mexican Forest Service indicate 
that there are 49,400,000 acres of timber forest 
and 24,700,000 acres of woodland and chaparral. 
The total stand of timber in Mexico has been 
roughly estimated at 53,000,000,000 cubic feet, 
including all standing material. Another esti- 
mate given by the authorities already mentioned 
is merely an approximation, fixing the amount of 
saw timber at 273,907,000,000 board feet. In 
addition to the saw timber there are 211,255,- 
000,000 board feet of timber. 

The annual cut of lumber in Mexico in 1913 
was estimated at about 460,000,000 board feet, 
including hewn ties. The cut of cordwood and 
charcoal in the same year was estimated at 630,- 
000,000 cubie feet, while from 3,000,000 «to 
4,000,000 cubie feet of cabinet and dye woods 
were cut for export. Another estimate made in 
1918, based on prewar consumption, gives for 
the total cut 706,000,000 cubic feet. Zon and 
Sparhawk express the opinion that under normal 
conditions the average cut is about 700,000,000 
cubic feet a year. 

In an English work, entitled ‘‘ Timber Prod- 
ucts,’’ just published by official authority, the 
timber of merchantable size in Canada by 
species is given as follows: 


Estimated Stand of Timber of Merchantable Size 
in Canada by Species 
PuLe Woop, 
FuEL Woop, 
Saw TIES, POLES, 








MATERIAL Posts Erc. TOTAL 

1,000 1,000 1,000 

Softwood— cn. 7t. cu, ft. cu. jt. 
BORUOG -sssasnee 25,264,715 44,783,154 70,047,869 
eam TP. ..6 6. 10,516,820 19,203,440 29,720,260 
Jack pine ...... 3,996,530 25,254,492 29,251,022 
SSRGOT ss owen cies 17,979,240 4,065,761 22,045,001 
Douglas fir ...... 16,512,600 374,400 16,887,000 
Hemlock ....... 14,879,518 1,265,136 16,144,654 
White pine ..... 3,827,025 4,559,958 8,386,983 
Med PING .sccves 866,145 1,632,735 2,498,880 
ee ere 732,115 710,184 1,442,299 
Western yel. pine 876,000 117,000 993,000 
Yellow cypress.. 876,000 117,000 993,000 
WOR. 2ic000 96,326,708 102,083,260 198,409,968 

Hardwood— 

rere 3,234,630 26,315,480 29,550,110 
White birch 1,188,045 5,599,100 6,787,145 
Yellow birch 1,278,695 3,003,550 5,282,245 
MED beeniiees 1,359,114 2,671,125 4,030,240 
ren 401,979 741,734 1,143,718 
Basswood ....... 242,214 302,100 544,314 
eee 195,786 235,298 431,083 
eee 120,669 213,250 333,919 
Cottonwood ..... MSEOIe -<ascuwass 172,572 
are 43,143 58,33 101,473 
rer rrr aT ree 4,750 4,750 
OUR: seawene 381,564 


9,236,847 39,144,717 48, 
Grand total. .105,563,555 141,227,977 246,791,532 
In the same work the average quantities of 
standing timber cut for lumber, lath, shingles 
and pulpwood for the five years 1917 to 1921 
by kinds of wood are given as follows: 


Cubic feet 


Spruce ..... 578,423,000 Western yel. 13,123,000 
Douglas fir..168,501,000 Larch ...... 11,981,000 
White pine..132,666,000 Maple ...... ,347,000 
Balsam fir...110,128,000 Basswood 5,287,000 
Cedar ...... 86,587,000 Poplar ...... 4,995,000 
Hemlock .... 82,430,000 . ree 4,496,000 
Red pine ... 20,934,000 Others ...... 44,632,000 


Birch ....... 17,319,000 panetinetasccatantiton 
Jack pine... 13,514,000 Total ....1,804,363,000 


—EDIToR. ] 


Small Dimension That Will Not Warp 


We are manufacturing a small folding table for 
tourists’ use, requiring slats 144"x114”x27” and 36”. 
We are at the present time using pecan lumber, 
drying the strips in double thickness and ripping 
them afterwards. In using this lumber in this 
way we have difficulty with warping. We should 
like, therefore, to find a wood that can be used in 
the dimensions specified and for this purpose with- 
out warping.—INquIRyY No. 1,310. 

[This inquiry is made by a manufacturer of 
camping equipment in Arkansas. There are 
reasons for believing that there would be less 
trouble from warping if the strips were sawed 
to the final thickness first and dried afterwards. 
Any information that readers may give with re- 
gard to other woods that would be suitable for 
this purpose, or regarding methods of drying 
pecan that would obviate warping, will be for- 
warded to the inquirer, whose name will be 
supplied upon request.—EDITor. | 


Is a Commission Salesman a Broker? 


In the AMERICAN LUMBERMAN a number of years 
ago you published an inquiry under the heading 
“Are Commission Salesmen Brokers?’ I have 
always been guided by the opinion expressed in 
that article and did not consider myself a broker, 
but the local office of the internal revenue depart- 
ment claims that because I have an office I must 


a commission, and is compatible only with a 
sale and resale. It is absolutely inconsistent 
with the duty of an agent for purchase, inag. 
much as it is the essential idea of a purchase 
thru a broker or any other agent of the kind 
that the whole benefit of the purchase should 
go to the principal and that the sole interest 
of the agent should be in the commission aq). 
lowed him by his principal. The office of a 
broker is to make privity of contract between 
two principals and this is utterly incompatible 
with making a contract at one price with the 
one and a corresponding contract at another 
price with the other.’’—EpIrTor. | 


Cement for Chinking Cracks in Logs 

{ would like to ask how to make the best cement 
or concrete mixture for chinking up cracks in log 
cabins. I have been told that ordinary Portland 
cement and sand is used with an admixture of a 
certain percentage of lime to make it work easier 
but have been unable to get the proportions or 
whether quick lime or slacked lime is used.—Iy.- 
quiry No. 1,313. 

[It is believed that a mixture of one part of 
cement to four of sand and gravel would serve 
the purpose of this inquirer. If the sand and 
gravel or stone are separate a mixture of one 
part cement, two of sand and three of gravel 
would be about right. The mixture might be 




















This photograph shows a tree planting crew in the Adirondacks. The men in the first line are prepar- 


ing holes for seedlings with mattocks. 


{ Those in the second line, carrying the seedlings in buckets 
with water enough to keep the roots moist, are planting. 


The close spacing of the new trees 4s 


a reminder that the trees in a forest are the survivors of an army of seedlings which have met 


the attack of fire, grazing animals, and other hazards. 


To replace a tree that has been cut, not 


one but a number of seedlings must be planted. Most of our forest areas that have been devastated 
by fire or careless logging will regrow trees from scattered seed, but on some areas like the one 
shown here seedlings must be transplanted from nursery beds to insure quick reproduction with 


desirable species. Of 


lands better suited to growing trees than to any other use, there are in 


the United States 81,000,000 acres which can not restock with trees unaided So far only 1,500, 


000 acres have been planted by private, State, 


Service.) 


and national interests. (Photograph by Forest 








be so considered. Kindly advise me what the ex- 
perience of others in a similar situation has been.— 
InquiRY No. 1,309. 

[This inquiry is made by a North Dakota 
lumberman. As the AMERICAN LUMBERMAN has 
no record of a decision by the internal revenue 
bureau on this question, it is referred to read- 
ers in the hope that some of them may be able 
to give their experience for the benefit of the 
inquirer, whose name will be supplied upon 
request. 

Incidentally, readers may be interested in 
the following paragraph from the court’s de- 
cision in Johnson vs. Kearley, defining broker: 

‘*To add on to the price of the article bought 
an arbitrary sum is a taking of profit and not 


helped by the addition of from 10 to 20 percent 
by volume of hydrated lime. Readers who have 
had experience in the use of cement to fill cracks 
between the logs of cabins are invited to givé 
any information they may have for the benefit 
of this inquirer, whose name will be supplied 
upon request.—EDITOR. } 





‘(THE SANITARY pig pen’? is the next prob- 
lem for country lumber yards to study in find- 
ing good sales propaganda to use to their farm 
er friends. Infectious diseases among swine 
often are traceable to unhealthful housing and 
lot conditions affecting the once supposed 
vulnerable porker. 
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Southern Pine Trade Improves 


Southern pine manufacturers report a con- 
tinued improvement in demand and a further 
strengthening of the market. Retailers are buy- 
ing yard stocks on a considerably increased scale, 
now that they have ascertained that prices have 
actually struck bottom and that building is 
going ahead, without any further interruption 
in prospect for the rest of the season. Demand 
is still confined largely to the cities, but pros- 
pects for a good country trade in the fall are 
steadily brightening. The wheat harvest, which 
began last week in the middle and southwestern 
States, shows a yield fully up to the last esti- 
mate, and perhaps a bit better. The backward 
season will delay harvesting in the northern 
States, but the outlook here also is for a good 
yield. Indications are that wheat prices this 
year will average higher than for several pre- 
vious years. A good corn crop is also in pros- 
pect, with prices currently advancing. Most 
other farm products are in good condition, with 
prices on the whole showing a good tone. The 
best business is still in the South, but improve- 
ment has occurred in all sections, tho probably 
most notably in the middle West. A big de- 
mand for lumber is developing in the storm 
areas where buildings suffered heavy damages, 
necessitating extensive repairs. Retail yards in 
these areas are as a rule poorly stocked, and 
are clamoring for immediate shipments on good 
sized orders. 


The eall for railroad and ear material is still 
limited, but industrial interests as a whole are 
purchasing more freely, there being a much 
improved feeling among business men in gen 
eral. A good many smaller southern pine mills 
closed down during the recent lull on account 
of the scarcity of orders and the ruinously low 
prices obtainable, and have to a large extent 
liquidated their stocks to a point where they 
are now refusing a large percentage of the 
orders sent them. The larger operations that 
have continued cutting report good order files 
and small supplies, rather poorly assorted. 
These, too, are curtailing production, and pre- 
fer to pile their lumber to selling it at present 
prices. Practically every mill in the South will 
be closed down for a few days over the Fourth, 
and this loss of production should find reflection 
in the market. Prices are a good deal steadier 
than they were and some items have shown ad- 
vances. Inch No. 2 common exhibits the great- 
est strength, and this is generally regarded as 
a key item. 

Transit cars afield are relatively few, and well 
loaded ones sometimes command a slight pre- 
mium. Despite the improvement in the market 
and the outlook for further expansion in demand 
and higher prices, there is still very little specu- 
lation. Foreign buyers are fairly active in the 
market and are now making more reasonable 
offers on stock needed. Inquiries from this 
source are numerous and indicate a good over- 
seas business during the summer. 


Southern Hardwood Trade Features 


A better tone to the southern hardwood mar- 
ket is reported by producers in all sections. 
More orders are being placed and inquiries are 
more numerous, calling for somewhat larger 
quantities than has been the rule heretofore. 
The great construction activity thruout the 
Country is reflected by the sustained buying by 
building interests, such as flooring, sash and 
door and interior trim manufacturers, who are 
busy on good sized order files. Reports of the 
automobile industry are reassuring. Retail 
sales of motor ears are stated to be very en- 
couraging, and some large manufacturers are 
understood to be planning to increase their 
August production schedules by 15 percent. 
Automobile production meanwhile is at its low- 
est ebb, probably due more to this being the 
inventorying season than to the actual state of 
the market. A gratifying element is the steady 


increase in American automotive exports, which 
now amount to practically 10 percent of the 


entire production. During’the first four months 
of this year $83,086,851 worth of pleasure cars 
and motor trucks were sent overseas, and the 
movement has inereased during the last two 
months, 

Furniture interests are now busy with the 
midsummer shows and consequently are buying 
but little. However, they are expected to be- 
come considerable factors in the trade following 
the close of the shows. There has been a re- 
cent improvement in the movement of low grade 
hardwoods to box and erating case makers, who 
say that while their business remains compara- 
tively quiet it has increased encouragingly dur 
ing the last month, with indications of further 
improvement from now on. Agricultural imple- 
ment manufacturers are making fairly satisfac- 
tory sales and look forward to good business 
in the fall, and are consequently buying some 
lumber. Miscellaneous consumers are buying 
only as they need the material, but a generally 





Statistics on production, orders and 
shipments appear on page 54 





better feeling pervades the industry and the 
outlook has brightened correspondingly. For- 
eign interests also are moderately active in the 
market. 

Prices have shown no particular change dur- 
ing the last fortnight. There is less fluctua- 
tion, and in the case of some of the scarcer 
items the trend is upward. Many small mills 
being closed down, and the larger ones holding 
output down to a conservative level, stocks are 
showing no notable accumulation. If fall de- 
mand develops into the volume expected, hard- 
wood manufacturers say that higher values 
would not be surprising. 


Western Pines and Redwood 


Inland Empire producers of western pines 
state that there is a moderate volume of indus- 
trial buying. Retailers are still slow in en- 
tering commitments, business with northern and 
eastern yards being rather better than with 
those in the middle West, which are still very 
conservative, waiting to determine exactly what 
proportions country trade may assume during the 
latter part of the summer and in the fall. There 
have been no important price changes during 
the last fortnight. There was some heavy un- 
loading of surplus stocks in some markets, but 
when this was completed prices promptly went 
back to their former level. Producers of Cali- 
fornia white and sugar pine report that many 
inquiries are in circulation, while there is a 
moderate volume of sales. Buyers usually are 
offering very low prices and are apparently 
holding back their larger orders in hopes of a 
lower market by the time they have actual need 
of the lumber. Manufacturers, however, be- 
lieve that rock bottom has been touched and 
that any expansion in demand, such as they 
believe is at hand in view of the recent improve- 
ment in general business conditions, will quickly 
be followed by an upward tendency in prices. 
A number of mills meanwhile are curtailing 
production and others will do so after they have 
obtained an assortment for drying. While there 
is a good deal of No. 2 shop in white pine, No. 1 
shop and uppers are rather scarce at some mills. 
Kight quarter sugar pine is not very plentiful 
and there has recently been some increase in 
demand for that wood. 

The redwood mills are curtailing to some ex- 
tent, and as there is a moderate demand both 
in California and the East, prices are being 
well maintained. Eastern inquiries are fairly 
plentiful and a good fall trade is looked for- 
ward to. 


Developments in Cypress Market 


Some improvement in the call for cypress is 
reported by manufacturers, this being at- 
tributed to the greater interest in the market 
shown by retailers. Industrial demand holds 
up very well and the outlook is generally 
considered favorable. Lower grades are still 
in greatest demand, while the movement of 
uppers is relatively slow. Prices hold firmly 
on all grades, however. Production is being 
steadily maintained and mill assortments have 
improved during the last month. 2 


Fir Mills Curtail Production 


This week’s news from the west Coast fea- 
tures a great curtailment in production of 
Douglas fir lumber, which is general thruout 
the producing territory. Curtailment has 
been practiced for some time, but at no time 
extensively enough materially to influence the 
market. On July 1, however, most of the mills 
were scheduled to close down until after the 
holiday, ostensibly for the customary summer 
repairs. While the cargo mills, which recently 
have experienced a notable improvement in 
overseas demand, are expected to resume 
operations shortly after the Fourth, the in- 
terior mills which depend almost exclusively 
on the rail trade may be slow in opening up 
again. Many of them have stated that they 
intend to remain down until there has been a 
very definite improvement in the domestic 
market, particularly as concerns prices. 

Domestic demand for west Coast woods has, 
on an average, been better than normal during 
the entire year. Production, however, has 
been maintained at a very high rate, and as 
manufacturers were averse to piling the lum- 
ber in their yards they found it necessary con- 
tinually to crowd sales in order to keep mov- 
ing the amount of lumber that was being pro- 
duced. The result of this crowding of sales 
was the declining market, which has been a 
source of worry to the entire industry during 
the last two months. It was early realized 
that the only remedy was curtailment of pro- 
duction, but it was with hesitancy that this 
remedy was adopted. According to statistics 
compiled by the West Coast Lumbermen’s As- 
sociation shipments so far this year have 
amounted to approximately 3 percent more 
than the lumber produced. Stocks conse- 
quently are low and badly broken, despite the 
general impression to the contrary. With 
any considerable curtailment of output many 
mills will not be able to handle the ordinary 
run of orders and the result will undoubtedly 
be a strengthening of the market. Already 
there is an upward tendency of prices no- 
ticeable. Distributers say it is harder to 
place orders and advise their customers to 
buy now to avoid disappointment later on, 
or at least higher prices. Some of the largest 
Jumber buyers in the United States have re- 
cently placed heavy orders, apparently figur- 
ing that the bottom of the market has been 
reached and that the time to buy is now. 
Middle western and eastern retailers as a 
whole are showing keener interest in the mar- 
ket and are undoubtedly preparing to buy on 
an increased scale. Most of the current busi- 
ness comes from city yards, but as the crops 
ripen and are harvested, the prospects for the 
country trade this fall are brightening. De- 
mand in the Pacifie Northwest is very good, 
and a fair business is also being transacted 
with California, especially in the sections trib- 
utary to San Francisco. The Atlantic sea- 
board is still dull, due to the amount of lum- 
ber on hand there, but the overseas markets 
are buying on a considerably better scale than 
sixty days ago. 

SARA EBBAAEBLAGEEGSAS 

HEWN TIES used annually by the railroads of 
the country number 87,500,000 which is equiva- 
lent to 2,625,000 board feet of lumber. 
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Left: Stable and sled-shed of old lumber camp near Rhinelander. 
Business block of Elcho, home of the Charles W. Fish Lumber Co. 


family. Center: 


The set of four huts, of which this is part, is now occupied by a thrifty settler 
Right: 


Typical ruin from the old pine days 


With Pen and Camera Thru Wisconsin Mills and Camps 


[This is the second and final instalment of 
the story ef a trip thru the Shawano-Wausau- 
Rhinelander lumber producing section of Wis- 
consin, made three weeks ago by a member of 
the AMERICAN LUMBERMAN’S editorial staff in 
company with H. W. Maffctt, of the Maffett- 
Graef Lumber Co., Appleton, Wis.—piTor. } 


Wausau is the silk-stocking town of the 
North. The of only 20,000 population, it is 
exceeaingly wealthy and has many palatial 
residences that would in no wise shame the 
aristocratic sections of Chicago’s North Shore. 
Practically all the city’s best families hear 
names that for decades have been 
intimately associated with Wiscon 
sin’s lumber industry. Lumber, in 
fact, made Wausau, and lumber is 
still Wausau’s leading article of 
trade. 

Here «a number of large and 
splendidly equipped mills are lo 
cated or have headquarters. That 
of the B. Heinemann Lumber Co. 
is the largest local operation, with 
a daily capacity of approximately 
80,000 feet. This mill was orig- 
inally built by Alexander Stewart, 
one of the most conspicuous of the 
old time Wisconsin lumbermen. 


Started Lumbering in the ’40s at 
Wausau 


Mr. Stewart came from New 
Brunswick to Milwaukee, Wis., in 
1849, when twenty years of age. 
His brother John had _ previously 
settled at Big Bull Falls, where 
Wausau now stands. Alexander de 
cided te join his brother, and 





walked nearly the entire distance from Mil- 


waukee. He became employed in logging oper 
ations at Big Bull Falls. In 1852 he formed 
a partnership with his brother under the firm 
name of J. & A. Stewart and engaged in logging 
and buying lumber, rafting the purchases down 
the Wisconsin River to the Mississippi and 
thence as far south as St. Louis. Mr. Stewart 
made seventeen of these hazardous trips of 600 
miles during the more than twenty years he 
followed that branch of the business. In 1872, 
Walter Alexander was admitted to the firm and 
the name was changed to J. & A. Stewart & 


Scene on beautiful White Lake. 


Co. A mill at Wausau was bought, which con- 
tributed 9,000,000 feet annually to the pre- 
vious volume of business transacted. In 1884 
the Alexander Stewart Lumber Co. was incor 
porated and a large mill was built on the river 
just below the Big Bull Falls. This, modern- 
ized, is the present Heinemann mill. 

Alexander Stewart, whose engrossing history 
can be said to be Wausau’s history, also had 
innumerable other interests in the lumbering 
industry thruout northern Wisconsin, in Canada, 
and elsewhere. He was among other things 
largely interested in retail line yards, being a 
fuctor in more than eighty of them. 





in background 


The Jacob Mortenson Lumber Co. and the 
Underwood Veneer Co. also operate sawmills 
here, while the Wausau Lumber Co. and the 
Wheeler Timlin Lumber Co., with mills at Rib 
Falls and Dorchester, respectively, have their 
main offices at Wausau. Other large concerns 
manufacturing elsewhere but headquartered in 
this city are the Wausau Southern Lumber Co, 
and Marathon Lumber Co., widely known pro 
ducers of southern pine at Laurel, Miss.; also 
the B © Spruce Mills (Ltd.), with plant at 
Lumberton, B.C. A number of retail line-yard 
concerns make Wausau the base of operations, 


Plant of Yawkey-Bissell Lumber Co. 


as well as several wholesalers, handling largely 
northern hardwoods. 

E. C. Dawley, of the Dawley Lumber Co., 
formerly operating an extensive system of line 
yards but now engaged in lumber wholesaling, 
was on a motor trip to Canada at the time his 
office was visited. Another prominent lumber- 
man on the absent list was M. P. McCullough, 
of the Brooks & Ross Lumber Co., in the adja- 
cent town of Schofield. Mr. McCullough had 
left only shortly before for a pleasure trip in 
Europe, and the management of the concern had 
to large extent been left in the capable hands 
of Sales Manager R. G. Sayre. 


Sawdust Pile Only Remains of 
Old Plant 


A ‘‘side trip’’ was taken by the 
AMERICAN LUMBERMAN representa- 
tive to inspect an old mill site 
about six miles west of Wausau, at 
the foot of Rib Hill, the highest 
point in the State. Only an im- 
mense sawdust pile remained to 
show the location of the old mill 
known as Eichert’s, supposed to be 
one of the first in this section of 
which any definite trace is to be 
found, and which after long years 
of operation burned to the ground 
twenty years ago. The guide on 
this occasion was John Andrews, 
of the wholesaling firm of Andrews- 
Karly Co., who had many interest- 
ing and enlightening comments on 
business conditions and prospects 
to make during the trip. He be 
lieved the present dull state of the 
market was not justified by funda- 
mental conditions, but was largely 
a psychological manifestation, which he 
thought was already beginning to disappear. 
He had found a stronger confidence among 
business men of late, and believed that more 
normal trade ean be looked for next fall. 

On the return to Wausau a brief stop was 
made to inspect the new sawmill of the Under- 
wood Veneer Co., which is making its first run 
this season. This is a single band mill with 





an annual eapacity of 10,000,000 to 12,000,000 


feet of hardwoods, neat and trim, excellently 
equipped and_ scientifically operated. J. W. 
Greefe is sales manager, and a trip thru the 
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following their battles with nature 


Old tavern on Wisconsin River, near Tomahawk. 
Remains of boarding house at Grandmother Falls, on 


Center: 


Set of well preserved logging huts in neighborhood of Rhinelander. Right: 
Wisconsin River, where lumberjacks of good old days performed gastronomical feats 
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Left: 

style of the superstructure. Center: 
yard demonstrated that there is reason for his 
pride in the product he has to offer. The veneer 
plant of the Underwood concern is situated in 
close proximity. Its enormous log yard at- 
tracted special attention, containing as it did 
some of the largest and finest hardwood logs 
seen during the entire trip. 

W. S. Thom, of the Adams-Thom Co., also a 
wholesaling firm, spoke optimistically regarding 
the future, agreeing in substance with the views 
previously expressed by Mr. Andrews. 


Hardwood Stocks Small; Dry Lumber Scarce 


George Johnson, sales manager of the Kinzel 
Lumber Co., Merrill, Wis., was encountered in 
Wausau while he passed thru on a business trip 
southward. Mr. Johnson took a cheerful view 
of the situation, stating that things at the 
Merrill plant were not going at all badly and 
that the business horizon looked bright thru his 
spectacles. Later that same day an opportunity 
was had to view the Kinzel plant and yards, 
where the impression previously gained was 
strengthened, that reports of an acute shortage 
of dry northern hardwoods were in no wise ex- 
aggerated. Here as elsewhere it appeared that 
not only was there no old lumber in pile, but 
that new stocks were much below normal, both 
in point of quantity and in- dryness for mid- 
June, owing to excessively rainy weather thru 
out the spring. 

The Stange Lumber Co. is just up-river from 
that of the Kinzel concern. This company, be- 
sides a well equipped sawmill, operates a sash 
and door factory of big capacity. The Anson, 
Gilkey & Hurd Co. also maintains a large sash, 
door and millwork plant at Merrill. 

Big Milling Center of Early Days 

The road to Tomahawk follows the eastern 
bank of the picturesque Wisconsin River. Toma- 
hawk has since the beginning of Wisconsin lum- 
bering had a reputation as a prominent produc- 
ing point. Located on the Wisconsin at its 
confluence with the Spirit, Somo and Toma- 
hawk rivers at the point known as Grandfather 
Falls, it gathered its enormous log supplies from 
the then apparently inexhaustible forests along 
the courses of all these four streams. William 
H. Bradley was the pioneer in this section. He 
dammed the river, installed logging camps, 
built a sawmill, developed Tomahawk into a 
busy, thriving community of 3,000, and _ be- 
came its moving spirit. Where Bradley in the 
course of human events was obliged to leave 
off, the Oelhafens took hold, and their name 





rea 


fire twenty years ago. 


Community house at Elcho. 


Site of Eichert mill at foot of Rib Hill, near Wausau, destroyed by 
Only a giant sawdust pile remains to shou 
where one of the oldest plants in this territory stood 


Right: 


today is not only well known as that of success- 
ful lumbermen but is synonymous with that of 
Tomahawk. 

The historic Wisconsin River is wondrous in 
its beauty in these parts. Few spots can ap- 
peal to the nature lover—not to mention the 
angler—more than the rapids called Grand- 
mother Falls. The river’s banks are dotted 
with reminders of the days of yore—old logging 





oe 








Solid stand of virgin white pine on Menominee 
Indian reservation, said to be largest left in 
the North 


camp huts, boarding houses and taverns patron 
ized by the hard drinking, hard hitting and 
generally hard living lumberjacks of the days 
of the aforementioned William H. Bradley. 








Oldest mill still standing in the Wausau territory. 


A factory of unique, pleasing architecture is that of John E. Adams, at Rhinelander, where he builds portable summer cottages in the 
Lumber yard of the Hatten Lumber Co. at New London 


Many if not most of these buildings are caved 
in, crumbled, practically obliterated, and hid 
in the underbrush, but they are worth seeking 
out. 

The road turns eastward and the lake region 
is definitely entered. At practically every turn 
one’s gaze meets the shimmer of cool waters 
among the trees—and they are all full of hungry 
fish, remarks Mr. Maffett as a yearning look 
creeps into his blue eyes. 


Rhinelander Is a Lumber Town 


Rhinelander, the metropolis of northeastern 
Wisconsin. This little but busy, enterprising 
community of 7,000 souls instantly - captivates 
the heart of the westerner by its striking re- 
semblance to towns of his own country. Walk 
the length of Rhinelander’s main street, and 
you’ve enjoyed all the sights, atmosphere and 
flavor of the average small city two thousand 
miles toward the setting sun. 

Rhinelander is preéminently a lumber town. 
It had its origin in lumber, of lumber it is 
largely built, on lumber it depends. The first 
lumbering done north of the mouth of the 
Tomahawk river was done here, in the winter 
of 1857-58. Helms & Co. had cut a tote road 
from Grandfather Falls to Eagle Lake on 
Eagle River, and the cutting and banking of 
logs began just after New Years’ Day. Other 
parties subsequently began to log in this section, 
driving the logs mostly to Grand Rapids for 
manufacture. First in 1883, Tolman, Conro 
& Co. and the Brown Bros.—now Brown Bros. 
Lumber Co.—began the operation of sawmills. 

The mills now in operation at Rhinelander 
are those of the C. C. Collins Lumber Co., 
Thunder Lake Lumber Co., Mason Donaldson 
Lumber Co. and Rhinelander Box & Lumber 
Co. The Wisconsin Lakes Lumber Co., which 
has its plant at Saxon, also maintains its head- 
quarters here. The Brown Bros. Lumber Co. 
is no longer manufacturing, but concentrates 
largely on the development of its lands. It is 
probably the largest holder of cut-over land 
and lake property in Oneida County, and has 
done much to popularize this section of Wis- 
consin a8 summer resort country. 

Stocks Down to Half Normal 

Harold Collins, sales manager of the C. C. 
Collins Lumber Co., told the AMERICAN LuM- 
BERMAN representative that whereas, that com- 
pany usually carries a stock of 14,000,000 to 
16,000,000 feet, there are now only 7,000,000 
feet in its yards. All this lumber is of this 


Built during early 
80s, it remains while most of its contemporaries have fallen prey 
to fire, been torn down or replaced by new mills 





42 AMERICAN LUMBERMAN 


JULY 5, 1924 





season’s cut, no stock having been carried over 
from last year. There is very little No. 3 on 
hand. This grade has moved wonderfully well. 
Lumbermen were able during 1923 to clear out 
practically all their No. 3, and while demand 
has been rather slow lately, there has been no 
great production of this grade for some time 
due to the excellent tie business enjoyed. Little 
basswood appears to be found in the North, the 


r 





New mill of Underwood Veneer Co. at Wausau 


cut of this wood showing a steady decline. Mr. 
Collins said that common birch is in good posi- 
tion and is holding firm in price, but that most 
concerns would welcome some orders for FAS. 
The Collins mill, like many others, is now cut- 
ting the last of its hardwoods and will soon be 
closed down. Stocks, therefore, will not be 
much increased. Mr. Collins looked for a good 
fall demand, and agreed with the opinions of 
other northern lumbermen that northern hard- 
wood stocks might be scarce before the end of 
the year and command higher prices. 

J. H. Mylrea, sales manager of the Thunder 
Lake Lumber Co., took the same view of present 
and prospective conditions. While this company 
has a fair stock, very little of it is dry owing 
to the unfavorable weather that has prevailed 
thruout the spring. Mr. Mylrea said there is a 
real shortage of No. 3, and that in the case of 
certain woods his company has been shipping 
this grade out of its March cut. 

George Mason, of the Mason Donaldson Lum- 
ber Co., could not be reached at his office, and 
the visitors had to forego the pleasure of in- 
specting his model plant. 


Big Operations Fast Cutting Out 


C. P. Crosby stated that so far this season 
there has not been much summer cottage build- 
ing in the North, doubtless due to the lateness 
of warm and fair weather in arriving, which 
has caused many to delay their vacations. How- 
ever, tourist travel was beginning, and he be- 
lieved there would be a good deal of construc- 
tion soon. Mr. Crosby, who is an old timer in 





Even after a Menominee Indian is dead, he is sheltered by a wooden 
roof, as this picture of an Indian burial ground on the Menominee 


reservation shows 


those regions, commented on the rapidity with 
which northern mills are cutting out. He re- 
called the time not so long ago, when there were 
dozens of mills between Rhinelander and Weyer- 
haeuser for instance. Now there are only three 
or four. The small mills are constantly disap- 
pearing as the larger ones get control of the 
remaining timber. He said that there are only 
three narrow belts of virgin timber left in Wis- 
consin. When these are cut out, a few years 
from now, large scale lumbering in that State 
will be a thing of the past. 


Elcho, A Model Industrial Community 


Hitting the homeward trail, charming bits 
of summer resort country were traversed. Pel- 
ican Lake, with its thousands of cottages 
nestling on its timbered shores, and presently 
the mirrorlike waters of Otter Lake gleam thru 
the verdure. The ‘‘Gem of the Land 0’ 
Lakes,’’ Charles W. Fish calls it. At the south- 
ern end of this lake lies Elcho, the home of the 
Charles W. Fish Lumber Co. A better planned, 
neater or more homelike community is hard to 
conceive of. Elcho in fact has a far-flung repu- 
tation as a model industrial town, and 
the visitors it attracts are literally legion. 
What’s more, none of them leave disappointed. 
Mr. Fish takes a personal pride in making his 
town live up to its reputation. On visiting his 
office, a notice was found on the bulletin board 
offering three prizes, of $15, $10 and $5 re- 
spectively, to the home-owners in each of three 
sections of the town whose yards had the neat- 
est appearance. After the place had _ been 
thoroly groomed, the home-owner was asked to 
notify the office so that inspection could be made 
promptly. 

The show place of Elcho is the new business 
block and community house, erected last sum- 
mer following a devastating fire that wiped out 
practically the whole of the town. The beau- 
tiful has here been combined with the practical. 
The business buildings include a general store, 
hotel, drug store, bank, theater and church, in 
addition to the company’s offices. The whole 
has been constructed in English style. The new 
community house, a building of which the Fish 
employees are justly proud, contains every con- 
venience and is executed in the same style of 
architecture. The railroad depot is also new, a 
handsome, stuecoed building. 


New Mill Almost Completed 


After a chat with Mr. Fish and Miss E. E. 
Gallett, the company’s able assistant sales man- 
ager, the way was continued to Antigo. On 
the road, the new mill of the Hirt Bros. Lumber 
Co., at Deerbrook, was passed. It is still under- 
going construction, but is about ready to receive 
the machinery. The company’s old _ plant 
burned last year. Its successor will be a shingle 
band mill with a yearly capacity of about 15,- 
000,000 feet of hardwoods. 

The plant of the Langlade Lumber Co. at 


View of plant of the Stange Lumber Co., at Merrill. 
at right, on the Wisconsin River. 


Antigo was briefly visited, and then the offices 
of the Faust Lumber Co. L. P. Tradewel] 
general manager of the latter company, has re. 
cently become general manager also of the Lang. 
lade Lumber Co., and Harry Fitze its sales 
manager. Mr. Tradewell saw no reason for 
worrying regarding the future. There is some 
business constantly transacted now, and its yol- 
ume will doubtless increase during the summer, 








Mill of Hirt Bros. Lumber Co, at Deerbrook, 
still under construction 


He described stocks in essentially the same way 
as did those previously interviewed. 
Birnamwood, where the Charles W. Fish Lum- 
ber Co. operates a good-sized, modern mill, was 
the next stop. Southeast of here is Bowler, the 
chief business concern here being the Bowler 
Lumber Co. W. O. Baum, head of this com- 
pany, had left only a few days previously, to- 
gether with his father and sister, for Germany, 
where he expected to spend the summer. 


More Reports of Low Stocks 


An interesting operation is that of the Tiger- 
ton Lumber Co., at Tigerton. This is owned 
and managed by the Swanke brothers, young 
lumbermen, but successful. The yards here 
looked rather bare, giving further evidence of 
the low state of stocks everywhere. Roy 
Swanke said that business has been rather 
sluggish for some time but that he had no cause 
for complaint. He believed that a trade im- 
provement is in the offing and that demand, 
when it becomes free again, will be large enough 
to even out the present depression. Louis Buch- 
seib, sales manager of the Tigerton Lumber 
Co., was absent on a business trip—a cause for 
regret. 

The Hatten Lumber Co., at New London, was 
the last on the list of calls. W. K. Loewcke is 


general manager of this concern, and Ben Hart- 
quist his assistant. 

An hour later, Appleton, and the end of an 
enjoyable and instructive journey that was 
marred only by the swift flight of time, and 
the constant haste necessary to keep pace 
with it. 





The sawmill is 
At left is the company’s large 


and modern sash and door factory 
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Tips and Topics for the Wide Awake Lumber Merchant 


Keep an Eye on the Indicator 


Retail lumbermen are usually looked upon as 
Jeaders or drafted into community leadership 
thru the nature of their business. Probably no 
other local commercial interest is more perma- 
net in character than a retail lumber yard, 
with the exception of local banking institutions, 
parring of course the occasional expedient of 
liquidation of surplus yards in the case of un- 
warranted and unprofitable competition. Even 
a wideawake local yard manager, even tho only 
an employee, is usually looked up to as a more 
important factor in business circles than neigh- 
boring retailers in lines of lesser stability. As 
a consequence the man acquires a standing that 
should be carefully guarded lest a feeling of 
prestige run too much to the head. The late 
B. W. Key, of the York-Key Mercantile Co., 
for many years prominent in southwestern lum- 
ber and banking circles, had an instinctive habit 
of reminding his men on every occasion of an 
interview or parting to watch their steps. 


‘‘Keep your eye om the indicator, boys,’’ he 
would invariably admonish. That guarding 
sentence became a classic that is recalled daily 
by many men who passed some fortunate time 
in the York-Key school of lumber merchandis- 
ing. Mr. Key’s direct implication was to keep 
an eye on everything of significant relation to 
the jobs they had to do to keep business moving 
and customers satisfied. And it is a very prac- 
tical classic as applied to taking advantage 
of favorable respect accorded the retail lumber 
business. 


Standard Filing Card Sizes 


Card filing cabinets as well as loose leaf 
binders are made to take cards or sheets of 
definite standardized shapes and sizes, and seri- 
ous inconvenience often occurs in using a filing 
system on account of forms being made up by 
someone not familiar with regular stock sizes. 
The three sizes in common use are 3x5, 4x6, 
and 5x8 inches, and if sales tickets and various 


memo and record blanks are made to conform 
to one or the other of these three regular sizes 
it will facilitate convenience in obtaining and 
using filing equipment. Forms that exactly 
fit cabinets and binders are easily kept in order 
and are much easier to handle than off sizes. 

A ticket 4x5 inches has to have a 4x6 cabinet 
and being one inch short in horizontal dimension 
does not fit into the filing space as neatly as an 
exact size. But the worst trouble is in having 
tickets a half inch too high or wide of the near- 
est standard size container and index. By 
keeping this in mind when having printing done 
practically all commercial forms can be de- 
signed to fit stock sizes of cabinets and bind- 
ers, which may be purchased from any business 
supply house. 


@e@aganaanaaaanaa 
A CARELESS hunter whose indifference caused 
a forest fire recently was tracked down and made 
to confess thru hoof prints and loose hairs of 
his mount left on his trail. He was placed under 
arrest by forest rangers. 





Confessions of a Yard Manager 





[This 1s one of a series of short articles under above head that will appear from time to time in the AmERICAN LUMBER- 
MAN. They are written by a retailer and are based largely on his personal experience. Letters are invited from other retailers 








who may have had similar or other interesting experience.—EbITor. | 


Los ANGELES, CALIF., June 10, 1924. 
GENERAL LETTER No. 23,999 to All Yards: 

From time to time we have added new working rules for the instrue- 
tion of yard employees in the matter of breaking packages or cutting 
goods where the customer does not want to take the full quantity as 
put up in units for sale. The same rules apply to taking back broken 
lots for credit. We notice a tendency all the time to break these rules 
and if the incident gets by without a protest it soon becomes a habit 
with the yards under lax watching. This letter is to advise that we 
must require all rules adhered to to the letter in order to have any good 
results, as when alibis are allowed it is hard to discriminate between a 
case of necessity and one of carelessness. 

One of the yard reports just received shows a sale of 25 square feet 
of roofing and another of 62 feet of poultry netting. This leaves odd 
remnants on hand that will be hard to dispose of without a loss as a 
customer almost invariably expects a discount on left-overs and will not 
be satisfied if full price is demanded. We think the trouble is due to 
a mistaken idea that in order to get your share of trade you must give 
in to unwarranted demands of customers and go to endless trouble in 
order to please them. What is needed is just a little more backbone 
and an agreeable turn in explaining to the party why this is a loss to 
us and we can not afford to make exceptions to the rule. As an example 
of how this can be satisfactorily handled our auditor while at one of 
the yards once noticed a yard man taking back a half sack of cement 
and he interrupted the transaction with an apology to the customer, and 
then explained to him why we had a rule to the effect that yard em- 
ployees could not allow eredit for return of broken lots of material. The 
customer saw the reasonableness of the rule and took the cement back 
without making any objection. In the case of the small sale of roofing 
it would take less time to hand out a full roll and our profit would have 
been four times as great, and in the sale of fencing, nearly every cus- 
tomer can be persuaded to take the full roll as he will find a place to 
use it. 

Of course rather than appear as too hard boiled and short, we would 
suggest making some concession on the price where the customer is 
inclined to kick at taking it, say 25 or 50 cents on a roll of roofing. 
This should eliminate any ground for argument. We shall of course be 
glad to hear what you men think of this, and any constructive suggestion 
will be appreciated. Yours truly, 

GOLDEN RULE LUMBER Co., 
Yards Department. 


WALNUT VALLEY, CALIF., June 13, 1924. 
GENERAL Orricr, GOLDEN RULE Lumeer Co., Los Angeles. 

Answer to your G. L. No. 23,999 of June 10. The writer has not been 
with your company long enough to quite understand and interpret all 
the rules for yard and office practice. I plead guilty to breaking the 
one about cutting the roll of roofing. The reason I did this was that 
the customer who wanted it had never traded with us before. He had 
been trading with our competitors for some years and had lately covered 
@ shed and bought 12 rolls of roofing from them, and when he needed 
just a fourth of a roll more to finish the job they refused to cut it. 
One of our friends down town heard him abusing the lumber yards as 
being a grasping monopoly trying to squeeze everything they could out 
of the people. This friend called our yard and asked if I would cut a 


toll of roofing and when I told him I would be glad to do it the fellow 
was told to come down here. 


He was not in a very good mood but he 


left feeling better. He said he had started to the post office to send 
to a mail order house and never intended to set foot in another lumber 
yard if he could help it. 

And since you mention the exploit of the company auditor in making 
it all right with a customer once about refusing to take back a broken 
sack of cement, I will add that this happened to be the customer referred 
to. He said he formerly traded with you at another place he used to 
live and built a large storage cellar and had a little bit of cement left 
he had no use for. It did not amount to much, probably half a dollar, 
but as times were not good it looked big to him then. He told me he 
did not make any fuss about taking it back home again because one of 
the big guys of the company was there and he did not want to get the 
local manager in trouble, and besides the old fellow who talked to him 
was so nice about explaining how it was that the company had to require 
their men to go by such rules, that he did not wait to argue but drove 
off—and never went to that yard again. 

You ask for constructive suggestions. May I make this one? You 
say make some concession in price to satisfy the customer. My plan 
has always been to cut the goods and not the price. If you will notice 
that report again you will see that we got $1 for the fourth of a roll 
of roofing while the roll price is only $3. We explained the chance of 
some loss in cutting packages and the party said he would be glad to 
pay a little higher price on a small quantity rather than take a good 
deal more than he needed. We will not lose anything on the remainder 
but will very likely get a better price for it than in straight roll lots. 
The Rocky Mountain Lumber Co., where I worked before coming with 
you, would have us cut a gallon can of paint if we were out of quart 
sizes in order to please a customer and we seldom had anything to go 
to waste on that account. In fact we nearly always got better prices 
on broken Jots than on larger ones and never refused to take back small 
lots if at all salable. I don’t want to be considered obstinate but don’t 
see how I ean abide by your rules in a lot of things like this as I have 
been trained altogether differently. It is not a matter of giving in to 
dictation of cranky customers but of saving good customers a little 
expense on small jobs in order to have their good will and trade on large 
ones. Trust you will not consider this suggestion as a criticism of your 
intentions, but merely as an explanation of the way I have found a 
good many lumber people look at the same thing. Yours truly, 

WaLNut VALLEY YARD, 
Donald Jones, Manager. 
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Grain Crop Yield and General Building Outlook as 
Reported by Lumbermen in the Southwestern Grain States 


In the outcome of the harvest each year no one except the farmer him- 
self has a greater interest than the lumberman. 
harvest is far enough advanced that yield and prices may be approxi- 
mated, and midseason condition of other crops comparatively reported, 
the AMERICAN LUMBERMAN sent out a questionnaire under date of June 
21 to a representative number of retail dealers thruout the southwestern 
wheat belt, asking for information and personal observations with refer 
ence to grain crop income and building prospects in general. 

While wheat is a more or less general crop over a vast part of America, 
there are several well defined areas specially favorable to wheat produc- 
tion, known as ‘‘belts’’ that produce the bulk of the crop that goes into 
commercial traffic and governs price returns according to conditions of 


BLACKWELL, OKLA.—The wheat acreage in this 
section is less than last year, and the average yield 
is normal. Farmers will receive about the same 
for wheat as they did last year. Other farm crops 
are good. No building is being planned yet, and 
construction work other than farm building will 
be less than last year. Home builders are able to 
finance their projects all right. We are carrying 
somewhat less than normal stock. We had a good 
year last year and will have a fair one this year. 
—Biack & Co. 


HuGco, OxLA.—This is not in the wheat produc- 
ing belt and other crops are somewhat backward 
but in good condition. The outlook for home 
building is fair to good, but farm improvements 
will consist of repairs only this fall. Home build- 
ers have no trouble financing their projects, and 
we anticipate a fair business. We are carrying a 
normal gstock.—CayLor LUMBER Co. 

ELK City, OKLA.—Wheat acreage in this section 
is less than last year and the yield per acre is about 
normal. Farmers will secure about the same for 
their wheat crops as they did last year, but so far 
they are planning no building. Crops other than 
wheat are growing and no complaint is heard so 
far. We are carrying a normal stock and expect 
a very good business during the year.—S. FE. 
Brown LUMBER Co. 








LONGDALE, OKLA._—Wheat is producing a bumper 
crop this season. Both the acreage and yield are 
greater, and farmers will secure a larger return 
than last year. Condition of other crops is fair, 
but very little building is planned so far on the 
farms. The outlook is poor for other kinds of 
construction. Iflome builders have difficulty in 
financing projects here at this time. We are carry- 
ing a normal stock, and would say that the out- 
look is fair.—A. H. Hit, LumBer Co. 

PAWHUSKA, OKLA.—This is not a wheat country, 
the main agricultural resource being grass. Farm- 
ers are not planning much building, and the out- 
look for home building and other construction work 
is only fair to poor. Home builders are able to 
finance their projects very well. Our opinion as 
to the outlook for business generally is that it 
will be fair to poor, but we are carrying a normal 
stock. We have no general complaint further than 
we consider taxes too high.—BrNSON Bros. LuM- 
BER Co. 


Ravia, OKLA.—There is no wheat raised in this 
section, but condition of other crops is fairly good. 
There is no building in sight, either farm struc- 
tures, homes or other construction; people are not 
able to finance building, should they have an in- 
clination to do any. It is too early in the crop 
season yet to predict what the general outcome 
will be. We are earrying a normal stock.—Hovus- 
TON-MERRILL LUMBER Co. 


SHIDLER, OKLA.—The condition of all crops in 
this section is good, and wheat is yielding about 
50 percent more than last year on a normal acre- 
age. Returns will be greater than last year, but 
not much farm building is yet in sight. This is an 
oil field territory, and most of the business now is 
oil field buildings. The outlook at present is 
rather slow. Our yard stock is normal.—JAMES 
BYRNE LUMBER Co. 


NEWKIRK, OKLA.—The wheat acreage here is 
slightly less than last year. The stand was too 
thin on the ground, but the yield is above average. 
As to whether the farmer will secure a larger or 
smaller return for his crop this year than here- 
tofore, we are inclined to believe that prices are 
at this time uncertain on account of elections 
pending. The corn crop is backward, and farmers 
are not yet planning any building. As to the out- 
look for home building and other construction 
work, there is nothing in sight except mortgaged 





Now that the wheat 


automobiles that still seem to be moving pretty 
lively. There is little cash money in the country. 
We are carrying a normal stock in our yard, but 
are cautious as to credits and do not take on as 
much business as we could on this account.— 
BUFBAUER & SON. 





KINGFISHER, OKLA.—The yield of wheat crop in 
this section is about 25 percent greater than last 
year, with acreage about the same. The returns 
for the wheat crop will be larger than last year. 
Condition of other crops is poor. There is some 
farm building in sight, but other construction work 
will be light. Home builders are not able to 
finance new projects. The outlook, we think, will 
be about 85 to 90 percent normal. The wheat and 
oat crops are turning out good, but grasshoppers 
are destroying other crops which will cause a 
shortage of feed unless we get early fall rains that 
will give us a winter wheat pasture. Our stock is 
normal.—W. A. ASH & Sons. 


COVINGTON, OKLA.—As to the wheat crop in 
this section, the acreage and yield are about the 
same as last year and we think the farmer will 
receive a little more than he did for the last 
crop. The condition of other crops is poor, and 
not much farm building is being planned. Home 
builders have trouble in financing construction and 
the outlook for other construction is not very 
good. We are carrying a normal stock in our 
yards, but the outlook for business generally is 
not very good.—ANTRIM LUMBER CO. 








CHICKASHA, OKLA.—The wheat acreage of this 
section is normal, and the yield will be about five 
bushels an acre above normal, which will insure 
the farmer a larger return than heretofore. The 
condition of other crops is fine, and some farm 
building is promised, but the outlook for home 
building and other construction work is not good. 
Home building is not easily financed here at this 
time, and we consider general prospects slow. We 
are carrying a normal stock.—WILLIAM CAMERON & 
Co. (INC.) 


JUNCTION Crry, Kan.—The wheat acreage and 
yield are about average as compared with previous 
years, but we think the farmer will receive a 
smaller return than heretofore. The condition of 
other crops is good, but no farm building is yet 
expected and prospects for home building and other 
construction work are poor, as these projects are 
not easily financed. We consider the outlook gen- 
erally fair, and are carrying a normal stock.— 
ZIEGLER LUMBER Co, 


COFFEYVILLE, KAN.—The acreage and average 
yield of wheat in this terirtory are about normal 
and the farmer, we believe, will receive a larger 
return than heretofore. The condition of other 
crops is fair, but as to farm building, there is not 
much of consequence in prospect so far and the 
outlook for other building and construction work 
is uncertain. Financial conditions are fairly good, 
and if Coolidge’s election becomes more certain, 
business will soon improve; otherwise it will get 
worse. We are carrying a normal stock.—FERGU- 
SON LUMBER Co, 





Horron, KAn.—The money returns on the wheat 
crop in this section will be smaller than heretofore, 
as the yield is just about 50 percent normal on 
a normal acreage. The condition of other crops is 
good, but farmers so far are planning very little 
building. The outlook for other kinds of building 
is fair, and financing of building projects is easy. 
We are carrying a normal stock, and our opinion is 
that general business will be dull and the lumber 
business in our locality fair—Horron LuMBmR Co, 





HAppDAM, Kan.—The wheat yield and acreage are 
about normal in this section, and the crop is 
threshing fifteen to thirty bushels an acre, which 
promises a little better return than last year. The 


supply and demand. Owing to later maturing season the more northern 
territories are not yet under harvest, and the results of the first harvest 
reports are so far limited to the middle and southwestern States. Analysis 
of replies to the questionnaire indicate that the wheat crop income in 
general will be somewhat larger than for some recent years. Where acre- 
age is less, yield is generally greater, and prices higher in comparison 
with previous years. While there is not a ‘‘pipe dream’’ view as to farm 
building prospects over the southwestern wheat belt directly from wheat 
money, the condition of most other crops, and yield of oats are very en- 
couraging, with prices of all crop grains strong in tone. Practically all 
lumber yards report normal stocks on hand, with trade prospects for 
the fall season problematical. 


oat crop is in fair condition, but corn is late and not 
far enough advanced yet to judge as to the pros- 
pect. There is very little farm building being 
planned, and what there is is confined to repairs 
that are absolutely necessary. Home builders are 
able to finance such projects but there is little in 
prospect yet. The outiook is that business will be 
somewhat less than last year. There are too 
many autos, trucks and tractors for the good of the 
country. We are carrying a normal stock.—Hap- 
DAM LUMBER Co. 





HTANOVER, KAN.—The wheat acreage and yield 
are about average of normal. Returns will be 
slightly more than heretofore. Early crops are 
late, and no farm building is yet in prospect, while 
the outlook for home building and other construc- 
tion is poor. There is no money in our territory 
to finance such projects. We are overstocked on 
lumber, and prospects do not look good in this 
immediate locality —HANOVER LUMBER Co. 





KANSAS City, KAN.—The condition of all crops 
in this territory is good, the wheat yield being 
about normal with acreage about the same as here- 
tofore, and we think the money returns will be 
about average. Very little farm building is yet 
planned, but the prospect for construction of home 
building and other lines is good. Home building 
is easily financed, and our opinion is that the 
outlook for business generally is good. We are 
carrying about a normal stock.—-FostTrer LUMBER 
Co. 





KISMET, KAN.—Farmers are planning some 
building in this section, but other construction 
work will be light. The wheat acreage is 20 per- 
cent over previous years, and the yield is about in 
proportion. We think the farmer will receive 
about the same return for his wheat as last year. 
The condition of other crops is good. Home build- 
ing finances are not easy but our opinion of the 
general outlook is good. We are carrying about 75 
percent of our normal stock.—PauL W. Licur & 
Co. 


WELLINGTON, KAN.—The wheat acreage in this 
section is about 50 percent less than normal and 
the yield will be about 60 percent of normal, with 
returns about the same as last year. The oat crop 
is fair, but corn is about thirty days behind time 
and very little farm building is yet in sight. ‘The 
outlook for home building and other construction 
is poor, as financing such projects is not easy. We 
are carrying a normal stock, but locally the out- 
look is not as good as average for the last three 
years.—HAUGEN & HALLIDAY. 

WATERVILLE, KAN.—The wheat acreage is just 
about normal, with the yield a little above that of 
previous years. As to larger or smaller returns 
than heretofore, that is hard to answer. The coD- 
dition of other crops is good, but they are a little 
late. No farm building is in sight at this time, 
neither is there any prospect of home building or 
other construction, altho home builders are able to 
finance what they undertake. We are carrying @ 
normal stock. We think that all lines will have 
a lighter business than last year; conditions are 
changing, but very slowly.—WATERVILLE, LUMBER 
& CoaL Co. 


WAMEGO, Kan.—The wheat acreage and yield in 
this section are about 25 per cent less than in 
previous years, and we can not tell as yet how the 
total return will compare with other years. The 
condition of the corn crop is good, but there 1s 
little prospect for farm building; and home build- 
ing prospects are not good, as finances are hard to 
arrange. We are carrying a normal stock, but ex- 
pect a rather light business for the balance of the 
year.—FUNNELL LUMBER Co, 


KINGMAN, KAN.—The wheat yield here is about 
twelve to fifteen bushels an acre and it is selling 
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now for $1.05 a bushel. The yield and acreage are 
about the same as heretofore. The condition of 
the corn crop is good. No farm building and very 
little other building is in sight at present. As to 
financing facilities for the building of homes and 
other structures, some are able to do so. We are 
carrying a normal stock and expect business to be 
rather steady but not heavy.—ANAWALT-CAMPBELL 
MERCANTILE Co. 


NEODESHA, KAN.—The wheat acreage in this see- 
tion is 60 percent of normal, and the yield 40 per- 
cent less than normal. The farmers will receive 
more a bushel, but the yield being less will reduce 
the total income. There is no farm building in 
prospect and very little in other lines, as financing 
resources are not good. The condition of crops 
other than wheat is good. We are carrying a nor- 
mal stock and expect to do about 50 percent normal 
business.—W. N. CERTAIN LUMBER Co. 





LOGAN, Kan.—The wheat acreage in this section 
is about normal, but the yield is one-third less and 
the farmer will therefore receive a proportionally 
less income from this source. The condition of 
other crops is poor, and little farm building is 
planned. The outlook for other building is not 
good, as finances are not available. Our opinion 
of the outlook generally is that business will be 
poor. Our stock is normal.—HANSEN LUMBER Co. 





MARYSVILLE, KAN.—The wheat crop is yielding 
some better than last ‘year on about the same 
acreage, and we think the farmer’s return will be 
larger. The condition of other crops is good, but 
at present very little is being planned in the way 
of farm building. The outlook for home building 
and other construction work is fair, as home build- 
ers are able to finance such projects. We are 
earrying a normal stock, and our opinion is that 
the general outlook is fair.—Bonre & McLucas 
LUMBER Co. 

HOLTON, KAN.—The wheat acreage in this sec- 
tion is less than that of previous years, but har- 
vest is not yet under way. The condition of other 
crops is fair but late. Very little farm building 
is being planned, and the outlook for other build- 
ing is poor. Home builders are able to finance im- 
provements without any trouble. The business out- 
look generally is considered poor, altho we are 
carrying a normal stock.—BROWN & HEDGE. 





GREAT BEND, KAN.—The condition of all crops 
in this section of the country is good, with the 
wheat acreage and yield above average. The re- 
turns promise to be better than heretofore, and if 
the price of wheat holds up, there will be con 
siderable farm building. The outlook for other 
kinds of building is not very good, as home build- 
ers are not able to easily get loans. We are carry- 
ing a normal stock, but our opinion is that the 
outlook is not very good.—AITKEN LUMBER Co. 

ARKANSAS Ciry, KAN.—-The wheat acreage is 
somewhat larger than heretofore, with the yield 
about normal, and the return promises to be larger. 
As to the condition of other than the wheat crop, 
oats is very fair and corn good. The farm building 
outlook is poor, but building prospects in the city 
look good. Home builders are easily able to finance 
their projects thru building and loan associations. 
Our stock is somewhat above normal, and our 
opinion is that if oil prices remain good, all busi- 
hess will be good in our locality. We think your 
editorial in the June 21 issue, on “Who Starts a 
Slump? Who Benefits by It?’ hits the nail on 
the head.—_CoMLgey LuMBER Co. 








WAKEFIELD, Kan.—The wheat acreage in this 
section is 15 percent smaller than usual, with the 
yield averaging about fifteen bushels an acre and 
of good quality. Farmers are getting a better price 
than last year. Conditions of other crops are 
fair, but very little farm building, or building of 
any kind, is in sight. Home builders do not find 
it easy to finance their projects. We have a nor- 
mal stock in our yard. As a whole, we have about 
48 prosperous a community as can be found in an 
agricultural district, and we have had as good 
business so far this year as we could reasonably 
expect, yet it is 40 to 50 percent less than it should 
have been if conditions generally were normal. 

The farmer’s troubles are no doubt many, some 
of which he is responsible for himself; and the 
condition is this, that he will buy only what he 
Positively has to have. Of course this condition 
Will change, the only question being just when the 
change will be. We are told by authorities that 
fundamentally business is all right and on a sound 
basis, and we believe this is true. When the coun- 
tries of Europe establish stable governments and 
the people get their shoulders to the wheel, it will 
be easier for Uncle Sam to get back to a normal 
Toutine, 


We look at the lumber business from the’ re- 


tailer’s point of view, and of course can easily 
see the mote in the manufacturer’s eye. The part 
of the mote we see is this: We see no logical 
reason why the manufacturer or producer of any 
commodity can not set a price on what he has to 
sell that would be good for at least thirty days. 
Practically all the pricelists we receive have 
printed on them conspicuously: ‘Prices subject 
to change without notice.” As a steady diet, this 
is just as agreeable to the retailer as castor oil is 
to the small boy. The retailer must of necessity 
maintain prices at the same level for several 
months at a time, but to do this he must estimate 
the fluctuations of wholesale prices, guess at an 
average price, and set his retail price accordingly. 
But regardless of all the kicking we might do, we 
like the lumber business better than anything 
else. There is always some bitter with the sweet 
in anything we undertake, but it seems to us that 
the bitter in the lumber business is not quite so 
pronounced or in such large quantities as in some 
other lines.—A. M. SANBORN LUMBER Co., by K. R. 
Heskett. 


HARPER, KAaN.—Owing to the extreme drouth 
Jast fall, the wheat acreage in our locality is 
slightly less than in former years, and while har- 
vesting has only just started, the yield from the 
quantity threshed so far appears to be five to 
eight bushels an acre better than last year. The 
farmer should receive a better income, as the mar- 
ket is much higher and has a tendency to go still 
higher, and the grade is much better on account of 
favorable harvesting conditions. Less help is be- 
ing employed, and very few farmers have bought 
machinery or racks and barges, using their old 
ones where in other years they would have been 
discarded. The oat crop is one of the best ever 
harvested, but it is too early to predict the out- 
come of the other crops, altho at present they 
look fine. As to building prospects, not much talk 
is yet heard, and there is less activity than in pre- 
vious years in the way of granaries. As to home 
builders being able to finance new homes, there are 
very few of them even thinking of it with rent 
$6 to $15 for houses. Our personal outlook for 
business in our immediate vicinity is not very 
alluring, the main reason being that most people 
are tenants and land owners are not putting any- 
thing on farms that have not heretofore been yield- 
ing returns.—HOUSTON-DOUGHTY LUMBER Co. 

TOPEKA, KAN.—The acreage and yield in this 
territory are both somewhat less than in previous 
years, but the income will be larger. Corn is late, 
but coming good. Very little farm building is yet 
planned, but the outlook for home building and 
other construction work is fair. Homes are 
finaneed mostly thru the building and loan associa- 
tions, but as to eash resources of builders them- 
selves, they have none. The outlook generally is 
fair, but we think it depends largely upon the out- 


come of the election; if Coolidge and Dawes are 
elected, we can look for good business, otherwise 
not. We are carrying a normal stock.—CnHIcaco 
LUMBER Co. 


BRONSON, KAN.—The acreage of wheat will av- 
erage about 40 percent with the last ten-year pe- 
riod, but the yield is very poor, we should say 
seven or eight bushels an acre average, and the 
return will be insignificant as compared to former 
years. Other crops are slow, being due to cold 
May weather, but at present are doing nicely. Corn 
had to be replanted in our section. Oats were 
seeded late, but prospects are good and the same 
is true of flax. Pastures and hay crops are in 
fine condition, and the first cutting of alfalfa was 
exceptionally heavy. 

Building in this section is due to the dairy in- 
dustry ; Bourbon County, the dairy county of Kan- 
sas, is on the upgrade, thanks to a Borden con- 
densary and the foresight of a few progressive 
citizens who secured it. Practically no home build- 
ing or construction work is going on in the smaller 
agricultural towns, and it is not easy for the home 
builder to finance his home in these smaller places, 
as the companies that extend loans prefer a risk 
in a more stable market. We are carrying our 
usual stock. Our outlook is somewhat like that 
of a frog in a well, but we are optimists. It seems 
to us that business generally will be dull thru 
the summer, better toward election time, and real 
good in November and December. Many people 
are in the market for lumber as soon as they 
have accumulated the means, but home building 
is secondary in the estimation of the average man 
as compared to the necessity of having a good 
automobile. A majority of our past due accounts 
is on parties asking us to carry them for small 
amounts for necessary purchases, while in the 
meantime they have traded their old cars in for 
new ones. The greatest hardship the car prob- 
lem has worked is the impairment of the average 
man’s working capital —W. J. RuMpBe, LuMBer Co., 
by George L. Weatherbie, manager. 


Dwicnt, KAN—The wheat acreage in this sec- 
tion is about the same as in previous years, but 
the yield is 25 percent less and the farmer will re- 
ceive a smaller return for his crop than heretofore. 
The condition of corn is backward and chinch bugs 
are damaging the crop. Farmers are planning very 
little building, and the outlook for further con- 
struction is poor, altho home builders are able to 
finance such projects. Collections are not good, 
and the outlook is rather slow, altho we are carry- 
ing a normal stock.._NORDEEN LUMBER Co. 


[As this issue is going to press more letters 
are coming in from the southwestern group of 
States in the wheat belt, including Kansas, 
Oklahoma, Missouri and Texas, and these re- 
ports will appear in next week's issue—Epitor. | 


Washington-Oregon Crop Conditions Excellent 


SEATTLE, WAsH., June 28.—Among the visi- 
tors to Seattle during the week was J. M. Craw- 
ford, of Walla Walla, Wash., president of the 
Whitehouse Crawford Co., president of the Tum- 
A-Lum Lumber operating more than a 
score of retail yards in Washington and Oregon, 
and director of the Snow Lumber Co., with mill 
at Littell, Wash. In this city, Mr. Crawford 
was met by John Dunlop, manager ot the Snow 
Lumber Co., and by Thomas Cole, a member of 
the same organization. 

Accompanied by Mrs. Crawford, Mr. Craw 
ford came by automobile to the Puget Sound 
country, and thru that means was afforded ex- 
ceptional opportunity for taking stock of crop 
prospects. He analyzes the situation as fol 
lows: 


‘ 
Co., 


Beginning with my home county of Walla Walla, 
it is gratifying to note that there has been a dis 
tinct improvement in the outlook for wheat during 
the past four weeks. It is not exeeptional for 
Walla Walla county to raise 6,000,000) bushels, 
and for the neighboring region, Umatilla County, 
in Oregon, to produce 7.000.000 bushels in a sea 
son. This total amounts to about a tenth of the 
crop of the United States. The wheat farmers 


have become so accustomed to heavy yields that 
when the production falls off somewhat they are 
inclined to become discouraged. Such has been 


the situation in Walla Walla County, where con- 
ditions up to a short time ago had been aggravated 
by a long continued dry spell. 

It happencd on the opening day of the pageant, 
“The Winning of the West.” that a few drops of 
rain fell: and that change in meteorological con 
ditions has been followed by continued cool weather, 
interspers:d with rain, until today the wheat crop 
of Walla Walla County shows up much better 
than a month ago, At that time fears were ex- 
pressed that the crop would be near to a failure: 
but now a conservative forecast places the yield 


at about forty bushels to the acre. In my judg- 
ment, the total will be close to 4,000,000 bushels. 
Buyers are already in evidence. I know of an 
instance where a dollar a bushel was offered and 
aceepted, with no talk of a come-back on acceunt 
of off-grade stock. The farmer will get a good 
price for his wheat; and the timely shift in the 
weather has assured a fair crop for Walla Walla 
County—-not the heavy production of past years, 
but a good, average yield that will be very helpful 
to all the people. 

Over in Benton County, I found a feeling of 
depression, due to frost that had killed off fruit 
early in the year, and to drought that had _ re- 
tarded agriculture of all kinds. 

There is a better atmosphere in the rich countrys 
of which Zillah and Sunnyside are centers. They 
will have some grain, and a good crop of fruit. 
and it seems to be true that they will get a good 
price for all of it. Generally speaking, this is the 
off-season for pears; yet in that part of Wash 
ington they will have a good yield, and already 
it is evident that the marketing problem will be 
easy and simple. This observation is true of 
apples. While the yield is not phenomenal, the 
returns to the farmer will average up well. Yakima 
County will be close to average. In Kittitas County, 
with Ellensburgh as a center, I found a most 
prosperous outlook. It is a great country for hay 
and the yield this season is large; also the returns 
from livestock will be heavy, and the farmers will 
be in good shape. 

Despite these favorable conditions, I have en- 
countered not a little pessimism, for it seems to be 
the fashion at the present moment for the average 
business man and farmer to be depressed. There 
is not much excuse for such a feeling. I am in- 
clined to think it is largely a matter of psychology 

for after all there is a great deal of encourage- 
ment to be found everywhere. No doubt the pes- 
simistic feeling will wear away gradually, and 
will disappear entirely at the November elections. 
Personally, I am econvineed that such will be the 
case, for I belong to the rather numerous class of 
individuals who are certain that 1924 will show a 
balance written in black when all returns are in. 
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Texan Concentrates on Personal Salesmanship and on House as House— 
Finds Stable Market Benefits Public—Quick Inventory Cuts Investment 


All lumber retailing has much in common, 
no matter where it is practiced. It has 
about the same objects and must do about 
the same work. But it is easy to pick out 
differences of method; and even in a single 
city where practically the same methods 
are used by all the yards, one yard will 
lean heaviest on one, another on some dif- 
ferent method. The Realm has sketched 
out a couple of these plans as employed in 
San Antonio, Tex. These two have been: 
Display window advertising, and arrang- 
ing loans to the builder to finance his house. 
This week we want to talk about still a 
third plan that is being followed with suc- 
cess in this ancient 
and historic city in 
the Southwest. It is 
the method of per- 
sonal salesmanship. 

Every little while 
the Realm has some- 
thing to say about G. 
E. Melliff, especially 
when we are down 
here in the South- 
west for a_ while. 
Being an energetic 
young man, an en- 
thusiastic associa- 
tion member and 
worker and a very 
able business man, 
it’s natural enough 
that we often cross 
his track. Mr. Mel- 
liff was associated 
for some years with 
the Hillyer-Deutsch- 
Jarratt Co, and 
while associated with 
it he learned sound 
retailing and made a 
large acquaintance 
in the city. Some 
three years ago he 
and Mr. McAllister 
formed the Melliff-McAllister Lumber Co. 
and bought out the west side yard of Steves 
& Sons, located just across the street from 
the Steves sash and door plant. 


Inventories Big Stock Quickly 


In this location these two young men 
have ample space for their yard and some 
room for future expansion. They have long 
sheds and a railroad siding extending the 
long way of the yard, so that cars can be 
unloaded quickly and with a minimum of 
labor. Mr. Melliff in taking me around the 
plant pointed to small numbers stamped 
neatly here and there on the ends of some 
of the boards in each pile. 

“We take a complete inventory of our 
stock every thirty days,” Mr. Melliff said, 
“and these numbers indicate the number of 
pieces in the pile up to that point. We can 
count the stock in the yard in 45 minutes, 
and there’s upward of two million feet in 
the sheds right now. It takes longer than 
that to figure it up in the office, of course. 
We make this count on the Saturday nearest 
the end of the month, and then I do my 


buying on the following Monday. From 
what we’ve learned from this frequent 
counting we’ve found it is possible to reduce 
our investment in stock by about $25,000, 
and we can serve our customers just as well. 
We’ve never run out of stock yet.” 

Mr. Melliff, in the course of our stroll 
around the yard, took me into a plant where 
his men were making roofing tile of cement. 
These tile are made in two colors, red and 
green, and they are proving very popular. 
I believe there’s something of a tradition 
of tile wherever Spanish architecture has 
made itself felt. This kind of roof takes a 
little stronger construction; 2x6-inch studs 





San Antonio presents some strong contrasts between its metropolitan business buildings and the 
old Spanish sections. The large illustration shows Alamo plaza, with the Federal Building 
in the background and the Alamo to the right. 


and rafters. Apparently this concern has 
little trouble selling all it makes. But it 
doesn’t discriminate against other roofing 
materials. Creo-dipt shingles are a splendid 
seller, as are the other usual roofing ma- 
terials handled by the yard. 


Depends Largely on Salesmen 


But the matter which this company 
stresses specially, the one mentioned at the 
beginning of this article, is personal sales- 
manship. Other San Antonio yards have 
salesmen, and of course Melliff-McAllister 
has no monopoly on the idea. 

“Our yard is quite a way out,” Mr. Mel- 
liff said, “and as you see, it’s in a packing 
house district that is a very useful and 
active but not an especially attractive part 
of the city. Our sales rooms are all right 
and help us handle our business and make 
sales, but they’re not extraordinary. We 
could, of course, build more attractive ones, 
but that’s expensive, and the neighborhood 
would rather destroy the effect. I imagine 
that nice show rooms are best when cus- 
tomers find the yard in an attractive resi- 


The insert shows a Mexican store 


dence neighborhood. In any event we’ve 
fixed upon a different method. We don’t try 
very hard to get customers to come and see 
us. In fact many sales are made to people 
who don’t come to the yard except to close 
the contract, and many of our customers 
don’t come even for this. 


Coupons Bring Real Prospects 


“In the first place, we do newspaper ad- 
vertising; and this advertising had its be- 
ginning in a codperative effort. There is a 
local city association of ten yards that at 
present is engaged in a campaign lasting 
thru a year. It has contracted for fifty-two 
full-page ads, one 
each Sunday, with 
one of the papers. 
This page _ usually 
tells the story of the 
‘Romance of Lumn- 
ber.’ Then following 
this ad is an 8-page 
builders’ section 
made up of individ- 
ual yard display and 
ads of other building 
supply men—such as 
electricians — and 
building stories and 
news. The paper col- 
lects this news and 
reading material, tho 
of course we all help 
it out. Some of it, 
in fact quite a large 
part, is drawn 
from the AMERICAN 
LUMBERMAN an d 
from other trade 
publications. 

“In our own adver- 
tising we include a 
coupon offering a 
plan book free of 
charge to any person 
who will sign the 
coupon and check the particular thing in 
which he is interested. We get a good many 
of these every week. Some of them, of 
course, come from curious persons; school 
children, elderly people who are gratifying 
an idle curiosity, and the like. The collector 
takes these coupons and goes out and makes 
the delivery of the books in person. He asks 
a few stock questions, sees the lay of the 
land and can usually report back whether 
or not the person is a live prospect. If he 
isn’t, we simply do nothing more about it; 
but if he is, one of our salesmen looks over 
the report brought back by the collector 
and then makes a personal call.” 

Mr. Melliff at this point turned over 4 
file of carbons of contracts being filled at 
that time, and indicated those that had 
come in thru the channel of this coupon. 
They made up an imposing showing, thus 
indicating the immediate and large value of 
this kind of advertising. 

“The salesman may have to make a num- 
ber of visits. Perhaps he doesn’t land the 
order for several months, perhaps not at all. 
But you’d be surprised to know how many 
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of these prospects come into:¢he market at 
once. Our salesmen are very’ successful in 
getting quick action. I have quite a num- 
ber of contracts that were closed and the 
work started within a week of the time 
when we first heard of the prospect. 


Has to Market Customers’ Paper 


“It is the salesman’s duty, of course, to 
find out a good many things; how big a 
house, the part of the city in which it is to 
be built, how much the people can spend, 
how large a loan is needed, what the man’s 
income and prospects are, and so on. When 


he is satisfied in regard to these things he 
gets to the matter of plans. We have to 
know what sort of house the people want, of 
course, for it’s to be their house and they’re 
to live in it. He brings back a pencil sketch 
and a front elevation. The latter is usually 
picked out of a plan book, tho quite often 
this front must be changed in some par- 
ticular. The draftsman takes this data and 
prepares preliminary sketches; and when 
these are satisfactory he makes the neces- 
sary blueprints. We have a form upon which 
the customer makes application for a loan. 
Up until the time we started in business the 


local building and loan facilities were not 
good, altho for years before that time most 
of the yards had operated what really was 
about the same as a building and loan, each 
yard for itself. We helped organize a build- 
ing and loan that has been very successful 
and that has aided us very materially in our 
business. We have to take some loans our- 
selves and dispose of the paper if we can. 
There is really a ready market for this 
paper, but with so much of it to be sold it 
sometimes takes a bit of work; in fact it 
takes about as much of my time, in some 
cases, to market the paper we don’t want 





“THE LETTERS OF LETTY 


—heing an account of how, here in San Antonio, a 
desirable lot was purchased, a modern five-room 


home built and the house completely furnished, 
all for $5,439.50 !’’—is the wording on the front cover, typo- 
graphically beautiful, of a booklet, whose object is thus stated 
‘We present this booklet to you in the sincere hope 
that it may show you the way 
to build and furnish a desirably 
located home of your own on a 
satisfactory and 
basis,’’ the codperating adver- 
tisers then signing themselves 
*¢B. G. IRISH, Realtor, 
Owner of the Highlands, 401- 
403 Navarro Street (Who sold 
the improved, tree-covered lot 
on which Letty’s Little Home 
was Built.)’??’ 2% ‘‘MELLIFF- 
McALLISTER LUMBER CO., 


on the back cover: 


ae ——— 


thus: 





How Letty Invested 
Her Money 


economical 


? 


Grand total .. 





Below is a statement showing the manner in which Letty invested her 
money to build and completely furnish a modern five-room home in The 
Highlands for $5,439.50. 
the regular retail price at which you could duplicate Letty’s little home. 
Price of lot in The Highlands, 50 by 130 feet, including paved 
street, curb, cement sidewalk, gas, sewer, electric light and water 


In every instance the figure quoted represents 


CONMECEIONS ANG TG WEOTECEIGM onc oc cccccccccciesececes $880.00 
OD PONCE CCONRE 168 CRON 46 on icis ck ciccndiccedeucees 88.08 
ROCGAD CORR OE NG i es oi cs i edad wacwtedddectawctewnne, $792.00 


(On terms this same lot could have been purchased for $12 
down and $12 a month, without interest at any time.) 

Contract. peide of COmmerwmetiot: << occcciccccitsccicacda .. -$3,900.00 
(This figure ineludes: 
Melliff-McAllister Lumber Co., all other supplies and equipment 
and all labor costs.) 

Price of all furniture and furnishings .................. $747.50 
(The King Furniture Co. furnished the home thruout. The 
figure quoted includes window shades, draperies, rugs, lino- 
leum and all furniture—from living suite to gas range and 
refrigerator.) 


Lumber and other materials from the 


CHESS ade Cees eceseeeeeedacasenedaaes $5,439.50 











‘Homes of Character,’ Buena 
Vista, at Medina (Who sup- 
plied the materials for and 
financed construction of Letty’s 
Little Home.)’’ .% ‘* KING FURNITURE CO., ‘The Friendly House,’ 
205-207 W. Commerce Street (Who furnished Letty’s Little Home thru- 
out—on ‘friendly’ terms.) ’’ ~ 

The booklet contains a series of letters that in conception, typography 


Gr ", n, a? ie 


sn ; 


© Cadwallader, Coulter & Payne 


Letty’s Little Home 





the letters of Letty 


‘In whieh she eonfides 
the seeret of Financing 





and illustrative treatment have attained a standard that is seldom reached Q home’ 
in the retail advertising of lumber. The scope of the series is shown by ; 
the subtitles: 
| Ben, dear: 
1. In which she finds San Antonio a delightful place to live. | Your letter with its fat question mark 
2. In which she chances upon a lovely site for the home of her dreams. out of every sentence came today while I was 
3. In which she coaxes Ted to join her in the great adventure of home ing the contractor "stake off" our home-to- 
making. | aa Highlands. 
¥ z/ “How did you do it?” you ask. 


In which she gets a deed to a lot in the Highlands. i) (gel 
Letty takes the next step toward becoming a home owner. i [rn | 
| t $ | course, it is not as simple as 
| { that the lumber company is bet 
| 

} 


5. 
6. In which she learns how many ways there are to build a house. 
7 
8 





In which they decide on a plan for the house. aR mDer Com] . 
(ji > rent and a little more, each : . ai 
More about closets, cabinets and the driveway. 4 } Roney is being edvenced for the building oo haan 
9. In which she confides the secret of financing a home. ee, , our lot is clear. The bulk of our 
10. In which the little home gets well under way. te ) | savings aaea tats it. With the lot paid for, the 
11. In which she discovers a Texas sunset from the Highlands. Pit ) | Melliff-MoAllister Company is financing construction 
iv vit 4 for us, and will take a mortgage on the house and lot,as 


12. She gets good news and begins to think of furniture. 

13. She likes the sound of “The Friendly House.” 

14. In which she decides the important question of the color scheme. 

15. In which she further pursues the subject of furniture. 

16. Wherein she counts her many blessings. 

17. In which she furnishes the bedroom. 

18. In which she discourses on breakfast room furniture. 

19. Wherein she discovers a new joy. 

20. In which she figures the cost and moves in. 

One of these advertisements is reproduced herewith—No. 9 in the 
series. Of course they appeared first in the press, and interest was 
held by ‘‘Letty’s’’ breezy letters narrating developments in her plans. 
When the series of twenty advertisements were reproduced in a booklet, 
the following summary was printed on the inside covers: | 


What Letty Did | 
She decided, first of all, that she wanted a Home! 
She selected The Highlands as the most desirable site for her heme and 
then proceeded to invest most of the family savings in a choicely located, 
tree-covered lot. 
She next got in touch with the Home Builder’s Bureau of the Melliff- | 
McAllister Lumber Co., and talked over house plans and finances. | 
She gave her ideas to the Home Builder’s Bureau of what the house | 
should provide and its general arrangement. ‘ | 
She received in return detailed plans and specifications, together with 
exact estimates of cost and an offer from the lumber company to finance 
construction of the home on a basis the family could afford—repayment 
to be made by the month over a period of years. 
She worked with the contractor during the course of building to make 
= that details were carried out for her greatest convenience as a house- 
eeper. 
She studied her home furnishing needs carefully and tnen went to the 
King Furniture Co. and furnished the place thruout—tastefully, com- 
fortably and economically—from the store’s complete stocks. 
She was given interested codperation by King’s experienced salesmen in 
selecting everything from draperies to refrigerator. : 
She ended by having a well planned, carefully built, delightfully fur- 
nished home in The Highlands. 
She did all this on a total expenditure of $5,439.50! 
She tells you how she did it in the following letters. Read them, for 
they form an intensely fascinating story of home building. 


“wntehing the entretr 
Stake off our lot 


security. Because Ted's credit is so well established, 
we do not have to pay anything else down, Instead ,we 
will pay at the rate of $50 a month and neerly half of 
it will go on the principal the very first month! 


However, we have the privilege of paying as 
much over $50 a month 4s we wish. other 

should Ted make a fortunate ousine 
$1,000 cash - isn't that a nice r 
apply all of it on our home, ther 
and getting the balance paid off quicker! 







At any rate, even if we never make any big 
payments, the home will be OURS in only a few years! 
For the interest goes down every year and the amount 
we are paying on the principal increases. 


There will be taxes and insurance to pay, of 
course. But don't you think it's worth while? - to 
know that as the years go by the roof over your head 
is YOURS! 





If we were to save $25 a month for the next 
twelve or fourteen years (provided we could save thet 
much over and above rent!) we wouldn't have to borrow 
to build. but I'd rather enjoy it now! After all, 
money just means somebody's work. And we figure we'll 
"hire" the “Labor” that somebody else has accumulated, 
and pay for it as we use it! 


And thie if how we 
n? 
are paying Ror ity 


But over and above and beyond all the sensible 
reasons is the real one - I WANT A HOME! And my heart 
is singing, now thet the dream is coming true! 


Happily, 








Prepared and copyrighted by Cadwallader, Coulter & Payne, San Antonio 
advertising firm 
One of a series of advertisements run by the Melliff-McAllister Lumber 
Co., San Antonio retailer, in codperation with a realtor and a furni- 
ture merchant, the series being afterward reproduced in a booklet 
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to carry as to make the sale of the house. 


Stabilization Brings Close Prices 

“You will see that a large part of our 
sales that come in this way do not bring 
us into competition with other yards. This 
is true not only of the prospects we get 
thru our newspaper advertising, but also 
much that comes from the advertising done 
by former customers in talking to their 
friends. Then a man who has been in busi- 
ness in a city for a number of years has a 
good many acquaintances and a good many 
contacts with people in a position to build. 
Don’t get the idea, tho, that San Antonio 
yards don’t compete with each other at all. 
They do, every day. But I don’t think it’s 
as murderous competition as is to be found 
in other places. Dealers get used to a stab- 
ilized market. They can get their regular 
prices in so many cases that they can afford 
to make these prices fair and close. They 
don’t have to aim high in order to carry 
over the slashed bills. So when they do 
come into competition with each other they 
are not inclined to go below cost, or even 
to cut their legitimate profits very much. 
It’s a sort of habit of mind; and I think 
without doubt that the general run of San 
Antonio buyers get fairer prices and better 
service than those buyers do who live in 
cities where the prices are not stabilized 
and where a man sells for what he can get. 


Get Competitive Contractor Bids 


“San Antonio builders do get whatever 
benefit lies in competition when it comes to 
letting the contracts. When we make one 
of our general run of sales we agree to find 
a contractor to do the job. This company 
draws the specifications and then allows 
several contractors to estimate the labor 
bill. The contractors don’t know who the 
owner is, and the owner doesn’t know who 
may be bidding on his job. We see to it, of 
course, that only reliable, capable contrac- 
tors do submit bids. These bids come to us 
sealed, and then we take them, still sealed, 
to the owner. He opens them and selects 
his man; nearly always the low bidder. He 
might select one of the others for some 
personal reason, but that’s his business, and 
it doesn’t often happen. 

“We don’t solicit any business outside 
the city. It happens quite often that people 
outside San Antonio will read our newspaper 
ads and will send in the coupon for a plan 
book. In that case we send out a printed 
postal card explaining that we are prepared 
to sell only in the city, that our organiza- 
tion is planned to handle that kind of trade 
and that ordinarily we don’t care to con- 


sider outside business. Since the plan book 
is part of our sales equipment we don’t 
care to send it where we make no sales; but 
if the correspondent is really interested in 
having the book for his own information 
and to help him plan a house, we are willing 
to send it out for 30 cents, which will help 
pay cost and mailing charges. 


Concentrates on House as House 

“T am well satisfied with this kind of a 
selling plan. I know that some yards make 
quite an effort to get customers to their 


BUENA VISTA and MEDINA 











MELLIFFHMSALUSTER LUMBER CO. 


Homes of Character 





up and a decision made without waste of 
time. They work on a salary with a fixed 
percentage margin or bonus after they pass 
a certain figure of sales. I have reports 
from every department of the business as 
to the amount of work accomplished, so 
I know what is going on all the time. The 
boys are very loyal and very much awake,” 

As we stated several paragraphs back, 
every yard uses in some degree the methods 
that all other yards use; but each one finds 
that it can build its selling policy best by 
putting special force behind one particular 
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The lettering of this San Antonio (Tex.) retail company’s signature helps to impress the organ- 
ization’s personality on the public mind, just as a man’s distinctive hand-written signature 


is expressive of his character 


offices, and perhaps they’re right as far as 
their methods and plans are concerned. I 
suppose they feel that with all the helps at 
hand and with the atmosphere of building 
all around, they have better influences at 
work to help close the sale. I’ve never felt 
that this was quite as much of an advantage 
as it might seem. You can’t show a lady, for 
instance, just the sort of house she wants, 
no matter how elaborate your sales and dis- 
play rooms. You can show finish and mill- 
work and some built-in conveniences, and 
this aids in selling these details after the 
main business of deciding for or against the 
house, as a house, is settled. But I’ve often 
wondered if these things were not a little 
confusing. A man feels it sometimes when 
he goes into a big department store and 
sees so many things of the general kind 
that he wants that he can’t decide on any 
one. Ladies, they tell me, go to stores and 
shop endlessly without buying anything. 
That’s not what we want in selling houses. 
Of course, it’s a matter of method. Our 
location and our own feelings made it seem 
wise to us to adopt this method, and we cer- 
tainly have found that it works out well. 


Personal Salesmanship Is King Pin 


“We have three very able salesmen; men 
who know our policies and our ways of 
handling trade. They are entirely capable 
of closing satisfactory bargains. They work 
hard and they work fast; not fast enough 
to seare prospects, but they do have the 
faculty of getting all the details gathered 





A Plan Book 
FREE! 


We have a limited number of 


4 7 8 REE. It is understood I am to be under no obliga- 
Homes of Character PLAN tion. I am interested in (please check): ” 
BOOKS which we will be glad ( pies senign r 

d FREE to a el ” ) ew -onstruction— 
to sen REE o any person s ( ) 1-story, ( ) 2-story, ( ) duplex or apart- 
Bexar County interested in ment. _ 
building or remodeling. ( ) Remodeling, ( ) Repairing. 

( ) Farm buildings— 


This book is yours for the 
asking. Sign the coupon to the 
right and mail it today. 





MELLIFF-McALLISTER LUMBER CO., 
buena Vista and Medina, 
san Antonio. 


Please send me a Homes of Character PLAN BOOK 


He eee meee reese erases eseseseeeeseeesteeeseeeeesesesessses 


tee eee rere eeeeereoercereeseeseeees eee seneeseereseeseseeoe 








In all its advertisements this retail company includes a coupon, of which G. E. Melliff says: 
‘‘Upon receipt of the coupon clipped from these ads, showing what the prospect is mostly 
interested in, one of our plan books (Southern Pine Association’s ‘Southern Pine Homes’) 


is delivered to the prospect by one of our salesmen. 


If the prospect proves to be a live one, 


a home to suit his requirements is selected, plans prepared in our office and competitive bids 


taken from contractors trading with us. 


The advantages to be gained by a dealer from the 


use of this system are that we have an opportunity to present a sales argument, and that the 


contractors are dependent upon the dealer, rather than the dealer upon them. 


The last is, 


according to my idea, the greatest benefit derived from the selling of the completed house’? 


policy or several related ones. The Melliff- 
McAllister company is not unique in taking 
its business direct to the customer. All 
dealers do it more or less. I suppose there 
is not a lumber retailer who isn’t tipped 
off now and then that someone has the 
building bug, and who doesn’t make it a 
point to see this prospect personally. If you 
ask him, every lumber retailer will tell you 
that he believes in personal salesmanship. 
3ut not every one makes this kind of work 
the king pin of his business. It doesn’t need 
to be. The success of hundreds of men who 
specialize on some other policy is proof 
enough of this fact. Some men are embar- 
rassed in approaching people in this way. 
It doesn’t come easily to them, and they are 
wise not to adopt it. 


Merchandising Is the Merchant 

But the experience of this thriving young 
business and of hundreds of others oper- 
ated much as it is, does indicate that modern 
merchandising doesn’t make a hard and fast 
demand for expensive sales equipment. There 
is no one best way, for human nature isn’t 
cast in one mold. We talk so often, and 
with so much enthusiasm, of the wonderful 
equipment that is being created around the 
country that we’re sometimes afraid our 
readers may get the idea of modern mer- 
chandising as being tied tightly to a set of 
sales rooms. The AMERICAN, LUMBERMAN 
does believe that this kind of merchandising 
is making rapid and permanent progress. 
But such experiences as this, where a com- 
pany deliberately decides against such 
equipment, should encourage some of the 
fraternity, who are, discouraged because 
they can’t see their way to such:‘an invest- 
ment, in believing that they can make very 
real progress in merchandising without it. 
Merchandising is first of all the merchant. 

Another thing: The experience of some 
dealers as related last winter at the conven- 
tions indicates that putting salesmen on the 
force must be done with care. If they are 
not carefully chosen and trained, and if 
they don’t understand and respect the gen- 
eral policies, they can do a world of damage. 
They can aggravate the old sore of price 
fights and promise impossible things and 
generally play hob with the yard’s standing 
in the community. If they are taken on, 
they certainly should be chosen and super- 
vised and treated with respect, and made to 
feel their responsibility. Mr. Melliff’s men 
show the success of such methods. 
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How the Lumber Dealer May Sell Steel Gates 


Did you ever take on a carload of patent all- 
steel gates? No? Well you ought to try some 
steel gates for that tired feeling that sometimes 
comes from handling nothing but just lumber 
day in and day out—mostly day in. 

This is not knocking the steel gate in par- 
ticular, but is referring to it as a retail mer- 
chandising proposition. The steel gate has its 
field; not only its field, but its yard and garden. 
It has merits and good features peculiar to 
steel gates alone. The steel gate will not burn, 
passively speaking. It sometimes burns in the 
transitive sense, and the victim of the combus- 
tion is the retail lumberman who buys under the 
hypnotic spell of a road artist who sells gates by 
the carload on commission. A concession of 
50 eents a gate will often turn a local trial order 
jnto a distribution car lot. Vicious stock will 
not eat up and tear down steel gates as easily 
as wooden ones. They are not only fire proof, 
but usually bull and hog proof. Factories say 
nothing about their being fool proof. A wood 
gate is only bull and hog resistant, and any 
kind of animal on the farm with as much de- 
termination as a steel gate salesman on the 
road will find a way thru. He will get around 
every obstacle and objection and demonstrate 
that the wood gate is and always has been a 
failure and will get to failing worse and worse 
as time goes on—for is not lumber degenerat- 
ing while bulls and boars are being improved 


in type? 
Can’t Be Used for Kindling 


Campers and tourists will not use the steel 
gate for making fires. Neighbors will not steal 
it for making hen coops. It is practically steal 
proof. And it will never rot or rust out on the 
farm. It only does that in the back of a lum- 
ber yard. But that is not the gate’s fault; it 
should be sold within a few weeks after arrival 
and vo swinging on its lite of enduring service. 
And this service is more certain when the sale 
is accompanied by an extra heavy post and 
some guy wires and Hlence a 
feature in boosting sales of gate accessories. 
The steel gate post even needs a bag or two of 
cement and a bushel of sand and gravel. 

3ut this story is not on how not to buy steel 
gates, but how to sell them. Every retail dealer 
or line yard in the country with steel gates to 
sell, hold up your hands. One, two, three, four 
thousand. very dealer who has made a failure 
at selling them, the same sign! One, two, 
three and a half thousand. Five hundred may 
be excused. They are already super-salesmen 
in every line. 

This is not really a facetious arraignment of 
the steel gate business, but a practical sugges- 
tion of how steel gates that are of real merit 
may sometimes be made to move a good deal 
faster than they do; at least, in the cases where 
a line of yards finds them slow and has stocks 
left on hand at a number of points. 


unchors, good 


Obstacles that Dealers Encounter 


The trouble with. steel gates, as with many 
other so called side lines, is that it takes special 
sales effort and advertising to create a de- 
mand in any locality, which same effort must be 
duplicated in every other place and a full head 
of pressure kept up until, little by little, the 
thing takes hold and the stock begins to move. 
About the time it does begin to move here and 
there over the territory it is discovered that 
enough money and time have been spent in ad- 
Vertising and demonstrating to absorb all the 
profit that might accrue from selling three times 
48 Many as have been purchased. And the sell- 
ing campaign never gets actually started in 
many places until the local forces find they have 
bit off something too hard for them and they 
give up in disgust. They decide the best way 
out is to cut the price to almost nothing; or, 
rather than show a loss by selling, carry on 
hand and inventory at cost, or on the plan of 
a decreasing amortization process. Taking bad 
stock at a 10 percent annual depreciation will 


make it pay for itself in ten years—quite a 
logical and satisfactory way out, come to think 
of it. 

A Way Out of the Dilemma 


Here is the outline of a constructive sugges- 
tion. Every line yard concern of any consider- 
able extent has some places that find readier 
sales for some things than others. It may be 
local conditions, but probably more often is local 
personnel in the yard force. Nearly every yard 
has some fellows that may be classed as 
‘“sharks’’ on side lines and in fact on anything 
they become enthused over. If there are no 
such varieties of fish in an organization it had 
better study up on aquatic life and get hold 
of one or two. These sharks would sell refriger- 
ators in the shade. of the North Pole if the 
general office expressed enough confidence to let 
them try it. And they are not usually the 
freaks who tumble to fake correspondence 
courses and get the idea of being ‘‘red 
blooded’’ thru reading cheap magazine dope. 
They just learn some simple rules of the game 
by being in contact with the final objective in 
the whole sales program—the actual consumer. 
Those who don’t learn that way will not in any 
other. 


Consolidate and Concentrate 


Take the place that has sold the largest per- 
centage of gates per capita of trade population. 
That point is ahead so far as advertising has 
been done, other conditions being compara- 
tively equal. The salesman in charge has evi- 
dently put in a little more effort or has met 
with better success from some cause. Put the 
proposition squarely up to him that he has an 
opportunity to make a record and some extra 
profit for his yard, possibly for himself also, 
in putting on a gate sales campaign and un- 
loading the slow moving stock of all the other 
yards. If he accepts the responsibility—and 
why should not any ambitious manager jump at 
it if put in this way?—ship him most of the 
gates from other points within reasonable ship- 
ping distance. Have the shipping yards ab- 
sorb freight and depreciation charges, the gen- 
eral office sharing in this loss if it is to blame 
for having taken on the proposition in the first 
place, and make the cost of gates delivered to 
the dump yard somewhere in line of a fair con- 
cession on the whole. Some slow point may be 
stuck with twenty farm gates costing $9.50 each. 
The freight to the concentration point may be 
50 cents or $1 each. Pay this and take a loss 
of 20 percent besides. This gives the other fel- 
low a chance to make the loss all good to the 
company in the long run, and the ones who get 
rid of the stickers can put in more time on 
something else that pays better, possibly col- 
lecting for the few gates they have sold to 
customers. 


Concentrated Sales Effort Gets Results 


Now the man who is the goat can afford to 
use a good deal more space to advertise and 
create interest all right in his local territory 
and put in more time demonstrating and selling 
a hundred or more gates, than all together could 
afford to put in in seattered efforts over a 
much larger territory, to try to sell just a few 
gates each. He can afford to keep sample 
gates in a conspicuous place, hung to posts 
and in good working order, and also can afford 
to put in a good many hours during the month 
in showing them to farmers and ranchmen, be- 
cause one sale when followed up in a neighbor- 
hood may lead to another, and one for a farm 
may lead to a dozen for the same farm later. 
But with only the thought of trying to dump 
off a dozen, or two or three dozen, just to clean 
them out, it would be cheaper to hire them 
hauled to a bog hole and dumped in where they 
might serve the community to a better ad- 
vantage. 

Give the working fellow a year to get results, 
and give him all the help he can use in sales 
assistance. It may be there are too many ex- 
tra wide gates. In such a case send that size 


to the best wheat or small grain territory, as 
they will appeal to the farmer who uses wide 
swath harvesting machines and does not want 
to unlimber and rehitch to get thru his differ- 
ent gates. If too many narrow gates, they 
will go better in a truck neighborhood where no 
harvesters are used or in a corn country where 
the row cutters are not wide like small grain 
harvesters. It may be that more than one sell- 
ing place would be better, but the scheme is the 
same. Send all the sales advertising literature 
to the gates sales yards. Let them specialize 
as much as possible on steel gate business and 
watch results within a few months. 

This plan has been tried with good results. 
One large line yard concern intending to dis- 
continue handling all steel gates found it profit- 
able to continue them as a staple article at a 
concentration point where a thoro sales cam- 
paign was carried out. Dead stock was cleaned 
up from all yards and orders had to be sent in 
to aoe for more stock to fill the demand 
created. 


Parade Stands Advertise Dealer 


Boston, Mass., July 1—J. Edward Downes, 
of the Downes Lumber Co., landed one of the 
largest orders secured by a retail yard here in 
some time when he was awarded a city contract 
for more than 750,000 feet of southern pine, 
eastern spruce and Douglas fir, now being used 
in the construction of four reviewing stands for 
the Elks’ parade that will be a principal fea- 
ture of the national convention of that order 
to be held here next week. The stands aggre- 
gate about a quarter of a mile in length. 

With his knack for advertising, Mr. Downes 
is making the big and profitable contract an 
effective publicity stunt. Every piece of lum- 
ber is stencilled prominently with the name of 
his company, where hundreds of thousands of 
people will see it during the next two or three 
weeks before the stands are demolished and the 
lumber otherwise utilized by the city or sold 
to contractors. 

When the National Education Association 
held its annual convention here two years ago, 
Mr. Downes pulled off a somewhat similar pub- 
licity stunt. Weeks beforehand, he got in touch 
with the Boston publie school authorities and 
arranged to supply free a quantity of lumber to 
be used by sloyd and manual training classes in 
the construction of a number of information 
booths, each an artistic replica of a frame house 
in attractive designs. These booths were placed 
in the large hotels, railroad stations, conven- 
tion headquarters, and at street corners, with 
courteous attendants to answer questions and 
direct the thousands of visitors. Kach booth 
was prominently placarded with a handsome 
design sign stating that the material was sup- 
plied by the Downes Lumber Co. and the booths 
built by Boston schoolboys in the regular course 
of instruction. 

The Downes Lumber Co. was the successful 
bidder for furnishing the lumber to build the 
Elks reviewing stands against pretty stiff com- 
petition. This is the largest contraet ever 
placed in this city for such a purpose and com- 
prises some fifty carloads of lumber. It is esti- 
mated that the lumber used in their construc- 
tion would be sufficient to build thirty sturdy 
frame dwelling houses of eight rooms each. 

The prompt delivery of so large a quantity 
of material in the limited time allowed necessi- 
tates the equipment of a modern lumber yard 
accustomed to the handling of big things, and 
the Downes company with its big fleet of trucks, 
modern yard derricks and cranes, big yard ca- 
pacity, water facilities and similar advantages 
was placed in position to handle such an impor- 
tant contract with promptness and efficiency. 


(Saag eaaaaaaaasaaaaea 


TimBer killed by the southern pine beetle is 
being salvaged as fast as possible in some seri- 
ously affected localities, but it is thought much 
of it will deteriorate too rapidly to be utilized. 
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An Attractive Window Display for Summer 


Lattice or picket work always makes an at- 
tractive background for window displays, and 
in fact for exhibits of any sort. It is particu- 
larly appropriate for use during the summer 
months, having a cool, ‘‘out of door’’ aspect, 
and lends itself to seasonable decorative effects 
thru the use of artificial flowers and vines. It 
is sO inexpensive and attractive that every lum- 
ber dealer having a show window, should make 
up something of this kind. The construction is 
80 simple that even a school boy who is at all 
handy with tools can do the work. 

In the accompanying picture, the two sections 
at the sides are each 20 inches wide and 6 feet 
6 inches high at the highest point. The back 
sections are each 5 feet wide, and 5 feet 6 inches 
high at the highest point. The back sections, 
as shown in the picture, were set at an angle, 
like the two parts of a gate about to close. This 
gives an angle for placing the center piece of 
the display, whatever the chief feature may be. 
In the picture herewith the center piece was a 
keg of paint. 

The reason for making the rear lattice in two 

sections is that it may sometimes be desired to 
use a single section as a background. For in- 
stance, one section placed in the center, with 
the two narrower side sections at the ends—all 
three sections in a straight line—gives an en- 
tirely different appearance. Or, one of the nar- 
row sections can be placed in the center, with 
a wide section on either side. Other possible 
arrangements will suggest themselves. Thus 
several good backgrounds are provided with no 
extra expense. In the fall of the year, the sec- 
tions can be given an entirely different appear- 
ance by painting them olive green. For an 
autumn display, an artificial grapevine twined 
over the olive green lattice looks very well. 
‘ For an Easter display, using the background 
shown in the accompanying photograph, alter 
nating bands of purple and bright green crepe 
paper were braided thru the rear lattice. Two 
bands of green were crisscrossed on the front 
sections and two bands of purple were run hori- 
zontally. The effect, contrasted with the snow 
white lattice, was very pretty. Artificial lilies, 
bought at the ‘‘ten cent’’ store, were placed 
in common six inch flower pots covered with 
purple crepe paper and tied each with a yard of 
white ribbon. The bases under the flower pots 
were boxes covered with green crepe paper. One 
of the flower pots was placed at each side of 
the display as shown in the photograph. 

For a summer display, an artificial rose vine 
can be twined on the rear sections of the lattice 
and pots of artificial flowers placed in front 
of the main sections. This idea will be espe- 
cially good in a home building campaign. The 
dealer could announce an opening day, or week, 








DISPLAY WINDOWS OF ED STEVES & SONS, SAN ANTONIO, TEX. EACH SHOWS A DIFFERENT IDEA IN BUILDING MATERIAL 


for the ‘‘summer opening’’ of his home build- 
ing department. He could display posters show- 
ing attractive homes, and supplement these with 
little cutouts, made by pasting colored pictures 
of houses, taken from a plan book, on wallboard 
and sawing them out with a scroll saw. These 
ean be placed so as to fill in between the larger 
posters, but should be set forward and on a 
line between them. 

Then take three rolls, or even single sheets 


will do, of old blue prints. If only one blue 
print is used for each roll it can be rolled 
around newspapers or cardboard to make the 
roll appear larger. Have the blue surface come 
on the outside of the roll, so as to show. Tie 
the rolls with white ribbons and stand them on 





It is interesting to note that according to the 
statement of the retailer who arranged the dis- 
play shown in the accompanying photograph, a 
goodly number of sales of paint resulted, and, 
more than that, the firm received fifteen jp. 
quiries for similar built-up lattice sections, 





Illustrating effective use of white picket background. Note strips of crepe paper, of alternating 
colors, braided thru upper part of the rear sections, also criss crossed and horizontal strips on 


the front sections. 


This window display, arranged by George L. Goetzmann for the Rock 


Island Lumber § Manufacturing Co., Rock Island, Ill., won one of the prizes recently of- 
fered by a large paint manufacturing concern in a nation-wide window display contest 


end between or near your posters. These rolls 
will help to emphasize your plan service. 

Another feature for an opening day, or week, 
would be to give each lady who calls a flower or 
souvenir of some sort. One corner of your office 
could be arranged as a plan room, partly en 
closed with lattice work in the form of an 
arbor, and painted white. 


Later it received still another call, for a 75-foot 
section, to be built ‘‘similar to your window 
display.’’ As the firm does not care to sell these 
sections built up, on account of the possibility 
of antagonizing the union carpenters, the cus- 
tomers were referred to good carpenters to per- 
form the work, for which it furnished the 
materials, 


Display Windows Bring Business 


‘“We are thoroly sold on the value of window 
displays, and intend to increase and improve 
this department as we develop our future 
plans.’’ That is the reply given by Ed Steves 
& Sons, San Antonio, Tex., to an inquiry by the 
AMERICAN LUMBERMAN as to their opinion re- 
garding the results from its display windows, 
after some months’ experience with them. The 
accompanying photograph gives an idea of the 


appearance of the row of five windows when 
illuminated at night. 

These five windows face on Commerce Street, 
which is one of the main arteries just beyond 
the inner business district. They not only tell 
the story of ‘‘better homes’’ to passersby dur- 
ing the day, but being kept well illuminated 
until eleven o’clock at night they attract con- 
siderable attention from the automobile as well 
as the pedestrian traffic during the evening 


hours. The company states that after some- 
thing less than a year’s experience with these 
windows it is convinced that they are a paying 
investment and have been productive of very 
gratifying results. 

The displays are changed on an average once 
in two weeks. Hach window is usually allotted 


to one idea, which is made as impressive as pos- 
sible, rather than displaying a collection of 











unrelated items. "Among the displays in these 
windows during the last few months have been: 
Front and interior doors; flooring of all kinds; 
observance of ‘‘clean-up, paint-up week;’’ 
fences, trellises and arbors; builders’ hardware; 
carpenter tools; composition roofings; garden 
tools, lawn mowers and hose; millwork, compris- 
ing built-in conveniences such as ironing boards, 
medicine cabinets, bookcases, window seats, 
dressing tables, breakfast room furniture and 
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Pullman nooks; cedar lined closets; paints and 
varnishes ete. 

In addition to the foregoing, one of the win- 
dows is used rather frequently to exploit the 
firm’s plan and service department. A recent 
display in this particular window featured the 


model home display of the Southern Pine Asso- 
ciation, which proved quite an attraction. 

The furniture, rugs, and draperies used in 
fixing up displays of attractively furnished 
rooms are supplied by local dealers who are 
wide awake to the close relationship between 


the lines they sell and building activities. 

Occasionally one or more of the windows are 
used to advertise special bargains, which may 
consist of odds and ends of stock or some spe- 
cial inducement offered on a particular line 
of goods. 


News and Business: Ideas for Retailers 


A Sale Is Not Always the Thing 


A farmer named Scott drove into a country 
lumber yard one morning in June and asked for 
figures on a windmill tower, mill .and pump 
complete. The yard sold everything in the line 
of permanent fixtures about a farm plant. It 
had plenty of windmill timbers, mills and 
pumps, and needed all the business it could 
handle as June was a dull month. Everybody 
was busy with crops and local town trade was 
almost nothing. Scott was a small farmer and 
owed some on his land. His account had never 
been very large but was considered good. He 
had traded for a year or two and settled up on 
time in the fall. 

‘‘Why do you want a windmill outfit right 
now, Scott?’’ he was asked by the local man- 
ager who was also bookkeeper and yard man. 
‘¢‘T have a small bored well about a hundred 
feet deep,’’ replied Seott, ‘‘and the casing 
has been mashed in way down in there and I 
can’t get a bucket down to the water. It 
wedges and hangs and I am having to haul 
water from a neighboring farm for my stock 
and house use. There is usually some water in 
a little branch near my place but the weather 
is getting so dry it is all gone. I don’t see 
how I ean get by any other way than 
to put up a mill with a small pump that will 
go down thru the casing, and still I hate to go 
in debt for it now as I don’t like the looks of 
the season. Another drouth may come and it 
would crowd me to pay for it this fall, unless I 
should sell a horse to do it.’? 

**Listen, Scott—your account here has been 
good and I want to sell you a windmill and 
whole waterworks, and I am going to do it this 
fall—maybe. It will depend on what the crops 
do. It would not be safe for either you or us 
to go ahead now and take a chanee on it. Let’s 
see if we can’t figure out some way to get over 
the trouble for the present and count on the 
windmill deal later on.’’ These were the words 
verbatim or ‘‘get at ’em’’ that came back. 

They went out into the yard and took a 
hatchet and saw. Selecting a piece of hard 
close grained timber four feet long, it was cut 
and shaped into a round weight with pointed 
end and dressed off smooth all the way to a 
size that would drop easily into the well casing, 
but was left slightly larger in diameter than the 
long iron bucket. The upper end was flattened 





feed his team. He sold part of his stock to 
keep the rest and eked out a winter’s living 
peddling scrub oak firewood in the village. In 
later years he prospered, and always traded with 
and spoke a good word for the man who helped 


We have several bunches I know and have been 
wanting to get rid of them ten years.’’ ‘‘Send 
me all you can spare,’’ was the request. The 
accommodating lumberman explored the whole 
yard and found 42 bunches. He shipped them 

all. Now the other fel- 





low wants to know of 
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For Children’s Play— 
A SAND BOX 


will furnish many hours of happy recreation thru the 


hot summer months. 


For only $—— 


house x 
plete. Or for only $ 


sand all ready to jump into. 
styles and sizes. 


Phone 0000 “What Next ?’’ 











Sand in the shade is clean and 
cooling and kiddies never tire of its inviting comfort. 


you can buy lumber in short lengths to make a sand 
feet square with roofing and nails com- 
we will deliver it ready built 
and painted, to your yard, with a pile of soft screened 
Ask us for prices on other 


Home Lumber Co. 


some one else who needs 
a few cut shingles. 


Strike While 
Sun Is Hot 


When you ean’t sell 
big houses sell little 
| ones. Go after the sum- 
Hy | mer season business and 
I advertise everything 
from an ice cream freez- 
er bench to a rustic camp 


the 


shed. Yard and play 
ground devices’ offer 
— many opportunities to 


cash in on short lengths 
and small jobs that will 
aggregate a surprising 
volume during a season. 
The suggestive advertise- 
ment presented on this 
page may be varied in 
any number of ways as 
to design of the sand 
house and prices to be 
quoted according to the 
dealer’s own ingenuity 
in figuring out sales pos- 
sibilities. A small box 
5x6 feet to cost a very 
few dollars may interest 
some while a more elab- 
orate pattern requiring 
more than $50 worth of 
material will be easy to 
sell to men who take a 
delight in furnishing 
children something of 
real service and pleas- 
ure with which to enter- 
tain themselves and lit- 
tle friends. This adver- 
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Your Town 














OR PLAN SERVICE. ALL WELL LIGHTED AND DISPLAYS CHANGED FREQUENTLY 


and a hole bored thru to make an eye for the 
well rope. The price of the lumber was 75 
cents which Scott paid for from his pocket. He 
took the improvised tool home and let it down 
Nearly to the damaged part of the well casing, 
and then with a few careful drops the well was 
opened up and casing pressed back into shape 
where it held, and he had no more trouble get- 
ting water with a bucket. But the drouth did 
come on and he did not make enough stuff to 


him keep out of debt in the face of slim pros- 
pects to pay. 


The Order Was Well Filled 


A lumber dealer needing a few bunches of 
round and diamond cut shingles to repair an 
old style house, called up another lumberman 
in a town some miles distant. ‘‘ How many cut 
shingles have you to spare?’’ he asked. ‘‘Oh, 
I can’t say without going out and checking up. 





tisement was prepared 
by the AMERICAN LuM- 
BERMAN. Send in some of your own copies 
along similar lines for use in this department. 


Mutual Confessions 


A lumber dealer who practiced both thrift 
and good advertising was delivering to a local 
druggist a drum of floor sweeping compound 
made of sawdust saved from the little power 
rip saw operated in his yard. Sweeping com- 
pound is made of sawdust, sand, floor oil, mir- 
eral color and usually some aromatic wood oil 
for flavor. The druggist was rather proud of 
a new fixture arrangement he had just installed. 

‘*What’s the big idea of having the water- 
works built into the prescription cabinet? To 
wash bottles?’’ 


‘*No, no, Nanette,’’ answered the druggist, 
‘*T fill prescriptions at the hydrant. The water 
is 100 percent pure; no adulteration allowed 
here. Where do you get the cedar flour and 
graphite you advertise as being in the formula 
of your sweeping dope?’’ 

‘*Out of the pencil sharpener in the office. 
It is 100 percent pure and not used in weaken- 
ing quantities like the water in your prescrip- 
tions either. Need another drum about Satur- 
day?’’ 
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Dealers Suggest Plans for Financing Home Building 


The interest felt by lumbermen in the sub- 

ject of selling homes on some sort of a monthly 
deposit plan is evidenced by the large number 
of letters received by the AMERICAN LUMBERMAN 
from retailers since this subject was introduced 
in its columns. A number of letters from deal- 
ers in various States, expressing their views 
on this subject, were printed on pages 44 and 
45 of the June 14 issue. Others received since 
that time appear on this and the following 
page. Some commend and others criticize the 
idea advanced, and various constructive sugges- 
tions are made. As some of these letters refer 
specifically to the particular plan proposed by 
a western retailer, which plan drew forth the 
comments printed in the recent issue referred 
to, that plan, for a better understanding of the 
letters which follow, is reprinted herewith: 
_ My idea is that a prospective builder shall pay 
in to us a certain amount monthly, according to 
his ability, and continue making these payments 
until he has paid in 25 percent of the cost of the 
kind of home he desires to buy. Then, when he has 
paid us the 25 percent, we will agree to build him 
a home, and finance the building. Jt is usually 
easy to place a mortgage of 50 percent of the cost, 
therefore if the buyer pays in 25 percent in ad- 
vance, there would remain only 25 pereent, which 
we could carry ourselves on a second mortgage. 
We would pay interest on these advance monthly 
payments, so the purchaser would receive interest 
on his money while paying in the monthly instal- 
ments toward the initial 25 percent. 

As an illustration, the plan would work out this 
way: Ifa man wanted to buy a lot and build a 
home that wouid cost, all together, say $4,000, and 
could make a payment of $50 a month, we would 
want him to make 20 payments to us before we 
built the home. As soon as he has made these 20 
payments, totaling $1,000, we would go ahead and 
build the home, and finance it in such a way as 
would be most advantageous to ourselves and to 
the customer. 


What the Retailers Think 

WASHINGTON.—I have read with interest the 
articles on the monthly saving plan for building 
homes. For some time we have been endeavoring 
to encourage this home building feature «ll we 
possibly could on somewhat similar lines. We have 
been trying to help reliable prospective home build- 
ers with but little capital saved to build and pay 
for their homes in such monthly payments as they 
can stand, being little more than rent, carefully 
avoiding encouraging the prospects to take on ob 
ligations for larger monthly payments than they 
can well meet; then thru our influence getting a 
first mortgage on the place and joining in a little 
organization that we are practically responsible 
for, to carry the second mortgage. The difficulty 
of this is that our capital is so limited. If there 
were a big organization somewhere that could take 
care of these second mortgages on the endorsement 
ef some of the material men, it certainly would 
encourage a vast amount of home building, and in 
but few cases would there be any fall down on the 
payments. I enjoy reading about your “home own- 
ers’ clubs,” and am glad to know that they are 
prospering in many places. ‘ 

MIcHIGAN.—I do not believe the form of financ- 
ing suggested by your subscriber should be en- 
couraged from a lumbering standpoint, because it 
assumes the three-fold nature of banking or finane- 
ing, real estate, and trust or fiduciary. I think, 
however, that the plan could be handled by a sep- 
arate or subsidiary corporation organized for fi- 
nancing, and if the personnel was composed of 
good substantial business men whose standing in 
the community would inspire confidence, or if the 
members of the financing company were the officers 
of a large lumber company, confidence no doubt 
would be manifested. 

The plan of course is not new, but there are a 
number of questions which must be considered. The 
first is the ownership of the lot. If the prospective 
customer has saved enough to own a lot, the 
chances are that he can accumulate enough addi- 
tional to finance himself for a home. But if he 
does not own the lot, the financing becomes a real 
estate transaction as well as a banking and trust 
function. It is now necessary for the financing 
company to procure the lots, and it is far cheaper 
to buy acreage and subdivide than it would be to 
attempt to buy resale lots in an already developed 
subdivision. 

If the total value is $4,000, including the lot, 
the lumber would probably run only from $500 to 
$550. The lumber dealer therefore would only be 
asked to take a second mortgage for that amount, 
instead of for $1,000 as suggested. There are 





thousands of small homes in Detroit which sell 
for around $4,000, the lumber for which did not 


run over $550, which includes a 10 percent bonus 
for handling the second mortgage; that is, the 
lumber was sold for 10 percent over the list. 

If the lumber bill amounted to only $550, I do 
not doubt that a separate financing corporation 
could induce the prospective builder to deposit $25 
a month for twenty-two months, but I doubt very 
much if he could be induced to wait forty months 
before his home was put in course of construction. 

It is highly problematical whether the pros- 
pective customer could afford to pay as much as 
$50 a month in addition to keeping up the rent 
on his present home. 

It is possible in Detroit for a workingman to 
purchase a home on $500 down, the balance pay- 
able at $35 to $40 a month. Such a home con- 
sists of a four or five room house on cedar posts, 
and costs $3,800 to $4,200 including the lot. 

It is possible for a workingman to procure a lot 
on a land contract and finance himself by both 
first and second mortgages, provided he has a 
small amount of cash to bridge the gap between 
the amount realized on the first and second mort- 
gages and the cost of construction. This I believe 
is an ideal way for the workingman to acquire a 
home, because he must pay up his land contract 
by means of money realized on first and second 
mortgages and then pay his mortgages, principal 
and interest, over a period of years. The total 
monthly obligation, however, rarely runs over $50, 
and as the owner has acquired his home and ceased 
paying rent, the burden is not so great. 


Texas.—The plan suggested perhaps would be 
an excellent proposition if the individuals in the 
community could be induced to deposit their money 
with the lumberman. This would depend upon the 
standing ef the individual lumberman, both morally 
and financially. 

The lumberman would have to meet the proposi- 
tion of financing the first mortgage, and no doubt 


many instances, whether the required monthly de- 
posit was $50 or only $25. 


Ou10.—Strictly speaking, the retail lumber and 
building material business is a merchandising busi- 
ness, decidedly differing from the real estate or 
building business, and whether a dealer wants to 
mix the two is a matter that each individual must 
decide himself. We see nothing wrong with the 
plan suggested if it were worked out with terms 
such as to reach the largest number of people in 
his community, and if he is financially situated 
so that he can conduct the business in that way. 
Our suggestion would be that this retailer estab- 
lish a separate business, either under another 
name or as a branch of his retail business, and 
handle it as a building and loan and construction 
business. By so doing, he would escape criticism 
from some of his present customers, and be en- 
abled to tell whether the business was profitable 
or not. We do not think the average individual 
would deposit his money with a lumberman or any 
other retailer, as the risk of loss might be consid- 
erably greater than if deposited in a building and 
loan under State supervision. 





INDIANA.—The depositing of $50 a month for 
twenty months would be entirely out of reason 
and impossible in our territory. We figure that if 
aman can lay out $50 a month besides paying rent 
while he is doing it, which would mean a total of 
at least $75 or $SO a month, we would rather 
sell him a house right away and take those pay- 
ments thereon, as it would pay out in less time 
than thru the building and loan. We have several 
building and loan associations here that have been 
very liberal in their loans. To cover the small 
difference between the amount the building and 
loan association would loan and what the custo- 
mer could raise in eash. we have been taking a 
second mortgage, provided the customer was good, 





Clover lick,Wva, 
Juneel1.1934. 


To the porter wood ,Lbr.Co, 


jentel Men I sow dan Stout yester day and he told me he thot you peapel 


wanted ® cook in your lumber camp i am oapen for a job 


4 am an old exsperienced camp cook 


resp yours 


Mert harriger, 


clover lick wva, 


Let us hope that the writer of the letter reproduced above is a better cook than he is typist. The 
communication was received recently by the Porterwood Lumber Co., Porterwood, W. Va. 


would have to carry the second mortgage himself. 
We assume that the lumberman would take a note 
due on or before a certain given date some years 
ahead and carry the $1,000 second mortgage him- 
self, to be paid off in monthly instalments which 
would all mature prior to the first mortgage of 
$2,000. This is the customary way of handling 
it in the cities, but the average man in the country 
doesn’t like to figure that in three years, or some 
other given period, he will have to finance a loan 
on his home for $2,000 or take a chance on losing 
it. In the city they do not worry about that, but 
in the small towns there is more difficulty in try- 
ing to sell or renew a first mortgage than one 
would suppose. 

It appears to us that if the lumberman has a 
standing in his community such as to command 
respect sufficient to warrant the deposit of money 
with him, it would stand him in hand to organize 
a building and loan association, encouraging the 
making of such deposits with him as secretary 
and manager of the building and loan and then 
work out the proposition with the assistance of 
other depositors which he could secure. We be- 
lieve this would be a good proposition, and while 
we do not see any objection to customers deposit- 
ing their money with the lumberman, there is not 
much probability that it would be done in a great 


until such time as the building and loan was scaled 
down enough so that he could take up the second 
mortgage and put it with the first. I do not think 
it would be possible for us to interest anyone in 
acquiring a home twenty months from now. We 
find that lumber sales have to be made like auto- 
mobile sales; that is, sell the prospects while they 
are hot and ripe. 





Iowa.—We have no “hocus-pocus” system of 
building homes. We simply run a loan association 
of our own, and as we use our own money, we don’t 
need to pay attention to the State laws governing 
such matters. We can loan a man 100 percent 
if we want to, and it is no one’s business but our 
own, whereas a State chartered loan association 
can not loan above 60 percent. We seldom loan 
‘over 75 percent of the value and make the pay- 
ments $1.25 a month for every $100 we put in, 
but charge 7 percent on the balance unpaid each 
month. It takes about nine years to clean the 
loan up that way. 





Iowa.—It strikes us that the general public 
would be backward about depositing money with 
the lumber retailer. Why not, instead, get busy 
with some of the merchants in allied lines and 
start a building and loan association? We did this 
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in 1913, and today we have about 500 members 
depositing and about 250 borrowing members. For 
a while the organizers had to put in considerable 
money to get it going, but in a year and a half 
it was self-supporting and has been growing right 
along. ‘The home builder gets as large a loan as 
the association will carry, and the lumber dealer 
takes the second mortgage. Then, when the home 
puilder gets the original loan paid down, he bor- 
rows again from the building and loan to take care 
ef the second mortgage. ‘Thus considerable less 
investment by the lumber dealer is required for 
each home building operation, and he can extend 
his capital further. 


PENNSYLVANIA.—It seems to us that the proper 
way for the building of a home by one who does 
not have the ready money is finance it thru a build- 
ing and loan association. However, this some- 
times may not be possible, but it certainly seems 
that there would be hesitancy on the part of the 
prospect to deposit money with a retail lumber 
dealer, or with any other dealer for that matter, 
prior to entering into a contract. No doubt the 
matter of interest could be absorbed if the dealer 
wished to do so, but this does not appear to us as 


being a good form of advertising. We ourselves 
do not cater to any great extent to the house 
building trade and therefore probably could not be 
considered as authorities. We sometimes think 
there is too much #mphasis placed on the desir- 
ability of a home and possibly not enough on the 
proper way to finance the enterprise before it is 
begun. We have had some very sad experiences, as 
no doubt many other dealers have, due to proper 
arrangements not being made before the work 
started. 


Missour!.—There is considerable doubt in the 
writer’s mind whether enough customers would 
have sufficient confidence in the lumber merchant 
to deposit monthly for a year or more to accumu- 
late the initial payment for construction of a new 
home. In all probability they would feel that if 
the dealer had their money he might not meet com- 
petitive prices for the material. Besides, if the 
dealer should in this way accumulate a large de- 
posit, it would entail considerable liability, as 
many of his customers might feel that the money 
was subject to call and want to draw it out. The 
proposition is different from selling automobiles 
on instalments in that a person buying an automo- 


bile buys a standard make at a standard price, 
whereas in building a home each family wants 
something just a little different from the other, 
not taking into consideration the cost of changes if 
the total cost of the building runs more than they 
expected. Then again, if the dealer should sell 
houses on the basis suggested, he might eventually 
develop into a contractor or builder. As for our- 
selves, we are opposed to lumber merchants being 
builders. 

We also believe it would be a mistake for the 
lumber merchant to try to build standardized 
houses in small towns. They might do so in the 
cities, but they certainly would not make a success 
of it in the small town; at least that has been 
our observation. It is our idea, however, that it 
is quite an asset for a lumber dealer to be. a mem- 
ber of the local building and loan association and 
to encourage the people of his trade territory to 
puy stock therein. Then as they accumulate their 
earnings, work with them and with your contractor 
customers to do the building for them. This is 
really a missionary work by the lumber merchant 
helping his trade territory as well as helping the 
eontractors who trade with him, and is our idea 
of the proper procedure. 


How Some Midwest Dealers Promote Sales 


That progressive sales methods result in in- 
creased business for the small town lumber- 
man is attested by the experience of the Mar- 
tin Lumber Co., located at Enterprise, Kan. 
Enterprise has about 500 people, and is ‘‘ trad- 
ing headquarters’’ for many farmers. The 
Martin Lumber Co. is one of the uptodate firms 
that keep business booming in Enterprise. This 
firm is managed by John A. Decker, jr., who is 
a capable business man. A large part of the 
firm’s sales are made to farmers. Mr. Decker 
believes in putting farmers first and meeting 
their needs in a satisfactory manner. He de- 
velops selling momentum by giving farmers 
buying ideas. Newspaper publicity proves of 
practical value in currying his ‘‘sales mes- 
into the rural districts tributary to Iun- 

The company’s advertisements appear 
regularly in the local newspay >r, which has a 
wide circulation among local fafmers and proves 
a desirable advertising medium, 

It is Mr. Decker’s policy to awaken and hold 
the interest of farmers by showing them the 
large variety of building materials they need, 
and how satisfactorily their needs can be met 
by the Martin Lumber Co. Mr. Decker pub- 
lishes seasonable advertisements, and by chang- 
ing the copy frequently, holds the interest of 
his readers. A feature of his advertising cam- 
paigns is to encourage farmers to improve their 
buildings. He offers a worth while service to 
farmers who desire advice regarding the cost 
of erecting a new building or repairing an old 
structure. It is the policy of his firm to offer 
helpful information to all customers, or pro- 
spective customers, which fact is emphasized in 
the advertising. 

Sign board advertising is also employed by 
the Martin company for attracting trade. A 
well assorted stock of ‘‘quality’’ building ma- 
terials awaits the inspection of customers. The 
frm makes a feature of prompt, efficient serv- 
ice, Which proves a powerful factor for creating 
confidence and good will among patrons. 

Crops in the vicinity of Enterprise are good. 
Wheat, oats, corn and alfalfa are the principal 
crops grown by local farmers. These crops 
are worth enough money today to encourage 
farmers to erect adequate ‘‘storage space’’ for 
protecting both grain and hay. New granaries 
and hay sheds mean an increased demand for 
building materials. 

_The Talmage Lumber Co. meets the demand 
for building materials at Talmage, which is 
located in Dickinson County, Kansas. Talmage 
18 a small town; but this fact doesn’t prevent 
the Talmage Lumber Co. from making sales. 
The town is surrounded by a good farming 
country, and crops show every indication of 
making excellent yields. This is a ‘‘real wheat 
‘ountry,’? and the wheat crop is good. The 
Talmage company recruits business by offering 
patrons a well assorted stock of building mate- 
rials, and a eapable service. 

i M. M. Denning is a successful lumberman at 
Salina, Kan. Publicity, and an unsurpassed 


sages 


terprise. 


service for patrons have popularized his firm 
in Salina. 

The Central Lumber Co., located at Abilene, 
Kan., is one of the best known firms in this 
section. Abilene is an uptodate little city, 
where building materials are in demand. Home 
builders in this section respond favorably to 
live wire ‘‘sales suggestions.’’? The Central 
Lumber Co. has an extensive acquaintance 
among farmers. This firm does its utmost to 
make business better, and knows how to satisfy 
discriminating patrons. 

The Badger Lumber Co., of Abilene, is an- 
other progressive firm that develops selling mo- 
mentum thru persistent sales effort. 

J. L. Kruger is yet another successful Abi- 





Are You Needing A New 
GRANARY? 


If you do, now is the time to get it 
started. Also to repair that old one, and 
be prepared to take care of that crop. 

What about that Screened Porch—don’t 
you think you should have one before the 
hot weather comes? There is nothing 
will give you more comfort or satisfaction. 

We will be pleased to give any informa- 
tion you may want about any of your 
building problems. 

Come in and see us about those needed 
oe alacant You will find a welcome 
1e7Tre. 


Martin Lumber Co. 


JOHN A. DECKER JR., Mgr. 


Phone 39 Enterprise, Kan. 











Timely newspaper ad of a Kansas dealer who 
believes in emphasizing the seasonal appeal 


lene lumberman who has laid the foundation 
for a permanent and growing business thru 
systematic sales effort, which includes publicity 
and a conscientious effort to offer each patron 
the greatest possible measure of satisfaction. 
Some fine homes are being erected in Abilene, 
and farmers in this section are also buying 
building materials. Abilene is located in a sec- 
tion of Kansas where diversified farming is 
practiced, with a proportionate development in 
the ‘‘buying power’’ of local farmers. The 
failure of a single crop doesn’t affect the diver- 
sified farmer so seriously as is the case with 
those who seed all their land to a single crop. 
The W. J. Miller Lumber Co., located at 
Topeka, Kan., continues to ‘‘hit the line hard?’ 
with its educational newspaper publicity. It 
is the aim of this firm to educate customers to 
the need of investing wisely in building mate- 
rials. Newspaper advertising is effective for 
accomplishing this object. The company ad- 
vertises all the time, and has a way of making 


its copy both interesting and educational. This 
live wire publicity is continually bringing new 
customers to the firm, and is establishing con 
fidence and good will thruout an extensive 
territory. The fact is worth noting that this 
firm backs up every statement made in its news- 
paper publicity, and makes a specialty of meet- 
ing the needs of all customers in a way which 
wins their permanent trade. This firm features 
building materials of proved merit, and em- 
phasizes this fact in its advertising. Special 
effort is made to convince customers that ‘‘ qual- 
ity products’’ are most economical and de- 
sirable. The majority of the buildings which 
are being erected in Topeka are substantial 
structures, and the preference of home builders 
for quality products shows that the W. I. Mil- 
ler Co.’s publicity and ‘‘sales suggestions’’ 
have been accepted by the public. The size 
and completeness of this firm’s stock permits 
it to offer customers a very efficient service. 

The J. B. Heck Lumber Co., Topeka, has an 
extensive trade with farmers, as well as with 
Topeka home builders. This is a progressive 
firm that relies upon publicity for drawing the 
farmer trade. Its newspaper advertisements 
attract farmers because they are filled with 
facts which are of salient interest to farm 
owners who appreciate the need of erecting mod- 
ern improvements. This firm makes all its ad 
vertisements seasonable. During the spring of 
1924 it conducted a campaign for the purpose of 
inducing farmers to protect their valuable al 
falfa, and other varieties of hay, by building 
hay sheds. This campaign resulted in an ae- 
celerated demand for lumber. Moreover, it put 
the J. B. Heck Lumber Co. in touch with new 
customers who will continue to patronize the 
firm. The company offers farmers definite in- 
formation of practical value in its newspaper 
publicity, and secures worthwhile results. 

The experience of both the Topeka firms 
mentioned proves that newspaper publicity is a 
paying investment when the advertising is con- 
ducted with the aim of instructing and interest- 
ing prospective customers. Study of an upto- 
date stock of lumber, and other building mate- 
rials, shows that the products are replete with 
interest to anyone who expects to erect new 
buildings or remodel old structures. -The way 
to sell more building materials is to start pro- 
spective customers to thinking about these prod- 
ucts, then they will consider the advisability of 
beginning work upon construction work they 
have planned to accomplish. And it is logical 
that they will be favorably influenced to order 
supplies from firms that advertise. Both the 
Topeka firms mentioned believed in foreseeing 
the needs of customers and offering expert serv- 
ice. 

CRP ARBABAREABBEAAAAE 

PAPER and pulp mills drawing their supplies 
from some sections recently invaded by the pine 
beetle will be seriously affected during the next 
few years on account of the depredations of the 
pest. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., June 30. 





-The following statistics were compiled by the National Lumber Manufacturers’ Association: 

















Softwoods: Production Shipments Orders 
Week ended: 1924, June 21; 1923, June 22— 1924 1924 1923 1924 
REN ae TERED INCU AONE 6:56:00 50 9:04:69 0s 95.9:81599 5.0 pn a oiowwes 65,626,152 69,400,255 64,269,000 60,626,420 69,667,596 55,360,942 
West Coast Lumbermen’s ASSOCIiation .........cccccccesccccces 90,565,184 112,787,008 95,696,008 112,228,929 97,393,932 90,929,826 
Western Pine Manufacturers’ Association ..........c.eeeeee88 32,344,0 32,529,000 24,521,000 24,960,000 21,775,000 24,500,008 
California Redwood ASSoCiation ..........0cc cece cece cece cee eeee 8,277,000 10,475,000 5,117,000 12,648,000 5,613,000 6,815,000 
North Carolina Pine ASSOCIATION 6.6065 csccccccs een eessse'sas eee 4,689,703 5,413,252 5,287,938 5,127,932 2 000 1,754,756 
Northern Hemlock & Hardwood Manufacturers’ ASSN.......... 1,029 ,000 2,912,000 1,796,000 2,709,000 1,073,000 2,373,000 
Northern Pine Manufacturers’ Association ...............06. No report 13,832,000 No report 8,926,600 No report 7,050,000 
CEN te (| i ee ee eer ey er eee eek et Meee TR 202,531,039 247,348,515 196,686,946 227,226.k81 201,110.528 188,783,518 
Twenty-five weeks: 1924, Dec. 30 to June 21; 1923, Dec. 31 to June 22— 
aetaarty. Fine ARAOCIRCION © 60555 «0.056 95.6 39 4.64650 4529400.00d oN eee 1,945,290,445 1,867,648,791 1,914,832.025 1,984,005,622 1,823,906,127 1,898,873,408 
West Coast Lumbermen’s Association ...........sccccececscee 2,435,583,699 2,484,355,172 2,525,404,436 2,735,872,516 2,320,197,044 2,590,617,939 
Western Pine Manufacturers’ Association .........e.0ceeeeeee »705.000 637,733,000 634,126,000 660,863,000 608,325,000 617,425,008 
Calitornin TEAWAGE ABBOCIREION. «65:55 .0/0:5:s 6i0:0.0:0.5:010 608 910:6.0:016.6 wieisiare 222,354,000 215,694,000 180,049,000 230,999,000 174,963,000 240,426,000 
Marth Caraline PING: ABSOCIATION: 6.0.66 01056 0.0500 6 %.9:0:0:9:s 0° 69 2.0 0:68 6% 196,061,713 226,420,256 196,947,144 240,616,434 165,225 042 193,312,452 
Northern Hemlock & Hardwood Manufacturers’ Assn.......... 59,819,000 63,150,000 ,772,000 66,719,000 48,034,000 62,184,006 
Northern Pine Manufacturers’ Association¢ ...........+....4. 203, ,900 235,204,600 196,564,800 209,442,600 205,673,000 186,751,906 
Wotals, CWenty AVS WEEKES con 0.0:0.0:0:00:00 68.000 r60s v0 sence ee 5,757,164,757 5,730,205,819 5,706,695 ,405 6,128,518,172 5,346,323,213 5,789,590,699 
California White & Sugar Pine Mfrs.’ Assn., 25 weeks}........ 366,737,000* sie lo aes Sete py: il 359,977,000* eevee ewes 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 25 weeks..........++. 119,999,000 84,378,000 79,418,000 73,455,000 73,319,000 68,956,000 
*Revised figures. ¢Twenty-four weeks. {Represents 29 percent of regional production. 
e es 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., June 28.—Direct sales of Douglas fir from June 16 to 21, inclusive: 
——Sales—— Prices ——————_ —-Sales Prices ———_——— 
V. g. flooring— No. Feet No. High Low Spread Common, No. 1 S1S— No. Feet No. High Low Spread 
ere ee er 8 43,000 5 $59.00 48.00 $11.00 See cisikes hind Seton sae ooalalaoNs 44 279,000 7 $18.50 $15.00 $ 3.5@ 
et Se ee rt a 67 274,000 6 47.00 42.00 5.00 Bimensinn:= 
~ 3 fi oe ° “oe eer wneeeenereeneanee 35 237,000 6§ 32.00 26.00 6.00 2x4”, 12-14 Te yank othit wu dp Baas Ia Does 94 346,000 7 16.50 12.50 4.00 
sai ak vacedeleg 6 Or sbi cecaaet scat esene 2 241,000 8.5 5.00 5 
4” No. 2 and better ......... 25 216,000 8 27.00 23.00 4.00 28 r= er 000 ; 19 80 16 00 Heo 
_¢ Speer 18 216,000 9 23.50 16.00 7.50 Sajna gta eamasacteice ts: 9% 34000 #7 41850 1550 3:00 
P| Pee 2 : ‘ aa FE 30.00 27.00 3 00 ee > ) o se J . 5.9 v0.0 oO. 
6” No. 2 and better ......... . —— 6. le pO . 0 oc ivcxveuesaconsas 37. «75,000 10 = 23.50 »—-:17.50 ~—6.00 
tie eae s ihe + ah ae OTe WEE oc occcscssctauntce 7 17,000 6 25.00 19.00 6.00 
No.2 meal better $6 bias ao: ee ere 58 336,000 13 28.00 18.00 10.00 Lath- 
CO Se ae ee ee ee 14 81,000 ‘ { 20.50 15.50 5.00 i) ERO are en erence a 21 529,000 pt! 9.00 2.55 2.45 
Drop siding, 6”— WEGRE: Gisdccawereeeeaasie cerns 5 290,000 5 4.35 2.70 1.65 
No; 2 and Detter ...ccccrsses 72 448,000 6 30.00 27.00 3.00 I on stata ctp ante aspen cane 1 10,000 1 = ee eee Koen 





California Redwood Data 


San Francisco, Cauir., June 28.—The fol- 
lowing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended June 21: 








Member mills reported Entire 

Percent Industry 

No. of of pro-(estimated) 

mills Feet duction Feet 

Production ... 15 8,277,000 100 10,800,000 

Shipments .... 15 5,117,000 62 6,600,000 
Orders 

Received ... 15 5,613,000 68 7,300,000 

On hand 1 23,246,000 31,800,000 

Detailed Distribution for Week 

Shipments Orders 

Northern California* ...... 1,905,000 2,288,000 

Southern California* ...... 2,372,000 2,093,000 

DEMIS: gee swaceeeaeuee —-aeedeeiecve 21,000 

ee ae 840,000 807,000 

POI seccckseesenessassuas, 860635 404,000 

ORS, ackcengunwescewes ease 5,117,000 5,613,000 

California White Wood 

Shipments Orders 

Northern California* ...... 746,000 1,102,000 

Southern California* ...... 704,000 745,000 

ENE. 66.cudanesiecwasmaer 1B,000 80 we bantn 

POUAL -ss25bsIbssbesadewus 1,465,000 1,847,000 


Production (15 mills) was 2,468,000 feet; and 
orders on hand at end of week (14 mills), 5,673,- 
000 feet. 

*North and south of line running thru San 
Luis Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

TAI] other States and Canada. 





Western Pine Analysis 


PORTLAND, ORE., June 30.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 21 from 


forty-one member mills: —Percent of— 


Pro-  Ship- 
Cars Feet duction ments 
Production ...... 35,457,000 ae 
Shipments* ..1,030 25,761,000 72.65 
Orders— 
Received ... 912 22,800,000 64.30 88.51 
On hand... .3,267 81,675,000 5awe.e 


*Of these shipment totals, local sales took 19 
cars, 486,000 feet. 

Local sales are not included as, in case of retail 
sales from mill yards, order is practically synony- 
mous with shipment. 

Bookings for the week by thirty-eight iden- 
tical mills were 110.05 percent of bookings for 
the previous week. 





National Analysis 


WASHINGTON, D. C., June 30.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the week ended June 
21, orders and shipments being shown as_per- 
centages of production: 


During During 25 
Week Ended Wks. Ended 
June 21 June 21 


No. of Ship- Or- Ship- Or- 


Associations mills ments ders ments ders 
Southern Pine ..... 132 98 106 98 94 
WERE TOORBE. 6.o:4.c os 125 106 108 104 95 
Western Pine ...... 37 76 67 91 &S& 


Calif. Pines® 2.4.5.5. 
Calif. Redwood : 
No. Carolina Pine... 
No. Hemlock & Hdwd.+ 
Northern Pine 


12 64 63 &6 98 
15 62 68 81 %9 
30 113 119 100 &4 
14 102 54 77 67 
Noreport... 97% 102% 


3654 95 96 98 92 
*Representing 29 percent of cut in region. 
tIncluding hardwoods and softwoods. 
tLast week there were reports from 385 mills. 
tT wenty-four weeks. 


The West Coast Review 


SEATTLE, WASH., June 28.—For the week 
ended June 21, 125 mills report as follows to 
the West Coast Lumbermen’s Association: 

Feet 








Production .. 90,565,184 
Shipments ... 95,696,008 2% below orders 
TOPRETS: v.05. <'0% 97,393,932 8% below production 
Shipments— 
Water delivery: Feet Feet 
SOE a ac Site: 18 Siew iw 32,105,306 
OS re ee re 8,863,351 
~Woval water (480). < vsccacccccwnes 40,968,657 
eo Lar eRe eee era ee gree 49,530,000 
Local auto and team deliveries........ 5,197,351 
95,696,008 


New business— 
Water delivery: 





SPOMIOMENE 5 nis: 66a elec ntarewe 23,706,232 
Es Seo seen 25,020,349 
DPotal water (GOB) oc sscscvecssvcsce 48,726.581 
REMSl,. Sige CAOB ss .5.4/0)x ais wlsiein bine a.elane 43,470,000 
Local auto and team deliveries....... 5,197,351 
97,393,932 
Unfilled orders— 
RODTROBENG GRUB 6.05.00 15:5 6.0/4.6: awd ween 111,006,725 
RU RION Roxie co 5ie fh avalci as avs te rdvare oi Aa PetaalaiasiGiane 93,220,452 
SEAN) Sb Re WORN 5.5 G56 5.20 eae lenis ord ce ote 93,840,000 
298,067,177 


California Pine Sales 


San Francisco, Cauir., June 28.—For the 
period June 14-21, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 

California White Pine Export 
Fect Feet 
Nos. 1 & 2 clr. 232,000 Australian 68,000 


CUsCIRGE. 25.4.5 245.000 Douglas Fir 
D select ..... 824,000 CEDE. 2.05. 25,000 
No. 8 clear... 238,000 Com., 4/4 242,000 
Inch shop 5,000 Com.,5/4 & up 96,000 
No. 1 shop...1.498,000 Ties and tim- 
No. 2 shop. ..1,070,000 CEE 26,000 
No. & shop... 6,000 Dimension 109,000 
Shop, short 125,000 
rane), 26" 3... 1,000 Mix war 
D&btr. stnd.. 1,000 5/4 & 6/4. . 47,000 
No. 3 clr., stnd 48,000 — Mix, pines, 8/4 6.000 
Shop, stnd..... 67,000 : a 
Mixed Pines 
Sugar Pine Common Feet 
Nos.1&2 clr. 74,000 i ae 454,000 
Cr BOCCE 6 vi kis 132,000 aE: ae 488,000 
DD SC1Ct 2... <i 30,000 a” ee 100,000 
No. 8 clear... 90,000 No. 1 dimen. 262,000 
Inch shop . 7,000 No. 2 dimen. 20,000 
a 1 shop... ores Timbers ..... 61,000 
No. 2 shop... 115,000 ce a ak ey 
No. 8 shop... 66,009 ‘‘eveled Siding— 
White Fir B&btr. 167,000 
CROs, 6 0 bees 1,000 ey creh aires 55,000 
No. 3 com. & nn RP. Os selene 115,000 
DUE, iév sine os 319, 
No. 1 dimen!) 245,000 wa = 
No. 2 dimen.. 62,000 No 1 mix. pine 560,000 
Cedar No. 2 mix. pine 538,000 
Miscellaneous. 108,000 32” mix. pine. 20,000 


Footage of commons is of 1-inch stock only, 
no other thickness being included. 


North Carolina Pine 


NorFouk, Va., June 30.—The North Caro- 
lina Pine Association makes the following anal- 
ysis of figures for thirty-five mills for the 
week ended June 21: 








Percentage of—— 
Production Ship- 


Production— Feet Normal* Actual ments 
OCNOT ae 60% 5,940,553 55 ; eae 
Normal ....10,738,000 


Shipments .... 6,302,276 59 4««106—St—=«w 
108 101.5 


Orderst ...... 6,399,000 60 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

fAs compared with last week, there has been 4 
decrease of 19 percent in orders, but last week 
there were reports from forty-three mills. 
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Production and Shipments of Western Pine 


PORTLAND, ORE., June 26.—The May report of the Western Pine Manufacturers’ Association is as follows: 


Production Statistics for May 





——Mills reporting Production 

Total No cut Cutting Feet 
| ere 45 0 45 175,457,300 
Ree hadnt wees 51 2 49 197,066,738 


Production in May was about eight million feet above that in April, the April cut being 168,118,933 feet. 


with two exceptions, 1920 and i928. 





———— 1924 - 

Cars Feet 
MONE R. Senisteck Gia uke era ataneaee ow ee 231 5,789,469 
MUNREA 5 cba) k wes eR eed sls OG 405 9,712,844 
MMR oe and sremare eg sa a cereale bla 35 1,017,180 
WVERRINRCON oo kecwccsscecwecss 366 8,836,429 
MOPth: DAKOTAS occ ck ces cc cee 73 1,778,638 
Ponth: DARGA o.o6c cecsccccces 83 2,100,990 
MEMIDODOERS « Susicrccvucadacasce 287 7,219,805 
ANE BNEY oo. 5 ou ak aha areca Wik eceace 284 7,308,410 
RE eos oc Ced wicca cedcee we 306 7,875,730 
MEME oacadeecd ws cewermaewe es 406 10,706,263 
MEM sn oe aie vin diee ae ameele emer 47 1,171,427 
MEPEINEEEY ili sis ese ale iw laee eeleace 172 4,384,228 
MOISE gccxats aiartecedrele's Wace € are 70 1,856,027 
CTS. 5 ens becetsnecdweedes 126 3,204,185 


*Pennsylvania, New Jersey and States north. 


The month’s shipments were the lowest of any May since 1916, with the 
Shipments for April, 1924, totaled 127,131,486 feet. 
17daho took about four million feet less than in April. 
2 Washington took about three million feet more than in April; May tak- 
ings were the high record for that month since 1912. 
® North Dakota’s volume was the smallest since 1906, except in 1921. 
4 South Dakota shipments were the lowest on record except 1906 and 1921. 
5 Minnesota took about three million feet less than in April. 


exception of 1921. 


takings were the lowest since 1916, except 1921. 


*The takings of Wisconsin increased by more than a million feet. 
7lowa shipments were the lowest on record since 1916, except 1921. 


Shipment Statistics for May 


——Mills reporting—— —Shipments— 
Yo. 
Total shpmts. Shpg. Cars Feet 
NGG: cancup es 45 0 45 4,921 127,457,300 
Rae Scncseus 51 1 . 50 6,006 152,981,328 





1923 

Cars Feet 

334 8,933,568 AC ae ae 
467 11,273,490 CIOMII veins keccaudeweeus 
57 1,483,872 WRIGHT oo occiasiaces 
369 8,822,319 CUMS cata a gens cacgeeea 
96 2,450,431 DNNGEINOIN 6 sd ada, dink acs 
115 2,984,590 Atlantic coast States*!2 
463 11,312,016 Other eastern States;™ 
408 9,960,170 COOTER hd kcccccesces 
513 12,733,146 Oklahoma and Texas 
492 12,518,498 MEINE snare wae eat awaens 
61 1,492,783 INDIUEMES Catnnedas« acess 
293 7,483,734 New Mexico .......... 
80 2,006,141 

146 3,798,251 OED i cite deewaneas 


Production and Shipments Compared 


1924 1923 
WEGUMGUIONE, wenvedanddans 175,914,736 197,066,738 
SIGNS Se sddawuacdcawe 127,457,300 152,981,328 





Cut exceeds shipments 48,457,436 44,085,410 
This is the largest May cut on record 


The May, 1923, cut was the largest of any month since the association was organized. 








1924 1923 
Cars Feet Cars Feet 

wauweaee 113 2,663,812 158 4,239,562 
aie acara eae 108 3,021,514 67 1,806,576 
‘ean aey aces 355 9,556,165 344 9,138,297 
aa aaae 125 3,275,388 137 3,687,619 
stat ai deen 28 701,330 30 747,603 
waaaace 1,234 33,557,194 1,243 32,528,351 

Caen was 49 1,237,624 9 2,414,242 
ania eel baka 7 202,952 25 760,760 
<caceden " 172,191 a 105,114 
ae ee 1 25,415 13 300,195 
jewdawas 2 54,834 aeeaned 
-oralealaaes 1 27,256 etsndas 
vieneees 4,921 127,457,300 6,006 152,981,328 


*East of Mississippi and South of Ohio rivers. 


The State’s 


than in April. 


5 Illinois took the largest volume of any State in May. 

® Nebraska’s takings were the lowest for May since 1914, except 1921. 

1 Utah’s takings increased by: more than a million feet; May takings 
were the highest for May since 1916, and higher than for any month on 
record except June, 1917. 

1 Michigan gained slightly over April, the State’s takings being a record 
for May, and surpassed only by February and March, 1924. 

12The Atlantic coast group of States took about three million feet more 
The May shipments made a record for that month, and 
were surpassed only in February, 1924, and June, 1922. 

13 Other eastern States shipments were the lowest for May since 1915 


Compared with April as normal, prices were reported by 2 mills as normal, and by 31 as below normal; while inquiry was reported by 9 mills as 
normal; by 2, above normal, and by 22 as below normal. 





The Small Mill and Good Lumber 


There is a recent revival of discussion in 
the lumber papers of the quality of the lumber 
product of the small sawmill as compared with 
that of the larger mill. It is held that as a rule 
the small sawmill man must take $3 to $4 less 
for his lumber than the big mills get, largely be- 
cause he fails to produce as good a quality of 
lumber. 

So far as manufacturing itself is concerned 
there are really just two broad factors. One 
is machinery, and the other the workers in 
eharge of it. If the machines are fitted up right 
and the workers are skillful, the quality of 
their product should be above criticism, re- 
gardless of the size of the mill or the quality 
of the timber. 

There are many small mills where the work 
falls short. There is lack of uniformity in 
thickness, there are long corner saw marks and 
a lack of smoothness in sawing and a general 
lack of uniformity in grading, in edging and 
in trimming, and some carelessness in piling 
that results in crooks which lower the grade 
and market value of lumber. There is enough 
of this to make room for the claim that on the 
whole the lumber from small mills is not as care- 
fully manufactured and will not grade as high 
as that from the larger mills. 


The first essential to making good lumber is ® 


proper machinery and mechanical equipment. 
An old type of small mill with only two head 
blocks and poor dogging facilities will not make 
as good lumber as it should because the two 
head blocks are not enough to hold standard 
lengths of timber steady. The small sawmill 
should have its carriage equipment with at least 
three head blocks, proper dogging facilities, and 
positive set works. These are the first essen- 
tials, 

When we get to the saw and its work we find 
more of the smaller mills using circular saws 
whereas more of the larger mills use band saws. 
Often, too, the circular saws are so poorly fitted 
and so hadly handled that the. result is rough 
sawing as well as waste of timber. This is not 
a fault of the saw but of management and lack 
of skill. A cireular saw properly fitted should 
cut lumber as smooth as a band saw properly 
fitted. The only real difference here is in the 
greater percentage of waste in the form of saw- 
dust. This should really have nothing to do 
With the quality of the lumber. 

Broadly speaking, it is the filer and sawyer 
who determine in the main the quality of lum- 
ber turned out by a mill. Often in the small 


mill the sawyer is also the filer, and it is really 
up to him to see that his mill turns out quality 
and to put quality ahead of quantity. 

It is up to the filer to make his saws cut 
smooth and true. Then comes the sawyer, who 
must not only see that his saws eut right, but 
must have judgment in working timber so as 
to get the most good lumber in the best shape 
from the logs available. Working with him is 
the block setter, who must have some training 
and skill, but in the main this is not difficult, 


























The little country schoolhouse near Richmond, 
Va., where, from 1748 to 1752, Thomas Jeff er- 
son attended school 





nor is it easy for him to shirk or neglect his 
duties without the knowledge of the sawyer to 
whom he is really answerable for his work. 
3ack of the saw the other work done on lum- 
ber is edging and trimming. Here there is need 
of skill and judgment to get as much as prac- 
tical in the way of good lumber with as small a 
percentage of waste as is possible, yet as a 
matter of fact the work done here has but little 
bearing on the real quality of the lumber prod- 
uct. Carelessness in edging may leave waney 
edges, and carelessness in trimming may cause 
a loss in grade, but these are simple matters 
presumably under the eye of the sawyer or 
foreman in charge and it should not be diffi- 
cult to maintain a fair standard of quality. 


Careless piling may result in‘crooked lumber 
and lumber damaged by the weather from im- 
proper exposure, and this in turn impairs the 
grade and value. Here too we have one of the 
outstanding differences between the small mill 
and the bigger mills that are better organized. 
Those in charge of the small mills do not seem 
to have yet realized the importance of careful 
and proper piling of lumber to keep it straight 
and to insure proper drying without stain or 
weather damage. 

A survey of practices among small mills indi- 
cates a need here for more attention of the own- 
ers in the matter of having the carriages well 
equipped with head blocks and dogs to hold 
the timber firmly in the process of cutting, and 
to give time and attention to keeping the car- 
riage track and the saw frame level and prop- 
erly alined to insure good sawing. 

Next is a need for more attention to quality 
work on the part of filers and sawyers and more 
appreciation of these qualities on the part of 
owners. 

If, as is claimed, lumber from the small mill 
sells on an average $3 or $4 a thousand below 
that from the larger mills, then in a mill eut- 
ting 10,000 feet a day the value of properly 
manufactured lumber would be inereased $30 
to $40 a day if the quality of the work were 
raised up to that of the standard of the big 
mills. 

There are no insurmountable obstacles in the 
way of the small sawmill producing lumber on a 
par with the larger mills so far as the work of 
manufacturing and earing for the lumber is 
concerned. 


Southern Pine Barometer 


New Or.LEANS, LA., June 30.—For the week 
ended June 27, Friday, one hundred thirty mills 
report as follows to the Southern Pine Associa- 
tion: 

Percent Percent 


of pro- of ship 

Cars Feet duction ments 

Production ee 69,326,057 = aldara: ntaadanie 

Shipments 3,264 69,924,672 100.86 ..... 

Orders* 

Received .3,248 69,581,904 100.37 99.51 
On hand end 

week ...-91223 195,420,006  <.cse cowce 


*Orders on hand showed an increase of 0.18 
percent during the week; one hundred thirty-two 
mills contributed to previous week’s report. 

Based on May average load, 21,423 feet. 
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Southern Pine Association Goes Over the Top 100 Percent for 
Standardization; Rejects Proposal for Hardwood Department 


MEMPHIS, TENN., June 30.—The outstanding 
features of the general summer meeting of the 
subscribers of the Southern Pine Association, 
held at the Hotel Gayoso here Friday, June 27, 
and attended by more than 200 manufacturers 
of pine and hardwood Jumber from.all parts of 
the South, were: a 100 percent vote in favor of 
ratifying the action of the board of directors, 
taken on the previous day, to adopt and to put 
into practice, effective July 1, 1924, the entire 
lumber standardization program as thus far 
ratified by the general standardization confer- 
ence; unanimous decision against the establish- 
ment of a hardwood department for the use of 
members of the association who are engaged in 
the manufacture of hardwood lumber on a con- 
stantly increasing scale; and optimistic fore- 
casts regarding America future business pros- 
pects, with especial reference to the lumber in- 
dustry itself, as voiced by the principal speak- 
ers of the day, KE. A. Frost, president of the 
association, John H. Kirby, president of the 
Southern Tariff Association, and R. S. Hawes, 
vice president of the First National Bank of 
St. Louis and a former president of the Amer- 
ican Bankers’ Association. These gentlemen 
also made earnest appeals in favor of more 
active participation on the part of business men 
in the affairs of government and decried, in 
strong language, the radical tendencies which 
threaten to overthrow the fundamental princi- 
ples and guarantees of the federal constitution. 
[A preliminary telegraphic report of this meet- 
ing appeared on page 50 of the June 28 issue 
of the AMERICAN LUMBERMAN.—EDITOR. | 

Other speakers ineluded C. J. Hogue, manager 
of the West Coast Forest. Products Bureau; 
Frank V. Dunham, who submitted a preliminary 
report on the amount of standing southern pine 
timber; W. T. Murray, Rochelle, La., who pre- 
sented the standardization report; Judge John 
H. Lucas, of Kansas City, who spoke briefly of 
the legal affairs of the association; and A. G. 
T. Moore, traffic manager of the organization, 
who brought to the attention of the subserib- 
ers the proposal of the carriers to increase min- 
imum carload weights on lumber and _ forest 
products thruout the country from 34,000 to 
40,000 pounds. 


President’s Comprehensive Address 

President Frost, after expressing pleasure 
over the large attendance, delivered a very com 
prehensive address on ‘‘ Heonomie Conditions in 
the Lumber Industry,’’ in which he expressed 
the view that business in southern pine for the 
first five months of the current year compares 
favorably with that for the same period in other 
years and in which he held that a (‘calm analysis 
of the statistical and economic situation of the 
country—and particularly of the southern pine 
industry—gives assurance that, fundamentally, 
the nation’s business condition is sound and 
healthy. 

President Frost declared that the unfavor- 
able aspects of today’s business situation are 
due to a psychological condition of the public 
mind rather than to a correet and sane inter- 
pretation of the actual physical facts. The 
condition of the banks and other financial in- 
stitutions is sound, he said; savings deposits 
are greater than a year ago; interest rates are 
less; there is but little unemployment; building 
demand is slightly less than that of April, the 
record month, but larger than May of a year 
ago, and construction costs have declined slight- 
ly. People are buying more automobiles and 
are buying houses in larger volume; commodity 
prices are declining; retail sales are well ahead 
of the first five months of last year; railroads 
are busy and prosperous, and there is a sub- 
stantial demand for practically all goods pro- 
duced and manufactured in the United States. 

He declared that the outstanding deterrent fac- 
tors are: First, the presidential election, which 
always conduces depression in the business world 
whether any good reason exists or not; second, 
the feeling of uncertainty created in the public 


mind, inducing distributers to check their buy- 
ing, hoping to obtain stocks at lower prices 
later; and third, the unfavorable early forecasts 
of crop conditions, but which year after year 
have been almost completely reversed as the sea- 
son advances. ‘‘Thus,’’ said Mr. Frost, ‘‘it 
is seen that the basis of apprehensive pessimism 
over the business outlook is chimerical rather 
than actual.’’ 

President Frost reviewed the Department of 
Commerce survey of current business, showing 
that as a whole financial conditions are sound. 
Most barometers of commercial movements, he 
declared, show a decrease of the primary chan- 
nels, but a gain in retail trade. Retail sales 
for the first five months of this year are con- 
siderably greater in volume than for the same 
period last year. There is disposition to await 
developments following the presidential election. 
Wholesale prices have declined, Bradstreet’s 
current index being the lowest reported since 
Sept. 1, 1922. ; 

The railroads, he said, are increasing their 
loadings of forest products, and despite reports 
of a general slowing down in railroad purchases, 
more railroad freight cars have been ordered 
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constructed during the first four months of this 
year than in similar periods of the two pre- 
vious years. 

Building operations continue their unprece- 
dented record, showing consistent gains as a 
rule over the same comparative periods of last 
year. 

Status of Southern Pine 

Regarding the status of southern pine, Mr. 
Frost said: 

Numerous striking evidences are to be had of 
the execllent statistical position of the southern 
pine industry. Thus far this year our industry 
has not experienced to the same extent the depres- 
sion now felt by some other industries; and, in 
fact, our statistical status is only slightly below 
that of the same period last year. This statement 
is particularly significant when it is considered 
that 1923 was one of the banner years of the 
southern pine industry. 

At this point in his talk Mr. Frost gave a 
lengthy review of the statistical position of 
southern pine as revealed by reports made to 
the Southern Pine Association, showing that 
while the cumulative production for the first 
five months of 1924 had increased, there were 
decreases in both shipments and demand. He 
pointed out that there was no cause’for alarm 
in these figures; that ‘‘they surely should not 
afford ammunition for any guns of pessimism.’’ 

Sales prices, he declared, had shown slight 
decreases, while production costs were high. 
Stocks, as shown by reports made to the asso- 
ciation, were heavy and in the aggregate heavier 





than at any other time since the latter part ot 
1922. An interesting feature, however, is the 
fact that exports of southern pine are increas- 
ing, the figures for the first five months of this 
year making almost as good a record as for the 
corresponding period of last year. 

He showed by statistics cited by competent 
authorities that there had been increases in 
production of both brick and of cement; more- 
over, the American petroleum refineries during 
April have established a new monthly record for 
gasoline production. 

In conclusion, he said: 


And now to get back to the condition of our own 
southern pine industry: From the facts and fig- 
ures presented concerning the general business 
situation of the country and various industries, 
and especially concerning the southern pine sit- 
uation, there certainly seems to be no reasonable 
grounds for a pessimistie view of the present posi- 
tion or future prospects. The Brookmire Economic 
Service (Inc.) in its special lumber bulletin, dated 
June 9, 1924, analyzes the prevailing lumber situa 
tion in part, as follows: 

“Kor the benefit of new clients, may we again 
repeat that the decline in activity in the lumber 
industry and in general business this year will 
not be similar to that severe liquidation of 1920- 
21. ‘The ease in the general credit conditions 
and the absence of such large inventories as ex- 
isted during the early months of 1920 render 
such a collapse absolutely impossible at the pres 
ent time. The decline in business activity and 
in prices, which is in evidence thruout the coun 
try, is a fundamental ore, but the process of 
readjustment will be relativelv mild in com 
parison with the violent readjustment of the 
post-war years.”’ 

While stocks of southern pine at the mills are 
relatively heavy, yet it must be considered that 
the distributers and industrial consumers of lum 
ber have been buying very cautiously for weeks. 
only in sufficient quantities and in badly mixed 
cars, to keep their stocks assorted. The retailers 
have been making deliveries much in excess of or- 
ders placed and the stocks in the hands of the dis- 
tributers are not heavy. 

With the building demand continuing in such a 
remarkable volume, as was shown by May reports, 
it seems safe to predict that before long the dis- 
tributers will find it necessary to replenish their 
stocks so as to care for current and future demands 
upon them. 

The early unfavorable forecast of crop condi- 
tions should net be sufficient to alarm any of the 
industries, for there is ample room for a reversal 
in crop form to take place before the time arrives 
for the harvest and this season of the year in 
times past, often has witnessed unfavorable crop 
forecasts which have been completely overturned 
by favorable weather and other conditions later 
in the year. 

In many localities the early months of this year 
have witnessed bad weather for building. This 
has been the case in that great lumber consuming 
territory between the Alleghenies and the Rockies, 
from the Lakes to the Gulf. Since the first of 
January a large part of this territory has seen 
comparatively few bright days and they have 
come intermittently. Undoubtedly the weather 
conditions have affeeted building and the demand 
for lumber in that section. 

Another thing that should be borne in mind is 
that the present statistical and economic position 
of southern pine compares most favorably with 
other periods of prosperous years. The southern 
pine industry thus far has exhibited no serious 
signs of the weakness which is now evident in 
some of the other important industries, and today. 
southern pine, is perhaps the most active of 
American industries, notwithstanding some slight 
ease in demand. 

The situation of the industry at present and 
the outlook for the future seem to urge confidence 
and inspire an optimistic view for the manufac- 
turers of southern pine in the weeks and months 
to come, 


Sees Nothing Fundamentally Wrong 


Mr. Kirby, at the outset of his address de 
clared that he could see nothing fundamentally 
wrong with this great country. 


Our industrial processes, he said, are going for 
ward on correct lines. Our financial condition Js 
sound and our American heart is beating with 
optimism for the future. The depression in some 
lines, is, in my opinion, due to the ambition of 
the politicians to hold office. We are burdened 
with a nondescript congress which has passed 
some nondescript legislation. That menace is, to 
some extent, still with us and it is not only 
proper but necessary for men in business and in- 
dustry to give thought to the political affairs of 
the country and discuss general conditions to the 
end that they may better perform their duties 
as citizens and voters. , 

Mr. Kirby decried the action of the politicians 
who sacrifice the welfare of the country and of 
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the people to their own selfish ambitions but he 
reminded his hearers that the politicians can do 
only what a majority of the citizens will permit. 
He asserted that the element in both the political 
parties calling themselves progressives is, in reality, 
reactionaries who ‘‘want to embrace the policies of 
Carl Marx, to get away from the principles adopted 
by our forefathers in the Constitution that certain 
recognized rights of the citizens could not be as- 
sailed, and to go back to the follies and fallacies 
of other periods and other men substituting heresies 
and policies that have previously failed for the 
sound fundamentals of our Constitution.” ‘These 
so-called progressives,” he re-affirmed, ‘‘are radicals 
put I would call your attention to the fact that 
since the first President of the United States was 
elected no radical has ever been able to enter the 
White House.” 


In commenting on the proposed child labor 
amendment to the Constitution, Mr. Kirby said: 

The twentieth amendment—or what will be the 
twentieth if it is ratified—is before the States 
for ratification. This provides that the Congress 
shall have power to limit, regulate and prohibit 
the labor of persons in the United States who 
are under 18 years of age. There never was a 
greater deviation from the principles of our Con- 
stitution than is proposed by this legislation. It 
would set the power of Congress above the rights 
of parents in the control and management of their 
children. It would limit the rights of parents 
to have their boys and girls, under the age of 18, 
assist them on the farm or elsewhere. Nothing is 
worse than the meddlesome, tyrannical hand of 
government over the citizens of a country and yet 
that is what this proposed amendment would 
mean. 


Business Men Should Watch Legislation 


He vigorously urged that business men and 
citizens give careful consideration to this pro- 
posed amendment and to all legislation of simi- 
lar character. His utterances were greeted with 
prolonged applause and, on the conclusion of 
his address, resolutions were unanimously 
adopted ‘‘expressing the admiration and appre- 
ciation of the assembly for Mr. Kirby’s cour- 
age and ability in formulating so well the views 
of the audience on the subject.’’ 


Analyzes Business and Economic Situation 


Characterizing many of the supposed ills in 
the business and economic situation as ‘‘imag- 
inary’? and yet admitting that conditions in 
this country at present are perplexing, Mr. 
Hawes pointed out that ‘‘declining prices and 
decreasing volume of business’’ are seen on the 
one hand, while ‘‘increased credits and low 
rates of interest’’ are witnessed on the other, 
a situation which, in his opinion, has probably 
never been duplicated before. Some business 
men, he said, are finding it difficult to adjust 
themselves to this complicated situation but he 
emphasized that it is being carefully studied 
‘‘without alarm.’’ He then invited the audi- 
ence to consideration of economic conditions as 
furnishing the solution, saying: 

Credit is a channel, or flow, 
doesn’t make business. It may 
but it can not inerease it. In 
prosperity of the last eighteen months has been 
based on the fact that building, the railroads, 
public utilities and public improvements had fallen 
short of the demand. 3ut the demand for these 
has been partly satisfied and the readjustment has 
set in. Fundamental principles must be in balance 
to make prosperous conditions in a country. If 
one or two large classes of the population are ex- 
periencing depression, the remainder of the people 
can not be prosperous. 

I used to think that it was necessary for busi- 
ness men and other industries to carry the farmer 
along and coddle him. 3ut, as I have studied the 
Situation and looked into general economic con- 
ditions, I have reached the conclusion that the 
sooner we leave the farmer alone to help himself 
and cease trying to “wet nurse” him the sooner will 
he and the rest of the people be better off. That 
old policy of coddling the farmer at the expense 
of other classes of citizens is wrong. 

Mr. Hawes vigorously decried the recent Me- 
“¢ ~ . . . 
Nary-Haugen Farmers’ Relief bill and all legis- 
lation of similar character and declared that 
one of the things that is really ‘‘out of joint’’ 
in this country is the disproportionate cost of 
labor to production. Continuing he said: 


of business. It 
retard business, 
my opinion, the 


Overproduction and Over-Equipment 


Another factor which is probably influencing the 
Present business situation is overproduction and 
over-equipment. We are producing a greater quan- 
tity of many commodities than we can consume. 
We must put this country in shape to handle itself 
and to compete with other countries in the mar- 
kets of the world. America’s foreign trade is not 
What it should be. Living eosts are adjusting 
themselves and readjustment in business is pro- 
ceeding in an orderly way, with very few fail- 
ures because business men have been studying and 
realizing what is going on and what must be. 

I believe every large business corporation in the 








United States should medsure its sales’ dollar and 
know where every cent thereof goes—how much 
is spent for labor, materials, interest, dividends 
ete. This must be done properly to carry on a 
business. 


Periodical adjustments such as we are now go- 
ing thru are good for us. Fundamentally the coun- 
try is sound. The present adjustment process is 
temporary and I believe the downswing has about 
reached the bottom. I dislike making predictions, 
ps in my opinion, improvement will start in the 
all. : 

Mr. Hawes asserted that “politics in the United 
States has reached the point where every business 
man has got to participate in political affairs,’ and 
that “the country needs a legislative rest and less 
tinkering with the Constitution.” 


Western and Southern Codperation 


Mr. Hogue, after expressing the view that 
the cordiality and hospitality of lumbermen of 
the South had been extended to the organiza- 
tion he represents rather than to himself, said 
that the western lumbermen have been getting 
better acquainted with those of the South since 
the standardization movement began and also 
voiced the idea that codperation between these 
two groups had been increased as a result of 
the standardization conferences. He also spoke 
briefly on the desirability of securing ‘‘ greater 
uniformity in timber grades of the soft woods’’ 
which would, in his opinion, ‘‘ work to the ad- 
vantage of the different species.’’ In this con- 
nection, he called attention to the fact that tim- 
ber grading differs from lumber grading in the 
respect that the latter is a ‘‘question of judg- 
ment’’ while the former is a matter of ‘‘mathe- 





EDWARD HINES, 
Chicago 
They Enthusiastically 


JOHN H. KIRBY, 
Ilouston, Tex. 
Support Standardization 
matical caleulation.’’? He mentioned some of the 
methods of lumbering on the Pacific coast which 
differ from those in the South and, in conelu- 
sion, expressed the view that the western lumber 
industry would be benefited by newcomers from 
the South. 


Action on Standardization Program 


Action on the standardization program came 
during the afternoon session, following the re- 
port submitted by Mr. Murray, chairman of the 
grading committee and one of the representa- 
tives of the Southern Pine Association on the 
Central Committee, in which he brought to the 
attention of the subscribers the changes made 
in the grading rules of this organization to con- 
form to the standardization program and the 
supplemental recommendations made by the 
general conference in Washington, April 22, all 
of which were endorsed. 

Mr. Murray moved that the subscribers of the 
association vote ‘£100 percent strong’’ to en- 
dorse the decision of the board of directors the 
day before to adopt and to put into practice on 
July 1 the entire standardization program as 
thus far ratified by the general standardization 
conference. This motion was seconded by O. O. 
Axley, of the Southern Lumber Co., Warren, 
Ark., who declared he would like to see each 
manufacturer get up and say that he would 
make only standard sizes and instruct his sales 
force to sell only 25/32-inch unless the buyer 
were willing to pay for stock 13/16-inch. ‘‘If 


we do not stand together we will fail,’’ he said. 
*“So far as my company is concerned, we are 
going to manufacture 25/32-inch.’’ 

J. M. Bissell, after making an effort to ascer- 
tain the position or attitude of retailers thruout 
the country, affirmed that his company proposed 
manufacturing only standard sizes on and after 
July 1. He urged that all manufacturers de- 
clare themselves on this point. 

Edward Hines, Chicago, suggested that it 
would be simpler if the manufacturer or manu- 
facturers unwilling to produce only ‘standard 
sizes would stand up and say so. He urged 
unanimous action and declared that his com- 
pany will not make 13/16-inch at any price. He 
insisted that the subscribers would pay the pen- 
alty if they did not act unanimously. ‘‘ Any 
advantage that may be gained from manufac- 
turing stock not conforming with the stand- 
ardization program,’’ he said, ‘‘would prove 
only temporary.’’ 


Retailers Would Be Agreeable 


C. C. Sheppard, the other representative of 
the association on the Central Committee, read 
a letter from Adolph Pfund, secretary of the 
National Retail Lumber Dealers’ Association, 
urging the manufacturers to produce only stand- 
ard sizes and expressing the view that retailers 
would be agreeable if the manufacturers stood 
together. 

A. J. Peavy, of the Peavy-Byrnes Lumber Co., 
Shreveport, La., said his company was ready to 
vote. 

Mr. Sheppard said the retailer is responsible 
for %4-inch stock and the only method of get- 
ting away from this was to produce only 25/32- 
inch. 

Mr. Murray called attention, at this juncture, 
to the fact that if any subscriber manufactured 
%-inch he would have no protection under the 
rules. 

John H. Kirby said the agreements between 
manufacturers and users had been reached after 
long debate and mutual concessions, and with 
the aid of the Department of Commerce and 
other Government agencies, which had inter- 
ested themselves because of a desire to conserve 
a national resource and to see that the re- 
quirements of users are met in so far as possi- 
ble, and to give national recognition to the 
standardization program. ‘‘We owe it to Sec- 
retary Hoover, to wood-users, to consumers, to 
technical men and to all others who have stood 
with us,’’ he said. He added that the board 
of directors had sent telegrams to every sub- 
seriber that ‘‘we should go forward, on and 
after July 1, and cut lumber in accordance with 
the standard adopted.’’ Mr. Kirby then read 
into the record the following telegram received 
from J. W. Blodgett, chairman of the Central 
Committee on Lumber Standards, in response to 
the message forwarded to him the day before 
by President Frost: 

No action has been more encouraging to the 
Central Committee on Lumber Standards than that 
of the Southern Pine Association directors reported 
yesterday in your wire just received. The depart- 
ment is advising all retail dealers and consumers’ 
organizations of your constructive action, with re- 
newed appeal for their support in observing and 
maintaining the National Standards. 

Mr. Kirby declared that his companies would 
make lumber according to the standard, ‘‘ not 
more than 25/32-inch and not less.’’ 


Rising Vote Unanimous 


A rising vote was taken on adoption of the 
standard and every man in the room engaged in 
the manufacture of southern pine came up quick 
ly and enthusiastically. 

Another highly commendatory telegram from 
Washington was read to the subscribers. It 
came from R. M. Hudson, of the division of 
simplified practice, and was as follows: 

Action of your association reported in your wire 
to Central Committee very gratifying to this de- 
partment. Such wholehearted support of lumber 


standardization program is best guaranty of its 
success. We congratulate you on this splendid 


result and extend our heartiest appreciation to all 
members. 

The Southern Pine Association is one of the 
first regional lumber organizations to adopt the 
entire standardization program. 

Mr. Kirby, after the unanimous action of the 
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association, paid a deserved tribute to ‘‘two 
young men who have rendered such magnificent 
service in bringing about the results obtained 
and who would be an honor to any industry,’’ 
W. T. Murray, chairman of the grading com- 
mittee, and C. C. Sheppard, chairman of the 
grade-marking committee, representatives of 
the association on the Central Committee. 
Again, a unanimous rising vote attested the 
keen appreciation of the work done by these 
gentlemen. 

Will Not Establish Hardwood Department 

The association, by unanimous vote, approved 
the recommendation of the special committee, 
A. J. Peavy, chairman, and the decision of the 
directors, not to establish a separate hardwood 
department within that organization. Mr. 
Peavy, in submitting the report and the com- 
mittee’s recommendations, emphasized that the 
National Hardwood Lumber Association and 
the Hardwood Manufacturers’ Institute are 
functioning ably in the inspection of hardwood 
lumber and in trade extension and other activi- 
ties and that they offer every facility to mem- 


bers of the Southern Pine Association who are 
engaged in the production of hardwoods. 

Mr. Peavy moved that a special vote of thanks 
be tendered the Hardwood Manufacturers’ In- 
stitute for the invitation, accepted so largely by 
members of the pine industry, to attend the 
luncheon and special called meeting of that or- 
ganization at the Hotel Gayoso June 26, and 
to John W. McClure, former president of the 
National Hardwood Lumber Association, who 
entertained directors of the pine organization at 
dinner the evening before. 

W. T. Murray, of the grading committee, ad- 
vised subscribers that he had asked the board 
of directors for authority to charge non-members 
of the association $15 a day for inspection serv- 
ice instead of $10 a day as heretofore and that 
this had been granted. 

Urges Heavier Loading of Cars 

The association, by unanimous vote, adopted 
a motion urging subscribers to as heavy loading 
as possible and instructing the transportation 
committee to oppose the proposal of the carriers 
to increase the carload minimum on lumber and 


forest products from 34,000 to 40,000 pounds, 


Owing to the fact that the association’s sur- 
vey of standing southern pine timber is not yet 
complete, Mr. Dunham’s preliminary report of 
his investigations on this subject was not made 
public. It was stated, however, that there are 
still standing, in the forests from Virginia to 
Texas, an aggregate of 220,000,000,000 feet of 
southern pine of commercial sizes. This would 
seem to bear out approximately the conclusions 
reached as a result of the association’s origina] 
survey in 1919, which showed 260,000,000,000 
feet then standing. The survey, as thus far com- 
pleted, discloses considerable increase in the pro- 
duction of southern pine by small portable mills 
and a decrease in the aggregate production of 
the large, standard-sized plants. However, it 
is made clear that many large mills which, in 
1919, expected to be cut out in two or three 
years, are still found in operation, their lives 
having been prolonged for varying periods by 
securing additional tracts of timber and by 
extending their operations to isolated and legs 
easily accessible tracts. 


Central Committee Fixes Time for Hardwood Committee 
Meeting—Defers Organization of American Lumber Council 


Two important meetings, closely related in 
their objectives, were held at the Congress 
Hotel, Chicago, this week. Both had to do with 
the new American Lumber Standards, adopted 
at the general conference of representatives of 
the producers, distributers—wholesale and_ re- 
tail—and consumers of lumber, held at Wash- 
ington, D. C., April 22, 1924, under the auspices 
of the Department of Commerce, which stand- 
ards, in accordance with the action taken at 
that time, went into effect July 1. 


The first of these meetings was of the Manu- 
facturers’ Standardization Committee, com- 
posed of representatives of the various regional 
associations of lumber producers. This meet- 
ing, held on Monday, was presided over by C. C. 
Sheppard, of Oakdale, La. The morning and 
afternoon sessions were devoted to discussing 
various matters to be taken up the following 
day by the Central Committee on Lumber Stand- 
ards, and formulating recommendations to be 
presented to that body relating to the subjects 
scheduled for discussion. It was voted to rec- 
ommend to the Central committee the adoption 
of the shipping weights of dry lumber as deter- 
mined by the various regional associations. The 
same action also was taken with regard to the 
appointment of a committee on moldings as ree- 
ommended at the Washington conference re- 
ferred to. The discussions of the day are not 
here recorded in detail as they were to a large 
extent duplicated in the meeting of the Central 
committee on the following day, when action 
was taken on the various subjects under consid- 
eration. 


CENTRAL COMMITTEE MEETING 


The Central Committee on Lumber Standards 
convened Tuesday morning with all members 
present or represented by proxies. Chairman 
John W. Blodgett was unable to be present, 
being in New York, from whence he expected to 
sail for Europe on Saturday. In the meantime, 
the anticipated advent of a grandchild in the 
family of his daughter, resident in that city, 
was an added reason for his absence from the 
meeting. W. KE. Hawley, of Duluth, Minn., vice 
chairman of the committee and representative of 
the engineers and railroads, presided. 


Hardwood Consulting Committee 


The first subject up for consideration was 
that of fixing a date for the first joint meeting 
of the Central committee and the newly created 
Hardwood Consulting Committee. It was the 
consensus that some time between the first and 
the fifteenth of September would be the most 
desirable time for this meeting, by which time, 
it was expected, the report of the Forest Prod- 
ucts Laboratory on the production and consump- 
tion of hardwoods will be ready. The person- 
nel of the Hardwood Consulting Committee and 


the industry or association represented by each, 
are as follows: 


Personnel of Hardwood Committee 


Km. J. Allsebrooke, Chicago Mill & Lumber Co., 
Chicago, Box Manufacturers; W. A. Babbitt, South 
send, Ind., Wood Turners; Charles A. Brand, 
Chicago, Oak Flooring Manufacturers; F. J. Bick- 
elhaupt, Studebaker Corporation, South Bend, 
Ind., Society of Automotive Engineers; Wilson 
Compton, seeretary-manager, National Lumber 
Manufacturers’ Association, Washington, D. C., 
National Lumber Manufacturers’ Association; E. 
J. Curtis, Curtis Companies, Clinton, Iowa, Sash, 
Door, Blinds and General Mill Work Industry, ex- 
clusive of flooring; B. FF. Dulweber, president and 
treasurer, Kraetzer-Cured Lumber Co., Greenwood, 
Miss., Hardwood Manufacturers’ Institute; W. C. 
Fischer, secretary-treasurer, Baker R. & L. Co., 
Cleveland, Ohio, Society of Automotive Engineers ; 
John Foley, forester, Pennsylvania Railroad Co., 
Philadelphia, Pa., Railroads; L. W. Gilbert, Don- 
ner, La., Southern Cypress Manufacturers’ Associa- 
tion; C. A. Goodman, Sawyer-Goodman Co., Mar- 
inette, Wis., National-American Wholesale Lumber 
Association ; EK. A. Hamar, Chassell, Mich., North- 
ern Hemlock & Hardwood Manufacturers’ Associa- 
tion; H. F. Harbeck, president, Challenge Refrig- 
erator Co., Grand Haven, Mich., National Refrig- 
erator Manufacturers’ Association; G. W. Hart- 
zell, president, Hartzell Lumber Co., Piqua, Obio, 
American Walnut Manufacturers’ Association ; 
Charles T. Kerry, Kerry & Hanson Flooring Co., 
Grayling, Mich., Maple Flooring Manufacturers ; 
Harry C. Leonard, Grand Rapids, Mich., Refriger- 
ator Manufacturers; Charles J. Lundberg, Empire 
Manufacturing Co., Rockford, Il., Furniture In- 
dustry; J. W. McClure, secretary-treasurer, Bell- 
grade Lumber Co., Memphis, Tenn., National 
Wardwood Lumber Association; J. R. McQuillan, 
secretary and general manager, Langlade Lumber 
Co., Antigo, Wis., Northern Hemlock & Hardwood 
Manufacturers’ Association ; W. B. Martin, Martin- 
Barriss Lumber Co., Cleveland, Ohio, Retail Lum 
ber Industry; B. F. Masters, Chicago, Ill., Box 
Manufacturers; Charles N. Perrin, Black River 
Lumber Co., Madison, Wis., National Hardwood 
Lumber Association; George M. Petrie, president 
and general manager, St. Johns Table Co., Cadillac, 
Mich., Furniture Industry; J. M. Pritchard, secre 
tary-manager, Hardwood Manufacturers’ Institute, 
Chicago, Ill., Hardwood Manufacturers’ Institute ; 
Edward C. Schoen, Columbia Hardwood Lumber 
Co., Chicago, Ill., Retail Lumber Industry; W. B. 
Swift, International Harvester Co., Chicago, IIL, 
Farm Equipment Manufacturers; W. A. Thomas, 
Statesville, N. C., Furniture Industry; F. S. Under- 
hill, Philadelphia, Pa., National-American Whole- 
sale Lumber Association; J. F. Wigginton, Louis- 
iana Red Cypress Co., New Orleans, La., Southern 
Cypress Manufacturers’ Association ; W. N. Wrape, 
Bay City, Mich., Michigan Hardwood Manufactur- 
ers’ Association. 


Standard Shipping Weights Discussed 


‘Next followed a discussion of the schedules 
of standard dry shipping weights submitted by 
the different regional associations. Chairman 
Hawley explained that these weights, altho 


based upon the best information available, were 
of a tentative character, for use until the Forest 
Products Laboratory determines standards based 
upon scientific tests and study. Carlile P. Wins- 
low, director of the laboratory, made a state- 
ment to the effect that on account of the last 
Congress having failed to appropriate sufficient 
funds for carrying forward the work of the 
laboratory on the scale that had been contem- 
plated, he could not promise that the laboratory 
would be able to furnish a schedule of the stand- 
ard commercially dry weight of each size of 
standard and extra standard dry softwood yard 
lumber by July 1, 1925, the date named at the 
conference in Washington last April as the time 
when such schedule should become a part of the 
American lumber standards. 

Mr. Sheppard offered a motion to the effect 
that the schedules of shipping weights as sub- 
mitted by the various associations be adopted as 
tentative standards for determining the sizes of 
lumber until such time as the Forest Products 
Laboratory is able to determine standards based 
on scientific tests and study, and thanking the 
various regional associations that had sub- 
mitted schedules for their painstaking labors 
in this direction. This motion was unanimously 
adopted. 

Mr. Sheppard then moved that the Forest 
Products Laboratory, if possible for them to 
do so, print and furnish a schedule of the stand- 
ard commercial dry shipping weight and mois- 
ture content of each species of softwood lumber, 
such schedule to become a part of the American 
lumber standards when so printed and distrib- 
uted, this information if possible to be sup- 
plied by July 1, 1925. This motion also carried 
unanimously. 


To Appoint Committee on Molding 


In accordance with the action taken at the 
April conference in Washington, providing 
‘‘that a committee representing the manufac- 
turers and distributers of moldings and _ the 
architects be appointed by the Central Commit- 
tee on Lumber Standards to prepare suitable 
new practical designs consistent with good 
architecture and with standard sizes of lum- 
ber,’’ it was decided that such a committee 
should be appointed by the chairman of the 
Central committee, John W. Blodgett. Mr. 
Sheppard suggested that two manufacturers be 
included in the personnel of the committee when 
the appointments are made. 

No objection was made to the new numbering 
system for moldings determined by the sub- 
committee on moldings of the Consulting Com- 
mittee on Lumber Standards, consisting of E. 8. 
Hall, representing the American Institute of 
Architects, E. J. Curtis, of the Curtis Com- 
panies, Clinton, Iowa, and N. L. Godfrey, sec- 
retary Wholesale Sash & Door Association. The 
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new system was explained by Mr. Hall, and 


adopted. 
Short Lengths Survey 


The proposed survey covering production, con- 
sumption and possible uses of short lengths of 
softwood lumber, which according to action 
taken at the April conference in Washington is 
to be made by, or under the authority of, the 
Central Committee on Lumber Standards, was 
next discussed. It had been expected that the 
Forest Products Laboratory would conduct this 
survey, or at least would render large assistance 
in the work, but Director Winslow, of the labo- 
ratory, explained that the same cause which is 
hampering the laboratory in carrying out other 
much needed activities in connection with the 
standardization program, namely, shortage of 
working funds, would prevent the laboratory 
from assuming responsibility for conducting 
and completing such a survey within the time 
proposed—it being intended that the results 
should be compiled and submitted for considera- 
tion at a general conference of the lumber pro- 
ducing, distributing and consuming groups to 
be held on or before May 1, 1925. 

Wilson Compton told of the efforts which Mr. 
Blodgett had put forth with the director of 
the budget and the congressional committee on 
appropriations to secure an increase in the eur- 
rent appropriation for the laboratory, which 
efforts had apparently proved successful, only 
to be largely nullified at the last moment by 
unforeseen contingencies. 

Chairman Hawley told of the action taken 
the preceding day by the manufacturers’ com- 
mittee on lumber standards which had passed 
a resolution providing that the regional asso- 
ciations undertake to furnish the Forest Prod- 


Defer Organization of Lumber Council 


The proposed organization of the American 
Lumber Council was deferred, and for the pres- 
ent the Central Committee on Lumber Stand- 
ards will continue to function as heretofore in 
matters relating to the American Lumber Stand- 
ards. It was felt by several members of the 
committee that the various regional associa- 
tions and other organizations which it is hoped 
will become, affiliated with the council when 
established, should be given the opportunity to 
study the preposal before taking definite action 
with regard thereto. Accordingly, a motion 
prevailed providing that the chairman of the 
Central committee shall appoint a committee 
of five to formulate a definite program of activi- 
ties of the proposed American Lumber Council, 


also a budget of probable operating expenses, 
these data to be presented to the various re- 
gional associations for their consideration. A 
supplementary motion provided that the chair- 
man of the Central committee be authorized to 
call a meeting of the representatives of the vari- 
ous associations, after the associations have 
had opportunity to take action as outlined, for 
the purpose of putting the proposed plan into 
effect. 

As Chairman Blodgett is about to sail for 
Europe, it was understood that Mr. Compton 
will act on his behalf in appointing the commit- 
tee. 

After some discussion of ways and means for 
financing the work of the Central Committee on 
Lumber Standards until the American Lumber 
Council is organized, the meeting adjourned. 


Changes in North Carolina Inspection Rules 


Norro.tk, Va., June 30.—At the regular 
monthly meeting of the North Carolina Pine 
Association, held June 19 at the plant of the 
Rowland Lumber Co., at New Bern, N. C., a 
report of which appeared on page 52 of the 
June 28 issue of the AMERICAN LUMBERMAN, 
changes and amendments in and additions to 
the grading rules were adopted, but were not 
in shape to be presented with that report. Since 
then, there has been sent out from the secre- 
try’s office, under date of June 27, the follow- 
ing copy of the changes adopted: 

Rule 46, paragraph 3, was changed to read as 
follows : 


“Roofers to be worked j}-inch thick x 5%, 
7%, 9%, and 1114-inch wide when dressed two 
sides and matched.” 








THE OTHER MAN’S EXPERIENCE— 


Will often save us alot of expensive experiments. 

Is what we get out of a trade paper. 

Added to our own, means progress. 

Often sounds much better when he tells it. 

Is worth nothing to the man who knew it all to begin with. 
Never helps the man who is satisfied with second-rate results. 
Is worth most when it teaches us to study more. 








ucts Laboratory with information regarding 
the production of short lengths. John E. Lloyd, 
of Philadelphia, Pa., president of the National 
Retail Lumber Dealers’ Association, suggested 
that the regional associations be requested to 
give this information to the Central Committee 
on Lumber Standards at the same time that 
they give it to the Forest Products Laboratory. 


Publication of Standards Authorized 


The committee then voted that the grading 
rules that had been previously submitted to the 
Central committee, based on the American Lum- 
ber Standards, be approved, and that the asso- 
ciations be authorized to publish same as tenta- 
tive standards until May 1, 1925. This action 
included tentative standards submitted at this 
meeting by C. J. Hogue on behalf of the West 
Coast Lumbermen’s Association, which had not 
previously completed and submitted its tenta- 
tive grading rules. 


West Coast Structural Grading Rules 


Mr. Hogue then presented a statement on be- 
half of the structural sub-committee of the 
Consulting Committee on Lumber Standards, 
outlining the basic provisions for structural 
timber grading rules, in line with action taken 
at the last Washington conference. These pro- 
visions were adopted. 


Following this action, Mr. Hogue presented 
the West Coast Lumbermen’s Association’s 
structural grading rules for Douglas fir, based 
on the basic provisions which he had just pre- 
sented. The grading rules were adopted as 
presented. 

The subject of factory and shop grades of 
lumber, scheduled for discussion at this meeting, 
was deferred for later action by the Consulting 
and Central committees. 


Rule 46, paragraph 4, was changed to read as 
follows: 


“Shiplap roofers to be worked }%-inch thick x 
54%, 7%, 9%, and 11%-inch wide with %-inch 
rabbet.”’ 

Rule 49 was changed to read as follows: 

“Drop siding shall be finished %-inch thick x 
54-inch wide with 44-inch rabbet. Bevel siding 
to be %-inch thick on one edge, #,-inch thick on 
the other edge.”’ 

Rule 50 was changed as follows: 

“Seven-inch was substituted for 6-inch.” 

Rule 54 was changed to read as follows: 
“Three-sixteenths-inch shall be allowed to 
dress 4/4, 5/4 and 6/4 stock and edge boards 

two sides, excepting roofers and drop siding.” 

Rule 55 was changed to read as follows: 
“One-fourth-inch shall be allowed to dress 8/4 

and thicker, one or two sides.” 

Rule 62, was changed as follows: 

“The word ‘firm’ was eliminated from the 
fourth line, making the clause read ‘this will ad- 
mit Red Heart.’ ” 

Rule 41. The second paragraph was eliminated. 

It read as follows: 

“The word ‘equivalent’ can not mean that No. 
3 stock can have even a small knot hole.” 

The following was substituted for Rule 57: 

“All lumber is graded with special reference to 

its suitability for use intend d. With this in 
view each piece is considered and its grade de- 
termined by its general character, including the 
location and sum of all its defeets and blem- 
ishes, The grading of lumber can not be con- 
sidered an exact science, because it is based on 
a visual inspection of each piece, and on the 
judgment of the grader. The provisions of these 
specifications, however, are sufficiently explicit 
to establish 5 percent below grade as a reason- 
able variation between grades.”’ 
The following was substituted for Rule 43: 
“When special sizes or patterns of lumber 
are ordered, unless a special agreement is made, 
it shall be permissible to ship all the lower 
grades that develop in their manufacture at 
the usual differential in prices for these grades, 
provided that this does not exceed 20 percent 
of the quantity shipped.” 





The following was substituted for Rule 45: 


“In event of complaint by the purchaser on the 
quality of material shipped, purchaser shall pay 
freight, unload shipment, and hold rejected or 
disputed material intact, properly protected and 
shall file complaint with seller within five days 
from receipt of shipment. If complaint is on 
measurement, or both inspection and measure- 
ment, the entire contents of car must be held 
intact. Payment of freight or invoice shall not 
be considered as any acceptance of the shipment 
nor shall payment work a forfeiture of the right 
to have a complaint and adjustment of same. 

“Upon receipt of complaint from the pur- 
chaser to the producer, the producer shall im- 
mediately request the secretary to provide re- 
inspection or remeasurement as the case may 
be, by any one of the official inspectors accord- 
ing to the inspection rules of the North Caro- 
lina Pine Association in effect at the time of 
the execution of the contract. The purchaser 
shall lend all reasonable assistance to facilitate 
the reinspection or remeasurement. 


“The purchaser shall accept all material of 
the grade and kind purchased and all of the 
next lower grade not in excess of 5 percent of 
the total quantity involved. Where the degrades 
are in excess of 5 percent of the item complained 
of, the excess degrade shall be the property of 
the seller or shall be paid for at a price to be 
agreed upon between the buyer and seller.” 


The following is an addition to our Rule Book 
and is to be designated as Rule 45A: 


“Tt should be understood that in cases of com- 
plaint regarding grade but not involving meas- 
urement, the buyer is required to accept that 
portion of a shipment of lumber which is up to 
grade, holding intact that portion thereof the 
grade or size of which is in dispute for official 
association inspection, that the action on the 
part of the buyer in accepting and using such 
portion of the shipment shall not be construed as 
an acceptance of the entire shipment. Further, 
that the buyer shall pay in accordance with the 
terms of the sale for that portion which he ac- 
cepts but that the acceptance by the buyer of 
a part of a shipment does not prejudice his 
just claims on account of any material that is 
alleged by him to be below grade.” 

The following is an addition to our Rule Book 
and is to be designated as Rule 45B: 

“Where buyers demand, and will pay the cost, 
a certificate made by an official association in- 
spector will be furnished with each shipment 
so arranged for.” 

Article XI, Section 5, page 5, was changed as 
follows : 

“The charge for services of an official associa- 
tion inspector to non-members was changed from 
$10 to $12 a day, plus expenses. The inspector’s 
time is to be figured as follows: ‘Time to begin 
when inspector leaves the preceding job and to 
earry thru the completion of the work for non- 
member and until he reaches the succeeding 
place of work.” 


Changes in Company’s Personnel 


Houston, Tex., June 30.—The Kirby Lum- 
ber Co. has announced the following changes, 
effective July 1: 


The New Orleans office of the company is closed, 
and the firm will be represented in the Crescent 
City by Messrs. Oldham and Brown. 

R. R. Williams, formerly manager of the New 
Orleans office, has been transferred to Houston, 
where he will occupy his old position of manager 
of export sales of the Kirby Lumber Co. 

R. J. Williamson, formerly in charge of export 
sales, has resigned to become associated with A. S. 
I, Hommedieu in the Texas Shipping & Forwarding 
Co., port agent for the Kirby Lumber Co. at 
Beaumont. 

Stewart Stanuell has resigned from the Kirby 
Lumber Co. to become manager of the Globe Box 
Co., of Houston, and is succeeded by B. D. Crum, 
of El Paso. 
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Outings Enjoyed, Despite Bad Weather 


Rain Disappoints Philadelphians 

PHILADELPHIA, Pa., June 30.—The Philadel 
phia Lumbermen’s Exchange last Wednesday 
held its annual outing at Three Tuns Inn, Am 
bler, Pa. One hundred and fifty-two attended 
the pienic. An elaborate schedule was planned, 
including the annual baseball tilt between the 
Wholesalers and the Retailers, but rain spoiled 
both the game and the other outdoor exercises. 

The lumbermen and their friends and families 
assembled at the exchange in the afternoon and 
then were driven to the inn. The party had 
hardly arrived when the rain came down in tor 
rents. Dinner was served about 6:30 o’clock, 
after Presideut George Kk. Lippincott welcomed 
the gathering. Following the dinner an in 
forma] dance took place. 


(sag@@eaaaaaasn: 


Enjoy Week-end Cruise 

LUMBERTON, Miss., June 30.—Leaving this 
city at noon om June 21 and motoring to Gulf- 
port, office employees of the Edward Hines Yel- 
low Pine Co. and their families were guests of 
L, F. Nelson, Hop Henry and Lee Clark over the 
week-end. At Gulfport the party embarked on 
a barge and was towed out to Ship Island where 
quarters were in readiness for all on board. 
After supper had been served, swimming, moon- 
light boating, fishing and beach parties were 
enjoyed. Sunday was started by all taking a 
dip in the surf, followed by a fish fry, the all- 
night fishermen of the party having furnished 
the fish. After lunch boating and story telling 


a 


RECORD BREAKING THRONG IN ATTENDANCE AT THE FOURTH ANNUAL PICNIC OF OFFICERS AND EMPL! 


became the major pastimes. The return from 
the island was made during the late afternoon 
and enlivened somewhat by a light squall. 


Spokane Wholesalers in Outing 
SPOKANE, WASH., June 28.—The Spokane 
Wholesalers’ Association, of which W. G. Ram- 
shaw is president, and Morris Kronkhite, secre- 
tary, held its annual picnic at the cottage of 
George W. Duffy of the Duffy-Hamacher Lum- 
ber Co. at Newman Lake on the afternoon and 
evening of June 27. A basket luncheon with 
coffee and ice cream was served. Then the 

pienickers enjoyed swimming and dancing. 


(qe @@enaaaan: 


Enjoy Outing on Niagara River 

BuFFALO, N. Y., June 30.—The members of 
the Buffalo Lumber Dealers’ Association to the 
number of about thirty enjoyed an outing down 
the Niagara River on the afternoon of June 
25. The start was made at 2 p. m. from the foot 
of Amherst Street on the yacht Romana, owned 
by Commodore Louis A. Fischer. Owing to the 
rain in the morning it was found that the 
grounds were too wet for the proposed baseball 
game, so the time was given to other diversions. 
A steak supper was enjoyed at the Buffalo 
Launch Club. An informal talk was given to 
the members by Robert J. Summers. The at- 


tendants at the outing were very sorry to learn 
later of the death that day of Mrs. Josephine 
Fischer, aunt of Commodore Fischer, with whom 
he had made his home as a bachelor for many 
years. She was 87 years of age and in ill health, 
but not believed to be critically ill at the time. 

Harold Hauenstein has been appointed chair- 
man of the golf committee of the Buffalo Lum- 
ber Dealers’ Association, which will hold its 
annual tournament at East Aurora late in Au- 
gust. 


Fourth Annual Picnic Draws Big Crowd 

EVERETT, WASH., June 28.—There was a rec 
ord-breaking throng last Saturday at the fourth 
annual picnic of the Sumner Iron Works, the 
attendance being estimated at upward of five 
hundred. The gala event began with a proces- 
sion of thirty-nine automobiles, leaving the city 
at 10:15 o’elock in the morning, and taking 
the passengers to Hanson’s grove, Silver Lake, 
one of the most attractive picnic grounds in 
the Pacific Northwest. There was a long series 
of interesting athletic events, including a tug 
of-war, won by the foundry against the machine 
shop and boiler shop. Married men defeated 
single men, 13 to 7, at indoor baseball. In 
water sports Frank Grueter went fifty yards in 
22 flat, winning first prize; Carroll Stevens sec. 
ond, 224/5. In the under-water swim, Carrol] 
Stevens was first, and Bergy Dahl second; and 
in the faney diving contest Bergy Dahl was 
first with 18 points, and Frank Grueter second 
with 17 points. Iva Christenson won the base- 


ball-throwing contest for girls, Burnedette Mce- 
Manus being second. 

Vikdal photographed the crowd. In the pic- 
ture Senator T. B. Sumner, vice president and 
general manager, is shown, fourth figure from 
the left. 


Western Illinois Dealers Picnic 


LA Harpe, Inu., June 30.—The annual all- 
day picnic of the Western Illinois Lumbermen’s 
Club was held in LaHarpe Thursday at the fair 
grounds and Tri-County Country Club. Ninety- 
five people enjoyed the excellent chicken din- 
ner served by the ladies of the local Union 
church and listened to the talks of President 
A. C, Gauen, of Collinsville, and Secretary J. F. 
Bryan, of Chicago, officials of the State or- 
ganization of lumber merchants. The lumber- 
men’s club embraces only what is known as 
District No. 3 in the western part of the State. 
Other State officials present were Directors J. 
W. Mackemer, of Peoria; Joesph J. Springman, 
of Alton, and John M. Lyon, of LaHarpe. This 
is the third straight year that the club has en- 
joyed LaHarpe’s hospitality and the last two 
times adverse weather has cut down the attend- 
ance and hindered in some measure the enjoy- 
ment of out-door sports so nicely provided for 
on the beautiful fair grounds. However, the 
out-of-town guests this year numbered seventy- 
seven, representing nineteen dealers and the 


majority of them braved the threatening weather 
and drove thru in cars. 

Immediately following the dinner, Jolin M. 
Lyon, acting as toastmaster, called for an ad- 
dress of welcome from Attorney Clifford W., 
Warner, of LaHarpe, president of the country 
club, who handled the situation appropriately, 
Mr. Gauen spoke on ‘‘ Extension of Credits,’’ 
a vital topic to all dealers, and Mr. Bryan’s 
home owners’ address made an appeal to every 
one present. Before the adjournment of this 
session Charles O. Foulke, of Macomb, was 
elected district chairman and Walter Haydter, 
of Blandinsville, district secretary. Music for 
dancing was furnished by Mrs. Maude Conwell 
on the piano. 

At the race track amphitheater, the crowd 
witnessed a mile heat without driver, paced 
by the veteran 19-year-old race horse, Ear] jr., 
in 2:12. Earl jr. is a LaHarpe bred horse. An 
exciting baseball game, the last event of the 
day, was stopped by rain at a critical moment. 

Free pop and ice cream cones thruout the day, 
and a horse-shoe pitching contest gave much; 
pleasure between showers. LaHarpe should, and 
no doubt does, feel honored by the privilege of 
entertaining such a fine body of people as the 
lumbermen and their families of this district. 


Hold First Golf Tourney of Season 


Detroit, MicH., July 1—The first of a series 
of golf tournaments under the auspices of the 
Detroit Hoo-Hoo Club was held on Monday, 
June 30, at the Birmingham Golf Club, with a 


ss y! i 





good attendance. L. A. Braun, Braun Lumber 
Co., chairman of the golf committee, has an- 
nounced that similar events will be held on an 
average of twice a month during the summer. 
In addition Joseph A. Braun, of the Braun 
Lumber Co., is arranging for a barbecue on 
his farm near Detroit to which the entire mem 
bership will be invited. Tentative plans for 
other Hoo-Hoo social events are also being made. 


Storm Damages Florida Plant 


EAStTport, FLA., June 30.—A high wind storm, 
accompanied by a cloudburst, swept Eastport 
June 27 at 4:20 o’clock, taking as its toll two 
lives and destroying two huge lumber sheds at 
the plant of the Brooks-Scanlon Corporation. 
D. B. Hilliard, a workman at the plant for the 
last five years, and John H. Curtis, negro, were 
instantly killed by falling timbers from the 
roof: of one of the demolished sheds. 


The wind at one time reached the terrific 
velocity of 100 miles an hour, breaking with in- 
tense fury and little warning over the lumber 
plant. Shortly after the wind started blowing 
in hurricane fashion, the roofs of both the 
600x75-foot sheds were torn from the rafters 
and both structures were destroyed within three 
minutes. Torrents of rain accompanied the 
wind, the storm lasting but thirty minutes. 
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Hoo-Hoo Active in Initiations and Plans 


Eleven Kittens Initiated 

SPOKANE, WASH., June 28.—Eleven kittens 
were initiated into the mystic circles of Hoo- 
Hoo, at a concatenation held Wednesday night 
at the Davenport Hotel. Parson Peter A. 
Simpkin was the life of the party and gave 
the new cats a trip thru the onion bed that 
they will never forget. The concatenation was 
preceded by a dinner at which Vicegerent 
Snark R. L. Bayne was toastmaster, and Par- 
son Simpkin principal speaker. In his inimit- 
able way the Parson combined fact and fancy 
into a wonderful sermon. E. V. De Voe, of 
the Bert R. West Lumber Co., sang several 
baritone solos. 


At a meeting ef the Spokane Hoo-Hoo Club 
Wednesday noon the Parson also spoke and 
Mrs. EK. R. Edgerton sang several soprano 
solos accompanied by Mrs. John D. Foy. In 
his noon talk the Parson said that he found 
very strong sentiment thruout the country in 
favor of Spokane for the 1925 Annual. 


The kittens initiated were: Paul M. Lach- 
mund, Winton Lumber Co., Gibbs, Idaho; 
August H. Goetel, John M. Richards Co., Spo- 
kane; A. L. Jemny, Coeur d’Alene Mill Co., 
Coeur d’Alene, Idaho; Charles J. Musante, 
Diamond Match Co., Spokane; John C. Reisin- 
ger, Union Park Lumber & Mill Co., Spokane; 
J.C. H. Reynolds, Timber Products Association, 
Spokane; Ernest Schultz and Carl R. Clifford, 
Home Sash & Manufacturing Co., Spokane; 
John Malmquist, Bert R. West Lumber Co., 


Convention Features 


These are among the features of the conven- 
tion, outlined in the tentative program: 


Informal meeting of early guests Sunday, Sept. 7. 

Luncheons for State Counselors and members 
of the Supreme Nine and the House of Ancients, 
Monday noon, followed by preconvention activities, 
terminating at 4 p. m. by Osirian Cloister initia- 
tion, in charge of High Priest of Osiris W. S. 
Dickason, Kansas City; and Osirian banquet for 
all visiting Hoo-Hoo and ladies. 

Breakfast conference of Vicegerent Snarks will 
open the program Tuesday and the Annual will 
get under way officially with an address by C. D. 
LeMaster, of Fresno, Calif., Snark of the Universe. 
and the usual ceremonies. H. R. Isherwood, of 
St. Louis, secretary-treasurer; the Supreme Nine; 
and Rev. P. A. Simpkin, Chaplain, Santa Monica, 
Calif., will make reports. Discussion of Hoo-Hoo 
club activities and a conference of lumber associa- 
tion executives are other features arranged for 
the day, in addition to entertainment features for 
members and their wives. 

General and special business will come before 
the convention Wednesday, followed by noon 
luncheon and roundtable discussion of Hoo-Hoo 
subjects, election of officers and selection of the 
1925 convention city. The day will close with a 
dinner dance. 


Thursday a golf tournament is to determine 
the champion Hoo-Hoo golfer of the world. 

The Twin City Hoo-Hoo Club orchestra is to 
furnish the music. The new $3,500,000 Nicol- 
let Hotel, just opened, is to be the meeting place 
for the annual. 

The Hoo-Hoo at the business sessions of the 
Annual are to further their movement as 
‘“Friends of the Forest.’’ Conservation and 
reforestation are to be fostered, codperating 


Vocal Music—Martin Jordan, T. Hallen, Rodney 
Hodge, Harry E. Miller and H. S. Thompson. 

Mr. Jones previously had announced members 
of other committees which have begun to func- 
tion in providing for the preliminaries of the 
Annual. 


Cream City Hoo-Hoo Have Gala Night 


MILWAUKEE, WIS., July 1.—Conviviality 
reigned supreme at the concat of Milwaukee 
members of Hoo-Hoo, which was held June 26 
in the Red room of the Hotel Pfister here, with 
a large and lively aggregation of sedate old cats 
and playful kittens present. The enthusiasm 
displayed at the meeting indicated the certainty 
of the organization of a Milwaukee local of 
the order in the near future. 

The festivities started with a dinner served 
at 7 p. m., followed by a speakers’ program. 
Promptly at the traditional hour of 9:09 p. m., 
the concatenation was begun, and for the ensu- 
ing two hours the odds were about 99 to 9 
against the kittens, who nevertheless stood up 
manfully against the onslaught of stunts and 
weird tortures aimed at them. The elass proved 
to be an exceptionally apt one, and the two 
large trunks of paraphernalia were put to good 
use in the initiatory ceremonies. 

H. R. Isherwood, of St. Louis, Mo., national 
secretary and treasurer of the order, addressed 
the gathering on the activities of other Hoo-Hoo 
clubs in all parts of the country. He stressed 
the significance of the spirit of enthusiasm now 
prevailing in the order, and prophesied great 


EES OF THE SUMNER IRON WORKS, HELD AT HANSON’S GROVE, SILVER LAKE, WASH., JUNE 21, 1924 


Spokane; Claude M. Smith, Edwards & Brad- 
ford Lumber Co., Hillyard, Wash.; B. E. 
Hanna, Exchange Lumber & Manufacturing 
Co., Spokane. 


Tentative Program for Annual 


MINNEAPOLIS, MINN., July 1.—The warning 
yowl was yowled Monday night by black cats 
in Minneapolis. Black cats went scurrying up 
alleys to sheltering abodes when announcement 
was made that officers of the Concatenated Order 
of Hoo-Hoo, following conferences, had com- 
pleted tentative plans for the Annual to be 
held in Minneapolis Sept. 8, 9 and 10. 

Henry R. Isherwood, of St. Louis, secretary, 
met with Twin City officials to discuss the pro- 
gram and outline activities for the thirty-third 
annual meeting which is to bring more than 
five hundred members of the order to Minne- 
apolis from all sections of the United States, 
Canada, Panama, Mexico, and the Philippines. 

All details of the program are in the hands 
of Ted T. Jones, president of the Ted T. Jones 
Lumber Co., of Minneapolis, Scrivenoter. Other 
officers in the Twin Cities, actively engaged in 
preparing for the meeting, are Arthur A. Hood, 
Minneapolis, Minnesota State Counselor; Roy 
Thompson, Vicegerent Snark of the Minneapolis 
district; and Julius Villaume, Vicegerent Snark 
of the St. Paul district. 


with other organizations engaged in similar ef 
forts. 

The figure 9 is to have an important part in 
the forthcoming Annual. The program is to 
have many unique features and innovations, some 
of them new to the members of the order. The 
features will include the ‘‘embalming’’ of the 
Snark of the Universe, the retiring high officer; 
a eoneatenation or initiation of new members 
of Osirian Cloister, the second and highest de- 
gree of Hoo-Hoo. 


Names Additional Committees for Annual 


Additional committees to assist in arrange- 
ments for the Annual were announced today by 
Mr. Jones. They are: 

Registration—W. G. Hollis, H. C. Perry, C. 
Learned, George Johnston, A. C. Lauren, George 

sartridge, J. Hl. Stirling, F. Flateau, Lawrence 
S. Clark, LeRoy Parrish, D. E. Wilfong, Oscar 
Lampland, and R. B. Thompson, jr., all of the 
Twin Cities. 

Entertainment—-E, I. 
Hendrick Booraem, A. Schueler, 
art, A. F. Wyman, Henry Sundell, J. O. 
and Lyle MeNurlen. 

Hoo-Hoo Club—A. S. Bliss. W. A. Wattson, 
T. E. Youngblood, Phillip W. Phillips, and W. W. 
Vawter. 

Forestry—E. M. Pennock, P. M. Parker, J. W. 
Wilkins, and A. G. Moosbrugger. 

Transportation—N. E. Boucher, J. C. 
A. E. Wallace, and Anthony Drabek. 

Instrumental Music—Stanley Staples. Charles A. 
Pierce, Fred A. Lewis, Frank C. Ashton, Joy B. 
Davis and C. C. Campbell. 


3roughton, Grant Gray, 
George M. Stew- 
Mackie, 


Peterson, 


goings-on in the future. Mr. Isherwood also 
talked about the thirty-third annual to be held 
in Minneapolis on Sept. 8, 9 and 10. As a re- 
sult of the interest aroused by his remarks, it 
is probable that a large Milwaukee delegation 
will attend the gathering. 

Tom A. Moore, of the Pacifie Lumber Agency, 
Chieago, pioneer member and one of the most 
active workers of Hoo-Hoo, was present at the 
Milwaukee concat, and conveyed the fraternal 
greetings from the Chicago members. 

The Nine elected for the occasion, consisted 
of the following: FE. A. Ehlert, Snark; C. S. 
Somerville, Senior Hoo-Hoo; Don S. Montgom- 
ery, Junior Hoo-Hoo; Benjamin F. Springer, 
30jum; Harry Koerble, Jabberwock; John J. 
Boehm, Secrivenoter; Henry J. Steinman, jr., 
Custocatian; Elmer Budzin, Arcanoper; and 
John Danielski, Gurdon. 

The class of kittens consisted of the follow- 
ing: Paul Tegge, Tegge Lumber Co.; William 
A. Johnson, William W. Wuesthoff, John 
Schroeder Lumber Co.; Claude Flambeau, 
Badger Sash & Door Co.; Norman Pederson, 
and Charles A. Berger, Standard Woodwork 
Co.; John Marks, Earney Goebel, J. J. Ryan, and 
Porter Radcliffe, Marks Bros. Co.; George L. 
Waetjen, Walter Tredupp, and Walter Weigel, 
George L. Waetjen Co.; Albert Baerman, Baer 
Lumber Co., and Jack Hobelsberger, Roddis 
Lumber & Veneer Co., all of Milwaukee. 
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Standardization Movement and Revision of Grading Rules Make 
Definite Progress in Active Meeting of West Coast Association 


Hoquiam, WasH., June 28.—Reaffirming its 
adherence to the Government’s standardization 
program, and adopting the report of its grad 
ing rules committee on a suggested revision of 
grading rules, the West Coast Lumbermen’s 
Association met in general session here today. 
In addition to the two main points of interest, 
the lumbermen adopted a new monthly stock 
reporting system; affirmed a report of the trus- 
tees on ways and means for extending markets 
and building up grades and Eastern reinspec- 
tion service as authorized by the general meet 
ing of the association in Seattle, May 28; dis 
cussed in a general way the importance of the 
meeting of lumbermen to be held at Longview, 
Wash., July 30, and the mid-year meeting at 
Tacoma in August, and adopted resolutions 
thanking the lumbermen of Grays Harbor in 
general and of Ho- 
quiam in particular for 
their generous hospi 
tality, the meeting 
then adjourned with a 
feeling that an impor 
tant onward step had 
been made by the in 
dustry as a whole. 


The sessions, which 
were held morning and 
afternoon in the elab- 
orate new Hotel Em 
erson, were conducted 
by Ernest Dolge, of 
Tacoma, president of 
the association, who 
was appropriately re- 
membered on the occa 
sion of the first meet- 
ing of the association 
in this city thru the 
presentation of a hand- 
some gavel made from 
the wood of a Grays 
Harbor yew tree. The 
business sessions were 
held in the beautiful 
Rose Room of the Em- 
erson; a buffet lun- 
cheon was served in 
the Driftwood Room, 
and in the evening a 
banquet was given in 
the main dining room. 
The entertainment 
features, as a whole, 
were elaborate, includ- 
ing a tour of the har- 
bor and a_ deep-sea 
fishing expedition, and 
concluding Saturday 
with a golf tournament on the links of the Grays 
Harbor Country Club, at Aberdeen. 


Thorpe Babcock, manager of the North 
Western Lumber Co., made a brief speech, prior 
to turning the meeting over to President Dolge, 
saying that for years the lumbermen of Ho- 
quiam had cherished the ambition of weleom- 
ing and entertaining the members of the West 
Coast association. He introduced as ‘‘one of 
our staunchest citizens’? Alex Poulson, who de- 
livered an address of welcome, saying in happy 
vein that the lumbermen of Hoquiam in order 
properly to impress the members of the asso- 
ciation had built a hotel of Douglas fir. ‘‘It 
is useless for me to try to express the pleas- 
ure we feel on this occasion,’’ remarked Sen- 
ator Poulson. ‘‘I can only assure you that all 
of the representatives ‘of the lumber industry 
are absolutely welcome here. I will go so far 
as to say that if you would only shut your 
plants down, and come here for a prolonged 
stay, if you would enter into the spirit of this 
invitation, bring your families to Grays Har- 
bor and picnic here, you would not only sub- 
serve the interests of lumbermen, but would 
do yourselves a great deal of good. In behalf 


View in lobby of Hotel 


of the citizens of Hoquiam, I extend to all of 
you the right hand of fellowship.’’ 

‘“<Tf we close down, and come to Hoquiam, 
will the mills of Grays Harbor also close 
down??? asked Ralph H. Burnside, of Portland, 
president of the Willapa Lumber Co. 

‘“Don’t commit yourself—don’t 
shouted Mr. Babcock, amid laughter. 


answer,’’ 


Plans for Stock Reporting Service 

Mr. Dolge, on taking charge of the meeting, 
announced that he would conduct the proceed- 
ings with all dispatch. Presenting the plan for 
a new stock-reporting service, he read seven 
items to be considered, viz.: 

1x4 No. 2 v.g. flooring. 

1x4 No. 2 and better s.g. flooring. 

1x6 No. 2 and better drop siding (106 only). 

Y%ox4 No. 2 and better ceiling. 








Emerson, Hoquiam, Wash., showing artistic effect of sand-blast finish on 


Douglas fir interior trim 


1x8 No. 1 common S18 or 8.1. 

2x4 No. 1 common SIS1E or rough. 

1-inch clear strips. 

The president stated that the value of the 
information would be in direct proportion to the 
speed with which the reports were received by 
the association and the returns made to the 
individual members. A detailed inventory, he 
explained, would be too hard to obtain and 
would be too long. What was wanted was not 
detailed footage, but figures approximating 
very closely the general condition of stocks. 

The plan was adopted. 

Offering a tenative forecast of the Longview 
gathering and the general meeting in Tacoma, 
the president emphasized the importance of the 
various matters under consideration by stating 
that there would probably be a general session 
of accountants to discuss matters affecting their 
department of the industry; he remarked that 
one of the numerous problems of interest to 
manufacturers was the practical neeessity of a 
thinner saw, reducing the kerf but still doing 
the work; there was also the problem of end- 
marking. While these were matters to be solved 
by saw manufacturers, Mr. Dolge said the lum- 
bermen ought to be able to insist on what they 


wanted, and he expressed the hope for real con- 
structive progress in the industry. 


Discussion on Standardization Program 


These introductory remarks brought the pro- 
gram to the two main points under consideration, 
The first was standardization. From the outset, 
the topic was the occusion of a general discus- 
sion, those taking part being A. C. Dixon, of 
the Booth-Kelly Lumber Co., Eugene, Ore.; Mr, 
Babcock, F. C. Knapp, Charles 8. Keith, Senator 
Poulson, A. H. Landram, and Mr. Dolge. The 
point was made effectively that the association 
had already committed itself to the program, 
and was now morally obligated to go ahead with 
it. The president asked Secretary-manager 
Robert B. Allen to read an extract from the 
‘Acceptance of Simplified Practice Reeom- 

mendations,’’ as fol- 
lows: 


To permit intelligent 
review of the effective- 
ness of the  recom- 
mendation every year 
by an accredited com- 
mittee of all interests 
working in co6peration 
with the Department 
of Commerce, we will 
supply all data, upon 
request, which may be 
necessary for the de- 
velopment of construc- 
tive revisions. It is 
understood that any 
suggested modifica- 
tions will be sub- 
mitted as soon as 
formulated and_ shall 
not be binding until 
accepted in form simi- 
lar to this agreement. 

Speaking to a mo- 
tion to adopt the re- 
port of the board of 
trustees, Mr. Keith 
pointed out that it 
was practicable to 
standardize sizes, but 
not defetts. With the 
South depleting itself 
rapidly, the west Coast 
was coming in to take 
its place. ‘‘I do think 
we ought to have one 
standard,’’ said Mr. 
Keith. ‘‘We can not 
accept this plan and 
continue to go on with 
the old one. We ought 
to have one or the 
other. Today we are 
not talking the same 
language, for a No. 1 
board here means 4&4 
No. 2 board in the South. If the product of 
the industry were standardized, there would 
he a tendency toward stabilization, and to re- 
duce competition in marked degree.’’ 

One of the points involved was the question 
of bundling, the discussion developing the as- 
sertion that the Central Committee would not 
make any concession to the west Coast on that 
account. Mr. Knapp told how he had gone inte 
the sessions, believing that the west Coast was 
right—yet ‘‘when I saw the representatives of 
sixty associations in session, not engaged in 
boys’ play but considering these problems ser1- 
ously, I realized that we would have to make 
concessions. They have settled this question 
in a way that does not appeal to some of our 
membership. Yet we are now in this position. 
After having given our spokesmen full power 
to represent us, they have entered into those de- 
liberations. If we were to repudiate these acts, 
it would come back to us. We are in, and we 
are in deep; and the only thing for us to de 
is to go thru with it.’’ 

Mr. Knapp’s motion for a standing vote pre 
vailed, and the recommendation was carried— 
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the lumbermen voting for it agreeing to accept 
and sign the recommendation. 

This action closed the morning session. The 
meeting adjourned for lunch. 


AFTERNOON SESSION 


At the afternoon session the meeting resolved 
itself into a committee of the whole, with C. H. 
Watzek, chairman of the grading rules com- 
mittee in the chair. He submitted the report 
of the committee—the members in addition to 
the chairman being E. A. Poyneer, A. H. Land- 

















Cc. H. WATZEK, F. R. TITCOMB, 
Wauna, Ore. ; Snoqualmie Falls, Ore. ; 


Favors Liberal Inter- 
pretation of Rules 


ram, R. W. Hunt, C. E. Miller, A. M. Hagen, 
R. W. Martin and R. F. Morse—and called for 
a discussion of doubtful recommendations. The 
report was voluminous, embracing 202 items 
and covering seventeen closely spaced typewrit- 
ten pages. 

There was a discussion of disputed points, 
the relation of fir to hemlock coming in for a 
considerable share of the argument. F. R. Tit- 
comb, general manager of the Snoqualmie Falls 
Lumber Co., reminded the lumbermen that the 
industry was getting further and further back 
into the hills, and that the proportion of hem- 
lock was steadily increasing. As to dimension, 
2x2 to 2x6, he felt that the rules ought to admit 
a liberal mixture unless either fir or hemlock 
were specified. George Duncan, of Portland, 
insisted that hemlock ought to be sold as hem- 
lock and fir as fir. C. D. Johnson, of Portland, 
president of the Pacific Spruce Corporation and 
the C. D. Johnson Lumber Co. said that in his 
opinion the proper way to sell dimension was 
to sell it mixed but always to tell the buyer 
that it would be mixed. Bob Hawley, of the 
Puget Sound Sawmills & Shingle Co., Belling- 
ham, took the position that the word ‘‘di- 
mension’’ should be stressed, since either fir or 
hemlock dimension was equally good for the 
purposes intended. Mr. Landram took the floor 
in favor of mixed shipments. S. P. Johns, of 
the Weyerhaeuser Sales Co., Snoqualmie Falls, 
did not favor setting up one species against 
another. Mr. Burnside insisted that hemlock 
was really a by-product of the fir industry but 
declared that the yards were willing to take 
mixed dimension. J. O. Cameron, of the Cam- 
eron Lumber Co., Victoria, B. C., Mr. Poyneer, 
Mr. Cunningham, George Startup, and Senator 
Poulson each took the floor, illuminating some 
point in the discussion. : 

R. W. Hunt, of the Weyerhaeuser Sales Co., 
Everett, a member of the committee, offered an 
amendment to the effect that ‘‘ unless specified 
to the contrary, Douglas fir dimension and/or 
west Coast hemlock shall be considered as inter- 
changeable.’? The amendment prevailed by a 
substantially unanimous vote. 


New Rules Adopted 
After some further amendments of the report, 
the rules along with the following preamble 
and resolution, were adopted: 


_ WHEREAS, The West Coast Lumbermen’s Associa- 
tion, participating with other regional associa- 


Chairman Grading 
Rules Committee 





tions, has adopted the American Lumber Stand- 
ards, be it 


Resolved, That the grading rules submitted by 
the grading rules committee be adopted by the 
West Coast Lumbermen’s Association. Be it fur- 
ther 


Resolved, That these rules and the provisions of 
the American Lumber Standards be put into force 
by the members of the West Coast Lumbermen’s 
Association as rapidly as manufacturing condi- 
tions make possible. Be it further 


Resolved, That these rules may be amended as 
competition, practice and demand from customers 
necessitate, providing such amendments are first 
approved by the Central Committee on Lumber 
Standards. 

The committee of the whole then rose, Mr. 
Watzek surrendered the gavel to President 
Dolge, at the same time making his report, and 
the association adopted the report. The action 
was taken over and above the protest of W. A. 
Whitman, president of the West Waterway 
Lumber Co., Seattle, who asked for a delay of 
thirty days, saying, ‘‘I don’t believe it pays 
to be hasty in matters of this kind.’’ The mo- 
tion for adoption was made by Mr. Duncan, 
seconded by Mr. Hunt. 

This completed the business of the meeting. 
Prior to adjournment, the association rose to 
its feet in a vote of thanks to the citizens of 
Hoquiam, Mr. Burnside gracefully saying that 
‘Never has there been a meeting of the West 
Coast Lumbermen’s Association where the wel- 
come has been more cordial, or the entertain- 
ment more elaborate.’’ 


THE BANQUET 


At the banquet in the main dining room of 
the Hotel Emerson, Thorpe Babcock officiated 
as toastmaster, introducing in felicitous phrases 
the principal speaker of the evening, President 
Ernest Dolge, of the West Coast Lumbermen’s 
Association. Mr. Dolge, addressing the hun- 
dred or more guests, brought out four important 
points, namely: Traffic, market extension, sta- 
tistics and transportation. He said: 

The purposes for which our association was or- 
ganized are set forth in detail in the “Objects and 

sy-Laws” and can be briefly summarized as fol- 
lowes: 

To enlarge our markets. 

To promote the manufacture, sale and distribu- 
tion of lumber. 

To compile and disseminate statistics and infor- 
mation pertaining to the industry. 

To establish, maintain and apply a uniform sys- 
tem of grades, weights, measurement and inspec- 
tion. 

For the accomplishment of these purposes our 


activities have been centered around five chief 
departments: 
1. Trarric—To enlarge and protect our mar- 


kets, collect freight claims for our members, gratis, 
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CHARLES S. KEITH, 
Kansas City, Mo.; 
Endorsed Standardiza- 
tion 


ALEX. POULSON, 

Hoquiam, Wash.; 

Who Welcomed 
Visitors 


to keep an efficient rate book up to date and to keep 
the industry abreast of the constantly changing 
transportation situation and of legislation per- 
taining thereto. 

2. MARKET EXTENSION—To extend 
for our product; to study the properties, uses, 
structural values of our lumber and to inquire 
into the best methods of manufacture; to observe 
and aid in the preparation of building codes, archi- 
tectural and engineering progress with a view to 
protecting the proper relationship of lumber to 


the demand 


Something Besides Prices 


An old politician back home in his house to 
house canvass for votes among the farmers, al- 
ways took along a first class experienced farm 
hand to ‘‘spell’’ the farmer’s time. 


When the farmer could see his work going 
right along, he was willing to listen. The two 
of them then seated themselves comfortably in 
the shade of a tree, and the talk began. 


Many buyers today feel that salesmen who 
solicit them by person or letter, do not ‘‘ spell?’ 
their time. They are not giving what buyers 
value as much as price—real information about 
the stocks offered. Many a sale is lost. 


Bartholomew will tell you all about our floor- 
ing, what is best to use under given conditions, 
how to get the best for your purpose at the 
least cost. We’ll make every minute you allow 
us count for you. 


And with every shipment from our warehouse 
or mill, goes our guarantee. Satisfaction to 
you and your customer, or money back, and no 
quibbling. 


Wire our expense for prices, any quantity, 
delivered anywhere 





ie 


E. BarTHOLOM Ew Harowooo Co 


4052 Princeton Ave.. CHICAGO Tel. Boulevard 0636 





7-5-24 





Seeking a 
New Site? 


For thirty-four years we have been de- 

signing and building sawmills and wood- 

| working plants. This close contact with 

| the lumber industry, and our intimate 

knowledge of timberlands, topography, 

etc., will prove helpful to mill men seeking 
new mill sites. 


ee 


Write today for names of lumber manu- 
facturers we have helped, and location of 
mills we have designed and built. 


- “THRALL&SHEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 


























Where Are DP 
Those Orders e 


Wouldn’t you like to have the names of new con- 
cerns who have just started to buy lumber in your 
territory? 

You can have them twice a week by a small in- 
vestment in 


Clancy’s sock Service 


and with credit information quickly available, 
making it possible to take the order safely. 

You will also be kept posted on the credit status 
of the concerns now on your books, who may 
have paid promptly in the past, but some few of 
whom may not be able to do so in the next few 
months. 

Write today for rates and Pamphlet No. 49-S. 
We also handle collections anywhere for large 
and small mills,and wholesalers. 


LumBermen’s Crepit AssociaATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 
Red Cedar A%% Idaho White 
Lumber Gs i and 
and Shingles acme Western Pine 
Acme Lumber & Shingle Co. 


Tel. Wabash: 6596-6597 
20 W. Jackson Boulevard, CHICAGO 


yy mS! 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office: 


39 So. LaSalle St., CHICAGO, ILL. 





YPR ESS Specialists 


Everything in 
Yard and Shed Stocks. 


McC ick Building, 
Co. 332 Bo. Michiann rl CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 


Gregertsen Brothers: 





“Good Lumber at Prices YOU Can Afford to Pay”’ 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern -HARDWOODS — Southern 
Ash Chestnut Plain Oak Walnut 
Basswood Red Gum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 


3101 So. Western Ave., 


CHICAGO, ILL. 





GEO. D. GRIFFITH C. C. HUBBARD 


Geo. D. Griffith & €o. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





" WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales ae for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch F looring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland 
Hattiesburg, Miss. 


Jacksonville, Fla. 
Columbus, Ga. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., : - CHICAGO 











other materials, and to assist in the standardiza- 
tion of lumber manufacture. 

3. STATISTICS—To make records available to 
members and the general public on weekly produc- 
tion, sales and shipments; on daily current sales; 
on monthly or semiannual stocks; and on monthly 
costs and returns as revealed by a uniform system 
of accounting. 

GRADES AND INSPECTION—To check at fre- 
quent intervals the grades and quality of. man- 
ufacture at member mills; to reinspect shipments 
complained of; to aseertain the chief causes of 
degrades so that correctives may be found; and 
{Oo assist in the interpretation and application of 
the new American Standards. 
>. PubLiciry——-To disseminate accurate informa- 
tion concerning the lumber industry, to correct mis- 
taken reports, and to cultivate a high regard for 
the lumber industry in the public esteem. 

In addition to these five principal activities, we 
also conduct a legal department, a box depart- 
ment, a molding department and are prepared to 
render yaluable services in forestry, waste pre- 
vention, public relations, tax advice, arbitration, 
caalerneed and general information. 

Now, by pro-rating the overhead in proportion 
to annual budget appropriations for the chief 
activities in the West Coast and National associa- 
tions, we discover that we spend our annual reve 
nues approximately as follows: 


SOO) 65.5.9 Sid 3-9 A506 6,9 CAR 
SEArKCE CXTCNBION: 5. a.% cee asses 53,000 
EESTI 5 oho es widcsinw oases @ #0 40,500 
Grades and inspeection......... 48,000 
NMOS 5 hth nb i. Se0.o aod sonieies 44,000 
All other accounts: ....6. 6c neces 21,500 

TOCRE BOAR. a oibinis 0560s aw eee $2: 52,000 


Your board is not expending the full amount of 
its budget. We are of the opinion that much neces- 
sury work is now left undone particularly in mar- 
ket extension and in inspection for the want of 
means, 

Accomplishments of Departments 

Let me briefly reeite some of the accomplish- 
ments of our various departments : 

Traffic—As against an appropriation of $45,000 
we collected for our members in 1923 a total of 
$118,193 in claims. It is interesting to observe 
the following record: We collected over 
$20,000 for one mill $2,000 for 3 mills 

8,000 for another 1,000 for 16 mills 

5,000 for 2 mills 500 for 13 mills 

4,000 for 4 mills Up to $400 for 28 mills 

3,000 for 3 mills 

These figures reveal how we collected, free of 
charge, claims totaling nearly half the total dues 
paid in and nearly three times the amount spent’ 
on all traffic activities. This record stands in the 
face of the fact that many members, about one- 
fifth, neglect to send in their expense bills for 
audit. An avoidable increase in freight charges 
of only one cent per hundred would cost this in- 
dustry over one million dollars annually, figuring 
200,000 cars at 64,000 pounds average. Look upon 
your traffic appropriation as you do upon other 
forms of insurance. 

Market extension is costing the membership 
about one cent per thousand feet. It costs a mill 
cutting 100,000 fect a day about $300 a year, There 
are such mills that can trace an even greater 
monthly inerease in earnings directly to the busi- 
ness securcd thru the bureau; some have gained 
more than tenfold, but they do not publish the 
fact. They achieved their results thru their own 
¢fforts in participating in bureau work. It is al- 
most impossible to overestimate the value of our 
studies in fire resistant construction and its appli- 
cation in municipal building codes, or having fir 
recognized nationally as of cqual structural value 
with the longleaf pine. Observe the benefit to car- 
go shipping mills of the swift introduction of fir, 
hemlock and spruce into the metropolitan markets 
of the Atlantic coast. 

Statistics are so fundamentally necessary that 
I need mention only one direct benefit. The uni- 
form cost accounting system reveals that in April 
the mills showing a loss had an average cost of 
$3.67 greater than the profitable mills. The cost 
and sales analysis quickly points to the leak and 
swift remedial action. But in this connection also 
it is neeessary to participate actively to get the 
benefit. ’o begrudge five-cent dues to help solve 
three-dollar problems is almost humorous.  Sta- 
tistics cost us $40.000 a year, but thirty-seven 
mills lost over $40,000 in April alone. 

Grades and inspection service is becoming more 
popular. Operators who take an active interest 
are fully aware of the benefits. In several in- 
stances the inspectors found degrades to the extent 
of 15 pereent due to picaroon holes alone; they 
found as high as 40 percent due to poor machine 
work; and up to 50 and even 60 percent due to 
insufficient drying. This service costs at present 
less than one cent a thousand but if it cost many 
times as much it would still be profitable to those 
who will but do their part. 

Publicity is being conducted in the most meager 
fashion but with splendid results. Only a few 
years ago misinformed writers told untrue stories 
concerning our industry and no ageney then ex- 
isted to refute their statements. That condition 
has changed. The lumber industry now enjoys the 
good will of the nation. 

Sometimes I am asked bluntly what benefit 
there is in association membership. In turn I 
ask what benefit there is in eitizenship. A citizen 
has obligations not required of an alien so that 
unless a citizen participates and does his share 
in government he is really worse off. Therefore, 
association membership is essentially the assump- 
tion of the obligation to bear a share of the cost 


and the responsibility of conducting our industry, 

I believe that nearly every lumberman favors 
doing those things for which our association was 
organized. His impulse is to do his part. And it 
is fortunate that this is so because the time hag 
come when we must meet the ever increasing re- 
sponsibilities. I will call for aid in the full as- 
surrance that no one will fail me. 

The production of lumber in the Northwest js 
steadily increasing. Let us produce it creditably, 
An ever growing volume must be sold. Let us sel] 
it well. 

Other speakers were Frank H. Lamb, presi- 
dent of the Lamb Machinery Co. and an officer 
of the Wynoochie Lumber Co.; J. H. Bloedel, 
president of the Bloedel Donovan Lumber Mills, 
Seattle and Bellingham; Alex Poulson, pioneer 
logger and president of the Eureka Cedar Lum- 
ber & Manufacturing Co.; F. B. Hubbard, 
Centralia, Wash.; and W. A. Rupp, of Aber- 
deen, editor and publisher of the Aberdeen 
World, and president of the Gray’s Harbor 
Country Club. 


Association’s Annual Golf Tournament 
[Special telegram to AMERICAN LUMBERMAN] 
Hoquiam, WASH., June 28.—At the annual 
golf tournament of the West Coast Lumbermen’s 
Association, played today on the grounds of 
the Grays Harbor Country Club, Hoquiam goes 
well up to the front in trophies. At the head 





A. L. PAINE, HOQUIAM, WASH 
Who Captured Two Cups 


of the list is A. L. Paine, manager of the Na- 
tional Lumber & Manufacturing Co., Hoquiam, 
who captured both the president’s cup and the 
vice-president’s cup, thru low gross score of 
77 and low net of 68. George M. Duncan, of 
Portland, winner of the president’s cup last 
year, made 94 gross and 75 net. J.J. Dempsey, 
of Tacoma, medalist last year, made SS gross 
and 82 net. W. F. MeGill, of the Hureka Cedar 
Lumber & Shingle Co., tied Mr. Paine’s low net 
of 68, on a handicap of 22, but was not eligible 
to prizes open only to association players. Mr. 
McGill was rewarded with a driver for low net. 
There were fifty players, with net scores as fol- 
lows: 


Robert B. Allen.... 76 £G. G. Kellogg...... 78 
W. R. McDonald... 87 C. BH. Miller........ 81 
A CC. DISOD. 66k ass 82 BH A. DAPIONt. 2... 74 
G. A, Kingsley. .... 76 FH, J. Brae... <0: 78 
RR. W, Martie... 5 TS Be Blee...... sce 71 
KE. G. Swigert..... 75 R,. BHGRCr. 6 66s cos 71 
Thorp Babcock .... 76 EL, DPODUNEE.. «06:5 sae 84 
Oe ie ¢ . e 86 J. J. Dempsey..... 82. 
George M. Duncan... 75 Donald Dowd ..... 78 
H. P. George, jr:.... 88 JF. PP. AUstin....0+ ge 
Tom M. Shields.... 79 H. Fryer ......... 78 
Hb. B. dohnson...... %9 K. DB. MelHoge. ... ‘3 
Ou Dis, FOOT 5 666% 89 William Ferguson.. 95 
W. B. ‘CPpgiy¥ cc. 6 7 LB. bDyman ...... 87 
P. H, Buehner..... 80 Jack Smith ....... 79 
W. T. Pritchard.... 90 L. G. Humbarger... 50 
F. W. Criswell..... 86 H. P. Brown...... ¢3 
P. Fy JORNS. «65-00 83 P. H. Olwell....+.- 2 
te ORC. aaa 86 <A. Whisnant...... 102 
F. E. Anderson..... 75 HH. M. Anderson.... ¢¢ 
S. M. Anderson..... 83 G. E. Anderson, jr.. ¢ 
kK. C. Wiltiame..... 75 . A. Middleton.... 82 
KF. J. Wood........ 85 A. W. Middleton... 84 
eo: Ae) 86 W. F. McGill...... 65 
yO! i | 68 
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"WHAT THE ASSOCIATIONS HAVE IN PROSPECT 








me 


July 9—Southwestern Hardwood Manufacturers’ Club, 
New Orleans, La. Monthly meeting. 

July 15—North Carolina Pine Association and Roofer 
Manufacturers’ Club, Augusta, Ga. Regional joint 
meeting. 

Jul 18—Northern Wholesale Hardwood Lumber Asso- 
ciation, Rhinelander, Wis. Mid-summer meeting. 
July 19—East Texas Mill Managers’ Association and 
“Jouisiana Mill Managers’ Association, Houston, Tex. 

Joint meeting. 

uly 23—Michigan Hardwood Manufacturers’ 
tion, Murray Hill Hotel, Sault Ste. 
Annual. 

July 30-31—National Lumber Manufacturers’ Association, 
Longview, Wash. Midsummer quarterly meeting of 
board of directors. 

July 30—National-American Wholesale Lumber Associa- 
tion, Portland, Ore. Midsummer meeting. 

Sept. 8-10—Concatenated Order of Hoo-Hoo, Minneapo- 
lis, Minn. Annual. 

Oct. 21-23—National Retail Lumber Dealers’ Association, 
Atlantic City, N. J. Annual. 

Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual, Headquar- 
ters and building material exhibits at West Hotel. 


Associa- 
Marie, Mich. 


Hardwood Institute Activities 

MEMPHIS, TENN., July 1.—That there is a 
strong sentiment among the members of that 
organization that the headquarters of the Hard- 
wood Manufacturers’ Institute should be re 
moved from Chicago and located in the South 
was shown during the meeting in Memphis last 
week. The matter was discussed seriously and 
referred to the board of directors for final ac- 
tion. While no official announcement has been 
made it is generally understood that in order 
to be more closely in touch with the manufac- 
turing plants of a majority of the members, the 
headquarters of the institute sooner or later 
will be moved South. It is expected, however, 
that for the time being the attention of the 
official personnel of the organization will be 
devoted almost entirely to putting into effect 
the statistical program and in launching the 
promotion campaign of the Gumwood Service 
sureau. ; 

While the work of the Gumwood Service 
sureau is not to be conducted as an institute 
activity, arrangements have been made to utilize 
the facilities of the institute for putting the 
campaign into effect and it will be managed 
from the offices of that organization. The com- 
mittee of five appointed at the meeting in Mem- 
phis last week to perfect plans for the gum cam- 
paign will meet in Chicago on July 10, at which 
time it is expected that definite arrangements 
will be completed for launching the campaign. 


Tells of Service to Members 


_ WALLA WaLta, Wasu., June 28.—In a recent 
interview with a representative of the AMERI- 
CAN LUMBERMAN, C. Howard Crawford, treas- 
urer of the Tum-A-Lum Lumber Co., who last 
February was elected president of the West 
em Retail Lumbermen’s Association, stated 
that his administration is endeavoring to inter- 
est a larger number of lumbermen in the or- 
ganization. 


The association will gradually develop into a 
sreat asset for any retailer, said Mr. Crawford, no 
matter where he is in business. Even the fellow 
Who isn’t a member. is getting some benefit. We 
‘ontinually keep our eyes on legislation to see that 
bills unfavorable to the retail lumbermen’s interest 
ire not slipped thru. We are strongly advocating 
Aasgd of ethics among the retailers. I feel that 
‘here is such a thing as going too far with ethics, 
yet a certain code which could be respected among 
all lumbermen would be a fine thing. Our associa- 
fon IS not doing a thing that could be regarded 
48 illegal by the Government, and we feel that as 
ae 28 the Government is saying that certain 
von gtd illegal, we will cut them out. This has 

1¢ policy of our association ever since it 
Was organized, 
_ the recent convention in Los Angeles, our 
are _— increased from $15 per yard to $20 per 
iid and some of our members have felt that the 
ie crease is entirely too much. I am a firm be- 
ee in the economical operation of any institu- 
ot : fail to convince myself that the small 
a _ of $5 per yard is not Justified under pres- 
, mditions. I believe the Western association 
'8 Operated more economically than any similar or 


ganization, with similar membership. The insur- 
ance feature which it offers to its members has 
already saved those new subscribers many thou- 
sands of dollars. There are some advantages in 
insurance not to be measured entirely in the rate 
charged. While the rate on mutual insurance is 
on the whole considerably lower, there is also a 
big inducement to lumbermen to carry this insur- 
ance from the fact that during adjustments of fire 
losses these are made on an equitable basis without 
haggling or quarreling as to values, and are made 
by lumbermen competent to judge values, whose 
object is to give the insured full pay for his losses. 

Another big feature offered by the association 
for the $20 dues is the service afforded by the 
traffic department. Everyone knows what an ad- 
vantage it is to have freight bills rechecked, and 
bills gone over by an expert in this line. This de- 
partment has returned more than $140,000 in over- 
charges to its members. 

I am pleased to say that the association’s finan- 
cial standing is improving. To the surprise of 
many, we have gained about 40 percent, instead of 
losing, aS was anticipated. We are continually 
going ahead. Our finanees are better, and we are 
looking forward to one of the best annual meetings 
in Seattle next February that has ever been held. 


North Carolina Pine Meeting . 


NorFoLk, VA., June 30.—Seeretary John M. 
Gibbs, of the North Carolina Pine Association, 
this city, announces that at the next regional 
meeting to be held July 15 at Augusta, Ga., 
there will be a representative of the Chamber 
of Commerce of Augusta present to address the 
meeting and, in addition, Judge I. 8S. Spruill, 
general counsel for the association, will make an 
address. The principal topics for discussion 
will be: Transportation; proper manufacture, 
grading and inspection of lumber; codperation 
between producers and distributers; followed 
by routine business. Headquarters will be at 
the Richmond Hotel, but association members 
will be guests of the Lombard Iron Works & 
Supply Co. at a barbecue luncheon and a good 
time is assured all who attend. 


Montreal Wholesalers Enlarge Scope 

MONTREAL, QuE., June 30.—The Montreal 
Wholesale Lumber Dealers’ Association an 
nounces that in order to enlarge its sphere of 
operation and also to carry out the program 
decided upon by its directors and officers, if 
has taken an office at Suite 20, Mount Royal 
Hotel, this city, and has fully equipped it for 
the business in hand. A new credit bureau has 
been inaugurated and efforts are being made 
to increase the membership in and outside of 
the city. Visiting lumbermen are invited to 
make use of this office and of any available in 
formation it has relating to the lumber trade, 
which is detailed in character and 
rather wide area. 
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Opposed to Severance Tax on Timber 

JACKSON, MiIss., June 30.—The Jackson 
Lumbermen’s Club, at its regular mecting 
June 26, decided to recess during July and 
August, meeting again at the same place on 
the first Thursday in September. 

The feature of last Thursday’s program was 
an address by ex-Gov. T. G. Bilbo, who spoke 
on the needs of the State. He commented on 
the fact that lumber was worth more than it 
was bringing at the present time. He said 
with taxes on timber lands, taxes on the stand- 
ing timber, taxes on machinery used to haul 
the timber to the mills, taxes on the mill prop- 
erties and privilege taxes for operating these 
properties, it appeared to him that the lumber- 
men were burdened with taxes, not to mention 
what the State and Federal Government would 
take out of whatever profits might be made. 
Speaking as a private citizen he said he was 
not in favor of placing a severance tax upon 
the timber. He said the natural resources of 
Mississippi were twice as good as those of 
southern California and he wanted to see these 
exploited and the State advertised to home- 
seekers. 
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A Good Paying 
i Side-Line 


Lumbermen, who want to 
broaden their acquaintance 
among the _ fellows 
who are planning on 
building, will be inter- 
ested ina 


Monarch Meal 
and Feed Mill 


With this mill installed in your yard you can grind corn, 
oats, rye, buckwheat, etc. for the farmers in your local- 
ity. Let us go into detail and tell you how other lum- 
ber dealers have built up a profitable side-line with the 
Monarch. 
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A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Idaho White 
and 
Western Pine 


Red Cedar 
Lumber 
and Shingles 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPR ESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers: 
Co. Memidibuites. CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“‘Good Lumber at Prices YOU Can Afford to Pay”’ 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 

Basswood Red Gum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 








WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I. F.C.O.”’ Maple, Beech and Birch Flooring. 





au 


GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland Jacksonville, Fla. 
Hattiesburg, Miss. Columbus, Ga. 








PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - : CHICAGO 








other materials, and to assist in the standardiza- 
tion of lumber manufacture. 

3. STATISTICS—To make records available to 
members and the general public on weekly produc- 
tion, sales and shipments; on daily current sales; 
on monthly or semiannual stocks; and on monthly 
costs and returns as revealed by a uniform system 
of accounting. 

4. GRADES AND INSPECTION—To check at fre- 
quent intervals the grades and quality of. man- 
ufacture at member mills; to reinspect shipments 
complained of; to ascertain the chief causes of 
degrades so that correctives may be found; and 
to assist in the interpretation and application of 
the new American Standards. 

5. PubLiciry—To disseminate accurate informa- 
tion concerning the lumber industry, to correct mis- 
taken reports, and to cultivate a high regard for 
the lumber industry in the public esteem. 

In addition to these five principal activities, we 
also conduct a legal department, a box depart- 
ment, a molding department and are prepared to 
render valuable services in forestry, waste pre- 
vention, public relations, tax advice, arbitration, 
employment and general information. 

Now, by pro-rating the overhead in proportion 
to annual budget appropriations for the chief 
activities in the West Coast and National associa- 
tions, we discover that we spend our annual reve- 
nues approximately as follows: 


PRINO: 5 5 eos 55.0 8 oe e's onic osu ee 
MATKCE CXtONBION .....is0r8nees 53,000 
PNR EAOR iis 0K pc Ok one oo oles 40,500 
Grades and inspection......... 48,000 
[oe ll EE arr errr 44,000 
All OtMeF RCCOUBES: 650i ve ives 21,500 





OCDE DOGEGE 6. ieis o $0: o8aesi0re 252,000 


Your board is not expending the full amount of 
its budget. We are of the opinion that much neces- 
sary work is now left undone particularly in mar- 
ket extension and in inspection for the want of 
means. 

Accomplishments of Departments 

Let me briefly recite some of the accomplish- 
ments of our various departments : 

Traffic—As against an appropriation of $45,000 
we collected for our members in 1923 a total of 
$113,193 in claims. It is interesting to observe 
the following record: We collected over - 
$20,000 for one mill $2,000 for 3 mills 

8,000 for another 1,000 for 16 mills 

5,000 for 2 mills 500 for 13 mills 

4,000 for 4 mills Up to $400 for 28 mills 

3,000 for 3 mills 


These figures reveal how we collected, free of 
charge, claims totaling nearly half the total dues 
paid in and nearly three times the amount spent’ 
on all traffic activities. This record stands in the 
face of the fact that many members, about one- 
fifth, neglect to send in their expense bills for 
audit. An avoidable increase in freight charges 
of only one cent per hundred would cost this in- 
dustry over one million dollars annually, figuring 
200,000 cars at 64,000 pounds average. Look upon 
your traffic appropriation as you do upon other 
forms of insurance. 

Market extension is costing the membership 
about one cent per thousand feet. It costs a mill 
cutting 100,000 feet a day about $300 a year. There 
are such mills that can trace an even greater 
monthly increase in earnings directly to the busi- 
ness secured thru the bureau; some have gained 
more than tenfold, but they do not publish the 
fact. They achieved their results thru their own 
efforts in participating in bureau work. It is al- 
most impossible to overestimate the value of our 
studies in fire resistant construction and its appli- 
cation in municipal building codes, or having fir 
recognized nationally as of cqual structural value 
with the longleaf pine. Observe the benefit to car- 
go shipping mills of the swift introduction of fir, 
hemlock and spruce into the metropolitan markets 
of the Atlantic coast. 

Statistics are so fundamentally necessary that 
I need mention only one direct benefit. The uni- 
form cost accounting system reveals that in April 
the mills showing a loss had an average cost of 
$3.67 greater than the profitable mills. The cost 
and sales analysis quickly points to the leak and 
swift remedial action. But in this connection also 
it is necessary to participate actively to get the 
benefit. To begrudge five-cent dues to help solve 
three-dollar problems is almost humorous. Sta- 
tistics cost us $40.000 a year, but thirty-seven 
mills lost over $40,000 in April alone. 

Grades and inspection service is becoming more 
popular. Operators who take an active interest 
are fully aware of the benefits. In several in- 
stances the inspectors found degrades to the extent 
of 15 percent due to picaroon holes alone; they 
found as high as 40 percent due to poor machine 
work; and up to 50 and even 60 percent due to 
insufficient drying. This service costs at present 
less than one cent a thousand but if it cost many 
times as much it would still be profitable to those 
who will but: do their part. 

Publicity is being conducted in the most meager 
fashion but with splendid results. Only a few 
years ago misinformed writers told untrue stories 
concerning our industry and no agency then ex- 
isted to refute their statements. That condition 
has changed. The lumber industry now enjoys the 
good will of the nation. 

Sometimes I am asked bluntly what benefit 
there is in association membership. In turn I 
ask what benefit there is in citizenship. A citizen 
has obligations not required of an alien so that 
unless a citizen participates and does his share 
in government he is really worse off. Therefore, 
association membership is essentially the assump- 
tion of the obligation to bear a share of the cost 


and the responsibility of conducting our industry, 

I believe that nearly every lumberman favors 
doing those things for which our association was 
organized. His impulse is to do his part. And it 
is fortunate that this is so because the time has 
come when we must meet the ever increasing re- 
sponsibilities. I will call for aid in the full as- 
surrance that no one will fail me. 

The production of lumber in the Northwest is 
steadily increasing. Let us produce it creditably. 
An ever growing volume must be sold. Let us sell 
it well. - 

Other speakers were Frank H. Lamb, presi- 
dent of the Lamb Machinery Co. and an officer 
of the Wynoochie Lumber Co.; J. H. Bloedel, 
president of the Bloedel Donovan Lumber Mills, 
Seattle and Bellingham; Alex Poulson, pioneer 
logger and president of the Eureka Cedar Lum- 
ber & Manufacturing Co.; F. B. Hubbard, 
Centralia, Wash.; and W. A. Rupp, of Aber- 
deen, editor and publisher of the Aberdeen 
World, and president of the Gray’s Harbor 
Country Club. 


Association’s Annual Golf Tournament 
[Special telegram to AMERICAN LUMBERMAN] 
HoquiAM, WASH., June 28.—At the annual 
golf tournament of the West Coast Lumbermen’s 
Association, played today on the grounds of 
the Grays Harbor Country Club, Hoquiam goes 
well up to the front in trophies. At the head 





A. L. PAINE, HOQUIAM, WASH. ; 
Who Captured Two Cups 


of the list is A. L. Paine, manager of the Na- 
tional Lumber & Manufacturing Co., Hoquiam, 
who captured both the president’s cup and the 
vice-president’s cup, thru low gross score of 
77 and low net of 68. George M. Duncan, of 
Portland, winner of the president’s cup last 
year, made 94 gross and 75 net. J.J. Dempsey, 
of Tacoma, medalist last year, made 88 gross 
and 82 net. W. F. McGill, of the Eureka Cedar 
Lumber & Shingle Co., tied Mr. Paine’s low net 
of 68, on a handicap of 22, but was not eligible 
to prizes open only to association players. Mr. 
MeGill was rewarded with a driver for low net. 
There were fifty players, with net scores as fol- 
lows: 


Robert B. Allen.... 76 G. G. Kellogg...... 78 
W. R. McDonald... 8% C.B. Miller........ 81 
A, DUO. oi a0 80 S82 H. A. LaPiant...... 74 
G. A. Hinesiey..... 16 Ei. J. BRAC, «2.20 78 
B. W. Martin.«.... 7% 6B. C. Miler... ..c2% 71 
BE. G. Swigert..... TO Be BURR c6scs ceo 71 
Thorp Babcock .... 76 H. Brebner.......- 84 
Ao) My EEO gs 56%) 91.0.8) 86 J. J. Dempsey..... 82. 
George M. Duncan.. 75 Donald Dowd ..... 78 
H. B.. George, jr..... 88 J. P. Austin....... 92 
Tom M. Shields.... 79 H. Fryer .......-- 78 
BE. B. Johnson...... 79 XK. B. Kellogg...... 87 
Vs Mate ROUEN «6%. 6 6.0. 89 William Ferguson.. 98 
WW. D. Crésby......: 74 L. BB. Lyman ...... 87 
P. H. Buehner..... 80 Jack Smith ......-« 79 
W. T. Pritchard.... 90 L. G. Humbarger... 85 
K. W. Criswell..... 86 H. P. Brown...... 73 
A 83 P. HF. Ofwell:....+ 72 
J.B. Maniley....... 86 A. Whisnant....... 102 
F, B. Anderson..... 75 H. M. Anderson.... 77 
S. M. Anderson. 83 G. BE. Anderson, jr.. 75 
R. C. Williams..... 75 3. A. Middleton.... 82 
De de WOO a6 66s 00% 5 A. W. Middleton... 83 
J. H. Bloedel...... 86 W. F. McGill...... 68 
ye Gs re 68 
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Club, 


Hardwood Manufacturers’ 
Monthly meeting. 


July 15—North Carolina Pine Association and Roofer 


9—Southwestern 
aed Orleans, La. 


Manufacturers’ Club, Augusta, Ga. 
meeting. 

July 18—Northern Wholesale Hardwood Lumber Asso- 
ciation, Rhinelander, Wis. Mid-summer meeting. 
July 19—East Texas Mill Managers’ Association and 
Louisiana Mill Managers’ Association, Houston, Tex. 

Joint meeting. 

July 23—Michigan Hardwood Manufacturers’ Associa- 
tion, Murray Hill Hotel, Sault Ste. Marie, Mich. 
Annual. 

July 30-31—National Lumber Manufacturers’ Association, 
Longview, Wash. Midsummer quarterly meeting of 
board of directors. 

July 30—National-American Wholesale Lumber Associa- 
tion, Portland, Ore. Midsummer meeting. 

Sept. 8-10—Concatenated Order of Hoo-Hoo, Minneapo- 
lis, Minn, Annual. 

Oct. 21-23—National Retail Lumber Dealers’ Association, 
Atlantic City, N. J. Annual. 

Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. Headquar- 
ters and building material exhibits at West Hotel. 


Regional joint 


Hardwood Institute Activities 


MEMPHIS, TENN., July 1.—That there is a 
strong sentiment among the members of that 
organization that the headquarters of the Hard- 
wood Manufacturers’ Institute should be re- 
moved from Chicago and located in the South 
was shown during the meeting in Memphis last 
week. The matter was discussed seriously and 
referred to the board of directors for final ac- 
tion. While no official announcement has been 
made it is generally understood that in order 
to be more closely in touch with the manufac- 
turing plants of a majority of the members, the 
headquarters of the institute sooner or later 
will be moved South. It is expected, however, 
that for the time being the attention of the 
official personnel of the organization will be 
devoted almost entirely to putting into effect 
the statistical program and in launching the 
promotion campaign of the Gumwood Service 
Bureau. 

While the work of the Gumwood Service 
Bureau is not to be conducted as an institute 
activity, arrangements have been made to utilize 
the facilities of the institute for putting the 
campaign into effect and it will be managed 
from the offices of that organization. The com- 
mittee of five appointed at the meeting in Mem- 
phis last week to perfect plans for the gum cam- 
paign will meet: in Chicago on July 10, at which 
time it is expected that definite arrangements 
will be completed for launching the campaign. 


‘MRA BAEBEas 


Tells of Service to Members 


WALLA WALLA, Wasu., June 28.—In a recent 
interview with a representative of the AMERI- 
CAN LUMBERMAN, C. Howard Crawford, treas- 
urer of the Tum-A-Lum Lumber Co., who last 
February was elected president of the West- 
ern Retail Lumbermen’s Association, stated 
that his administration is endeavoring to inter- 


est a larger number of lumbermen in the or- 
ganization. 


The association will gradually develop into a 
great asset for any retailer, said Mr. Crawford, no 
matter where he is in business. Even the fellow 
who isn’t a member. is getting some benefit. We 
continually keep our eyes on legislation to see that 
bills unfavorable to the retail lumbermen’s interest 
are not slipped thru. We are strongly advocating 
4 code of ethics among the retailers. I feel that 
there is such a thing as going too far with ethics, 
yet a certain code which could be respected among 
~~ lumbermen would be a fine thing. Our associa- 

on is not doing a thing that could be regarded 
48 illegal by the Government, and we feel that as 
a as the Government is saying that certain 
Homage are illegal, we will cut them out. This has 

n the policy of our association ever since it 
was organized. 

Fi dev recent convention in Los Angeles, our 
ret ere increased from $15 per yard to $20 per 
$5 nf and some of our members have felt that the 
ee ea is entirely. too much. I am a firm be- 
tion n the economical operation of any institu- 
weed yet I fail to convince myself that the small 
van “stg $5 per yard is not justified under pres- 
ae se itions. I believe the Western association 

Perated more economically than any similar or- 





ganization, with similar membership. The insur- 
ance feature which it offers to its members has 
already saved those new subscribers many thou- 
sands of dollars. There are some advantages in 
insurance not to be measured entirely in the rate 
charged. While the rate on mutual insurance is 
on the whole considerably lower, there is also a 
big inducement to lumbermen to carry this insur- 
ance from the fact that during adjustments of fire 
losses these are made on an equitable basis without 
haggling or quarreling as to values, and are made 
by lumbermen competent to judge values, whose 
object is to give the insured full-pay for his losses. 

Another big feature offered by the association 
for the $20 dues is the service afforded by the 
traffic department. Everyone knows what an ad- 
vantage it is to have freight bills rechecked, and 
bills gone over by an expert in this line. This de- 
partment has returned more than $140,000 in over- 
charges to its members. 

I am pleased to say that the association’s finan- 
cial standing is improving. To the surprise of 
many, we have gained about 40 percent, instead of 
losing, as was anticipated. We are continually 
going ahead. Our finances are better, and we are 
looking forward to one of the best annual meetings 
in Seattle next February that has ever been held. 


North Carolina Pine Meeting . 


NorFOLK, VA., June 30.—Secretary John M. 
Gibbs, of the North Carolina Pine Association, 
this city, announces that at the next regional 
meeting to be held July 15 at Augusta, Ga., 
there will be a representative of the Chamber 
of Commerce of Augusta present to address the 
meeting and, in addition, Judge F. 8S. Spruill, 
general counsel for the association, will make an 
address. The principal topics for discussion 
will be: Transportation; proper manufacture, 
grading and inspection of lumber; codperation 
between producers and distributers; followed 
by routine business. Headquarters will be at 
the Richmond Hotel, but association members 
will be guests of the Lombard Iron Works & 
Supply Co. at a barbecue luncheon and a good 
time is assured all who attend. 


Montreal Wholesalers Enlarge Scope 


MONTREAL, QuUE., June 30.—The Montreal 
Wholesale Lumber Dealers’ Association an- 
nounces that in order to enlarge its sphere of 
operation and also to carry out the program 
decided upon by its directors and officers, it 
has taken an office at Suite 20, Mount Royal 
Hotel, this city, and has fully equipped it for 
the business in hand. A new credit bureau has 
been inaugurated and efforts are being made 
to increase the membership in and outside of 
the city. Visiting lumbermen are invited to 
make use of this office and of any available in- 
formation it has relating to the lumber trade, 
which is detailed in character and covers a 
rather wide area. 


(REBAR aAEAe 


Opposed to Severance Tax on Timber 


JACKSON, Miss., June 30.—The Jackson 
Lumbermen’s Club, at its regular meeting 
June 26, decided to recess during July and 
August, meeting again at the same place on 
the first Thursday in September. 

The feature of last Thursday’s program was 
an address by ex-Gov. T. G. Bilbo, who spoke 
on the needs of the State. He commented on 
the fact that lumber was worth more than it 
was bringing at the present time. He said 
with taxes on timber lands, taxes on the stand- 
ing timber, taxes on machinery used to haul 
the timber to the mills, taxes on the mill prop- 
erties and privilege taxes for operating these 
properties, it appeared to him that the lumber- 
men were burdened with taxes, not to mention 
what the State and Federal Government would 
take out of whatever profits might be made. 
Speaking as a private citizen he said he was 
not in favor of placing a severance tax upon 
the timber. He said the natural resources of 
Mississippi were twice as good as those of 
southern California and he wanted to see these 
exploited and the State advertised to home- 
seekers. 
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A Good Paying 
| Side-Line 


Lumbermen, who want to 
broaden their acquaintance 
among the fellows 
who are planning on 
building, will be inter- 
ested ina 


Monarch Meal 
and Feed Mill 


With this mill installed in your yard youcan grind corn, 
oats, rye, buckwheat, etc. for the farmers in your local- 
ity. Let us go into detail and tell you how other lum- 
ber dealers have built up a profitable side-line with the 
Monarch. 







Write today for catalog. 


Sprout, Waldron & Co., siunev. Pa. 











SAVE 


Labor and Money 


Oo faohties enable 
Us LOVE excephion- 
ally prompt service 


FOR SAMPLES AND PRICES 
WRHE TO 


BIRMINGHAM, ALK. 
PO. BOX 346 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers ot 


Eastern Tennessee 
wavecs Hardwoods 
White and Western Pine 
West Coast Products 


N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title poy | 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


acai og PITTSBURGH, PA. 


Konnarock, Va. 








Ties and 
Piling 





[pousias Fir ine 


Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








e e 
North Carolina Pine 
WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 








WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. _ 
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TIMBER ESTIMATORS 








TIMBER ety perl 
ESTIMATORS sF.H. Day 
Lemieux Brothers & Co. 


ESTABLISHED 1906 








woe whine. aps BMS. NEW ORLEANS 








JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 








Clark & Lyford 


FOREST ENGINEERS, Ltd. 
Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 











Naval Stores Interests Organize 


SavaNNAH, Ga., June 30.—About fifty pro- 
ducers of and dealers in naval stores in Georgia, 
Florida, Alabama and Louisiana voted unani- 
mously at a meeting here last Tuesday to pro- 
ceed with permanent organization of the Rosin 
& Turpentine Exchange, a corporation designed 
to act as a buying and selling agency of turpen- 
tine and rosins, with a capital stock of $2,000,- 
000. 

A committee was appointed to prepare a 
charter, which it was decided at the meeting 
will be applied for under the laws of Delaware. 

It was said that not less than 400 operators 
already have expressed a desire to codperate in 
the movement and subscribe to the capital stock, 
which will comprise 400,000 shares at $5. 

Offices will be opened at once in the Consoli- 
dated Building, Jacksonville, Fla., with W. E. 
McArthur, Jacksonville, temporary treasurer. 


Industry’s Dependence on Agriculture 


Houston, Tex., July1.—John H. Kirby, 
of Houston, president of the Southern Tariff 
Association, is diligently keen to keep such 
safeguards around agriculture as to make that 
industry profitable. He was on the job when 
duties were placed on products of the field in 
the Fordney-McCumber bill. He spent much 
time in Washington then fighting for a just rec- 
ognition of the needs of those who work to 
feed the nation. 

Mr. Kirby, in discussing the action of the 
Democratic party, with reference to this law, 
which he considers vital to the welfare of the 
South, expressed himself as follows: 


One trouble with us is that too many imprac- 
tical statesmen are attempting to fix things for 
the farmers, and not enough farmers are attempt- 
ing to fix policies for the impractical statesmen. 
In a free government we get what a majority of 
the voters insist on having and, consequently, it 
is better that those engaged in agriculture inquire 
of themselves their needs than that they leave the 
matter to time-servers who feel the political ex- 
pedieney of tearing down what the opposing party 
has built up. 


Going back a few years, Mr. Kirby recited 
conditions as they existed under a new tariff 
law and said: 


It was plain enough to every thinking man in 
Texas in 1920 that the producing interests of this 
State faced certain ruin. Our farmers had been 
placed on a competitive basis with coolie~- labor 
of the Orient, who lived like so many rats in a 
hole, and relief from this situation was demanded. 
Wisdom prevailed and we got what we asked for; 
duties were placed upon practically all raw mate- 
rials. Then there came a healthy reaction. Cot- 
tonseed, sharing financial and commercial impor- 
tance with the staple itself, went from $12 to $36 
a ton; the peanut market which had been ruined 
because of Manchurian imports, was strengthened, 
and over the whole field there was an assuring 
uplift in values. 

Not only were our agriculturists helped by the 
duties laid on competing imports, but they were 
also helped by the application of protection that 
was adequate to the manufacturing industries. 
The 5,000,000 people who were out of work be- 
cause factories that were unable to withstand the 
widespread dumping of goods in the United States 
by foreign rivals had closed down, were again 
placed on payrolls, and these became healthy buy- 
ers for the products of the farm. 

It is only natural for the party that is out to 
find fault with the accomplishments of the party 
that is in. We may always expect that. But if 
our producers sacrifice the improvement in condi- 
tions that has come to the South since the passage 
of the Fordney-McCumber law, in order to furnish 
the Democrats with an issue, they pay too high a 
price for campaign thunder. 

A number of the products of this section upon 
which we are forced to rely for a measure of our 
prosperity can be displaced with vegetable oils 
imported from Asiatic countries. Should these 
oils again be permitted to flow untaxed thru our 
ports, reason tells us that another era of distress 
can not be avoided. 

Let us get this fact into our reasoning. Every 
industry under the American flag is to some extent 
inter-related, there is a national fellowship of 
dependence, an intimacy of interests. When labor 
is fully employed as the result of busy factories 
turning out the needs of the country, our purchas- 
ing power is strong and the farmer will be well 


paid for what he has to sell. The working man re- 
quires a prosperous agricultural condition and the 
agriculturist requires activity in the mills and at 
the spindles, or wherever manufacturing is being 
carried on. 

It is nothing but demagogy to talk about a well 
balanced protective tariff policy robbing anybody, 
Any policy that helps the textile industry, any 
policy that keeps factory doors open and payrolls 
up to the standard, marshals a full army of work- 
ers with dinner pails filled from the farmer’s fields, 
This stimulates activity thruout the length and 
breadth of the land, and the wheels of commerce 
turn, development goes ahead, production mounts 
high. And, after all is said and done, our wealth, 
our portion of prosperity, must be measured by the 
amount of the essentials of life that we produce 
in our own land from the natural materials of a 
kind Providence, never by the bargain counterg 
that some policy has enabled us to find abroad. 


Process Which Adds Beauty to Beauty 


BurFa.o, N. Y., June 30.—‘‘It has been said 
that there is nothing new under the sun, but I 
ran across something a few days ago that struck 
me as being something new. Wood in itself is 
beautiful but I found a party who is adding 
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Rustic effect produced on doors and panels thru 
patented process 


beauty to beauty.’’ This was a statement made 
to a representative of the AMERICAN LUMBER- 
MAN by R. E. Lee Rainey, live-wire lumberman 
who constantly keeps his eyes open for new 
things and new ideas in the lumber industry. 
The ‘‘something new’’ that Mr. Rainey dis: 
covered was a plan worked out by a party m 
West Webster, N. Y., by which he takes alr 
dried cedar and puts it thru a patented burning 
process, simple and inexpensive, and produces 
a handsome rustic effect something similar to 
the appearance of wood with the bark on. When 
used in doors and panels the effect is striking, 
as indicated in the photograph shown herewith. 


SPEEBBEBBEBEEBAAEEE: 


AN ANALYSIS of the shipments made from 
the nurseries of the New York State Conserva 
tion Commission for the season just ended shows 
that 1,348 orders were received, which called 
for 8,594,470 trees. Fifty-three cities and vil 
lages ordered over 1,000,000 trees, mostly for 
watershed plantings. 
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In the Realm of Building 


Prepare to Build Model Home 


MINNEAPOLIS, MINN., July 1.—Preparations 
are being completed to begin construction of 
Minneapolis’ model demonstration home, to 
which twin city lumber men are giving financial 
support as a means of stimulating home con- 
struction. Everything but the kitchen stove 
have been offered as contributions, according to 
Mrs. J. R. Towne, chairman of the Minneapolis 
committee of the National Better Homes Move- 
ment. 

The home is to be built in the geographical 
center of the city, overlooking the municipal 
parade on the most heavily traveled thorofare 
in the city. 

From plans and specifications to a hydro-air 
circulator, the home will be complete thru gifts 
of business men, including lumbermen. Sash, 
doors and millwork, walls and partitions, slab 
shingles for roofing, white enamel, varnish for 
floors, a model furnace, copper wire screens, 
electric refrigerating apparatus and complete 
home playground equipment already have been 
promised for delivery as soon as the home is 
ready to receive them. 

The Northwestern Lumbermen’s Association 
and various other trade and business groups, 
municipal officials and the public schools are 
contributing to the movement to make the de- 
monstration home a reality. Building is to be 
started on park board property in the early fall. 


(PRAGA aAaaai 


Advantages of Wood Fairly Stated 


For the purpose of encouraging home build- 
ing, the Chicago Daily News is constructing 
three demonstration houses in as many residen- 
tial suburbs of Chicago. This enterprise is be- 
ing carried forward ostensibly under the direc- 
tion of a fictitious character known as ‘‘ John 
Daily News,’’ who is supposed to be building 
a house for each of his three: sons, John, jr., 
Charles, and Tom. The house of John, jr., is 
being built of brick, that of Charles of cement, 
and that of Tom of wood. The progress of the 
houses and the merits of the various materials 
used are discussed weekly on the newspaper’s 
home building page. In a recent issue, ‘‘ John 
Daily News’’ eloquently argues the advantages 
of wood construction for homes, as follows: 


I've often wondered why some beautiful, intel- 
ligent women select such nondescript shrimps for 
husbands, and vice versa, why some Apollolike 
captain of industry who could take his pick of the 
season’s debutante crop marries a plain little 
thing and seems to live happily ever after. They 
do it sometimes, and a millionaire who could live 
in a palace of limestone, cement blocks, hand- 
molded bricks or imported white marble will build 
himself a house of wood. The principal argument 
advanced in favor of wooden houses is that they 
cost less to build than houses of other materials. 
But that factor never entered into consideration 
with many people. They could afford any kind 
of house their fancy dictated and they chose wood 
because there was something about a wooden 
house that appealed to them. 

There are many types of American homes, rang- 
ing from the very humble to the very expensive, 
that seem to demand wooden exteriors, and there 
are many other types where the home-builder, 
given an alternative of brick or wood, would un- 
hesitatingly choose the latter. 


Durability of Wood Construction 


The question of permanence of wooden construc- 
tion is perhaps the most debated phase of the 
material argument. Advocates of masonry con- 
struction have convincing evidence to support their 
contention that the rapid deterioration of wooden 
houses more than offsets the advantage of their 
lower initial cost. On the other side, the lumber 
manufacturers can point to ancient New England 
wooden dwellings almost as old as the republic, 
Which are still habitable. Undoubtedly the ele- 
Ments of quality in lumber, quality in construction 
and care in maintenance play an important part 
in the life of a woaden structure; but they also 
Play an important part in the life of a masonry 
structure, 

Wooden houses are not built these days with 
the Same care and expertness displayed by the 
ship’s carpenters and skilled artisans who built 
Many of those old New England frame houses. Com- 
4 


pare the timbering and the workmanship in any 
40-year-old frame house that you see being torn 
down or remodeled with that in the new frame 
house being built down the block, and ten to une 
you will be surprised at the difference even if you 
have no technical knowledge of carpentry. 

But even with modern methods, there is no 
reason why the owner of a properly built wood 
house should worry about it rotting away or falling 
down on his head or even the heads of his grand- 
children. Cypress, which is being used for the 
siding of Tom’s house in River Forest has been 
called “the wood eternal,” and houses, fences and 
even water pipes made from it decades and decades 
ago still are in a fine state of preservation. 

Wood does require a protective coat to seal its 
pores against dampness and prevent decay. This is 
applied in the form of paint, which must be re- 
newed as required. If it is renewed at the proper 
intervals, the owner of the frame house need 
have no fears for its permanence. 


Fire Hazard No Greater 

Modern architectural practice in installing fire- 
stops as outlined in a previous article on this 
page, has made the wood house with a fireproof 
shingle roof practically as safe as a masonry 
house, except in general conflagrations where entire 
blocks of houses might be burned. In such a 
disaster, the owner of a masonry house would 
probably have left. a salvagable shell, while the 
owner of the frame house would have only a pile 
of ashes. But aside from such general fires, the 
hazards of wooden houses properly firestopped are 
not materially greater than those of masonry 
houses. 

Beveled wood siding can be used to create 
effects in exterior construction. The shadow lines 
produced by the overlaps give a character and a 
charm to the siding exterior that many people 
prefer to any effect that can be gained by use of 
brick, stucco or stone. 


“Hominess’”’ of Wood House 

This is one reason why many home builders 
who can afford any kind of house they want 
select wood in preference to more expensive ma- 
terials. They agree with Tom, that there is an 
informality and a “homeiness” about a wooden 
house that can not be attained by cold stones or 
brick. 


Building Interests Confer 


ToLEDO, OHIO, July 1—The Toledo Chamber 
of Commerce rooms were the scene tonight of 
a meeting that should be far reaching in im- 
portant results in this territory. This was a 
conference of representatives of Toledo banks, 
building and loan associations, lumbermen, 
building supply dealers and plumbing supply 
dealers. A meeting similar to this was held 
last year at which time much valuable and im- 
portant information was developed and as a 
result of this meeting tonight it is expected 
that many doubts as to the immediate future of 
business will be cleared away and a much more 
optimistic feeling will prevail among the build- 
ers in this section. 


"SEE eaae 


Building Exhibit Proves Its Value 


CLEVELAND, OHIO, July 2.—One of the out- 
standing examples of the suggestive value of a 
building exhibit showing immediate possibilities 
in the way of home construction was furnished 
last week when a large real estate owner after 
viewing the displays of the wood construction 
bureau of the Cleveland Board of Lumber Deal- 
ers stated that he had never before realized how 
well adapted these selected homes would be for 
a number of building lots in his possession, nor 
their moderate cost. 

He said that he had never taken the time to 
inquire into the cost of home building or to 
obtain the necessary information regarding 
various types of small homes because of a pref- 
erence for speculation in vacant property. How- 
ever, as the result of his inspection of typical 
dwellings displayed by the bureau the real es- 
tate man is arranging for the immediate erec- 
tion of a number of dwellings on vacant lots 
which he has been holding for increased specu- 
lative prices. According to S. C. Fulton, man- 
ager of the bureau, this instance is typical of a 
number of similar developments since the open- 
ing of the exhibit. 





MICHIGAN 


Rotary Cut 

{ Northern 
Veneers /= 
Association. 


RNITURE manufacturers and factory buyers who 

insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 

We aiso manufacture Northern Pine, Spruce, Hem- 

lock, Cedar Posts and Poles, Lath and Shingles, which 

we ship in straight cars and cargoes or mixed with 
Brand’ Maple, i 





















Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 


Old . 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
‘eceivers. 
Sales Office: 
REED CITY, MICH. 











Plant: 
Newberry, Mich. 


























The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 





17 17 
LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have . 
Special Department handling Export 1 Shipments 
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selling Oak flooring is manu- 


lumber. 
possesses a beautiful velvet- 
like finish, is more open grained 
and 
scrape and finish. 


is manufactured from this kind 
of lumber. That’s why it is so 
popular 
serve critical builders. 


your next order. 
you will then become a regu- 
lar customer for it. 


SOFT 
TEXTURED 


LOORING 


Dealers know that the best 


factured from mountain oak 
It is softer in texture, 


therefore is easier to 


McMinnville Oak Flooring 


with dealers who 


Give our flooring a trial on 
We know 


MIN FGCo 


MCMINNVILLE,TENN. 








meron 











~\ 


r 


7 


Flooring [hat 
Sells Well 


During the time Hudson Oak Floor- 
ing has been on the market, it has 
shown a consistent sales growth. It 
is gaining sales every day as a result of 
the splendid satisfacticn it renders. 
And this sales success of 


HUDSON 


Oak Flooring 


is due in large part to the way is lays— 
to its perfect manufacture that enables 
one piece to fit snugly upagainstanother, 
and to its glass-smooth finish that makes 
it fairly glisten when finish is applied. 


Write for free samples. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 








Owned by Hudson & Dugger Company. 





Describes Resources of Coast Counties 


PORTLAND, OrE., June 28.—A beautifully ar- 
ranged and printed booklet containing informa- 
tion about Portland and the State of Oregon, 
especially in regard to resources and shipping, 
has just been issued by the traffic department 
of the Port of Portland and the Commission of 
Public Works. Several articles are devoted to 
the lumber industry. It brings to notice the 
fact that Portland is the largest wholesale lum- 
ber distributing point on the Pacific coast, with 
more than two hundred firms engaged in the 
manufacture and sale of forest products. 
Thirty-three mills, located at distances ranging 
from thirty to one hundred and fifty miles from 
Portland, maintain sales offices here. Sixteen 
concerns are actively engaged in the lumber ex- 
port business. 

While fir is the predominating variety of 
lumber handled, Portland is also the pine dis- 
tributing center of the Northwest. It is the 
center of spruce production on the Pacific coast, 
for, altho the growth is in the coast counties, 
as well as the sawmills, the sales offices are in 
Portland. Further, the booklet states, there 
are sixteen sawmills within the corporate limits 
of the city of Portland, which produced 925,- 
000,000 feet of lumber in 1923, a record un- 
equaled by any single lumber producing city 
in the world. The largest single unit sawmill 
in the world is located in Portland, with a cut 
last year of 192,000,000 feet, board measure. 
There are twenty-one mills on the Columbia 
River between Portland and the sea which pro- 











at once to a vigorous attempt to amend it genep 
ally, by building amendments upon any special] 
tariff bill that might be taken up. 

It was decided that any amendment of the tariff 
law can be undertaken only when there is clearly 
a dependable majority for protection and not 
when guerilla warfare upon the existing law might 
destroy its efficacy. 


New Mill to Begin Operations This Fall 


OMAK, WASH., June 28.—Construction work 
on a new sawmill plant for this city, and to be 
completed and operating this fall, will begin at 
once. The new mill will have a daily capacity of 
about 125,Q00 feet, and will be operated twelve 
months in the year. This is the new plant for 
the Biles-Coleman Lumber Co., of which J. ¢. 
Biles is president and treasurer; J. F. Coleman, 
vice president; A. M. Aston, secretary; A. B, 
Coleman, superintendent of the mill; Carl Cole. 
man superintendent of logging, and H. P. Jones, 
sales manager. 

About three years ago this company bought 
the plant, which it is now operating, from the 
Omak Warehouse & Storage Co. The former 
owner made boxes only. The new company dur- 
ing the last three years has added many im- 
provements, and its business has developed very 
rapidly. It now has a factory manufacturing, 
in addition to boxes of all kinds, door and win- 
dow frames, moldings, cut sash and door stock. 
The former sawmill plant will be discontinued 
during the coming fall, at which time the new 
plant will be ready to begin operations. 

The company has acquired 75,000 acres of 
timber lands which will give it from thirty to 
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Preliminary construction work for new railroad of Biles-Coleman Lumber Co., Omak, Wash. 


duced 655,000,000 feet of lumber during 1923, 
making a grand total for the ports of the Co- 
lumbia River of 1,590,000,000 feet. 

F. C. Knapp, president of the Peninsula Lum- 
ber Co., is vice chairman of the Commission of 
Public Docks, and George H. Kelly, president 
of the Western Lumber Co., is vice president 
of the Port of Portland Commission. H. L. 
Hudson is traffic manager, and he will be glad 
to forward a copy of the booklet’ to anyone in- 
terested. The offices are in the Spalding Build 
ing. 


Discusses Shingle Duty 


BELLINGHAM, WASH., June 28.—Reasons why 
his bill providing for a duty of 50 cents on shin- 
gles was not considered by the recent session 
of congress were given by Congressman Lin H. 
Hadley, of Bellingham, upon his return from 
Washington this week. He said: 


I secured a duty of 50 cents a thousand on 
shingles in the tariff bill as it passed the House 
in the last Congress, but the item was defeated 
in the Senate. I introduced a bill in the present 
Congress providing for a duty of 50 cents a thou- 
sand on shingles, but it was not considered in 
the recent session because of the policy adopted 
by the House organization. 

Forty-six bills, including this one, were intro- 
duced seeking to amend the tariff law in various 
respects. None of them was considered for the 
same reason. In view of the composition of the 
House and its amended rules, from the standpoint 
of protectionists. it was obviously dangerous to 
open up the existing tariff law to any amendment, 
because to have done so would have subjected it 


forty years of continuous service in almost a 
pure stand of old growth western white pine. 
The timber growing in this locality on deep 
rich soil is soft of texture and of very good 
quality. 

To tap this timber the company now has under 
construction a new standard gage railroad of 
which the grade is completed and ten miles of 
steel is on the ground and being laid. All 
the bridges (thirteen in number) are in and 
the ties are laid. To reach the timber it will 
take eight miles of road, some of which entails 
heavy stock construction work. 


Canada Wants Big Timbers for Canal 


Vancouver, B. C., June 28.—Dull as the lum- 
ber trade is at present, it is seldom that 4 
single order coming into the market could cre 
ate such interest as that aroused by a specifica: 
tion from the Dominion department of publi¢ 
works, of a bill of special timbers, designed for 
lock gates at the Welland Canal, on Lake Erie 
The bill is for approximately 1,600,000 feet of 
Douglas fir, all large timbers. A veteran tu 
ber inspector of the department, arrived 1 
Vancouver this week from Toronto, and has 
since been making inquiries as to the poss 
bility of having the order filled. Only 12 
pieces are required. Every stick is to be 5! 
feet long, and perfect thruout, with no way 
edges or shades. The smallest stick is to square 
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31 by 31 inches, and the largest 31 by 65 inches. 
Each stick, in fact, is to be 31 inches one way 
with varying widths. 

If the order can be filled the mills and logging 
eompanies may take six months to find the 
sticks suitable to cut the timbers from. There 
ig indication that there will be friendly rivalry 
in the logging fraternity to see who will supply 
most of the sticks. They want to fill it because 
it is strictly a Canadian order, and for a 
Canadian public works contract. 


Forest Fires in California 


San FRANCISCO, CALIF., June 28.—After some 
relief had been obtained, new forest fires sprung 
up the first of the week and a serious situation 
developed. Fires in no less than seven districts 
caused damage to timber, brush and pasture 
lands. Several thousand men are engaged in 
fighting fires under the direction of the Forest 
Service and the State board of forestry. A fire 
in eastern Santa Clara County has swept over 
a great area and at one point crossed into 
Stanislaus County. A fire near Redding burned 
over 6,000 acres and would have endangered 
valuable timber lands if not checked. The Gen- 
eral Grant Grove of big trees was threatened 
by one of the fires. Several fires in Santa Cruz 
and other counties have been checked. Owing 
to the protracted dry weather, with warm winds, 
the State board of forestry and other organiza- 
tions are broadcasting warnings to the public 
to take extra precautions against carelessness 
which might result in fires in the woods. 


Good Retail Demand in Eighth District 


Sr. Louis, Mo., June 30.—‘ ‘Sustained build- 
ing activity in St. Louis and other large cities 
of the district accounted for a good retail de- 
mand and a brisk delivery of lumber from 
yards at those centers,’’ says the Federal Re- 
serve Bank of St. Louis in its report of lumber 
conditions in the eighth Federal reserve district. 
The report continues: 

Country yards, on the other hand, are doing a 
light business while the farmers are preoceupied 
with their crops. Wholesale buying has run in 
smaller volume since the first of June, but since 
mill costs are being closely pressed by prices, the 


market has remained practically stationary. There 
is the usual slack business run of price conces- 
sions and minor changes in the market standing 
of items in the various woods. On the bulk of 
lumber production, however, prices have held steady 
with the levels current during the preceding thirty 
days. Weather has been extremely unfavorable 
for logging operations in the South, and many of 
the small sawmills have shut down. Generally, 
there is a tendency to hold down production until 
market conditions warrant increased outputs. Fur- 
niture manufacturers and the automotive industry 
are purchasing more sparingly than heretofore. 


Sales of the twenty-eight reporting furniture 
manufacturing interests, in the district during 
May were 30.7 percent under those of the same 
period in 1923, and 12.7 percent below the 
April, 1924, total. 


('SHREZGRREBGREZGZGBLAaAZaAS 


Lumberman Heads Musical Club 


PORTLAND, ORE., June 28.—Herbert J. Ander- 
son, wholesale lumber dealer of this city, has 
heen elected president of the Apollo Club, the 
elite male chorus of the Pacific Northwest. Mr. 
Anderson, in addition to 
being an active execu- 
tive, is also an excellent 
singer. The Apollo Club, 
which was organized 
about thirty years ago, 
is composed of business 
and professional men 
who devote time to mu- 








H. J. ANDERSON, 
Portland, Ore. ; 
President Apollo Club 





sic for the love of it, and 
its concerts each winter 
are among the foremost 
musical attractions. 
They are conducted on a 
high standard with fa- 
mous soloists as added 
features. A campaign 
for an associate mem- 
bership of 5,000 has been inaugurated by Mr. 
Anderson since his induction into office, and 
those who know ‘‘ Herb’? say the elub will reach 
the goal. 


The Farmer and His Barns 


That the farmer must ‘‘come back’’ and that 
his purchases of building materials then will be 
heavy is the belief of Baker, Fentress & Co., 
of Chicago. In an interesting discussion of the 
prospect of a resumption of buying by the agri- 
cultural interests this company says: 

Everyone in the lumber industry wants to know 

when the farmers will begin buying boards and 
building barns. 
_ Since the defeat of the McNary-Haugen bill with 
its Federal warehouse provisions it looks as if the 
farmer would have to look to individual and co- 
operative handling of grain crops. 

When the post-war break in grain prices struck 
the farmers they were advised to build farm stor- 
age capacity sufficient to avoid the sacrifices en- 
tailed by selling on the congested markets of the 
harvest period. 

Careful investigators at that time made esti- 
mates of $1,000.000,000, or even higher, as the 
building requirement of the farming industry to 
maintain, renew or expand the capacity of barns, 
bins and granaries and make possible the profit- 
able sale of crops thruout the crop year. 

Nothing came of such effort to save the farm- 
‘rs from their plight. Instead, thousands of sturdy 
men who had been drawn to the land by the high 
prices guaranteed by the Government during the 
war, were compelled to give up, sacrifice their 
‘quities, abandon their lease or purchase con- 
tracts and rejoin the hordes in the cities. One 
feat official estimate is that 30,000 persons thus 

ed'from the soil which had promised them quick 
and certain wealth. 
toeTament figures contained in the secretary 
oie culture’s 1923 report show that whereas in 

3 less than 17 percent of all the bankruptcies 
zie country were of farmers, in 1923 more than 

Dercent were agricultural failures—due to high 
tents, high taxes, high labor and low prices. 
doneantine, the buying power of the “farmer’s 
“Joie which—according to the report of the 

nt Commission of Agricultural Inquiry’—av- 


eraged about $1.05 during the period from 1910 
to 1914, had fallen to 86 cents or within one cent 
of the lowest point since 1890. Prof. Fisher's 
price index, 100 for 1913, averaged 158 for 1923; 
but in terms of wheat, farm labor cost 210 in 
1923 against 100 in 1913-1914. 


The building industry of the United States needs 
no excuses and warrants no worry on the part of 
lumbermen, It is one of the sure and steady 
props of the nation. Even the hard jolt of the 
war shook it very little. Look at a few facts 
which are generally overlooked : 


In 1909 it cost on the average only $2.04 a 
square foot to build and the yearly average of new 
floor space brought in for the period from 1909 
to 1913 was 818.000.000 square feet costing $2.06, 
or an average total of $1,685,000.000 a year. Dur- 
ing the war period with its enforced stoppage of 
all needless use of labor and materials the build- 
ing totals fell off sharply and costs rose to an 
average of $3.20 a square foot. 


After the armistice, there was a serious housing 
shortage everywhere. In spite of the rise of build- 
ing costs to an average of $4.55 a square foot of 
space, the average yearly addition to our housing 
space was 634,000.000 square feet—only 11.7 per- 
cent under the 14-year average, 1909-1922, not 
counting the war years of 1917 and 1918. This 
total was built at an average cost higher by $1.08 
a square foot than the 14-year average. 


Nothing could show more clearly the solid under- 
pinning that holds the lumber industry. 


Now then, what will happen when the farmer 
comes back and begins to buy boards and scant- 
lings to repair his barns or build new ones? It 
is sure that the farming business will go on as 
long as people eat bread and meat. It is equally 
sure that there must be barns, sheds, houses and 
corn cribs to care for the farmer, his beasts and 
his tools. 


The farmer must come back and at no far off 
time! He will buy a-plenty, too! 












The build- 
ing below is 
a business 
block in the 
Country 
Club District 
of Kansas 
City 








Above is the New Chatam Hotel, 
Kansas City, Missouri 


These Modern 
Buildings De- 
mand Quality 
Oak Flooring 


and therefore floors were laid with 


SUPERIOR .22% 


‘Americas Finest” 


Beginning with the selection of the 
standing Oak timber we have 
made it our business to leave noth- 
ing undone toward the production 
of better Oak Flooring. 


St. Francis Valley Oak is superior 
in uniformity of texture and color, 
and all of our lumber comes from 
this timber, grown within a radius 
of 40 miles of our mills. 


All flooring lumber is properly 
airdried in the open before going 
into our dry kilns and is cut to 
proper thickness while green, giv- 
ing an even distribution of mois- 
ture content. 


Each piece is individually graded 
by a man who does nothing else 
and we are exceptionally careful 
in selecting tight roofed cars in 
which to ship to prevent damage 
from leaky roofs. 


Particular dealers with discrimi- 
nating customers will do well to 
stock “Superior Brand’’ and be 
able to guarantee satisfaction. 


Superior Oak Flooring Company 
Manufacturers of Fine Oak and Beech Flooring 
HELENA, ARK. 
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| TEXAS HARDWOODS 








We're Always 
on the Job 


when it comes to promptly 
supplying high quality 


OAK and GUM 


YARD STOCK AND 
TIMBER CUTTING 
We specialize in thin 
Gum and Oak Lumber. 


H. G. Bohlssen Mfg. Co. 


i . Angelina 
mdOme: Ewing, (ny) Texas 


MEMBER 





Pac wor 














Texas Hardwood 
Yellow Pine Lumber 


. 











Try Us When You Want:— 


OAK GUM 
HICKORY 
ELM ASH 
CYPRESS 
YELLOW PINE 


Dimension Stock a Specialty. 




















Boynton Lumber Co. 


LUFKIN, TEXAS 


Manufacturers 


Wholesalers 














Have You ou. Latest Stock List ? 


If not—drop us a line today so that you 
can takeadvantage of our‘ ‘Specials’’ in 


Long and Short Leaf Yellow Pine 


ASH, SOFT ELM, OAK, TUPELO, RED and 
SAP GUM, MAGNOLIA, RED CYPRESS 


KEITH LUMBER Co. 








547-551 Keith Bldg., BEAUMONT, TEXAS ) 
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Handling Woodlands 


Principles of | 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the i 
most profitable lines. Valuable to timber owners d 
or managers. A very practical book, worth many 
times its cost to the man who wants a guida te ! 
reaping highest profits in timber management. ) 

B 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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MINNEAPOLIS, MINN., July 1.—The North- 
west business situation continued its brightening 
pace in the last week and lumbermen, together 
with manufacturers, jobbers and retailers, are 
sharing in the optimism, based on what are 
described as unmistakable signs of a returning 
prosperity. 

These factors came into the forefront in the 
week: 


Crop reviews and reports indicate that the 
Northwest has sufficient moisture to carry small 
grains thru to maturity. 

Prospects are excellent for good yields and 
higher prices. 

Buying in the ninth district Reserve bank ter- 
ritory was the best in months, registering $15,- 
500,000 above the previous week. 

The new $10,000,000 Agricultural Credit Cor- 
poration, with headquarters in Minneapolis, con- 
ducted a meeting of its board of directors, and 
officers said that the emergency, which it was 
organized to relieve, largely will have been met 
by harvest time in the fall. 

The Ford Motor Co., which is building a $10,- 
000,000 manufacturing and assembling plant in 
St. Paul, set the date for completion of the plant 
ahead six months to Jan. 1, 1925, for sales 
figures in the Minneapolis trade territory for 
the four months ended June 30 were larger than 
ever before in a corresponding period. 

As showing the renewed confidence of eastern 
investors in Northwest securities, the high point 
of the year reached in sales of Great Northern 
and Northern Pacific shares in the last week, 
was regarded as significant. 

The monthly report of the ninth district Fed- 
eral Reserve bank, made public Friday, said that 
“banking and credit conditions on the average 
in this district have acquired considerably 
greater potential strength in the six-week pe- 
riod, ending at the middle of June.” 


Status of the Lumber Industry 


Regarding the lumber industry, the Federal 
Reserve bank report said: 

Lumber manufacturers reduced their scale of 
operations during May, both in the actual cut of 
lumber and in comparison with the normal trend 
at this time of the year. During May the volume 
of lumber cut was smaller as compared with nor- 
mal than the volume of any month since March, 
1922. Lumber shipments, also, declined and 
reached a lower level as compared with normal 
than any month since August, 1921. Lumber 
stocks increased slightly during the month but 
not as much as is usually the case. The one 
favorable sign in the reports for May was the in- 
crease of 25 percent in the number of men em- 
ployed in the woods, which is more than a normal 
increase and indicates that a large volume of tim- 
ber is being prepared for sawing in the coming 
months. As compared with last year, lumber cut 
and shipments in May were both one-fourth lower, 
stocks were slightly larger and the number of men 
employed in the woods was considerably greater. 

The bank statement said that reports from 
twenty-five selected member banks in the larger 
cities show a loan decline of $5,000,000 in the 
district, coupled with a demand deposits in- 
crease of $7,500,000. Federal Reserve bank 
loans were virtually unchanged and Federal Re- 
serve notes issued early in May for depositors’ 
needs had begun to return in substantial quan- 
tity during the first three weeks of June. 

Grains have moved to market in larger vol- 
ume, except wheat, and all terminal stocks are 
heavily reduced, the report said. This, coupled 
with the crop outlook, has improved wheat 
prices. On the other hand, livestock prices 
were reported to have changed little, altho the 
heavy receipts of hogs prevailing for some 
time now are tapering off and receipts of calves 
are somewhat curtailed. 

Rural buying has shown some improvement, 
according to the report. Lake shipments were 
reported too much out of balance, owing to a 
larger downlake movement of lumber, grain and 
flour and a great reduction in the up-lake move- 
ment of coal. 


Crop Prospects Generally Favorable 


The consensus of crop reports and reviews 
issued this week was that the favorable pros- 
pects extend virtually all over Minnesota, the 
Dakotas, Montana, and western Wisconsin, with 
rains general over the territory and losses to 
farmers by rain and Kail confined to small 
areas. The fact that crop conditions nationally 
and internationally are not so bright as in the 


——. 


‘Lumbermen Share in Northwest Optimism 


Northwest has resulted in price advances an 
gives promise of returning the farmers of the 
Northwest a wider margin of profit than they 
have had for several years. 

The farmers’ optimism is based on the fact 
that wheat is 15 to 17 cents a bushel higher 
than a few weeks ago. The advance in com 
prices also has been satisfactory, with increases 
around 22 cents a bushel. Corn is selling jp 
the Twin Cities as high as 90 cents a bushel, 
While corn is backward in the Northwest this 
summer, farm experts declare that the crop 
has a good start and that warm, corn growing 
weather will bring it safely into maturity. 

The announcement from the Ford company 
that the mammoth new plant, which will em. 
ploy thousands of additional men from the 
Twin Cities and the Northwest, will begin to 
operate Jan. 1 was held to be an outstanding 
highlight in the week’s business developments, 

A report submitted to the Detroit office of 
the Ford company by 8S. A. Stellwagen, man. 
ager of the present Minneapolis assembling 
plant and Northwest distributing center, showed 
that 8,167 automobiles were sold in May in this 
territory, embracing Minnesota and part of 
South Dakota; 7,801 in April; and 7,662 in 
March, each month the largest in the history of 
the plant. The largest sales in June also are 
expected to be shown when reports are com- 
piled. ‘‘This answers the talk that economic 
conditions in the Northwest have hurt busi- 
ness,’’ Mr. Stellwagen said. 

The Agricultural Credit Corporation, at its 
directors’ meeting, issued its first official state. 
ment of accomplishments in the Northwest for 
the first three months of its existence. This 
corporation was organized thru capital furnished 
by industrial leaders between Minneapolis and 
New York, all bent upon ‘‘ putting the North- 
west back on its feet.’’ Its primary object: was 
to lend assistance to farmers. This, the re 
port shows, has been accomplished. 

Total loans and commitments aggregated 
$4,363,000 to 272 Northwest banks up to June 
21. June 14, when a compilation was made, 25 
banks had obtained loans in Montana, aggre- 
gating $780,000; 97 in North Dakota, $807,000; 
54 in South Dakota, $865,000; 8 in Minnesota, 
$149,800. Total deposits in banks aided aggre- 
gates more than $30,000,000. The corporation 
also is making loans direct to farmers in one- 
crop sections with which to purchase dairy 
cattle. It is planning to assist farmers to buy 
binder twine and to pay off delinquent taxes. 

After three months of experience and operation 
in this undertaking, the report to the directors 
said, we are convinced that by aiding the farmers’ 
banks we are rendering the most direct kind of aid 
possible to the greatest number of persons de 
pendent upon agriculture. We have kept banks 
functioning and this aids the farmer, who is de 
serving, to keep his deposits functioning, C. 7 
Jaffray, chairman of the board, said. Too much 
emphasis has been placed on the farmer who is 8 
involved that he is beyond redemption in com 
parison with the economical and thrifty farmer. 
We have aided these economical farmers as the 
burden of our first duty. Purchase of livestock 
has been taken up as rapidly as possible. The 
difficulty has been to get the livestock and to get 
the deserving farmers to involve themselves fur 
ther. I feel that Northwest States are diversify: 
ing as rapidly as possible and safely. This cal 
not be brought about quickly. The grain farmer 
much change gradually as conditions warrant. 


Weather Favorable to Small Crops 


Ample moisture and hot weather speeded the 
crops further in the last week, according t 
Paul H. Kirk, Minnesota agricultural statist 
cian. 

General weather conditions the last week welt 
quite favorable to small grains, the report said, 
and there is sufficient moisture for all crops. Cot 
is the only crop which is reported as not beinf 
satisfactory. While the stand and color are tf 
ported as fairly good, growth is backward and in 
some sections of the State the crop is reported # 
getting weedy. Fl 

Reports of VanDusen-Harrington correspon® 
ents at country points thruout the Northwest 
indicate a generally satisfactory prospect for 
the small grain crops, the weekly report of oe 
company, issued at the end of the week, — 
Recent rains at some points have been of gréa 
benefit, especially in north central South = 
kota and northern Montana where the grou 
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was dry in places. As a rule there is sufficient 
moisture to carry the crops for some time in 
the greater part of the four Northwest States. 
There have been a number of hail storms which 
nave caused local but not serious damage. 
Wheat is now in the heading stage. Some of 
the early sown is short and the fields quite 
weedy but the greater part of the wheat crop 
is above normal. In some sections of North 
Dakota, Minnesota and eastern Montana, it 
shows the best prospects in several years. As 
all small grain crops are from two to three 
weeks late in development, the danger period 


will not be passed for some time. The condi- 
tion of barley and oats is equal to that of 
wheat. Corn is making slow growth thruout 
the Northwest. 

The sun of prosperity is beginning to shine 
again in South Dakota, Irwin D. Aldrich, com- 
missioner of immigration in that State, said at 
a community gathering Thursday at Wilmot, 
S. D. ‘‘If these are hard times they can be 
traced only to the fact that the standard of living 
has risen in greater proportion than the average 
farm incomes which increased more than twenty- 
seven times in forty years,’’ he said. 


News of Forestry Activities 


Fire Worst Enemy of Forest Service 


MINNEAPOLIS, MINN., July 1.—Nearly 500,- 
000 acres of timber was affected by forest fires 
in Minnesota in 1923, according to J. N. ‘‘ Pine 
Knot’? Wheeler, chief of public relations, dis- 
trict No. 2, United States Forest Service, who 
spoke here Friday before the Minneapolis Ki- 
wanis Club. 

Mr. Wheeler sounded a warning that Minne- 
gota will be a desert before the beginning of 
another century unless its citizens show active 
interest in fire prevention. 

Mr. Wheeler, who makes his home at Denver, 
called fire the worst enemy of the Forest Service 
and pointed out that in 1923 no less than 1,600 
timber or brush fires were reported. These fires, 
he said, caused damage of $2,135,000 and af- 
fected 490,000 acres of timber. 

Farmers should protect their so called waste 
lands from brush fires, said Mr. Wheeler. Many 
of them go on the theory that these brush fires 
do no harm and at the same time clear their 
land. Such fires were declared to be of great 
injury to lands. 

There is little on such land which could not be 
plowed under, Mr. Wheeler continued. But in- 
stead, fire is allowed to destroy this small brush 
and, while doing so, it destroys small trees which 
are coming up, the natural leaf mold, and statistics 
show that there is always at least an inch of 
humus spread over the ground near the surface. 
It is estimated that an inch of humus on an acre 
of ground would yield 800 pounds of nitrogen. 
Other estimates place a value of 15 cents a pound 


on this nitrogen as a fertilizer. This valuable fer- 
tilizer is destroyed by fire. 


Mr. Wheeler urged Minnesota residents to 
take a greater interest in the prevention of fires 
and not preach to the tourists so much about it. 
Fires are started principally by human care- 
lessness. He pointed out that this State, which 
has gained a reputation thruout the continent 
a8 a vacation and recreation center, suffers by 
the forest fire reports. Visiting tourists do not 
like to come into an area which is filled with 
smoke, he said. 


Plea for Forest Fire Protection Funds 


SACRAMENTO, CALIF., June 28.—Former Gov. 
George C. Pardee, in a stirring plea for ade- 
quate funds to save California forests from the 
fire menace, delivered before the Stockton Ro- 
tary Club on Wednesday last, assailed what he 
called the false economy of the present State 
administration in cutting appropriations for fire 
protection. 


There is no economy, he said, nothing but rank 
extravagance, in the refusal of the State to appro- 
priate a reasonably sufficient annual sum to pre- 
vent and suppress fires on its watersheds outside 
the national forests, which the people of the United 
States are protecting. 

mm by spending $128,000 the United States Forest 

Tvice could prevent 1,374 fires from burning 
more than 175,000 acres, there is no .“economy,” 
ho “saving to the taxpayer’ in the State refusing 
to spend more than $22,180 in attempting to pre- 
vent only 979 fires from burning less than 608,000 
acres, with a property loss of $12,000,000 and 
six human lives. 

wee annual fire-risk being very great, the pre- 
ae should be at least five times the totally in- 
te vuate annual $22,180 now paid by the State for 

€ insurance of many million dollars’ worth of 


Peerty—to Say nothing of the enormously valu- 
ga absolutely essential watersheds of the 


a private individual who refuses adequately 
are his property is at least foolish. What 
7 Bag Say of a State that, constantly threatened 
Ores aa) refuses to insure that upon which the 
sas ty of its people so vitally depends? Stock- 
= acramento, Oakland, San Francisco, Los 
Beles each could “economize” and “save money 


to their taxpayers” by cutting their police and fire 
departments in two. 

Mr. Pardee, a former member of the State 
board of forestry, resigned thru disagreement 
with Gov. Richardson’s ideas of forest fire pro- 
tection. 

(BHR BBBAaa 


Reforestation Plans in Michigan 


Detroit, Micu., July 1.—Reforestation thru 
the proper use of the ax will be tried in Mich- 
igan this year by the State department of con- 
servation codperating with the Lake States for- 
est experiment station. For this experiment the 
Cleveland Cliffs Iron Co., operating in the Up- 
per Peninsula, has turned over 640 acres of the 
last standing piece of virgin hardwood in the 
State. This company owns about 200,000 acres 
of virgin timber and has given up the pick of 
the tract for this purpose. In donating the 
land the company agrees to cut the timber un- 
der the supervision of Raphael Zon, of the Lake 
States station, who has been placed in charge 
of the experiment following a conference of 
Federal and State conservation officials. The 
work will be undertaken with a view to pro- 
tecting second growth timber. The property 
will be turned over by the Cleveland Cliffs Iron 
Co. on a 100-year lease, with the privilege of 
renewal upon expiration. 

The company plans to conduct its lumbering 
operations along the same lines as will be worked 
out in the reforestation experiment. 


New Plywood Concern Organized 

MEMPHIS, TENN., June 30.—The Gause-Beard 
Plywood Co. has made application for a char- 
ter with a capitalization of $200,000 as succes- 
sor to the Memphis Plywood Corporation, and 
will engage in the manufacture of gum and 
mahogany panel stock. It will also handle fir 
and birch panels and plywood at wholesale. 

Organization of the Gause-Beard Plywood 
Co. follows close upon the heels of the purchase 
by E. N. Beard and E. C. Gause of the interest 
of C. B. Allen, president of the Waterproof 
Plywood Co. as announced on page 80 of last 
week’s issue of the AMERICAN LUMBERMAN. Mr. 
Allen goes to Chicago July 1 as an executive 
of the George G. Roberts Manufacturing Co. 
engaged in the wholesale handling of plywood. 

Organization of the new company has been 
perfected by the election of E. C. Gause as 
president, and E. N. Beard as vice president. 
W. H. Russe, who was associated with Mr. Al- 
len in the old company, remains as secretary- 
treasurer of the new concern. Mr. Gause was 
secretary-treasurer of the old firm of Russe & 
Burgess (Ine.) prior to the acquisition of the 
holdings of the latter by the Turner-Farber- 
Love Co. He went with the last-named firm 
as vice president and remained in that capacity 
until a few days ago. Mr. Beard was formerly 
in charge of the sales offices of the Turner- 
Farber-Love Co. at Chicago. Mr. Russe is one 
of the best known lumbermen of the South. He 
was president of Russe & Burgess (Inc.) for 
nearly a quarter of a century. On the sale of 
his holdings therein, he became one of the 
owners and officers of the Allen-Eaton Panel 
Co., which later changed its name to the Water- 
proof Plywood Corporation. 

The management of the new company an- 
nounces that the capacity of the plant formerly 
operated by the Waterproof Plywood Corpora- 
tion will be doubled, bringing the monthly out- 
put from 500,000 to 1,000,000 feet. 


To Get the 
Flooring Sales 


in your town sell ‘‘Larite’’ floor- 
ing. “‘Larite’’ is one brand of 
flooring you won't have to depend 
upon argument to sell. It has 
plenty of merit to attract builders. 


“Larite Flooring” 


is noted for its dense grain—and 
therefore long wearing qualities— 
its even milling and good assort- 
ment of lengths—all of which ap- 
peal to shrewd builders. Buy 
*‘Larite’’ mixed with 


Southern Pine 
YARD AND SHED STOCK 


Write today for quotations. 


Carter - Kelley 
Lumber Co. 


MANNING, 
TEXAS 











Hardwoods 


OAR ea 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 


MADE 


OAK FLOORING 


The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 


RIGHT 

















We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 
R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 
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Southern Pine 


CYPRESS 
| Yard Stock 


Shed Stock 
Western Office: Timbers 
Our Specialty: 
ilroad an 
Car Material 





Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 











lf It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA 
We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


Genera! Sales Office, 1234 Commercial! Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative Representative Representative 
James N. Woodbury, J. J. Bertholet Wm. Dings 
1158. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 
The largest Poplar Mill in the World 
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4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak ™ Ox, 


Anderson-Miller 
Lumber Co.,Ltd. 


TORONTO, ONTARIO 








Warren-Godwin Lumber Co. 


Manufacturers, JACKSON, MISS. 


EDGE GRAIN CAR SILLS and 
FLOORING | LONG TIMBERS 
a Specialty up to 40 Feet 


Saw and Planing Mill on I. C. 








L d 4 
ope ear Yellow Pine ferere2" 








Don't waste time Sows board and surface 
measure. Get “The Lumber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00, 
Send for special circular. 
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Two Southern Tariffs Suspended 


WASHINGTON, D. C., June 30.—The Interstate 
Commerce Commission has suspended until Oct. 
28, pending investigation, certain schedules as 
published in Supplement No. 20 to Illinois Cen- 
tral Railroad tariff I. C. C. No. 6,622, Supple- 
ment No. 10 to St. Louis-San Francisco Rail- 
way tariff I. C. C. No. 8,101, and Supplement 
No. 17 to Agent J. H. Glenn’s tariff I. C. C. 
No. A-400. The suspended schedules propose 
increases in the rates on lumber and other forest 
products in carloads from points in Alabama, 
Mississippi and Tennessee to Ohio and Missis- 
sippi River crossings and related points. The 
proposed increases range from %-cent to 2 
cents a hundred pounds. 

The commission also has suspended until Oct. 
28 the operation of schedules in Supplement 
No. 6 to Missouri Pacific Railroad tariff I. C. C. 
No. A-5,564, which propose to increase the 
rates on lumber and other forest products in 
carloads from St. Louis, Mo., to certain sta- 
tions in Arkansas on the Missouri Pacific road. 
The proposed increases range from 4 cents to 
6% cents a hundred pounds. 





Revenue Freight Loadings Increase 


WASHINGTON, D. C., June 30.—For the week 
ended June 21, loading of revenue freight to- 
taled 903,700 cars, according to reports filed 
today by the carriers with the car service di- 
vision of the American Railway Association. 
This was an increase of 990 cars over the pre- 
ceding week, but a decrease of 101,282 cars un- 
der the corresponding week last year. This was, 
however, an increase of 37,379 cars over the 
corresponding week in 1922 when freight ship- 
ments were greatly reduced by the strike of 
coal miners then in progress. 

Grain and grain products loading for the 
week of June 21 totaled 36,533 cars, a decrease 
of 1,264 cars under the week before, but an in- 
crease of 2,584 cars over the same week last 
year. Compared with the same week in 1922 it 
was a decrease of 1,597 cars. In the western 
districts alone, 22,999 cars were loaded with 
grain and grain products, an increase of 1,165 
cars over the corresponding week in 1923. 

Live stock loading totaled 31,791 cars, an in- 
crease of 2,142 cars over the preceding week, 
and an increase of 2,997 cars over the same 
week last year. Compared with the same week 
in 1922, it was also an increase of 1,878 cars. 
Live stock loading in the western districts for 
the week totaled 24,591 cars, 3,898 cars over 
the corresponding week last year. 

Coal loading amounted to 140,807 cars. This 
was an increase of 2,555 cars over the preced- 
ing week, but a decrease of 42,595 cars under 
last year. Compared with the same period two 
years ago when the miners’ strike was in prog- 
ress, it was an increase of 44,603 cars. 

Loading of merchandise and less-than-carload 
lot freight totaled 240,675 cars, 952 cars under 
the week before, and 1,845 cars below the same 
week last year. This also was 7,676 cars be- 
low two years ago. 

Miscellaneous freight loading amounted to 
321,378 cars. While this was an increase of 
2,392 ears over the week before, it was a de- 
crease of 19,987 cars under last year. Com- 
pared with the same week in 1922, it was an 
increase of 4,570 cars. 

Forest products loading totaled 67,886 cars, 
863 cars less than the week before, and 10,203 
ears under last year, but 4,111 cars above the 
same week in 1922. 

Ore loading amounted to 57,305 cars. Com- 
pared with the week before this was a decrease 
of 2,790 cars, and a decrease of 24,730 cars 
under last year. It also was 6,393 cars under 
two years ago. 

Coke loading totaled 7,325 cars, a decrease of 
230 cars under the preceding week and 7,503 
cars under the corresponding week in 1923. 
Compared with the corresponding week in 1922, 
it was a decrease of 2,117 cars. 


Compared by districts, increases over the 
week before in the total loading of all com 
modities were reported in the Allegheny, Poca. 
hontas and southwestern districts, while al 
other districts reported decreases. 

Loading of revenue freight this year com. 
pared with the two previous years follows: 





1924 1923 1922 
January, 4 weeks.. 3,362,136 $3,373,965 2,785.1) 
February, 4 weeks. 3,617,432 3,361,599 3,027,8° 
March, 5 weeks.... 4,607,706 4,581,176 4,088,15 
April, 4 weeks..... 3,499,210 3,764,266 2,863.41 
May, 5 weeks...... 4,474,751 4,876,893 3,841.65 
Week ended June 7. 910,707 1,012,312 836,20 
Week ended June 14 902,710 1,008,838 848,65 
Week ended June 21 903,700 1,004,982 866,32 
igo!) a ea 22,278,352 22,984,031 19,157,425 

(saga geaaaeaaan 
California-Arizona Rates too High 


WASHINGTON, D. C., June 30.—In a formal 
opinion in Docket No. 14,408—Pacifie Tank & 
Pipe Co. vs, Southern Pacifie Company et al— 
Division 2 of the Interstate Commerce Com. 
mission finds the rates on lumber and lum. 
ber products in carloads from Oakland, Calif, 
to Cactus, Ariz., from Oct. 10, 1920, to May 
4, 1921, to have been unreasonable, to the ex- 
tent that they exceeded 65 eents a hundred 
pounds. Reparation is awarded on this basis, 
the exact amount due to be determined in 2¢- 
cordance with Rule V. 


Suspends Tariff Affecting Thru Rates 


WASHINGTON, D. C., June 30.—-The Interstate 
Commerce Commission has suspended until Oct. 
28 the operation of certain schedules as pub- 
lished in Supplement No. 28 to Agent 8S. J. 
Henry’s tariff, I. C. C. No. 108. The suspended 
schedules propose to restrict the combination 
rule used in making thru rates on lumber and 
other forest product from points in the North- 
west so as to apply only when all tariffs used 
in constructing such rates make specific refer- 
ence to the use of Agent Morris’ ‘‘Combina. 
tion Rules Tariff,’’ I. C. C. No. U. 8.1. For 
example, the present rate from Friend, Ore., 
to San Francisco is 53 cents a hundred pounds 
and the proposed rate 59 cents. 


Fixes Rate on Slack Cooperage 


Sr. Louis, Mo., June 30.—Members of the 
Associated Cooperage Industries of America 
have been informed by C. G. Hirt, secretary. 
manager, that in accordance with an order is- 
sued by the Interstate Commerce Commission, 
carriers have been instructed to amend their 
tariffs, effective not later than today, to provide 
for rates on slack barrel shook, with metal 
hoops, carloads, not to exceed 110 percent of 
the rate applicable on lumber, or, in other words, 
10 percent higher than the lumber rate. Here 
tofore rates were much higher. 


CASALL SLL ESE Fi 


Traffic Men Debate Rate Problems 


SPOKANE, WASH., June 28.—T" + traffic com- 
mittee of the Western Pine Mar’ .cturers’ As 
sociation met Wednesday and Taurway of thir 
week in Spokane. Methods of simplifying lum 
ber tariffs were considered, also much time was 
spent discussing rail and water rates east by 
the Great Lakes. The rest of the time was 
devoted to cases needing adjustment. The traf: 
fic managers present were: R. J. Knott, West: 
ern Pine Manufacturers’ Association; H. L. 
Pelan, Potlatch Lumber Co.; R. H. Bockmeier, 
Blackwell Lumber Co.; Walter Weisman, Weyer 
haeuser Sales Co.; P. E. Bliss, McGoldrick 
Lumber Co.; Hugh Gillis, Shevlin-Hixon 
Co., Bend, Ore.; ©. A. Swanson, Winton 
Rosenberry Lumber Co., Gibbs, Idaho; Ber 
Penn, Western Pine Manufacturing Co., Spo 
kane, Wash.; R. R. Veldman, J. Neils Lumber 
Co., Libby, Mont. 

Wednesday night the traffic managers were 
the guests at dinner of Dave Spoor, of the 
Minneapolis & St. Louis railway, and 


Springer of the Illinois Central. 
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Timber Sold on Indian Lands 


The Department of the Interior has accepted 
the bid of the Hedlund Box & Lumber Co., 
Spokane, Wash., for ripe timber in the Twin 
Lakes unit, Colville Indian reservation. Sealed 
hids covering this tract were received at the 
Jolville agency, Nespelem, Wash., on June 25. 
,, The unit includes about 121,000 acres with 
i: total stand of approximately 217,280,000 feet 
jt yellow pine and 119,840,000 feet of Douglas 
gr and larch, of which about 104,930,000 stands 
mm allotted land, for which separate approved 
kontracts must afterward be made with allottees 
desiring to eontract, and on terms similar to 
the contract for the unallotted timber. In- 
cluded within the boundaries of the sale area 
there are about 17,845 acres of fee patented and 
homestead lands with an estimated stand of 40,- 
360,000 feet, purchase of which ean probably 
be made from the respective owners. 

The prices bid by the Hedlund Box & Lumber 
Go. were as follows: Yellow pine, $3.10 a thou- 
sand feet, b. m.; Douglas fir, larch, and other 
species, $1.02 a thousand feet, b. m. April 1, 
1929, the stumpage price for each species will, 
for the three year-period then beginning, be 
advanced 12 percent over the prices bid and 
accepted for the first period of the contract; 
and April 1, 1932, the prices for each species 
will, for the three-year period then beginning, 
be advanced 12 percent over the prices charged 
for the three-year period then just ended. 

The contract period will extend to March 31, 
1944. The estimated value of the timber sold 
on this unit is $794,000. 


Current Trade at Home and Abroad 


The business situation at home and abroad is 
summarized by the Department of Commerce, 
based on latest available information, as fol- 
lows: 


DompSTIc—Average operation per cotton spindle 
in place totaled 156 hours In May as against 179 
hours in April and 249 hours in May, 1923. Re- 
duced to a single shift basis these spindle hours 
represent 67.5 percent of capacity for May as 
against 79.9 in the preceding month and 107.7 a 
year ago. Mine production of copper and exports 
from the United States during May showed but 
little change from ‘April but production for the 
month was about 5 percent greater than a year 
ago while exports were 67 percent greater than a 
year ago. Troduction of passenger automobiles 
in May totaled 279,439 cars as compared with 
337,045 in the previous month and 350.460 last 
year while truck production totaled 33,374 cars in 
May as against 36,154 in the previous month and 
43,730 a year ago. Manufacturers’ sales of pas- 
senger automobiles during April, based on value, 
as dedueed from May internal revenue tax collec- 
tions, increased over the preceding month but 
were below last year while the total value of truck 
sales declined from both comparative periods. 
Production of pneumatic rubber tires declined in 
May from the previous month and a year ago. 
Shipments of tires declined from these same pe- 
riods as did manufacturers’ stocks. Production 
and shipments of maple flooring in May declined 
from the previous month and a year ago, while 
stocks increased over these same comparative pe- 
tiods. Prodnetion and shipments of silica and 
clay fire bric, Vere below the preceding month and 
May, 1923, --“hile manufacturers’ stocks were 

gher, nf 


Forricn—Caples to the Department _of Com- 
merce summarize conditions in certain Far East- 
‘fn markets and in the Scandinavian countries as 
follows : 

Australia—Business extremely dull due largely 
to seasonal slump and general tightness of money. 
uietness accentuated by departure of many busi- 
ness men to attend British Empire exhibition. 
Wool clip outlook favorable. Wheat market steady. 
Dairy industry prosperous. 


China— Leading commodity markets sluggish. 
Slight improvement in money market and some 
Increased confidence as result of quieter political 


station. Crop prospects favorable. Tea market 


Japan—General situation better, with foreign 
trade at more normal levels and silk market active 
pith increased orders from the United States and 

urope. Stocks of imported commodities are be- 


& heavily drawn upon and a resumption of buy- 
/0g is expected. 

Philippines—Trading depressed as a result of 
®asonal l-t-down and drop in prices of export 
Smmodities, 
flower. 


Banks more cautious and collections 
Sugar growing conditions favorable. 











Dutch East Indies—Import market depressed. 
Anticipated increase in native buying has failed 
to materialize. 


Straits Settlements—Dullness marks business. 
Distinctly pessimistic undertone as result of rub- 
ber price decline. 


New Zealand—Business good and outlook satis- 
factory. Building trades active with brisk demand 
for builders’ hardware. 


Sweden—Key industries active. Iron industry 
alone shows weakness. Record bookings of pulp 
and lumber. Paper trade brisk. Foreign trade 
balance improved. 


Norway—Resumption of normal business as re- 
sult of labor settlements anticipated. Money tight. 
Unemployment continues decline. Shipping active 
with entire fleet engaged. 


Denmark—Money stringency continues but gen- 
eral business reported as satisfactory. Unemploy- 
ment registers turther decrease. Ov rproducuon, 
and falling prices disturb pork producers. 


Will Improve Fire Weather Service 


The weather bureau has taken steps to im- 
prove its fire weather warning service. Two 
men have been named to do the preliminary work 
necessary. One of these men, George W. Alex- 
ander, will be stationed at Seattle, in close 
cooperation with the forest interests centered in 
that region. Charles I. Dague will be stationed 
at Portland. These experts will be under the 
general supervision of EK. H. Bowie, district 
forecaster, San Francisco. 

The forest agencies themselves have already 
provided a number of instruments and have an 
imperfectly organized system for the study and 
combating of fire conditions, especially those 
due to the weather. Charles F. Marvin, chief 
of the weather bureau, states that the meteor- 
ologists assigned to this work will use every 
possible means of codrdinating and organizing 
all the agencies to secure the greatest amount 
of useful service. 


Use Walnut Root as Dentifrice 


The natives of the southern end of the Sahara 
desert use the bark from the walnut tree root 
to cleanse their teeth, according to Axel H. 
Oxholm, American trade commissioner at Stras- 
bourg, who recently returned from an extensive 
tour of that region. 

The American trade commissioner did not see 
the tree in its native state, but he transmitted 
samples of the root and bark with his report, 
in order that chemists may examine them with 
a view to possible use in the manufacture of 
tooth paste or powder. 


Ancient Wocd Water Pipe Unearthed 


Boston, Mass., June 30.—Sections of Bos- 
ton’s original water system, constructed of 
sturdy oak a century or so ago, were discov- 
ered last Thursday by workmen excavating at 
the corner of Franklin and Pearl streets to 
lay a new electric light conduit. The men 
unearthed a section of the ancient water pipe 
lines used in conveying the city’s water supply 
to that district when it was one of the choice 
residential parts of Boston, and were amazed 
by the comparatively fresh appearance of the 
wood and its sound condition. Exploring fur- 
ther, they found other sections, made from 
oak trees hollowed out in the center. The 
place where the ancient wood water mains were 
dug up is now in the heart of the business dis- 
trict. It is stated by city officials that wood 
mains have not been laid in Boston since 1847, 
having been displaced by iron pipes. These 
relics of early Boston will be preserved and the 
wood utilized in various ways which will con- 
tinue its tradition of service. Lumbermen who 
want small sections for display in their offices 
will be accommodated as long as the supply 
lasts. (PARR aeeaeaeaeaaeasaaas 

Washington Irving said: ‘‘I value this de- 
licious home feeling as one of the choicest gifts 
a parent can bestow.’’ 
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| ROUGH OR DRESSED 
i] MOULDINGS, LATH, 
| SHINGLES 


my, Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 
Ga. 


Waycross, 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
bie, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
ia Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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For Careful Buyers 


who desire lumber of the finest quality, thoroughly 
dried, expertly milled and carefully graded, we can 
fill your requirements. Try us on 


OAK, ASH, GUM, 
CYPRESS, PINE 


Our double band mill, battery of dry kilns and 
modern planing mill maintain a high standard of 
quality and service. 


MASSEE - FELTON LUMBER CO. 


Daily Capacity, 110M Feet. MACON, GEORGIA 








Logging Ralph C Bryant 


Have you a problem to solve in logging, log 

transportation or harvesting tan ark an 

turpentine economically? “Logging” will 

tell you how. An invaluable reference book 

for logging superintendents, timber owners, 
lo 


etc. . $4.50, postpaid. 
e So. Dea 
American Lumberman Chicag iy ™ 
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Appalachian 
Flooring Co. 


KNOXVILLE, TENN. 
» Oak and 
u 
facp, rer Maple 


Flooring 


Manufactured from 
stock coming from 
our own timber 
lands in Eastern 
Tennessee. 


Our Flooring is:— 
Soft Textured 

: Tennessee stock 
' Uniform grade 
Uniform Color 

We have spared no effort or expense to secure 


experienced men for our organization and know 
that our flooring will give you -perfect satisfaction. 


We offer for Immediate shipment— 
50 M 13/16x2% No. 2 Com. Mixed Oak 
50 M 13/16x2% Cl. Pl. Red Oak 
100 M 13/16x2% Sel. Pl. Red Oak 
25 M 13/16x24 No.1 Com. Pl. Red Oak 
20 M 13/16x2% Cl. Maple 
20 M 13/16x2% No. 1 Maple 


MAPLES ‘LUMBER CO. 


KNOXVILLE, TENN. 
Manufacturers 


Hardwood Lumber— Poplar Bevel Siding 


Commercial Work, Kiln Drying and 
Planing Mill work of all kinds. 








ALABAMA 


‘Pine Plume > 
Lumber Co. 


MONTGOMERY, ALABAMA 











LONG LEAF 
Rift and Fiat 


Flooring 


Dimension, 
Roofers 


\ QUALITY — SERVICE f 


























Lin Clergy Spovéalests 


¥%” and %” CEILING. 
%” and *” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 




















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. .The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8S. 
Dearborn St., Chicago, Ill. 





The Fallen Tree 


I never see a tree come down 
From out the summer sky, 
And never in my native town 
I see a good friend die, 
But well I know within my days 
No tree will take its place, 
And I shall miss thru all my ways 
An old familiar face. 


Around me other friends will stand, 
Around me other trees, 

But not a one that reaches hand 
Will seem the same as these. 

For ev’ry tree has trunk and limb 
And semblance of its own; 

For something I remember him, 
The friend that I have known. 


Life is not long enough to give 
Me back the tree again, 

And tho around me friends may live 
They still are other men. 

The wounded sky will never heal, 
Whatever green may start; 

And friend for friend will always feel 
An absence in the heart. 





Between Trains 


GLADSTONE, Micu.—Some say that it was Eng- 
land that made Gladstone famous, and some say 
it was the Northwestern Cooperage & Lumber 
Co. Anyway, Gladstone the man would be per- 
fectly satisfied with Gladstone the town if his 
spirit could visit it, and perhaps it has. The 
town, thanks to the company, now has a splendid 
new community house, with an auditorium that 
will seat a vast multitude, and frequently does. 


We followed a moving picture on the program — 


tonight, and you know how hard it is to follow 
a moving picture, or the plot of one, anyway. 
Paul Bushong, who was responsible for our 
coming to town, was among those absent, but 
he had a perfect alibi, a business call to Mar- 
quette. In fact both the Bushongs were called 
away, but the Mesdames Bushong met us and 
dined us, and, if we ever used slang, we would 
say that we should worry about the Messrs. 
Bushong under such pleasant circumstances. 





GREEN Bay, Wis.—Tho we get our mail in 
Chicago, and our meals just about everywhere 
else, and tho this was our first visit to Green 
Bay, we find ourself tonight president of the 
Green Bay Kiwanis Club, after five hours in 
the town and but three of them with the club. 
It all came about in this way: Tonight after 
the tumult and the shouting died someone arose 
and moved that this department be made an 
honorary past president of the club. We pulled 
the president by the coat-tail. 

‘“What he means is ‘an honorary member’,’’ 
said we. 

‘*We know what we’re doing,’’ said he, and 
put the question. 

‘Well, at least,’’ said we, in acknowledging 
the honor, ‘‘I am better off than Mr. Coolidge; 
safely elected, and all my presidential trou- 
bles already over.’’ 

‘*We’ll fix that,’’ said the presiding officer, 
and someone moved an amendment to make it 
‘‘honorary active president.’’ So that is what 
we are, whatever that is. 





CRYSTAL FALLS, MicH.—This is a part of the 
iron country, but if you have a mental picture 
of a rough mining town the picture is all wrong. 
The city hall, for example, is not only a city 
hall but a community center. The high school 
held its graduating exercises there tonight, 
and the class was as lively and lovely a bunch 
of youngsters as anyone ever saw. 

The iron business is a little quiet just now, 
and considerable ore is piling up at the mines 
(they told us at the Soo last week that iron 
ore tonnage thru the locks had fallen 40 per- 
cent), but the Crystal Falls mines are all run- 


ning, for they know it is all a question of time, 

The country must have steel, if not now a lit- 
tle later, and to have steel it must have iro 
and to have iron it must have Crystal Falls and 
places like it. You probably observed that steel 
stock crossed par the other day. 

The time has gone by when a financier can 
have a headache, or any particular industry 
have a stomach ache, and throw the rest of the 
country into a panic. 

We have come thru a congressional session 
and two national political conventions and have 
a Presidential election ahead of us, but the pub- 
lic pulse refuses to flutter, even tho it may slow 
up a little. 





MARQUETTE, MicH.—The Nobles of the Mys- 
tic Shrine throng Marquette today, and, fol- 
lowing an annual custom, we came up to meet 
with them around the always-when-Shriners-are- 
present festive board. Here is one of the most 
beautiful harbors in America, beside the world’s 
largest inland body of water. Why not. make 
the Upper Peninsula the mecca of your motor 
trip this summer and see a little of a country 
that is as yet unspoiled? There are mountains, 
rivers, lakes, woods, and, what is most impor- 
tant of all, roads. 





NEGAUNEE, MicH.—We are indebted to the 
Elks for a hurried but none the less pleasant 
visit to this important iron center of the U. P. 
Even one who arrives in the eyening and de- 
parts in the morning catches something of the 
cordial spirit of the people. 





EscaNABA, MicH.—Wise essayists and other 
members of the intelligenzia love to dilate on 
the changing world, but what do they know 
about it if they have never visited a sawmill 
town after the pine was cut? Our resident 
brother drove us out to Ford River. The mill 
is gone, the boarding house has vanished, and 
there is a roadside tea-room in the old company 
store! We knew Ford River when, if you had 
accused it of having a tea-room, you would 
have had a fight on your hands. O tempora, 
O mores! And that isn’t what they would have 
said, either, if you had said tea-room to the 
fellows of twenty-five years ago. 





MENOMINEE, Micu.—Loren Prescott is presi- 
dent of the Rotary Club. The name of Prescott 
needs no introduction to the lumbermen of 
America. For forty or fifty years the house 
of Prescott has been making sawmill machin- 
ery here in Menominee for pretty much the 
rest of lumbering mankind. It has achieved 
success by making machinery better even than 
promised. Loren Prescott is a worthy son of 
a famous father, and it was a distinction to sit 
by his side at tonight’s festivities. 





Racine, Wis.—At Omaha it was the Lions, 
at Burlington the Kiwanis Club, and here it is 
the Rotarians. After all we are all aiming at 
the same thing, only under different names and 
sometimes in different ways. 

We have whisked thru Racine a good many 
times, and have always wanted to visit it. It 
is one of the very best of our lake cities, filled 
with diversified manufactures. 

It is the second city of Wisconsin in popula- 
tion, and that is the only way the inhabitants 
will admit it is second. 





We See b’ the Papers 


Copper has had another decline, and we won- 
der if that is going to have any effect on 
those roof repairs we are making at 1532 Thome 
Avenue. 


The supply of lambs exceeds that of a year 
ago, and, we note, also the supply of hogs. 


Bonds are higher than in months, and money 


plentiful. Didn’t we tell you that the bonus 


would ruin the country? 
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Cypress Secretary Was an Artist 


A beautiful little sketch showing the edge of 
a tract of timber with the moon floating over- 
head in scurrying clouds, done in blue crayon 
and softly modulated in tone, and having in it 
a certain fascination, attracted the attention 
of an AMERICAN LUMBERMAN news representa- 
tive the other day when calling at the office of 
w. A. Gilchrist in the People Gas Building, 
Chicago. Closer inspection showed that thi 


. little picture bore the signature of the late 








‘A silver lining to every cloud’’ 


George E. Watson, who was secretary of the 
Southern Cypress Manufacturers’ Association, 
New Orleans, La. Mr. Gilchrist explained that 
the sketch had been made by Mr. Watson 
himself, and that it carried with it the tender 
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sentiments which were so characteristic of Mr. 
Watson, as shown by an inscription that appears 
on the back, which Mr. Gilchrist pointed out 
in response to an inquiry as to how the picture 
came into his possession. Both the picture and 
the inscription are here reproduced, but as that 
of the inscription is on a much smaller scale 
than its original, for clarity’s sale it is given 
as follows: ‘‘The New Orleans Watsons wish 
you and yours a maximum of silver linings and 
a minimum of clouds during the whole of next 
year—and then some. And this is not ‘Moon- 
shine,’ either.’’ 


Agricultural Engineering to Improve 
Rural Construction 
(Continued from Front Page) 


numerous places where all dimensions of short 
length stock will readily work in at a consid- 
erable saving over standard lengths. Take col- 
lar beams, rafter ties, cornice lookouts etc., as 
common examples, such members being from one 
to four feet in length, and a plank frame barn 
requiring several hundred or, perhaps even thou- 
sands of feet. 

The movement has various ramifications. 
One of the features is a series of meetings 
thruout the rural districts, in the nature of 
schools and conferences for the benefit of the 
farmers and their carpenter aids. The first of 
these meetings, held in the village of Mont- 
pelier, in Williams county, near the northwest- 
ern corner of the State, was attended by 22 
contractors, carpenters and lumbers dealers. 
The program carried out included talks on 
‘*How to Make and Read Plans,’’ by Wendell 
P. Miller, of the department of Agricultural 
Engineering; ‘‘Estimating Farm Building 
Costs,’’ by Harold P. Twitchell, and ‘‘Speci- 
fications for Farm Buildings,’’ by W. P. Miller, 
experts in the same department. Each of the 
papers was followed by a discussion, the county 
agent acting as chairman. The Williams 
County Lumber Dealers’ Association served as 
hosts at a noon luncheon, and features of an 
afternoon session consisted of talks on ‘‘ Barns: 
Dairy, Beef and General Purpose,’’ by Virgil 
Overholt; ‘‘ Poultry and Hog Houses,’’ by H. P. 
Twitchell, and a number of other talks along 
the same line. 


Plans were made for similar meetings in sev- 
eral other rural centers, and interest has been 
active in every section of the State. Many 
favorable comments have been received by Mr. 
Overholt on this work, and he expects to con- 
tinue the lectures and demonstrations over the 
entire State during the current building sea- 
son. It is practically certain that notable im- 
provements in industrial architecture for the 
farm will be observed within a short time as 
a result of the movement. It will be an incen- 
tive to new building, to replace worn and out 
of date structures. 





Mississippi Pine Mill Burned 

JACKSON, Miss., June 30.—The big manu- 
facturing and planing mill of the Warren- 
Godwin Lumber Co., located on the northern 
extremity of the city, near the main line of 
the Illinois Central railroad, was totally de- 
stroyed by fire discovered about 3 o’clock 
Saturday afternoon. The loss was estimated 
at approximately $150,000 by B. C. Godwin, 
general manager of the company, who also 
stated that he believed the greater part of the 
loss was covered by insurance. Large stocks 
of lumber in the yards were saved from the 
flames, principally because the direction of 
the wind aided the firemen in the fight. The 
mill, which handles southern pine exclusively, 
shuts down for the week at 12:45 o’clock each 
Saturday, hence was not operating when the fire 
was discovered yesterday. Its destruction will 
throw seventy-five to one hundred men out of 
work. Mr. Godwin said last night the mill was 
erected in 1919. He said there had been no time 
for the company to give consideration to plans 
for the future, but he expressed the belief 
that the mill will be rebuilt in the very near 
future. 

















Manufactured 
Stock 


We take pride in 
turning out as good 
products as we possibly 
can, because we know 
that when a buyer is 
thoroughly satisfied he 
comes back for more of 
our 
Cottonwood Beech 

ress Plain Oak 
Plain Sap Gum 
Qrtd. Sap Gum 
Plain Red Gum 
Qrtd. Red Gum 

Quotations furnished 

promptly. 
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Ask For Prices. 
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l Yellow Pine 27 
Shop Lumber 


STEAM DRIED—1”, 134” 


A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 


Kentucky Lumber Co. 


SULLIGENT, ALA 

















Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


W.M.Carney Mill Co.,Atmore,Ala. 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuri 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch a ane vasteus a ae 
tables. The Lumberman’s Actuary, ce a 

in leather, $8.50. AMERICAN L' MBERMAN, 4381 8. 
Dearborn St., Chicago, Ill. 
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Yellow Pine 


We specialize in 





We also make 


Gang Sawn 

4" Flooring, 2 x 4 

Car Decking —and— 

Framing and 

Yara Timbers 2 x 6 
S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits 
Caryville, Fi. Lumber Co. 
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W. B. Harbeson 
Lumber Cc. i 


DEFUNIAK SPRINGS, FLORIDA 
Producing about 40 million feet 


annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 














| Gummer Cypress Co. | 
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Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Gypress hut pest 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City 
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Yellow Pine ~@ 
Timbers, Lumber (i 
Lath and Shingles Naas 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















FOR SALE—TWO HUNDRED PAGES OF LOGS 
LUMBER AND LIFE ° 

In the new book, ‘‘Tote-road and Trail,’? by Dougl 
Bee Sect, AMIEL EPs tee 
. postpaid. N, y 
431 8. Dearborn St., Chicago, — 


British Lumber Trade Possibilities 


[Special Correspondence of AMERICAN LUMBERMAN] 


LONDON, ENGLAND, June 16.—The British labor 
government’s housing program is one of vast mag- 
nitude. The proposition is to build an enormous 
number of small houses to be rented to the work- 
ing classes at moderate rentals. 

This new housing scheme, as drafted on paper, 
is to produce 2,500,000 houses in fifteen years. 
Local authorities, who are to do the building, are 
to r.ceive a subsidy of £9 ($42) per house for 40 
years, while certain agricultural areas will get $60. 
To the “statistical maniacs,” who count the enor- 
mous cost of the subsidies—approaching $6,880,- 
000,000—Minister of Health Wheatley casually ob- 
served when the proposal was before the House of 
Commons, that whoever builds the houses the ex- 
penditure would be the same. In order to prove 
how nee’ssary his scheme is, Mr. Wheatley turned 
to the Act of 1923 and endeavored to show that 
it is only producing about 42,000 houses a year, 
and these mainly for sale, while 100,000 houses a 
year are required to prevent the shortage getting 
worse. The minister estimates that he will be 
able to get the houses he budgets for, in addition 
to the numbers now being built, and this is an 
essential fvature of the scheme. 

In arranging for his plans, Mr. Wheatley found 
that the greatest trouble is the lack of skilled 
labor. To induce a flow of recruits he was asked 
to offer a long program of building, and for that 
reason agreed to a scheme covering fifteen years. 
On that undrtaking a promise of houses was 
secured, building improving progressively as skilled 
labor increases. He had also to negotiate with the 
manufacturers of building materials, and altho it 
is not very palatable to his own supporters, he 
paid a high tribute to the manner in which they 
met him. There are, however, manufacturers of 
bricks not in the combine, and these are reaping 
the forbearance of others. To prevent this Mr. 
Wheatley has promised to introduce a bill taking 
drastic action against profiteering. The brick 
manufacturers are prepared to agree to accept the 
prices current in January last ‘before the new 
housing scheme was thought of. This is to be ac- 
eepted on the basis of investigation for any alleged 
offences, and no higher price is to be allowed un- 
less the increase can be justified, for instance as 
being due to a raise in wages. 

In order to see that the various building schemes 
are being sucessfully carried thru, committees are 
to be set up, composed of builders, manufacturers 
and op*ratives, whose function will be to regulate 
the supply and demand of labor and materials. By 
this means Mr. Wheatley hopes to get houses which 
ean be let at rentals as near as possible to those 
eurrent for working class houses built before the 
war. . 

On two points in particular was Mr. Wheatley 
ehallenged by Sir W. Joynson-Hicks—finance and 
labor. The capitalized value of the subsidy being 
paid under the Act of 1923 is about $375 per 
house. The present value of Mr. Wheatley’s pro- 
posed subsidy is about $1,200 per house. If the 
scheme is a success the subsidy rises at the highest 
point to a sum of £23,000,000 ($110,000,000). The 
total cost to the nation, including the cost of 
building as well as the subsidy, will be something 
like $12.000.000.000, or about one-third of the 
present national debt. 


Labor Shortage Is Great Difficulty 


But the real crux of the difficulty is labor. At 
the present moment the building programs of local 
authorities have to be restricted because there are 
no unemployed bricklayers. What, in fact, the 
new housing policy would do, Sir William declared, 
would be to kill private enterprise. At present 
houses are being built without any subsidy. In 
addition, local authorities are willing to build with 
the existing rate of subsidy. Naturally, however, 
with the larger Government grants now promised, 
attention will be turned to the more attractive 
scheme, and private enterprise will go by the board. 

Speaking for the Liberal party, Mr. Masterman 
suggested that the scheme might be a success if 
amendments were introduced to give facilities to 
men to buy their own homes. But he also was con- 
cerned over the question of labor, and suggested 
that in return for a guarantee of fifteen years’ work, 
the Government had a right to demand that un- 
employed and ex-service men should either be 
trained under the ministry of health or by the 
building industry itself. Unless they did that, he 
said the Government scheme would fail, and it 
would rightly be denounced as a sham and a fraud. 

One of the most drastic provisions in the bill 
which Mr. Wheatley is about to introduce for the 
purpose of preventing either profiteering in build- 
ing materials or in the withholding of supplies em- 
powers the minister of health under certain condi- 
tions to ‘‘commandeer” the businesses of offending 


firms. It is proposed that where there is reason te 
suppose that an individual or a firm is charging 
excessive prices the books shall be examined, and 
if thereafter the standard prices are not adhered 
to, then the Government will have power to take 
over the concern. 


The financial resolution was agreed to without 
a division, and altho the formal bill has yet to pass 
the House, there is no doubt whatever that build- 
ing on a gigantic scale with or without Government 
subsidy, is vitally necessary. Private enterprise is, 
however, getting heartily sick of continual rebuffs, 
and in some shape or form the Government will be 
compelled to shoulder the burden. That is ag 
regards the dwelling for the working classes. But 
private enterprise is not prepared to take a knock 


out blow, or to be satisfied with a back seat, at all 


quietly. ‘There are others besides the workers 
who are equally as badly situated, who in vain are 
searching for that necessary accommodation at 
present denied them because of its unavailability, 
The majority of these are either in a_ strong 
enough position financially, or are in a position 
to obtain the necessary finance to build their own 
homes. Altho many have held off beginning opera- 
tions in the vain hope of reduced prices of ma- 
terials and of less stringency in the labor market, 
they are practically now of a mind that in these 
respects they are sighing for the unattainable. 
Therefore it becomes more and more manifest that 
it is necessary to take the bull by the horns. Un- 
der the prevailing conditions, especially when it 
is borne in mind that a fair proportion of the new 
dwellings are of a far superior kind to those pro 
posed by the Government, it is very manifest that 
the timber requirements will be on a colossal scale. 


Outlook for Trade Is Good 
Now that the importing season is getting inte 


full swing and all the St. Lawrence, Canadian and . 


North European ports are open, the timber trade 
is having a busy time and forecasts may be made 
for future requirements. In the spot market there 
is a very active demand; the prospects of a con- 
tinuance of consumption have grown brighter as 
the probabilities of a stoppage in the building and 
contracting trades have become more remote. The 
improvement in the engineering industry has been 
reflected in the form of increased orders to packing 
case makers, as well as, of course, for timber for 
pattern making. Cabinet and furniture makers 
are also finding a greater outlet for their products 
as house building proceeds. During the last three 
months there has been a growing confidence in the 
future, so far as demand from the timber consum- 
ing industries is concerned. Owing to the fact 
that stocks are not excessive, importers and mer- 
chants have been in a strong position, which could 
only be weakened by heavy imports during the next 
three or four months. As importers have been fol- 
lowing a cautious policy in regard to future com- 
mitments, immediate imports are not likely to be 
heavier than the various markets can absorb, even 
at the present rate of consumption. 


American hardwoods are in fair request, but 
contracts cannot be described as heavy. Buying is 
conducted on a markedly hand-to-mouth policy and 
almost invariably for immediate requirements 
Both merchants and users decline to carry heavy 
stocks. 

In view of the dearth of labor here and the grow- 
ing demand for standard houses in certain areas, 
it might well repay American exporters to pay at 
tention to the possibilities of shipping made-up 
doors and window frames in quantity. The sizes 
in demand here may vary somewhat from the 
American standard sizes, but the volume of bust 
ness that might be transacted should well repay 
any attempt to fall in line with British require 
ments; at any rate it is well worth investigation. 


Apart from housing, new stores, warehouses, 
theaters etc. are springing up everywhere. In one 
gigantic dry goods store just completed, the fol 
lowing lumber was used in the interior, apart from 
that used in absolute construction work: On the 
floors, 134,000 super feet of maple flooring and 
58,000 super feet of oak flooring, while in the 
fixtures and fittings were used 200,000 feet of 
Ancona walnut; 65,000 feet of Cuban mahogany 
and 62,000 feet of Honduras mahogany. And there 
are scores more new stores in embryo, each anxious 
to have “something different.” Why not American 
woods? 





THE DENSITY of material composing hollow 
block building tile varies from 20 to 30 percent. 
That of the gréater density has less water ab 
sorption tendency, according to tests made OB 
samples from twenty-five different manufa¢ 
turers. 
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Converting Shavings into Pulp 


A process for converiing shavings and other 
similar ‘‘cull’’ material of the ordinary pulp 
mill into a satisfactory pulp, and avoiding all 
danger of overcooking smaller pieces while 
larger pieces remain uncooked, has been worked 
out recently in the chemical laboratory of the 
University of Oregon at Eugene by Dr. Alfred 
Tingle. 

The new process can be carried on with a 
much simpler plant than is needed for any 
other form of pulp. When applied to high 
grade spruce chips the product may be con- 
sidered a competitor, for many purposes, with 
kraft pulp. It is possible that in the near 
future the lumber mills may gain an outlet 
for some of their waste by application of Dr. 
Tingle’s digestion method, which he believes 
may prove applicable to fir wood and cheap 
enough in operation to use in dealing with a 
waste product. 

Dr. Tingle has been working in the chemi- 
eal laboratory of the University of Oregon for 
some months as a guest of the university. Be- 
fore his arrival on the Pacific coast he had 
been research chemist in one of the pulp and 
paper mills of Quebec. He is at present en- 
gaged in research on certain analytical prob- 
lems of importance to the paper industry. 

The new process is described by Dr. Tingle as 
‘follows: 

The problem as it originally presented itself to 
me was one of conservation. The position in the 
mill where I was then working may be stated 
thus: Logs came long distances down river to our 
plant. Sometimes they were traveling in the water 
two years. The outer bark was mostly knocked 
off before arrival, but there remained the inner 
park and discolored wood. Both ground wood and 
sulphite pulps were being made, and the latter was 
‘for quite general use, only a small proportion being 
bleached. A very thoro barking process was there- 
fore necessary. The logs were small, so that the 
percentage of loss was much higher than would 
be the case here on the Pacific coast. These ‘“‘bark- 
ings” were considered useless except as an inferior 


together ordinary lime and sulphur in boiling water. 
For 100 parts of air-dry wood about 615 parts of 
well ground sulphur and twice that weight of 
quick lime (or its equivalent in hydrated lime) are 
used. Enough water is run in to cover the wood, 
the digester is closed and steam turned on. The 
cook may last six to twelve hours at a pressure of 
50 to 80 pounds, according to the material being 
treated and the product desired. The cooked chips 
retain their original form and have much the same 
appearance as tho they had been cooked with steam 
alone. They can be ground with water in a beater 
or edge runner till a pulp is produced, but a much 
more desirable pulp results when the lime is re- 
moved by grinding and beating with a suitable acid. 
I have found that the best, tho not the only, acid 
for this purpose is ordinary sulphite waste liquor. 
This, run hot from the sulphite digester over the 
polysulphide chips, softens the latter very quickly. 

Properly handled, and using good sound chips as 
a starting material, this process will produce a 
pulp which compares well, for strength, with kraft. 
The yield is much better, for little of the lignine is 
removed tho it undergoes chemical change to a more 
stable substance. This is obvious from the fact 
that paper made from the new pulp may be left 
exposed to air and sun for months without loss of 
strength. 

I do not pretend that a competitor with kraft 
pulp can be produced from waste shavings. This 
would be too absurd, for such shavings must always 
contain a large proportion of fibers which have 
been cut short. But shavings can be cooked along 
with chips to give a fair average of strength at low 
cost and high strength with high yield can be had 
from sound spruce chips. Western conditions are 
very different in several ways, and it remains to 
be seen how far such a solution of this Ontario- 
Quebee problem will interest the Pacific coast pulp 
makers. Proceedings have been taken to secure 
patent protection for the new process. 
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Improved Type of Export Crate 


MADISON, WIs., July 2.—The crate on the 
left in the accompanying photograph was used 
by a manufacturer of steel pulleys for the ex- 
port shipment of his product. The crate on the 
right is an improved type designed for the 
shipper by the Forest 
Products Laboratory, at 








Madison. Each crate 
carries a load of four 
36-inch and twelve 8- 
inch pulleys. 

The improved crate 
occupies a trifle less 
shipping space than the 
older one. It requires 
13.5 percent less lum- 
ber for its construction, 
33% percent less strap- 
ping, weighs 5 percent 
less, and shows much 
greater resistance to 
rough handling. One 
drop in the large box 








Old and improved crates used for export packing 


fuel. But an examination of them showed that if 
they were screened to remove the sawdust there 
remained a large proportion of material which 
would contain fibers quite long enough for paper 
making. They could not, however, be economically 
treated by any of the standard pulping processes. 
The irregular shapes and sizes of the fragments 
would result in overcooking or undercooking of 
part of the charge. There were also other difficul- 
ties which must be obvious to any pulp maker 
who has given thought to the matter. 

Therefore, I had to find a quite different method 
of cooking. Obviously, it is possible to produce 
only a dark pulp from such material, for it con- 
tains inner bark which can not be economically 
bleached. The product would therefore have a 
restricted use and so it must be cheap to make, 
both as to cost of material and plant. To compen- 
sate for its low color grade it must be a strong 
fibered pulp. Also there must be no danger of 
overcooking finer shavings before the larger chips 
are finished. To meet these last two conditions a 
mild reagent is demanded. 

A great deal of study resulted in the solution 
of the problem which I am now offering. I pro- 
bose a double treatment of the wood. The chips 
or shavings are first digested with a solution of 
caleium polysulphide, which may be made before- 
hand, but can equally well be made in the digester 
itself after the wood is there. This calcium poly- 
‘lphide is a mixture which results from digesting 


- tumbling drum of the 
eontainer laboratory 
was sufficient to bring 
about the failure of the 

original crate. The improved crate withstood 

100 drops in the same drum. 

The Forest Products Laboratory undertakes 
to cooperate with the individual shipper in 
solving his packing problems when the infor- 
mation to be gained is likely to benefit a large 
industrial group. 
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Lumber Firm Aids Election Compilation 


MINNEAPOLIS, MINN., July 1—The services 
of a northern Minnesota lumber company was 
volunteered in obtaining the final returns in the 
recent primary election in Minnesota when two 
of the important contests were in doubt until 
the count in a northernmost county reported. 

The Republican nominee for United States 
senator and the farmer-labor candidate for gov- 
ernor was still in doubt and Lake of the Woods 
County’s returns were held of vital importance. 
A woman newspaper correspondent in that iso- 
lated county obtained codperation of the lum- 
ber company, which permitted use of its private 
wires to relay the returns to Duluth. Then 
they were sent to the St. Paul central compiling 
station over commercial wires and the tabula- 
tion was completed. 
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Gulf Red Cypress 
Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 
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Lutcher & Moore 





Cypress Lumber Co. 


| LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES | 

















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Lid. 


Manufacturers DONNER, LOUISIANA 















? The Planters Lumber Co. : 


JEANERETTE, LA. 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 


Special Attention to Railroad Orders. 
LATH, PICKETS, SIDING, 








FLOORING 
ad CEILING and MOULDINGS. 


nil 





WARREN AXE & TOOL CO. 


WARREN, PA. 
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m-Paine GRAND PRIZE 


Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOS TION 


AXES-LOGGING TOOLS £82 280% FoRGiNGs. Daily tac- 
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All in One Car 


Pine, Oak and Gum 
Trim, Oak Flooring, 
AromaticRed Cedar 


Other dealers have 
found they can cut freight 
costs and stock invest- 
ment and increase turn- 
over by buying our mixed 
cars. 








We manufacture every- 

thing we sell. Quality 
} guaranteed. Let us have 
an opportunity to quote 
on your requirements. 


Hodge-Hunt 


LUMBER CO,, Inc. 


HopcE, La. 
Members So. Pine Assn. and 





q Oak Flooring Mfrs. Assn. 








\ 











Band Sawed Southern 


Kk; 
Cher is List Hardwoods and 
over Louisiana Red Cypress 


Partial list of dry stock ready for 
immediate shipment: 


COTTONWOOD QRTD. SAP GUM 
2 cars 4/4 FAS. fear 5/4 C&B. 
{car 13-17” Box Bds. 5 cars 6/4 C&B 
2 cars 4/4 No. | & 2 Com. 2 cars ot Mogg? os 
2 cars 0. m 
tear 6/4 tog Run, SCAR B/AEAB, 
2 cars ayn 15 cars 10/4 C 
M 
3,000 ft. 6/4 Log Run. any — 
2 cars 8/4 Log Run 2 cars 4/4 FAS 


5,000 ft. 10/4 Log Run. 


CYPRESS 5 cars 5/4 No. | Com 
3,000 ft. 4/4 FAS. 4 cars 5/4 No. 2 Com 
2 cars 6/4 FAS. 2 cars 6 A 


2 cars 6/4 Selects. 


RRS ne tents. 5 


fear 6/4 No. | Shop. 
8/4 FAS. 

4 cars 8/4 Selects. 

2 cars 8/4 No. 1 Shop. 










Ay SEVEN MILLS 





SO ee eo oom 
esse ei 


7 Eicher-Woodland 
, Lumber Co.,Inc. 
OPERATING— Alexan r 


PLAIN FIGURED RED 
GUM 
{car 4/4 No. {| Com. 


5,000 ft. 5/4 FAS. 
PLAIN SAP GUM 7,000 ft. 5/4 No. | Com. 
lear 3/4 C&B. (car 6/4 C&B. 
3.000 tf 3/4,No. 2 Com. We shall be glad to quote 
5 cars 4/4 FAS. deli d prices 
” neatly ay No é on ellvered p f 
cars 0. m. 
poe fag r J. M. JONES 
oars e e 
6 cars 5/4 No. 2 Com LUMBER COMPANY 
car e +H Band sll. 
2 cars 6/4 No. 1 Com. Main Office and Band Mill: 
5 cars 6/4 No. 2 Com. FERRIDAY, LA. 


“i 


La. 
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Portable Sawmill Operated by Tractor 


Lumber manufacturers and logging interests 
recognize the advantage and economy of the port- 
able mill for operating in small isolated tracts 
of timber. Farmers and other owners of wood- 
lots also find the portable mill a useful piece of 
equipment to keep on hand to saw in their spare 
time timber that will yield good 
sized profits. 

The accompanying illustration 
shows the Lane portable saw- 
mill manufactured by the Lane 
Manufacturing Co., of Mont- 
pelier, Vt. With all the speed 
and capacity of a stationary out- 
fit, this portable mill saws 
10,000 feet of lumber, or 600 
railroad ties in an 8-hour day, 
and with only a tractor for 
power, states the manufacturer. 
No steam boiler is required and 
the machine is easily taken 
down, moved five miles and set 
up in eight hours with only two 
men. “I have made more money 
in my spare time during the last 
few months with my Lane 
tractor sawmill than I ever 
made from a year’s work on my 
farm,” says one owner of a Lane 
portable type mill. The Lane portable sawmill is 
claimed to be ideal for small lumbering require- 
ments on account of the first cost and the operat- 
ing cost being low. 

(‘gu @@mGaaranme 


New 10-Ton Crawling Tractor Crane 


The Industrial Works, of Bay City, Mich, who 
recently designed and built several 200-ton loca- 
motive cranes which were the largest in the world, 
now offers a new type at the other end of the scale. 
This is a 10-ton crawling tractor crane embodying 
many new engineering features and known as type 
= 

One of the most important features is the inde- 
pendent control of the traveling, slewing and 
hoisting motions. These motions may be utilized 
in a variety of combinations which are said to 
result in a greatly increased speed and efficiency 
of operation. For instance, the hoisting and slew- 
ing motions may be combined in bucket work for 
operation at high speed, and when traveling the 
boom may be swung in any direction to clear ob- 
structions. Slewing in either direction is accom- 
plished without reversing the engine by means of 
a double friction clutch and a train of bevel and 
spur gears. A slewing brake holds the boom se- 
curely with a suspended load in any position. 
When operating on uneven ground, this brake elim- 
inates any possibility of sudden rotation with its 
usual disastrous results. The vertical slewing 
shaft is located accessibly at the front of the 
crane close to the base of the boom, and since the 
power is transmitted at this point, there is no 
great slewing stress carried thru revolving frame. 

The entire upper works rests on a rotating steel 
base, which insures rig- 


Tractor shoes are close fitting, smooth surface 
steel and they operate over adjustable idle sprocket 
bearings which take up the slack in the tractop 
belt. Five large size rollers of 25-inch diameter 
on each side decrease traveling friction and keep 
the bearings high up out of the dirt. The steg 
bed plate mounted on the car body is cast integra] 
steel with a circular roller path and external slew. 





Lane portable sawmill operated with power developed by tractor 


ing rack. A steel hollow center post is pressed 
under heavy pressure into this base plate, taking 
all unbalanced stresses and forming a center of 
rotation for the superstructure. 

The crane has two traveling speeds and re 
versal of direction is accomplished by reversing 
the engine. Steering while propelling is accurately 
accomplished from the operator’s platform thm 
friction clutches and brakes controlling each trac- 
tor belt. Either belt may drive, coast or be held 
by brake in any degree to negotiate as sharp or 
wide a turn as desired. This propelling and steer- 
ing mechanism is one of the exclusive features of 
this type ‘“‘D” crane. It enables the operator to 
propel and steer the crane independently of all 
other motions with the boom in any direction. It 
is especially powerful, enabling the crane to travel 
up steep grades, and over rough ground. Propell- 
ing up an incline skidway on to a flat car for 
transportation is very easily done, 


Other exclusive features are the automatic dou 
ble hoisting drums which provide automatic con- 
trol of the bucket during operation. Both drums 
provide enough rope pull as required for dragline 
and hoisting purposes. The feature of hoisting 
the bucket open on the auxiliary drum greatly in- 
creases the output of the crane and makes opera: 
tion much simpler. A radius varying appliance 
consisting of bronze worm, worm wheel and drum, 
and controlled by friction clutches and semi-auto 
matic brake, raises or lowers the boom when loaded 
to its maximum capacity. Levers actuating all 
motions are conveniently placed in two rows in 
front and alongside of the operator’s platform 
which is located on the right hand side with a full 





idity and perfect align- 
ment. This base rotates 
on four conical steel roll- 
ers which are easily ac- 
cessible and which may 
be taken out without re- 
moving any of the parts 
or jacking up the crane. 
Heavy steel side frames 
which carry the shaft 
bearings are bolted to 
this rotating bed. These 
bearings are arranged on 
the outside of the frames 
so that any shaft may be 
easily removed without 
displacement of other 
parts. All running bear- 
ings are provided with re- 
placeable bronze bushings. 
Wearing surfaces of all 
thrust bearings are sep- 
arated by bronze washers 
and bronze collars are 
placed behind each bevel 
gear. All gears in the 














upper works are of cut 
steel]. All oil pipes lead 
to the operator’s platform 
and the lubrication is ac- 
complished by a pressure system. Clutches con- 
trolling the various motions are of a new friction 
type which are said to engage smoothly and with- 
out shock. 


New 10-ton, type “D” crawling tractor crane designed by Industrial Works, 


of Bay City, Mich. 


view of the work being done. 

The new “Industrial” is built for either stea® 
electric or gasoline power. The steam crane has 
two horizontal, double acting cylinders 6-inch 
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diameter by 8-inch stroke... The engine is equipped 
with a simple radial tym ' ersing gear, by means 
of which loads may be: ered and the hoisting 
line paid out by power.#@@ylinder and crosshead 
guides are east in one piece, and bored at the same 
setting, thus insuring accurate and permanent 
alignment. The gasoline crane is equipped with 
either the “Buda,’’ Climax, Wellman-Seaver-Mor- 
gan or automatic semi-Diesel engine at the option 
of the purchaser. 

The crane is extremely versatile, operating with 
clamshell or dragline bucket, eleetro-magnet, hook 
and block or grapple. It is readily convertible 
into a shovel or a pile driver. The makers are 
confident that their new crane will supply a de- 
mand for a general utility crane of small capacity 


sturdily built. It should find a ready market in 
practically all fields of industry. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Of- 
fice. Copies may be obtained from R. E. Burnham, 
patent and trade-mark attorney, Continental Trust 
Building, Washington, D. C., at 20 cents each. State 
number of patent and name of inventor when ordering. 


1,499,008. Drag saw attachment for tractors. Frank 
J. Fetzer, Manitowoc, Wis. 

1,499,023. Log cart. Horace BH, Martin, Athens, Ga. 

1,499,081. Saw rig for Fordson tractors. William H. 


Richey, Argyle, Iowa. 
1,499,198. Log saw. Jonas A. Swenson, Springfield, 











B. C. Exports Show Increase 


WASHINGTON, D. .C., July 1.—Vice Consul R. M. 
Newcomb, Victoria, in a report to the Department 
of Commerce, states that the lumber export figures 
of the Department of Lands of the British Colum- 
bia Government show a great increase in shipments 


.of waterborne lumber to overseas markets for the 


year 1923, compared with 1922. The total amounts 
to 521,707,132 feet in 1923, compared with 273,- 
146,800 feet the preceding year. The most notable 
increases were thru the Panama Canal to the At- 
lantic seaboard. Japan came next in volume, due 
to the demands created by the earthquake. Cali- 
fornia absorbed a very large amount of the export 
lumber of British Columbia. Australia, New Zea- 
land and the United Kingdom also show increases. 

Mr. Newcomb adds that the export lumber trade 
of Vancouver Island has shown a steady increase 
since 1918. 


American Oak In Europe 


WASHINGTON, D. C., July 1.—Axel H. Oxholm, 
trade commissioner in Paris, has transmitted to 
the Department of Commerce the following inter- 
esting report on the European situation with re- 
gard to American oak: 


“American shippers of oak may be depressed on 
account of the unsatisfactory exchange conditions 
in western Europe, particularly in France, but it 
should. be borne in mind that present conditions 
are of a temporary nature and will change as soon 
as European conditions become more normal. It 
is particularly the oak shippers in the States who 
have found their market curtailed. 


“American oak was before the war considered 
as a very suitable wood for ordinary furniture, 
interior finish ete., in cases where the consumers 
desired a somewhat cheaper article than the high 
grade oak from the former Austria-Hungary em- 
pire. The bulk of the shipments from the United 
States consisted of southern oak or oak of similar 
quality. The wood was well liked because it could 
be worked with a minimum of waste, being prac- 
tically square edged whereas the European oak was 
usually sold in unedged boards. 

“With depressed currency, France and other 
European countries could not afford to purchase 
American oak in pre-war quantities and the first 
impulse was to increase the domestic production 
and to import larger quantities of hardwoods from 
central and eastern Europe. The latter countries, 
finding the markets of central Europe greatly cur- 
tailed, dumped their excess production on foreign 
markets and could easily undersell American ship- 
pers. European oak of choice quality has often 
been sold at lower prices than American oak of 
No. 1 common quality. These low prices must also 
be attributed to the defective financial standing of 
many central and eastern European hardwood ship- 
pers. As far as French hardwoods are concerned, 
it is no doubt a fact that the present production 
exceeds the annual growth. An exception, however, 
must be made in regard to the large stand of oak 
in forests owned by the State. 


“In every part of France lumbermen conversant 
with the situation claim that the present produc- 
tion of hardwoods can not be kept up for any 
length of time without seriously affecting the 
future timber resources. 


“The tendency in eastern and central Europe 
has lately been one of higher transportation 
changes and increased cost of production. Fur- 
thermore, as soon as the conditions in that part 
of Europe improve, it will mean that a considerable 
Part of the production will be marketed in Ger- 
many, Austria and Czecho-Slovakia. Whereas the 
Production in Yugo-Slavia no doubt can be in- 
creased in the future if the market conditions 
sould require such steps, it is not believed that 
the lumber from that section of Europe will be 
a le to retain its present stronghold on the west- 
‘tn European market, as the Yugo-Slavian oak 
is very expensive, 


tt he American exporters of hardwoods, and par- 
thel arly of oak and gum, should therefore keep 
cir eyes open on the western European markets, 
amr up their organization and agency connections, 
in wait patiently for such time as they can again 
crease their shipments, without exactly expect- 


ing that the volume of business may attain the 
pre-war level. 

“Many French furniture factories and cabinet 
makers complain that American oak is often diffi- 
cult to use because the boards can not be matched 


for the making of a piece of furniture. If there 
are any mills in the United States that could 
undertake to cut oak logs in the European fashion, 
namely to ship the boards unedged and in log 
form, the market may be increased. Of course this 
is largely a matter of transportation costs as it 
is realized that freight must be paid on some 
waste material. On the other hand the French 
importer would take all there is in the log, which 
to some extent will decrease the grading and 
marketing problem. Austrian oak logs of prime 
quality are selling at present at about $62.50 per 
1,000 feet ¢.if. French port.” 


Good Prospects for Douglas Fir 


WASHINGTON, D. C., July 1.—Douglas fir is in- 
creasing in popularity in the United Kingdom, ac- 
cording to a report received by the Department of 
Commerce from Trade Commissioner Mowatt M. 
Mitchell. Mr. Mitchell states under date of June 7 
that there have recently been heavy arrivals of 
Douglas fir, which are believed to be largely due 
to the decreased demand in the Far East, causing 
easier prices, which have resulted in excellent de- 
liveries and good consumption. 

“Interested brokers,’ continues Mr. Mitchell, 
“maintain that if not in its infancy the use of 
Douglas fir is at least in its very youthful days in 
the United Kingdom, and that attention to the re- 
quirements of British importers, particularly as to 
shipping strictly according to specifications and on 
contract time, should lead to vast increases in busi- 
ness in the next few years.” 

Mr. Mitchell adds that southern pine sawn tim- 
ber has been selling rapidly recently, and while 
there have been very large arrivals, consumption 
has kept stocks down to the May figure or slightly 
below. Prices are described as firm and inquiry 
for forward shipment is good. Much the same ap- 
plies to lumber, he states, and dealers in southern 
pine are optimistic. On the other hand, the de- 
mand for American plain and quartered oak has 
slackened off, altho a far volume of business has 
been done, but at some sacrifice in price by ship- 
pers. 

The import of plywoods thru the port of London 
alone during the week ended June 3 amounted to 
nearly £23,000 in value, which is greater by far 
than for any previous week in the history of Lon- 
don or any other United Kingdom port. The quan- 
tity coming from America was considerably larger 
than usual, being made up of several parcels, one 
of the value of $4,000 and another amounting to 
nearly $30,000, the latter being largely of Douglas 
fir. 


To Erect Mills in Honduras 


WASHINGTON, D. C., July 1.—Consul William 
Wallace Early, Belize, British Honduras, reports 
that American concerns have recently acquired tim- 
ber over large areas, either by purchase or lease, 
and they propose to operate sawmills and supply 
the local market, consuming about 2,000,000 feet 
of lumber annually, as well as the adjacent Central 
American and West Indian markets, sending what- 
ever surplus there may be to the United States. 


Investigation Concerning Nursery Stock 


Yale University has published as Bulletin No. 
10 of the School of Forestry a booklet, entitled 
‘“Nursery Investigations with Special Reference 
to Damping-off,’’ by J. W. Toumey and T. T. 
Li. This book is of special interest to foresters 
and others who are concerned with the produc- 
tion of tree seedlings for reforestation purposes. 
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offered for prompt de- 


livery. Order in straight 
WHITE or mixed Cars. 
. OAK 
ois OAK, GUM 
OAK CYPRESS 
RED 


15,000 4/4 FAS Plain Red Oak 
350,000 4/4 No. | Com. Plain R. Oak 
290,000 4/4 No. 2 Com. Plain R. Oak 
60,000 4/4 FAS Plain White Oak 
15,000 4/4 No. | Com. Plain W. Oak 
200,000 4/4 No. 2 Com. Plain W. Oak 
30,000 4/4 FAS Cypress 

9,000 4/4 Select Cypress 

10,000 4/4 No. | Shop Cypress 
15,000 4/4 No. 2 Shop Cypress 


GUM 


SAP 
GUM 


BLACK 
GUM 








HICKORY me - a 2 Com. Cypress 
5 ect Cypress 
ee ae ee 
CYPRESS 53,000 4/4 FAS Quartered Red Gum 
WHITE 69,000 4/4 No. | Com. Qtd. R. Gum 
ASH 


Write for prices today. 


Grant Timber 
& Mfe.Co. wsursrania 


W.W. BEATY, Sales Manager > 














san SHORTLEAF 
Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (ait thicknesses), Mouldings 
1°& 2” Yard Stock up to 20’ long 





Also SOUTHERN HARDWOODS 
DAVIS BROS. 


Ansley. 1 UMBER CO., Lid. 
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Lucas E. Moore Stave Co., Inc. | 


MANUFACTURERS 
EXPORT DOMESTIC 


gan Southern Hardwoods 


Kiln Drying a Specialty 
Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 























Manufacturers 


Short Leaf Pine and Hardwoods 





JuLy 5, 192% 





80 AMERICAN LUMBERMAN 











MISSISSIPPI 











Satisfaction 
on Your Needs 


When you put your 
requirements up to 
us, you can depend 
upon getting good val- 
ues and dependable 
service. Try us and 
be convinced. 


Yard and Shed Stock, 
Timbers, Lath. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 


3 = 























F LONGLEAF q 


HEAVY PITCH P 1 ne 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moses Point, Miss. Sales Agents 
MILLS AT 





Daily Capacity 
400,000 Feet 





MossPoint Howison TenMile Cedar meee 








VIRGIN 


loraear ¥ Cllow Pine 


HEART CUTTING EXPORT TIMBERS 
Railroad and Car Material 








Shed Stock—Boards 
Mills, 60,000 ft. Daily Capacity 
Gulf Pine Lumber Co. 
- POPLARVILLE, MISS. 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use, Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 481 8. Dearborn 8t., Ohicago, Ill. 












MILWAUKEE, WIS. 


June 30.—A decided note of optimism pervades 
the local lumber market. Buying is picking up, 
and a gradual strengthening all along the line is 
reported by local wholesalers. Building continues 
unabated, not only in Milwaukee but thruout the 
southern half of the State. So far as can be de- 
termined by wholesalers, retail stocks are low and 
any further demands upon them will bring the re- 
tailers into the market for replenishment. Some 
of the wholesaler-retailer companies, especially 
those operating retail chains thruout the middle 
West, are very optimistic. They report that con- 
siderable stock has been bought and that these 
orders will soon have.to be delivered due to build- 
ing activity in the various districts. The market 
here is firm, owing to heavy building operations. 
From now until the fall building rush Is over, the 
local market is expected to be very active. In- 
dustrial demand is centered upon birch and maple, 
chiefly for use in the sash and door and flooring 
factories. Woodenware companies are making 
better than normal seasonal progress, but the 
automobile and furniture demands are both slow- 
ing up considerably. Awakening of the demand 
from the furniture interests is expected soon, fol- 
lowing close of the principal shows and receipt of 
orders from retailers. 


MARINETTE, WIS. 


June 30.—The mills of the Twin Cities (Mari- 
nette, Wis., and Menominee, Mich.) continue to 
operate uninterruptedly in spite of the fact that 
logging operations have been somewhat curtailed. 

The Reliance Woodenware Co., with a capital 
stock of $125,000, has been organized in Wabeno. 
W. W. Muroa is president; F. M. Rusch, vice 
president, and J. J. Hoenke, secretary-treasurer. 
The company has purchased the former plant of 
the A. E. Rusch Co. and will have it remodeled. 
Tubs and pails will be the chief products. 

The planing mill in connection with the pulp 
mill of the Anson & Eldred Co., at Stiles, was 
burned with the paper mill last Saturday. About 
$2,000 worth of lumber was destroyed, insured 
for $1,500. Seventy years ago Anson & Eldred set 
up a sawmill, but twelve years ago it was con- 
verted into a pulp mill. 


JACKSONVILLE, FLA. 


June 30.—Hardwood operators believe that the 
bottom has been reached, and there is a tendency 
to shut down rather than reduce prices. Mill 
stocks have not increased materially during the 
slump, owing to the fact that on April 1 they were 
badly depleted, and bad weather has prevented the 
mills from accumulating much surplus. Furniture 
manufacturers are buying in slightly increased vol- 
ume, altho there is a tendency to await results of 
the July shows. Automobile manufacturers report 
increased sales, and indicate their intention to re- 
turn to the market in the near future. Flooring 
manufacturers are doing a good business, and are 
buying a nice volume of hardwoods, especially oak, 
but are insisting on rock bottom prices. Prices 
in effect this week are as follows: Plain mixed 
oak, FAS, $78; No. 1, $43; No. 2, $23; No. 3, $11. 
Red gum, FAS, $65; No. 1, $40; No. 2, $19. Sap 
gum, FAS, $40; No. 1, $29; No. 2, $14; No. 3, $9. 
Poplar, FAS, $95; No. 1, $45; No. 2-A, $28; No. 
2-B, $14; No. 3, $12. 


COLUMBUS, OHIO 


June 30.—Hardwood trade is showing signs of 
improvement in certain quarters. Buying on the 
part of dealers has improved materially, as retail 
stocks are generally low, for building has been 
fairly active. Among factories, box, musical in- 
strument and automobile coneerns are the best 
buyers. Furniture factories are having good sales. 
Railroad inquiries are fairly good. Trices are 
being cut in certain quarters, but the larger pro- 
ducers and jobbers are usually holding firm. F. 
B. Pryor, sales manager W. M. Ritter Lumber Co., 
reports a better feeling in hardwood circles. Mr. 
Pryor recently returned from a trip to Michigan 
and Canada. The Virginia Lumber Co. is having 
a better hardwood demand, according to Manager 
Hodil. The American Column & Lumber Co. re- 
ports a steady trade in hardwoods. 

The entire southern pine list is strong. Denlers 
are buying what they need to fill in stocks, but 
are loath to buy for the future. Transit ears are 
still numerous. D. 8S. Benbow, of the Sowers- 
Benbow Lumber Co., reports considerable figuring 
on new work. The IT. C. Creith Lumber Co, Is hav- 
ing a good trade at its retail plant on East Fifth 
Avenue. The J. BE. McNally Lumber Co, reports a 


lively business, with deliveries going out promptly, 
J. M. Andrew, of the Andrew Lumber Co., sayg 
there is a decided strengthening in southern pine, 
Transit cars are moving better than formerly. The 
Black-Herbst Lumber Co., retailer, is quite busy, 
Its mill has orders which will last for more than 
sixty days. R. M. Lucas, secretary of the Columbus 
Lumbermen’s Credit Club, reports a better feeling 
in retail circles and that orders are coming ip 
better. There is a lot of figuring on new work. 


EVANSVILLE, IND. 


June 30.—There has been little or no change ip 
the hardwood situation, but more optimism is ap 
parent. Heavy rains in tri-State territory have 
brought many rivers and crecks to near overflow. 
ing, and bad weather conditions have handicapped 
the lumber business. Lumber prices are holding 
rather firm, while those of certain items are jp. 
clined to increase. Owing to the heavy rains, there 
has been some let-up in logging operations along 
Green, Barren and other rivers in this section, 
Local wood consuming factories are being operated 
on part time only. Furniture factories on an aver. 
age are running four and five days a week, and 
mabufacturers are not as free with their purchases 
as they were at the beginning of the year. It igs 
pointed out, too, that many of the large factories 
here are pretty well stocked up. Retail trade ig 
holding up very well, and it is believed that with 
the coming of better weather there will be a great 
deal more building activity. Many dealers are 
reported to be buying to replenish their broken 
stocks. Box manufacturers report a fair business, 
most factories being operated on good time. 


INDIANAPOLIS, IND. 


June 30.—Industrial demand seems to be ex- 
panding somewhat. There has been a large volume 
of inquiries from all sources during the last week, 
but the bulk of the increased buying seems to have 
come from the industrials, of which the furniture 
factories seem the most prosperous. Their demands 
are expected to increase when the furniture shows 
are concluded. The automobile industry is vir 
tually out of the market. All the local factories 
are working on greatly reduced schedules, or have 
practically quit production until business improves, 
Box factories have done some buying during the 
last week, but their production remains subnormal. 
The retail yards, with low stocks, some of which 
are badly broken, persist in their hand to mouth 
policy of purchases. Those mills that can offer 
immediate delivery seem to have no difficulty in 
agreeing with dealers on prices, but the amounts 
purchased are small. 


JACKSON, MISS. 


June 30.—A slight increase in inquiries and or- 
ders last week caused manufacturers of hardwood 
in this section to feel considvrably better over the 
outlook. The market is still far from what they 
would desire, but they feel that the upturn is now 
in progress and that it will be only a matter of 
time until their output will net them a profit. The 
recent lull in the hardwood market has not caused 
stocks in this section to increase very much; they 
fire now only about normal. Plain red and white 
oak are being sold in good volume, and sap gum 
is selling well. Millwork plants still require con- 
siderable hardwood. The export market is im- 
proving steadily. 


LOUISVILLE, KY. 


June 30.—Demand for hardwoods continues a bit 
draggy, while prices have been working a little 
lower in some items, including gum, cottonwood 
and southern plain oak. Demand is seattered, com- 
ing from the general woodworking industry, but 
more particularly from jobbers, planers, the fut 
niture and cabinet trades, and store and _ office 
fixture people, with a fair movement te the auto 
mobile body building interests. 

Local quotations on inch stocks: Kentucky and 
Indiana oak, quartered white, FAS, $145; common, 
$80; white, $115 and $70; plain white, $105 and 
$65; plain red, $95 and $60. Southern oak, quar 
tered white, $125 and $75; quartered red, $90 and 
$60; plain white, $83 and $56; plain red, $78 and 


$53. Poplar, FAS, $100; saps and selects. $78) | 


common, $50. Plain or quartered red gum, $77 and 
$45; quartered sap, $57 and $42; plain sap, $51 
and $36. Walnut, FAS, $215; selects, $155; cor 
mon, $112. Chestnut, $110 and $65. Cottonwood, 
$53 and $41. Basswood, $82 and $52. 


The Louisville Hardwood Club held the first of 
its summer meetings at the Louisville Country 
Club a few days ago, and during the rest of the 
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summer will participate in golf in the afternoon, 
and a business dinner about 6:30 in the evening at 
the club. 

It is reported from Whitesburg, Ky., and other 
mountain sections that a boom is expected in Ken- 
tucky timber values as a result of the Interstate 
Commerce Commission granting the “Clinchfield” 
lease to the Louisville & Nashville. Whitesburg, 
it is said, will become an active point, on the new 
thru route system, and property values are jump- 


ing. 

+ P. Joyes, of the W. P. Brown & Sons Lumber 
Co., has returned to the city after spending a week 
in a trip of inspection to company mills. 


DETROIT, MICH. 


June 30.—There has been a slight decline in the 
wholesale market, which has been reflected to a 
certain extent in price lists, altho a number 
of quotations have remained stationary. This is at- 
tributed largely to a general recession in automo- 
tive manufacturing, which has reached its lowest 
ebb because of inventory periods in a great many 
of the plants. The retail business is quite satis- 
factory. with no apparent cessation in building. 

Hardwood purchases are due for a decided im- 
provement, it is believed from the announcement 
by four of the largest body builders that pro- 
duction schedules for August will show an increase 
of 15 percent to take care of orders from auto- 
mobile manufacturers that have been received thus 
far. Inventories show a decided reduction of 
items, necessitating considerable purchasing dur- 
ing the first part of this month. Movement of 
ears thru retail channels is reported as very en- 
couraging, and in some sections spurt selling is 
being experienced. 

The Hurd Lumber & Woodwork Co. is establish- 
ing a new yard at Monnier Road and the Pennsyl- 
yania Railroad, making the second which this com- 
pany is operating in this city. Seven and one-half 
acres have been purchased and construction of 
warehouses has been begun. Construction of a 
mill will be started later. 

The Lansing Co. will operate five days a week 
during July. Nearly all of the portable mills of 
the company in central Michigan are being op- 
erated. 


MEMPHIS, TENN. 


June 30.—Careful inquiry among hardwood 
manufacturers here discloses that business is only 
fairly good, tho the view is practically unanimous 
that the market has reached bottom. Hardwood 
manufacturers believe that after the furniture 
shows there will be increased demand for lumber, 
and the trade is not overlooking the rapid distri- 
bution of surplus automobiles. Attention is like- 
wise being paid to the continued large construc- 
tion activity, reflected in building operations for 
the first five months of 1924 well above those for 
the corresponding period in 1923. ‘There is a 
very good demand for hardwoods from manufac- 
turers of flooring, ceiling, siding, interior trim, 
sash and doors. It is emphasized there is enough 
building already launched to insure activity in con- 
struction materials during the remainder of the 
current year, particularly as hardwoods are the 
last materials to go into structures. Export busi- 
ness is moderately active. The American Over- 
seas Forwarding Co. says that bookings for im- 
mediate shipment are holding up much better 
than are those from domestic sources, and also 
that they are holding up better than generally 
expected. Manufacturers are confident that the 
last six months of 1924 will be far more active 
than the quarter just completed. 

Excellent weather prevails over the southern 
hardwood producing area and output is. now 
funning slightly above the quantity of lumber 
being sold and shipped. There is, however, marked 
conservatism among producers. Production as a 
whole is still rather sharply below normal so far 
as the southern hardwood area is concerned. 

The plant of the Kelsey Wheel Co., engaged in 
the manufacture of automobile wheels and spokes, 
closed down Saturday “for an indefinite period.” 
The company has been gradually reducing its force 
during the last thirty days. Lack of orders is 
given as the reason. 

E. L. Bruce, jr., who is in charge of the opera- 
tions of the E. L. Bruce Co., at Little Rock, Ark., 
will accompany E. L. Bruce on the trip to Europe 
which will be made on the Leviathan sailing from 
New York July 5. The wives of both of these 
gentlemen will go with them. 

C. W. Parham, until recently in charge of do- 
mestic sales for the Turner-Farber-Love Co. is 
now looking after sales for the Woods Lumber Co., 
of this city. Mr. Parham worked under F. G. 
Woods, vice president and sales manager for the 
Turner-Farber-Love Co., and the latter is now in 
full charge of the sales end of the business of this 
firm, according to Franklin T. Turner, president. 
Mr. Turner suys business is rather “spotted.” He 


calls attention, however, to the fact that orders 
are being placed by wire in many instances, and 
that buyers are asking for car numbers soon after 
orders are placed. He is of the opinion that prices 
have touched bottom and are on the rebound. 


ANTIGO, WIS. 


July 1—The Faust Lumber Co.’s sawmill is still 
operating on a day shift, and expects to complete 
its cut in about thirty days. The C. W. Fish 
Lumber Co. shut down its night shift last week, 
and will operate on a day shift until the cut is 
completed. The Crocker Chair Co.’s sawmill closed 
down also last week, but all the employees were 
given work in the chair factory which is operating 
at almost full capacity. The Langlade Lumber Co. 
is shipping its last winter’s cut of logs, moving 
about three million feet a month. A large part 
of the output goes to the paper mills. It is also 
busy in the woods peeling bark and building a rail- 
road to tap its holdings in the eastern part of 
Langlade County. This company is also loading 
out its last winter’s cut of lumber. Its stock of 
lumber is the smallest it has ever had at this time 
of year. The Yawkey-Bissell Lumber Co., of White 
Lake, has taken off its night shift and is operating 
only one shift. The sawmill of the Kellogg Lum- 
ber Co., of this city, is operating on a day shift. 
It expects to finish cut in about six weeks. 

The present wage for bark peelers in this locality 
is $4 a cord. Common labor in the woods is $45 to 
$50 a month. It is expected that with woods 
operations practically at a standstill in the north- 
ern part of the State, wages will have a tendency 
to be lower this fall. 


ATLANTA, GA. 


June 30.—Tho weather in the Southeast has 
been very favorable, virtually all hardwood mills 
are operating on a curtailed basis. Many of the 
smaller mills have shut down entirely, while most 
of the larger mills have curtailed production since 
early June. Most of the larger manufacturers re- 
port a better tone to inquiries. With but very 
few exceptions the buying of all consumers is far 
below normal. The millwork plants and planing 
mills, manufacturers of flooring, the box plants are 
the exceptions, with a fair volume of export trade 
reported. Millwork plants and planing mills for 
the most part appear to be operating at close to 
capacity. They are not, however, doing a great 
deal of advance buying. Their activity is causing 
prices of these items to hold comparatively stable. 
Mill operators look for a 5 to 8 percent increase 
before the end of July if demand continues as at 
present. Few plants are now offering any conces- 
sions, 

Manufacturers of flooring are perhaps the most 
active buyers. Nearly all the hardwood flooring 
plants in this section are operating at capacity. 
Flooring orders still are being received in heavy 
quantity, too, from all parts of the Southeast. 
Construction in the South will undoubtedly con- 
tinue very active for the remainder of the summer. 
While the primary demand is from manufacturers 
of oak flooring, other flooring lumber is also very 
active. In oak flooring virtually all dimensions 
and grades have advanced in the last ten days, an 
average of around $2.50, the range showing an in- 
crease of $1 for some items up to as much as $4 
or slightly more. Furthermore, the tendency all 
along the line is still upward. Quotations on other 
hardwood flooring are generally a little stronger, 
but the advances the last week or so not as great 
as in oak flooring, and two or three items have 
declined a little. 

The furniture situation is still more or less 
spotty, with comparatively little buying reported, 
and this for immediate needs. Tho the factories 
have not been very active, they can have very 
little surplus stocks, for they have been buying 
for immediate requirements only in the last two or 
three months. ‘The southern association of the 
furniture manufacturers which has headquarters 
at High Point, N. C., is looking for a good late sum- 
mer and fall trade in furniture. The lumber mills 
are marking time and not reducing production of 
hardwoods used by the furniture trad«s to as great 
an extent as that of some other items, by reason 
of the fact that the outlook in this field is re- 
garded as very satisfactory. Prices, too, are hold- 
ing their own in quartered red, plain red and plain 
sap gum items, oak and poplar. 

The automotive industry is still inactive in the 
ash, maple and elm market. Plants making the 
lower and medium priced cars, and body plants are 
doing the only buying worth mentioning, and it is 
largely hand to mouth, Production of automobile 
items has reached a very low ebb in the southern 
mills. 

Better export inquiries are reported the last two 
weeks, but there has been no great increase in 
exports out of southeastern ports. This business, 


however, is still fairly active and in sufficient 
volume to offset to some extent the present lull in 
domestic sales. 
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DIMENSION and BOARDS 






2" Stock 


From 8’ to 16’—No. 2 & Brr. 


A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 














Manufacturers Wholesalers 


W. G. Kirkland Lumber Co. 


‘a TUPELO, MISSISSIPPI 











CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















Wd This book is a re- 
Accounting System for Retailers This, bok ts a re: 
articles that were written especially for the AMERICAN 
LUMBERMAN. It covers every point that might come up 
in an accounting system for a retail lumber yard. 

It is thoroly indexed so that any item may be referred to 
gee. In attractive paper binding with colored cover 
ign. Postpaid, $1 00. Special Price on Quantity Orders. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Cuicags 
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Satisfaction 
on Your Needs 


When you put your 
requirements up to 
us, you can depend 
upon getting good val- 
ues and dependable 
service. Try us and 
be convinced. 


Yard and Shed Stock, 
Timbers, Lath. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. | 























LONGLEAF 7 


HEAVY PITCH P 1 ne 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


petty Cannery TIMBERS, YARD 
400000 Feet and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 








MILLS AT 
Moss Point Cedar Lake 








Howison Ten Mile 
xciar ¥ Cllow Pine 


HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 481 8. Dearborn St., Ohicago, Ill. 
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News of American Hardwood Ine 





MILWAUKEE, WIS. 


June 30.—-A decided note of optimism pervades 
the Jocal lumber market. Buying is picking up, 
and a gradual strengthening all along the line is 
reported by local wholesalers. Building continues 
unabated, not only in Milwaukee but thruout the 
southern half of the State. So far as can be de- 
termined by wholesalers, retail stocks are low and 
any further demands upon them will bring the re- 
tailers into the market for replenishment. Some 
of the wholesaler-retailer companies, especially 
those operating retail chains thruout the middle 
West, are very optimistic. They report that con- 
siderable stock has been bought and that these 
orders will soon have.to be delivered due to build- 
ing activity in the various districts. The market 
here is firm, owing to heavy building operations. 
Irom now until the fall building rush is over, the 
local market is expected to be very active. In- 
dustrial demand is centered upon birch and maple, 
chiefly for use in the sash and door and flooring 
factories. Woodenware companies are making 
better than normal seasonal progress, but the 
automobile and furniture demands are both slow- 
ing up considerably. Awakening of the demand 
from the furniture interests is expected soon, fol- 
lowing close of the principal shows and receipt of 
orders from retailers. 


MARINETTE, WIS. 


June 30.—The mills of the Twin Cities (Mari- 
nette, Wis., and Menominee, Mich.) continue to 
operate uninterruptedly in spite of the fact that 
logging operations have been somewhat curtailed. 

The Reliance Woodenware Co., with a capital 
stock of $125,000, has been organized in Wabeno. 
W. W. Muroa is president; F. M. Rusch, vice 
president, and J. J. Hoenke, secretary-treasurer. 
The company has purchased the former plant of 
the A. E. Rusch Co. and will have it remodeled. 
Tubs and pails will be the chief products. 

The planing mill in connection with the pulp 
inill of the Anson & Eldred Co., at Stiles, was 
burned with the paper mill last Saturday. About 
$2,000 worth of lumber was destroyed, insured 
for $1,500. Seventy years ago Anson & Eldred set 
up a sawmill, but twelve years ago it was con- 
verted into a pulp mill. 


JACKSONVILLE, FLA. 


June 30.—Hardwood operators believe that the 
bottom has been reached, and there is a tendency 
to shut down rather than reduce prices. Mill 
stocks have not increased materially during the 
slump, owing to the fact that on April 1 they were 
badly depleted, and bad weather has prevented the 
mills from accumulating much surplus. Furniture 
manufacturers are buying in slightly increased vol- 
ume, altho there is a tendency to await results of 
the July shows. Automobile manufacturers report 
increased sales, and indicate their Intention to re- 
turn to the market in the near future. Flooring 
manufacturers are doing a good business, and are 
buying a nice volume of hardwoods, especially oak, 
but are insisting on rock bottom prices. Prices 
in effect this week are as follows: Plain mixed 
oak, FAS, $78; No. 1, $43; No. 2, $23; No. 3, $11. 
Red gum, FAS, $65; No. 1, $40; No. 2, $19. Sap 
gum, FAS, $40; No. 1, $29; No. 2, $14; No. 3, $9. 
Poplar, FAS, $95; No. 1, $45; No. 2-A, $28; No. 
2-B, $14; No. 3, $12. 


COLUMBUS, OHIO 


June 30.—Hardwood trade is showing signs of 
improvement in certain quarters. Buying on the 
part of dealers has improved matertally, as retail 
stocks are generally low, for building has been 
fairly active. Among factories, box, musical in- 
strument and automobile coneerns are the best 
buyers. Furniture factories are having good sales, 
Railroad inquiries are fairly good. T'rices are 
being cut in certain quarters, but the larger pro- 
ducers and jobbers are usually holding firm. FF. 
B. Pryor, sales manager W. M. Ritter Lumber Co., 
reports a better feeling in hardwood circles. Mr, 
Pryor reeently returned from a trip to Michigan 
and Canada. The Virginia Lumber Co. is having 
a better hardwood demand, according to Manager 
Hodil. The American Column & Lumber Co. re- 
ports a steady trade in hardwoods. 

The entire southern pine list Is strong. Dealers 
are buying what they need to fill in stocks, but 
are loath to buy for the future. Transit ents are 
still numerous. D. S. Benbow, of the Sowers- 
Benbow Lumber Co., reports considerable figuring 
on new work. The IT, C. Creith Lumber Co. Is tav- 
ing a good trade at its retail plant on East Fifth 
Avenue. The J. E. McNally Lumber Co, reports a 





lively business, with deliveries going out promptly, 
J. M. Andrew, of the Andrew Lumber Co., says 
there is a decided strengthening in southern pine, 
Transit cars are moving better than formerly, The 
Black-Herbst Lumber Co., retailer, is quite busy, 
Its mill has orders which will last for more thap 
sixty days. R. M. Lucas, secretary of the Columbus 
Lumbermen’s Credit Club, reports a better feeling 
in retail circles and that orders are coming in 
better. There is a lot of figuring on new work. 


EVANSVILLE, IND. 


June 30.—There has been little or no change jp 
the hardwood situation, but more optimism js ap 
parent. Heavy rains in tri-State territory haye 
brought many rivers and crecks to near overflow. 
ing, and bad weather conditions have handicapped 
the lumber business. Lumber prices are holding 
rather firm, while those of certain items are jp. 
clined to increase. Owing to the heavy rains, there 
has been some let-up in logging operations along 
Green, Barren and other rivers in this section, 
Local wood consuming factories are being operated 
on part time only. Furniture factories on an aver. 
age are running four and five days a week, and 
manufacturers are not as free with their purchases 
as they were at the beginning of the year. It ig 
pointed out, too, that many of the large factories 
here are pretty well stocked up. Retail trade ig 
holding up very well, and it is believed that with 
the coming of better weather there will be a great 
deal more building activity. Many dealers are 
reported to be buying to replenish their broken 
stocks. Box manufacturers report a fair business, 
most factories being operated on good time. 


INDIANAPOLIS, IND. 


June 30.—Industrial demand seems to be ex. 
panding somewhat. There has been a large volume 
of inquiries from all sources during the last week, 
but the bulk of the increased buying seems to have 
come from the industrials, of which the furniture 
factories seem the most prosperous. Their demands 
are expected to increase when the furniture shows 
are concluded. The automobile industry is vir 
tually out of the market. All the local factories 
are working on greatly reduced schedules, or have 
practically quit production until business improves, 
Lox factories have done some buying during the 
last week, but their production remains subnormal. 
The retail yards, with low stocks, some of which 
are badly broken, persist in their hand to mouth 
policy of purchases. ‘Those mills that can offer 
immediate delivery seem to have no difficulty in 
agreeing with dealers on prices, but the amounts 
purchased are small. 


JACKSON, MISS. 


June 30.—A slight increase in inquiries and or- 
ders last week caused manufacturers of hardwood 
in this section to feel consid: rably better over the 
outlook. The market is still far from what they 
would desire, but they feel that the upturn is now 
in progress and that it will be only a matter of 
time until their output will net them a profit. The 
recent lull in the hardwood market has not caused 
stocks in this section to increase very much; they 
fre now only about normal. Plain red and white 
oak are being sold in good volume, and sap gum 
is selling well. Millwork plants still require con- 
siderable hardwood. The export market is im- 
proving steadily. 


LOUISVILLE, KY. 


June 30.—Demand for hardwoods continues a bit 
draggy, while prices have been working a little 
lower in some items, including gum, cottonwood 
and southern plain oak. Demand is seattered, com- 
ing from the general woodworking industry, but 
more particularly from jobbers, planers, the fut 
niture and cabinet trades, and store and_ office 
fixture people, with a fair movement te the auto 
mobile body building interests. 

Local quotations on inch stocks: Kentucky and 
Indiana oak, quartered white, FAS, $145; common, 
$80; white, $115 and $70; plain white, $105 and 
$65; plain red, $95 and $60. Southern oak, quar 
tered white, $125 and $75; quartered red, $90 and 
$60; plain white, $83 and $56; plain red, $78 and 
$53. Poplar, FAS, $100; saps and selects. $785 
common, $50. Plain or quartered red gum, $77 and 
$45; quartered sap, $57 and $42; plain sap, $51 
and $36. Walnut, FAS, $215; selects, $155; com 
mon, $112. Chestnut, $110 and $65. Cottonwood, 
$53 and $41. Basswood, $82 and $52. 

The Louisville Hardwood Club held the first of 
its summer meetings at the Louisville Country 
Club a few days ago, and during the rest of the 
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summer will participate in golf in the afternoon, 
and a business dinner about 6:30 in the evening at 
the club. 

It is reported from Whitesburg, Ky., and other 
mountain sections that a boom is expected in Ken- 
tucky timber values as a result of the Interstate 
Commerce Commission granting the “Clinchfield” 
lease to the Louisville & Nashville. Whitesburg, 
it is said, will become an active point, on the new 
thru route system, and property values are jump- 
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Pp. P. Joyes, of the W. P. Brown & Sons Lumber 
Co., has returned to the city after spending a week 
in a trip of inspection to company mills. 


DETROIT, MICH. 


June 30.—There has been a slight decline in the 
wholesale market, which has been reflected to a 
certain extent in price lists, altho a number 
of quotations have remained stationary. This is at 
tributed largely to a general recession in automo- 
tive manufacturing, which has reached its lowest 
ebb because of inventory periods in a great many 
of the plants. The retail business is quite satis- 
factory. with no apparent cessation in building. 

Hardwood purchases are due for a decided im- 
provement, it is believed from the announcement 
by four of the largest body builders that pro- 
duction schedules for August will show an increase 
of 15 percent to take care of orders from auto- 
mobile manufacturers that have been received thus 
far. Inventories show a decided reduction of 
items, necessitating considerable purchasing dur- 
ing the first part of this month. Movement of 
ears thru retail channels is reported as very en- 
couraging, and in some sections spurt selling is 
being experienced. 

The Hurd Lumber & Woodwork Co. is establish- 
ing a new yard at Monnier Road and the Pennsyl- 
yvania Railroad, making the second which this com- 
pany is operating in this city. Seven and one-half 
acres have been purchased and construction of 
warehouses has been begun. Construction of a 
mill will be started later. 

The Lansing Co. will operate five days a week 
during July. Nearly all of the portable mills of 
the company in central Michigan are being op 
erated. 


MEMPHIS, TENN. 


June 380.—Careful inquiry among hardwood 
manufacturers here discloses that business is only 
fairly good, tho the view is practically unanimous 
that the market has reached bottom. Hardwood 
manufacturers believe that after the furniture 
shows there will be increased demand for lumber, 
and the trade is not overlooking the rapid distri- 
bution of surplus automobiles. Attention is like- 
wise being paid to the continued large construc- 
tion activity, reflected in building operations for 
the first five months of 1924 well above those for 
the corresponding period in 1923. There is a 
very good demand for hardwoods from manufac- 
turers of flooring, ceiling, siding, interior trim, 
sash and doors. It is emphasized there is enough 
building already launched to insure activity in con- 
struction materials during the remainder of the 
current year, particularly as hardwoods are the 
last materials to go into structures. Export busi- 
ness ig moderately active. The American Over- 
seas Forwarding Co. says that bookings for im- 
mediate shipment are holding up much better 
than are those from domestic sources, and also 
that they are holding up better than generally 
expected. Manufacturers are confident that the 
last six months of 1924 will be far more active 
than the quarter just completed. 

Excellent weather prevails over the southern 
hardwood producing area and output is now 
funning slightly above the quantity of lumber 
being sold and shipped. There is, however, marked 
conservatism among producers. Production as a 
whole is stil] rather sharply below normal so far 
as the southern hardwood area is concerned. 

The plant of the Kelsey Wheel Co., engaged in 
the manufacture of automobile wheels and spokes, 
closed down Saturday “for an indefinite period.” 
The company has been gradually reducing its force 
during the last thirty days. Lack of orders is 
given as the reason. 

E. L. Bruce, jr., who is in charge of the opera- 
tions of the E. L. Bruce Co., at Little Rock, Ark., 
will accompany E. L. Bruce on the trip to Europe 
Which will be made on the Leviathan sailing from 
New York July 5. The wives of both of these 
Sentlemen will go with them. 

C. W. Parham, until recently in charge of do- 
mestic sales for the Turner-Farber-Love Co. is 
now looking after sales for the Woods Lumber Co., 
of this city. Mr. Parham worked under F. G. 
Woods, vice president and sales manager for the 
Turner-Farber-Love Co., and the latter is now in 
full charge of the sales end of the business of this 
firm, according to Franklin T. Turner, president. 
Mr. Turner suys business is rather “spotted.” Ue 


calls attention, however, to the fact that orders 
are being placed by wire in many instances, and 
that buyers are asking for car numbers soon after 
orders are placed. He is of the opinion that prices 
have touched bottom and are on the rebound. 


ANTIGO, WIS. 


July 1.—The Faust Lumber Co.’s sawmill is still 
operating on a day shift, and expects to complete 
its cut in about thirty days. The C. W. Fish 
Lumber Co. shut down its night shift last week, 
and will operate on a day shift until the cut is 
completed. The Crocker Chair Co.’s sawmill closed 
down also last week, but all the employees were 
given work in the chair factory which is operating 
at almost full capacity. The Langlade Lumber Co. 
is shipping its last winter’s cut of logs, moving 
about three million feet a month. <A large part 
of the output goes to the paper mills. It is also 
busy in the woods peeling bark and building a rail- 
road to tap its holdings in the eastern part of 
Langlade County. This company is also loading 
out its last winter’s cut of lumber. Its stock of 
lumber is the smallest it has ever had at this time 
of year. The Yawkey-Bissell Lumber Co., of White 
Lake, has taken off its night shift and is operating 
only one shift. The sawmill of the Kellogg Lum- 
ber Co., of this city, is operating on a day shift. 
It expects to finish cut in about six weeks. 

The present wage for bark peelers in this locality 
is $4 a cord. Common labor in the woods is $45 to 
$50 a month. It is expected that with woods 
operations practically at a standstill in the north- 
ern part of the State, wages will have a tendency 
to be lower this fall. 


ATLANTA, GA. 


June 30.—Tho weather in the Southeast has 
been very favorable, virtually all hardwood mills 
are operating on a curtailed basis. Many of the 
smaller mills have shut down entirely, while most 
of the larger mills have curtailed production since 
early June. Most of the larger manufacturers re- 
port a better tone to inquiries. With but very 
few exceptions the buying of all consumers is far 
below normal. The miilwork plants and planing 
mills, manufacturers of flooring, the box plants are 
the exceptions, with a fair volume of export trade 
reported. Millwork plants and planing mills for 
the most part appear to be operating at close to 
capacity. They are not, however, doing a great 
deal of advance buying. Their activity is causing 
prices of these items to hold comparatively stable. 
Mill operators look for a 5 to 8 percent increase 
before the end of July if demand continues as at 
present. Few plants are now offering any conces- 
sions. 

Manufacturers of flooring are perhaps the most 
active buyers. Nearly all the hardwood flooring 
plants in this section are operating at capacity. 
Flooring orders still are being received in heavy 
quantity, too, from all parts of the Southeast. 
Construction in the South will undoubtedly con- 
tinue very active for the remainder of the summer. 
While the primary demand is from manufacturers 
of oak flooring, other flooring lumber is also very 
active. In oak flooring virtually all dimensions 
and grades have advanced in the last ten days, an 
average of around $2.50, the range showing an in- 
crease of $1 for some items up to as much as $4 
or slightly more. Furthermore, the tendency all 
along the line is still upward. Quotations on other 
hardwood flooring are generally a little stronger, 
but the advances the last week or so not as great 
as in oak flooring, and two or three items have 
declined a little. 

The furniture situation is still more or less 
spotty, with comparatively little buying reported, 
and this for immediate needs. Tho the factories 
have not been very active, they can have very 
little surplus stocks, for they have been buying 
for immediate requirements only in the last two or 
three months. ‘The southern association of the 
furniture manufacturers which has headquarters 
at High Point, N. C., is looking for a good late sum- 
mer and fall trade in furniture. The lumber mills 
are marking time and not reducing production of 
hardwoods used by the furniture trad:s to as great 
an extent as that of some other items, by reason 
of the fact that the outlook in this field is re- 
garded as very satisfactory. Prices, too, are hold- 
ing their own in quartered red, plain red and plain 
sap gum items, oak and poplar. 

The automotive industry is still inactive in the 
ash, maple and elm market. Plants making the 
lower and medium priced cars, and body plants are 
doing the only buying worth mentioning, and it is 
largely hand to mouth. Production of automobile 
items has reached a very low ebb in the southern 
mills. 

setter export inquiries are reported the last two 
weeks, but there has been no great increase in 
exports out of southeastern ports. his business, 


however, is still fairly active and in sufficient 
volume to offset to some extent the present Jull in 
domestic sales. 
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2" Stock 


From 8’ to 16’—No. 2 & Brr. 
A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 








Manufacturers Wholesalers 


W. G. Kirkland Lumber Co 
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~ TUPELO, MISSISSIPPI . 














CARNAHAN & COMPANY 


WHOLESALE 


LUMBER TIES TIMBERS PILING 





JACKSON, Miss. 




















Accounting System for Retailers This, b°k Js a re: 
articles that were written especially for the AMERICAN 
LUMBERMAN. It covers every point that might come up 
in an accounting system for a retail lumber yard. 

It is thoroly indexed so that any item may be referred to 
quickly. In attractive paper binding with colored cover 
design. Postpaid, $1 00. Special Price on Quantity Orders. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Cusicagu 
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Here’s the place to get 
quality lumber and structural 
material; also prompt shipments. 


WRITE TODAY. 


Newbegin Lumber Co. 
1052 Pacific Ave., 
TACOMA, WASH. 


Duluth—Lyceum Bldg., 
H. S. Robb, Mgr. 








CEDAR| 


Bevel Siding, 
Finish and 
Shingles. 


Flooring, rn: 
F IR si" tant ttf 
Siding tote No 
and Finish, Long 
Timbers, Joists, 


Dimension, etc. 


SPRUCE S REO : 


ao 











Wi are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 














IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 
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PRODUCERS OF WESTERN 
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RAIL OR CARGO 


301-338 Northwestern 
Bank Building 


Portland, Ore. 











Fir Screen Doors 


Screened and Unscreened 


TACOMA SCREEN DOOR & 
MANUFACTURING CORP. 


TACOMA, WASH. 
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Headquarters for 
Lumbermen of 
the Northwest. 
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Informal 





Numerous Dining 
Rooms Including 
Coffee Shop. 
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TACOMA, WASH. 


June 2’.—The outlook for business thruout the 
West is better than it has been at any time since 
the war, according to Charles Donnelly, president 
of the Northern Pacific railway, who was a guest 
at the regular meeting of the Tacoma Lumbermen’s 
Club Wednesday. Mr. Donnelly declared he is con- 
vinced that there is every hope for a speedy re- 
covery from the present depression in both the 
lumber and agricultural industries. ‘The lumber 
industry is now unforiunately sharing the depres- 
sion that the farmers have faced for some time,” 
Mr. Donnelly said. “This is of great importance 
to the railroads, as one-third of our business is in 
the hauling of forest products. I have just com- 
pleted a survey of industrial conditions along our 
line which leaves me very hopeful. For the farmer 
conditions appear better than at any time since the 
war. Conditions generally are altogether hopeful, 
crops are excellent and I look for a reasonably 
speedy recovery.” 

George T. Reid, vice president of the road, was 
also a guest and made a talk in which he declared 
price cutting the great difficulty of the lumber 
industry. “The present situation has been re- 
peated again and again,” he said. “It seems the 
lumbermen can not get together on any curtail- 
ment program, and the only alternative is to 
allow nature to take its course, and curtailment 
comes when the mills can not run any longer. 
To my mind it is unfortunate that a tree should 
be cut and sold without any profit to anybody.’ 
Mr. Reid predicted that when the expected change 
comes the lumber industry will be the first to feel 
it. “The line yards along the Northern Pacific 
are perfectly bare of lumber,’ he asserted. “When 
they begin to stock up again they will want a lot, 
and they will want it in a hurry. I expect busi- 
ness to revive immediately after the election, if not 
before.’ Mr. Reid paid a compliment to Tacoma 
industry when he declared that this city had 
made the best record of any of the communities 
on the Northern Pacific during 1923. “The rail- 
roads have an excellent system of determining 
where business is growing, and what a city is 
doing in an industrial way,” he said. “I want to 
tell you that there wasn’t a single city along our 
line that made as good a showing in 1923 as 
Tacoma. No other city showed such a_ steady 
growth in real manufacturing activity and_ busi- 
ness development, You more than made good 
your claim to be ‘The Lumber Capital of America.’ ” 

Following the talks by Mr. Donnelly and Mr. 
teid, the club discussed the new ruling of the 
Pacific Lumber Inspection Bureau requiring the 
mills to arrange for the employment of labor on 
reinspection service in California. A resolution was 
adopted declaring it to be the sense of the meeting 
that this arrangement should be modified. The 
club’s action will be presented to the bureau at 
the annual meeting by John E. Manley, a member 
of the bureau trustees. 

Vice President Karl B. Kellogg presided over 
the meeting in the absence of President Lee 
Doud. Ernest Dolge, president of the West Coast 
Lumbermen’s Association, urged all the Tacoma 
manufacturers to attend the association meeting 
at Hoquiam. 

A large delegation of Tacoma lumbermen has 
gone to Hoquiam to attend the West Coast Lum- 
bermen’s Association meeting held in that city. 
The Tacoma lumbermen golfers will enter a strong 
team in the golf tournament organized by the 
Grays Harbor lumbermen. 

Nine large fir logs will be used in the construc- 
tion of an arch at the southern city limits of 
Tacoma to mark the city boundaries and welcome 
visitors to Tacoma. The design of the arch em- 
phasizes the idea of Tacoma as “The Lumber 
Capital of America.” 

Parson Peter Simpkin, chaplain of Hoo-Hoo 
paid a flying visit to Tacoma last Monday. He 
will return here next Wednesday and speak at 
the regular meeting of the Tacoma Lumbermen’s 
Club. Parson Simpkin will spend some time in the 
Northwest and local Hoo-Hoo are planning to hold 
a coneatenation and entertainment in his honor 
before he leaves again for the East. 

The usual shutdown of the local mills around 
July 4 is expected to have a material effect on the 
lumber production of the district. In addition to 
the mills whose plans have already been reported 
the following have announced plans for closing: 
The St. Paul & Tacoma Lumber Co.’s entire plant 
will close next Thursday and resume next Monday. 
The mill is to be shut down for three weeks during 
July for repairs and alterations. The Wheeler, 
Osgood Co.’s plant goes down next Thursday until 
the following Monday. The Clear Fir Lumber Co. 


closes Saturday and will be down a week. On 
redpening, the mill will operate six days a week 
instead of five as at present. The door factory ig 
to be shut down for an indefinite period. The 
’acific National Lumber Co. went down yesterday 
and will remain closed until July 7. The Manley 
Moore Lumber Co. closes Saturday and will be 
down two weeks while repairs are being made. 
The Buffelen Lumber & Manufacturing Co. closeg 
Saturday for an entire week. At the Ernest Dolge 
(Inec.) mill the plans for repairs and improvement 
include a rearrangement of the boilers and the 
modernization of the conveyor system. The plant 
closes Saturday for three weeks. Improvements 
now being installed at the Defiance Lumber Co.’s 
plant include two new boilers, the electrification 
of the mill and the addition of 30 feet to the 
smokestack. This last improvement is expected 
to do away with the complaints from residents 
of the mill district. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Defiance 
Lumber Co., Barbara C., California, 250,000 feet 
(part cargo). Dickman Lumber Co., Everett, Cal- 
ifornia, 350,000 feet (part cargo), and Tuscaloosa 
City, Atlantic coast, 250,000 feet (part cargo). 
Port dock, Commercial Guide, Atlantic coast, 1,- 
000,000 feet (part cargo) ; Benefactor, Japan, 80,- 
000 feet (part cargo) ; Alabama Maru, Japan, 650,- 
000 feet (part cargo) ; Ayaha Maru, Japan, 1,000,- 
000 feet (part cargo), and Lewis Luckenbach, At- 
lantic coast, 6,000,000 feet (part cargo) ; Terminal 
dock, Robin Adair, Atlantic coast, 500,000 feet 
lath (part cargo). Puget Sound Lumber Co., T'us- 
caloosa City, Atlantic coast, 350,000 feet (part 
eargo). St. Paul & Tacoma Lumber Co., Stanley 
Dollar, Japan, 100,000 feet (completing), and 








Five logs from one tree cut on the land of the 
Arkansas Lumber Co., Warren, Ark., to be 
manufactured into Arkansas soft pine for 
shipment to some of the many satisfied users 
of tts product. These logs are among the 
largest ever cut by this concern. The figures 
marked on the logs give their actual scale 





Lewis Luckenbach, Atlantic coast, 1,240,000 feet 
(completing). Baker dock, Jowan, Atlantic coast, 
3,500,000 shingles, 100,000 feet lumber and 1,500 
doors (part cargo). Tidewater Mill Co., Everett, 
California, 350,000 feet (completing), and West 
Nimrod, China, 500,000 feet (part cargo). Hender- 
son Bay, Providencia, Mexico, 400,000 feet mining 
props (part cargo). 

The work of reconstructing the Terminal dock 
to provide additional space for the handling of 
lumber was started this week. The improvements 
planned will make the dock one of the most modern 
lumber terminals on the Pacific coast. 

Completing the largest cargo of lumber ever 
shipped from a Pacific coast port, the steamer 
Lewis Luckenbach is berthed at the St. Paul & 
Tacoma Lumber Co. plant this week and will sail 
for Baltimore, Md., next Monday or Tuesday. 
The vessel is taking 7,250,000 feet of lumber. 
Tho this amount is more than 1,000,000 feet less 
than it was originally planned to load on the 
boat, it is still the largest lumber cargo on record. 
The Lewis Luckenbach loaded 500 tons of copper 
prior to taking on her lumber cargo, and this re 
duced the space available for the lumber. The 
Lewis Luckenbach is one of the two largest eX- 
clusive freight carriers under American registry. 
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She is 527 feet long, 68 feet in beam and has a 
deadweight cargo capacity of 12,875 tons. 

One of the largest timbers ever cut in the Puget 
Sound district has been finished this week by the 
Puget Sound Lumber Co. The big stick is 36 
inches square and 66 feet in length. It weighs 
more than 11 tons, and is estimated at 7,128 board 
feet. The timber is to be shipped next week to 
the Hawaiian Islands, where it will be used as a 
dredge ‘‘spud.” 

An allotment of $639,000 for road construction 
in the Rainier national forest has been made from 
the highway fund, and the work will be started 
at once. The first project to be taken up will be 
the completion of the Naches pass road to Pacific 
highway. 

Charles L. Pierce, office manager of the St. 
Paul & Tacoma Lumber Co., has purchased the 
residence of Neal Dempsey, treasurer of the Demp- 
sey Lumber Co. Mr. Pierce will occupy his new 
home next month, while Mr. Dempsey and _ his 
family will make their permanent home at their 
country residence at American Lake. 

E. P. Snyder, secretary of the Clear Fir Lumber 
Co., is recovering from a severe illness, Mr. Snyder 
bas been confined to a local hospital for the last 
two weeks, but is reported as being on the road 
to recovery. 


SPOKANE, WASH. 


June 28.—Sam Gilbertson, who has been grader 
with the Deer Park Lumber Co., of Deer Park, 
Wash., for the last ten years, died Wednesday as 
a result of an automobile accident the preceding 
week. Andrew Bergman, another grader in the 
car with him, was not so badly hurt and is ex- 
pected to recover. This is also true of Harold 
Southwood, the newly appointed sales manager 
of the Deer Park Lumber Co., who was in the car 
and escaped with several broken ribs. The men 
were returning to Spokane from Deer Park when 
their car was struck by a Ford and upset. Mr. 
Southwood for the last several years has been in 
charge of the Detroit office of the Deer Park Lum- 
ber Co. He was recently promoted to sales man- 
ager, with headquarters at Deer Park, and had 
just assumed his new duties. W. H. Allgeier, 
former sales manager, has been promoted to the 
newly created position of office manager. A. W. 
Huggins, accountant of the Deer Park Lumber 
Co. for the last ten years left a few weeks ago 
to accept a similar position with the Biles, Cole- 
man Lumber Co., of Omak. Mrs. Ora Koernetzer 
has been promoted to fill his place . 

W. L. Arvin, of the Keystone Frame & Sash 
Co., is expected home in the next day or two 
from a month’s trip as far east as New York. He 
found business very good, judging by the volume 
of orders he has been sending home. 

J. W. Wingate and bride, of Kansas City, Mo., 
were Spokane visitors this week. Mr. Wingate 
is in the lumber commission business in Kansas 
City and he and Mrs. Wingate came to Spokane 
from Coast points, having visited Portland, Seattle 
and Tacoma on their honeymoon trip. 

H. L. Masterson, secretary and general manager 
of the National Builders’ Bureau, of this city, re- 
turned last week from a three months’ eastern 
trip. Mr. Masterson spent most of his time in and 
around Indianapolis, where his company has its 
eastern headquarters. He reports very promising 
business conditions. While business is not as 
good as it has been in that region, he says, never- 
theless it is very good, and he is looking forward to 
an excellent fall trade. 


SEATTLE, WASH. 


June 28.—A well known wholesaler summarizes 
the fir situation by saying that business is quite 
generally fair, with prices stationary, but with 
sources of supply becoming more and more limited 
on account of curtailment in production. There is 
no car material business worth mentioning, because 
prices are no longer attractive. Lumbermen are 
baying close attention to crop reports, noting that 
in some localities there are favorable indications of 
4 profitable yield, notwithstanding early forecasts 
of a discouraging nature. On the whole, there is 
an atmosphere of optimism, due to an impression 
that the market has already turned, and that it 
will become progressively better. 

Shingle prices are about a nickel higher thruout 
the list than they were a week ago. Demand seems 
‘o be slightly improved. There will be a general 
shutdown of shingle mills until after July 4, with 
resumption on the part of numerous operations a 
matter of considerable doubt. 

M. H. Williams, of the J. E. Morris Lumber Co., 
presided at  TThursday’s luncheon of - Seattle 
wholesalers, The discussion dealt generally with 
salient points in the terms of sale, with the idea of 
reconciling differences now existing between differ- 
ent localities and between different branches of the 
industry, 

A. J. (“Gus”) Russell, of the Santa Fe Lumber 


Cc : ’ : 
-%, San Francisco, and George Burnett, retail 


lumberman, of Tulare, Calif., were in Seattle dur- 
ing the early part of the week. 

J. A. Edgecumbe, of the Canadian Shingle Co. 
and the Edgecumbe-Newham Co., Vancouver, B. C., 
paid a business trip to this city last Monday. 


EVERETT, WASH. 


June 28.—The entire population is squaring 
away for a 4-day celebration of the national holi- 
day, with a plan of entertainment covering the 
interval from July 1 to July 5. ‘The program 
propér is in charge of the American Legion, but in 
addition the fleet committee of the Chamber of 
Commerce is giving special attention to the enter- 
tainment of a squadron of the American Navy. 
The warships are due to arrive here at 11 o’clock 
on the morning of July 1. 

The shutdown of sawmills and shingle mills in 
this district will be general. The question of re- 
sumption is mixed, some of the operations planning 
to reopen July 7, while others will be closed for a 
considerable period. 

The mill of the Canyon Lumber Co. will go down 
July 2, and will start again July 7 for a run of 
twenty days on cargo shipments. This lumber is 
destined for Hawaii, China and South Africa. As 
soon as the orders are filled, the mill wil shut down 
for extensive repairs. 

The Sumner Iron Works has booked an order for 
a 10-foot Sumner band mill for the St. Paul & 
Tacoma Lumber Co., Tacoma; also a 5-arm, 
straight-bed Simonson log turner for the same 
operation. The new machinery will be delivered 
next month. 


LOS ANGELES, CALIF. 


June 28.,—Firmness, which has characterized the 
market for the last ten days, continues. Lumber 
receipts at the harbor totaled a little over sixty- 
six million feet for the first twenty days of this 
month. This is at the rate of about three and one- 
third million feet a day, indicating that shipments 
for the entire month will be in the neighborhood 
of ninety million feet. May receipts totaled 120,- 
000,000 feet, and May was the smallest month so 
far this year. During the first four months of the 
year, receipts averaged 140,000,000 feet. The price 
on shingles still remains low, with a poor demand 
reported. <A quantity of unsold shingles has come 
into the State, some of them being of a low grade. 
For the most part orders being placed are for cut- 


ting. 
Building activities show considerable improve- 


ment over last month, and it is expected that per- 
mits for this month will total over $11,000,000, 
which is $2,000,000 more than was recorded in 


May. 
BELLINGHAM, WASH. 


June 28.—Several closing announcements were 
made this week. The Puget Sound Sawmills & 
Shingle Co. will tonight take off the night shift 
in its sawmills, but it will continue to operate its 
camp, says Vice President Joseph G. Earles. Saw- 
mills A and B, and the planing mill at the Bloedel 
Donovan Lumber Mills’ Larson plant, will close 
today for repairs. General Superintendent John 
McMahon says that possibly they will resume opera- 
tion July 7. This week the company resumed the 
operation of the idle day side at the cargo mill, 
which was closed a short time ago for engine re- 
pairs. It has no intention of closing the cargo 
mill this summer, and all the port’s cargo plants 
doubtless will run all summer. 

Logging operations are lighter than they were 
last week. The Columbia Valley Logging Co. has 
curtailed shipments, but only temporarily, due to 
very rough ground. It expects to be shipping nor- 
mally again early in July. It is the sole shipper 
on the Milwaukee railroad. Manager Everett G. 
Griggs, jr., of the St. Paul & Tacoma Lumber 
Co.’s Kulshan camp, says that no logs will be 
shipped from that camp for two months. He says 
logging in hilly country like that at Kulshan is 
too costly with prices at their present level. The 
slump in log shipments on the Milwaukee resulted 
in the log train being taken off this week. It will 
be put on again in July. 


Cargo business is lighter this week, but the 
month’s total will be close to 20,000,000 feet, a 
normal footage. This week’s business follows: 


Puget Sound Sawmills & Shingle Co., Narbara C., 
400,000 feet, San Pedro; Poljana, 200,000 feet, 
west coast South America; E. K. Wood Lumber Co., 
Poljana, 300,000 feet, west coast. The next load- 
ing here will be that of the Olympic, which will 
take 1,000,000 feet. The Olympic also will lift 
lumber at the Wood mill in Anacortes. Bloedel 
Donovan Lumber Mills, Manulani, 1,200,000 feet 
of box shook and 300,000 feet of lumber, Honolulu ; 
Whitney Olson, 1,500,000 feet (loading), San 
Pedro. The Makena will next load here for Hono- 
lulu and the bark Phyllis is due any day to load 
for Australia. About July 15 the company will 
make a large shipment of box shook to Australia. 


| W:IMSKEE LUMBER CO. 





PACIFIC COAST 
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Half Million Feet 
| " Soft Old Growth 


~~ White Pine 


Let us quote you ona 
sample car, rough dry, 
or worked to pattern. 
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PacificStates LumberCo. 
| TACOMA, . . WASHINGTON 


S.B.Marvin, - 
G.A. Jones, 
Joseph Lean. - - 
Frank Probst, - 
O.G. Valentine, - ‘a 


518 Peoples Gas Bldg., Chicago 
706 Lumber Exchange, Minneapolis 
P. O. Box 774, Omaha 
P. O. Box 1187, Fargo, N. D. 


enver, Colo. 
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Redwood 
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AND WHOLESALERS 


General Offices, QUINCY, ILL. 








WE ARE PRODUCERS OF 


Western 


ed Cedar Poles 


Radio 
and 


Flag Poles 


You? inquiries solicited. 


Robbins LumberCo. 


COLVILLE, WASH. , 


Spruce 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Its Merits | 
Sell It | 


Williams Fir Finish at- 
tracts the buyer at first 
glance and on close inspec- 
tion convinces the most 
critical that it is a good, re- | 
liable buy. 

















Its attractiveness, smooth, 
straight grain, even milling 
and inherent quality all 
help to win sales for dealers 








who sell it \ 
\ 
Let us tell you how other ‘ 
dealers are making good 
profits on Williams Fir \ 
Finish. \ 


Williams FirFinish Co.Ine. Y 


SEATTLE.WASH. 
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| Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 
White and Sugar PINE 


and North Coast Lumber Box Shooks, 
Cut Stock, Mouldings 


255-257 First National SAN FRANCISCO 


a Bank Building 








— 





ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif. 


ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
Set ee ce 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 

















MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 











Morrison Mill Co., Manulani, 480,000 feet of box 
shook, Honolulu. 

The baseball team of the Bloedel Donovan Lum- 
ber Mills is tied for second place in the north- 
west Washington league. It has been doing some 
good stick work and has been one of the strong 
clubs from the opening of the season. Heinie Foll- 
man is manager and James H. Prentice is sec- 


* WANCOUVER, B. C. 


June 28.—-With nearly all the principal logging 
operations on the Coast closed down, and the mills 
reducing their cut, and some of them preparing 
to cease op’rations, the logging industry is anx- 
jously inquiring what comes next. The operators 
themselves admit today that the answer is not 
in sight. They closed down ahead of the mills. 
There was a very considerable stock accumulated, 
and the mills were taking less and less. The ex- 
port lumber trade is not improving very appre- 
ciably and that hits British Columbia logging oper- 
ators twice. They supply the export mills here 
and they also export a substantial total of logs 
to Washington mills. The latter feel the slacken- 
ing up of export trade just as the mills in British 
Columbia do, and so that market for logs is closed 
for the present as well as the local demand. Or- 
dinarily in the summer season, when the fire 
risk is greatest, the loggers look for a certain 
period of interruption. The manufacturers are 
still finding some export business, but not enough 
to make them increase cutting. Rail trade to the 
prairies is as speculative as it was a week ago. 
The loggers and millmen are scanning wheat crop 
bulletins for encouragement as closely as the 
wheat growers themselves. 

British Columbia exporters and lumbermen are 
concentrating their attention on a study of the 
Japanese market. A prominent figure in lumber 
circles, recently returned from a visit to the Orient, 
Col. Walter R. Dockrill, of the Canadian Trading 
Co., says that Japan is the best future market for 
the lumber industry of this Province, and he he- 
lieves that an aggressive policy of cultivating the 
trade would largely increase the business being 
done. Twenty-five percent of Japan’s lumber re- 
quirements are at present imported from British 
Columbia, Col. Dockrill states, and he thinks this 
could be increased to 75 percent if the lumber in- 
dustry here would concentrate on study to mect the 
specialized demands of the Japanese market. While 
he was in Japan he saw orders for lumber being 
placed in Siberia and other places in the Far East, 
and he is confident that the 70,000,000 population 
of that country are potential buyers of British 
Columbia lumber to a very much greater degree 
than at the present moment. 


SAN FRANCISCO, CALIF. 


June 28.—There is a more optimistic feeling 
among lumbermen here and, with building holding 
up well and crops moving, an improvement in the 
California demand is expected before very long. 
Retailers have a steady demand, and are buying 
for their immediate needs. About the usual vol- 
ume of lumber is coming into San Francisco Bay, 
altho a number of steam schooners are tied await 
ing an increase in demand. 

W. R. Chamberlin & Co., this city, who are 
operating a number of vessels in the coastwise 
lumber trade, were charterers of the motorship 
Mary Hanlon, which foundered off the Mendocino 
County coast June 25. The vessel was bound for 
Astoria with a shipment of railroad ties. 

The Pacific Lumber Co., with two large redwood 
mills at Seotia, is curtailing its output slightly and 
accumulating an assortment go as to take care of 
the future demands of the eastern market. A 
good fall demand is expected for siding, moldings 
and specialties. 

Chas. R. McCormick & Co., this city, are making 
moderate shipments of Douglas fir to California 
ports and are keeping their coastwise steam schoon- 
ers moving, but are not disposed to overstock the 
market. 

The Red River Lumber Co. is still curtailing its 
output of white and sugar pine at Westwood to 
about two-thirds of normal, and is making moder- 
ate shipments to the eastern market. The water 
supply is sufficient for the needs of town and mill. 
Inquiries and orders have improved since the com- 
pany’s prices on uppers and commons were reduced. 
Shop was not reduced. A good deal of the cum- 
pany’s shop is being remanufactured and there is 
a fair demand for sash, doors, moldings etc. 

The McCloud River Lumber Co. is making a 
good output of white and sugar pine at McCloud, 
altho still curtailing to some extent. Large ship- 
ments were made during the last month, and there 
is a moderate volume of inquiries. 

The Fruit Growers’ Supply Co. is keeping the big 
mill at Susanville in steady operation at less than 
capacity, and is accumulating an assortment of 
white pine. Some new business is being taken on 
right along at moderate prices, but orders offered 





at very low prices are being turned down. Shop 
is moving to some extent. 

The Lassen Lumber & Box Co., this city, has 
—— up the box factory which was purchased at 

Castella, President R. D. Baker and Vice Pregj- 
dent J. W. Rodgers have been looking over the 
plant. The company’s white pine mills at Susap- 
ville are making a total cut of from 230,000 to 
250,000 feet a day, with a double shift in the No, 
1 mill. The box factory is operating with one 
shift. Some good orders have been taken for lum. 
ber and shook, Market conditions look a little more 
encouraging. 

J. P. Hemphill, vice president and general map. 
ager of the Sugar Vine Lumber Co., is paying a 
visit to the San Francisco office. The mill at Pine- 
dale is making a large output and has a good water 
supply. A gvod assortment of sugar pine will be 
accumulated for drying. With electric logging 
equipment there are no fears of scarcity of water 
interfering with operations. 

De Vere Dierks, of the Dierks Lumber Co., Kan 
sas City, Mo., is here on a tour of the Pacific coast. 
He is optimistic as to conditions here. 


PORTLAND, ORE. 


June 28.—Nearly all the logging camps in the 
Columbia River district will be idle for a couple 
of weeks beginning with the Fourth of July holi- 
days. It is usual to shut down operations at thig 
time of year for a weck or more. A month ago, 
when demand was dull, the loggers figured seriously 
on shutting down for at least a month, but during 
the last two or three weeks the fir market hag 
shown certain signs of reviving and a prolonged 
shutdown is not now probable. The general opinion 
is that an active demand for fir will begin soon, 
and then there will be the danger again of a log 
shortage during the winter months when logging 
necessarily must slow down because of weather 
conditions. 

Fred W. Roblin returned today from a trip to 
the Klamath Falls district. He reports a good 
demand there for pine box lumber and that the 
plants are busy turning out box shook. Earlier 
in the year, because of frosts and other causes, 
the box industry was not hopeful of much business 
this season, but it seems that the predictions did 
not come true; that good fruit and berry crops 
are being harvested or in prospect. 

E. A. Holmes, vice president of the Oregon 
Timber Co., of La Grande, Ore., is slowly recover- 
ing from a stroke that he suffered when on a 
business trip to La Grande a few days ago. Mr. 
IHlolmes makes his home in Portland, operating the 
E. A. Holmes Logging Co. 


SACRAMENTO, CALIF. 


June 28.—Building activity in this district con- 
tinues to hold up fairly well, but there is no great 
change in demand. The Red River Lumber Co., 
Wc stwood, reports the market very quiet, with less 
than half the number of orders necessary to keep 
the plant running to capacity. Three months ago 
the coneern had 25,000,000 feet sold ahead, while 
the order file is now down to 10,000,000 feet. 

Plans for rebuilding the hotel and other build- 
ings of the Fruit Growers Supply Co. at Hilt, de- 
stroyed in a $150.000 fire a week ago, were an- 
nounced. F. M. Hutchins, general manager, said 
the blaze had no effect on operations. This con- 
cern, affiliated with the California Fruit Growers 
Exchange, has not been hit by the slump in the 
market and the fruit exchange is able to absorb 
the entire annual output of 100,000,000 feet, Thus 
both the Hilt and Susanville plants are running to 
capacity. A mile of new tramway has just been 
completed in the Susanville yard. 

Op-rations of the Camino plant of the Michigan- 

California Lumber Co. are temporarily suspended 
thru the breaking of the huge cable suspended 
over the American River canyon and which is 
used to transport lumber from the sawmill at 
Caldor to the plant at Camino. When the cable 
parted, a eage of lumber suspended in midair 
dropp’d 1,300 feet to the bottom of the canyon. 
No employees were on the cable at the time. This 
is the first accident on the tramway since it was 
installed. 

The Red River Lumber Co.’s sawmill at West- 
wood is turning out the lumber for the new veneer 
plant now under construction. Machinery for the 
plant has been shipped from Painesville, Ohio. 
The frame is going up rapidly and it is exp° eted 
the plant will be in operation within four months. 

The eyes of the lumber world were turned this 
week to the disastrous forest fires which swept 
some valuable timber areas. The Red River Lum- 
ber Co. lost heavily in a fire which endangered 
Camp 34 in the Chester Flat district yesterday. 
About one thousand acres of second-growth timber 
was burned over. The Feather River Lumber Co.’8 
holdings near Delliker were burned over to an e& 
tent of a thousand acres earlier in the week, and 
a quantity of fine timber went up in smoke on the 











a ee ey ee a ee a 


we we A 





a oe ea ee OS 


“= vs vw < 


us 


at 
nle 


her 


and 
the 








Jury 5, 1924 


AMERICAN LUMBERMAN ; * 





Davies-Johnson Lumber Co.'s land near Sierraville. 
A fire which originated in the timber sheds of the 
El Dorado Mine, west of Tower House, Shasta 
County, has been burning for a week, sweeping 
timber of commercial quality. The fire jumped 
Crystal Creek yesterday and is still beyond con- 
trol. The Verdi Lumber Co.'s mill at Verdi, Nev., 
was endangered by a fire on Wednesday. Volun- 
teers were called from Reno, many of whom had 
spent the last week-end fighting a stubborn blaze 
in the timber stand on the eastern shure of Lake 
Tahoe. Eight square miles of forest land near 
Las Vegas, Nev., has been swept by flames in the 
last two days, with the fire still burning. Last 
reports were that the grove of big trees in that 
region is doomed. The office of the Tahoe national 
forest, at Nevada City, announced today that two 
fires in that forest, one near Goodyears Bar and 
the other east of Truckee, which threatened the 
town of Boca, did little damage to merchantable 
timber. Both fires are practically out. District 
Forester Paul G. Redington, in an appeal for un- 
usual precautions, announced that forest fires in 
the State this year already have numbered four 
bundred, burning over thirty thousand acres. 

R. D. Baker, president Lassen Lumber & Box 
Co., Susanville, has been elected a director of the 
Lassen Industrial Bank, just reorganized. Jules 
Alexander, Susanville capitalist and the bank’s 
founder, was named president, 


SHREVEPORT, LA. 


June 30.—The market continues to show slight 
improvement. Altho there is very little 
chuuge in prices, there is very little diffi- 
culty between buyers and sellers in getting to- 
gether. It is generally conceded that the lowest 
point was reached last week, most of the trading 
now being done at slightly advanced quotations. 
The volume of buying has also inerceased, while 
the output shows some decrease. The reason for 
this seems to be partly the demand on common 
labor by the planters; some of the smaller mills 
have been compelled to close down part time. 
There is no doubt that shipments have slowed up 
slightly, altho cars are plentiful. Triees are too 
low to induce the mills to do business and they 
are unwilling to move stock at bottom prices when 
production costs are increasing. Stocks are not 
very large at most mills, as all spring and summer 
shipments have moved out steadily. A slight ad- 
vance appears to be in prospect, as the wheat 
States are beginning to buy lumber, and retail 
yard orders are much more plentiful than recently, 
The iarge cities, too, Chicago, Kansas City, St. 
Louis and others, are showing a tendency to buy. 

Not much hardwood is being offered, but prices 
appear to be a little more stable than formerly, 
and the market is at least more definite than it 


has been. 
; NORFOLK, VA. 


June 30.—Sales of kiln dried, rough and dressed 
North Carolina pine last week were slightly larger 
than those of the week previous, some sizable 
bookings being reported. Many mills are atill 
complaining bitterly of poor business and low 
prices. They are accumulating stock and unless 
demand picks up very soon a number of them will 
close for a while. Everything bought nowadays is 
wanted immediately, altho dry lumber is scarce 
due to continued heavy rains. Before long, buyers 
will find they can not wait so long for stock. 
There continues a wide variation in prices. Fram- 
ing prices are holding up better than those of 
boards. Low grade stock will not go much lower. 

There is very little demand for 4/4 edge No. 2 
and better, either band sawn or circular sawn. 
Small lots of band sawn are sold in mixed cars, 
with prices receding very slowly. Much circular 
stock is offered and prices vary. No. 2 and better 
4/4 stock widths have shown a little life but have 
not been as active as during the week previous. 
It is possible to buy circular sawn rtock very 
cheap. Edge No. 3 and No. 3 stock widths, 4/4, 
have been very quiet. Edge No. 2 and better 6/4 
and 8/4 continue very quict, but there is a little 
demand for 6/4 edge, also 5/4 by 10- and 12-inch 
No. 2 and better. Nos. 1 and 2 bark strips and 
miscuts are in very poor demand, with prices of 
strips weakening. 

There has been a slightly better sale of 4/4 
edge No. 1 box, rough and dressed. Several car- 
goes of rough stock were sold but prices were such 
48 to appeal to buyers needing such stock soon. 
Much air dried lumber is offered but buyers are 
afraid of too much stain resulting from the heavy 
tains. No. 1 4/4 stock box has been very quiet, 
tho lower prices have been quoted. Edge No, 2 


box 4/4 continues to move very slowly, No. 2 


4/4 stock box has- been quiet, in 8 and 10-inch 
Widths, but 6- and 12inch have shown a little 
more activity at lower prices. Edge box, 5/4 and 
6/4. is very quiet, but there Ig some enll for stock 
Widths in these sizes. Box bark strips, 4/4, have 


sold a little better recently, but stock is still ac- 
cumulating. Prices are weak. 

Sales of flooring, thin ceiling and partition were 
small. Mixed cars and immediate shipment are 
generally wanted, One sale of 500,000 feet of 5/4 
x 4inch No. 3 D4S was made recently at $50, 
Norfolk basis net, which is a rather good price. 
Sales of kiln dried roofers fell off but sales of air 
dried showed a large increase. One sale of 
1,000,000 feet each of 6-, 8- and 10-inch roofers 
was made at $18 and $19 f.o.b. mill taking 30% 
cent rate under Norfolk, while another sale of 
200,000 feet of each of the above widths was 
made at $17 and $18.50 f.o.b. mill taking 28% 
cent rate under Norfolk, or Georgia main line rate. 
Air dried roofers have about hit bottom. Rough 
and dressed framing are rather quiet, with prices 
wavering slightly. Lath are in poor demand, and 
prices are weak. 


JACKSON, MISS. 


June 30.—Southern pine manufacturers and 
wholesalers in this section report last week’s de- 
mand still better than that of the week previous. 
Orders were received in excess of production. This 
condition will be more pronounced the coming 
week, as practically every mill will close down two 
or three days for the Fourth of July and this lost 
time will not be made up. The small mills are 
practically all closed down. The larger mills in 
this section are holding to their price lists, and 
prefer to pile up a little lumber, if necessary, 
rather than sell it with no profit. WHowever, their 
stocks are not up to normal. Yard and shed stocks 
are in better demand than they were last week. 
There is no change in the car material market. 
The export demand continues to improve. 


HOUSTON, TEX. 


June 30.—The volume of business the last few 
days has been greater than since January. The 
largest lumber concern having headquarters in 
Houston reduced its pine stock by 3.000,000 feet, 
and inereased its order files 4,000,000 feet, in 
thirty days. The greatest part of this net gain 
of 7,000,000 feet was handled during the last 
couple of weeks. Hardwoods also have shown sub- 
stantial gains. Pine production is about normal, 
but hardwood production is considerably curtailed 
on account of overflowed bottom lands. 

All orders up to and including June 30 were 
handled according to the old or new standard 
grades, as the buyer directed. After July 1 all 
orders will be taken on the basis of the new 


standards. 
WARREN, ARK. 


June 30.—Demand for Arkansas soft pine has 
possibly been a little stronger this week than last, 
but not very much. Prices have remained on 
practically the same levels, there having been some 
slight advances and some concessions on items that 
the mills were eager to move. The most hopeful 
development is the curtailment of production. 
Mills in this vicinity continue to curtail, quite a 
few going on a five-day schedule. Inquiries are 
slightly more numerous than last week, and come 
mostly from retailer dealers. Very little business 
comes from the railroads or from industrials. Re- 
tailers’ orders are for mixed cars primarily. 
Weather this week has not interfered with pro- 
duction. Car supply is good and there is a sur- 
plus of labor. 

Hardwood demand is somewhat stronger and 
there has been a stiffening of prices, especially of 
oak and gum. Ilickory continues to be very weak. 
Production is being further curtailed on account 
of market conditions. Iardwood flooring is mov- 
ing slowly at fair prices. 


MACON, GA. 


June 30.—Demand from the East and the West 
continues weak. Prievs offered by some buvers 
are almost on a par with actual mill cost. The 
wholesaler’s margin is smaller than for a good 
many months, and some of the big wholesalers are 
practically out of the market. 

The roofer market shows signs of strengthening, 
but prices have not advanced over 50 cents, and a 
number of mills report no advance at all. Buyers 
are taking only enough lumber to keep them run- 
ning. A number of mills have closed down for a 
few weeks, and others are likely to close. Their 
attitude has some tendeney to keep prices from go- 
ing any lower, and some Jumbermen think that 
it has already had a tendency to strengthen the 
market. Roofers are selling at $17 to $18 for the 
6-inch, and $18 to $19 for the 8-, 10- and 12-inch. 
Demand for 6-inch continues weak, but that for 
8- and 10-inch Is a little more active. Some mills 
have changed from their usual custom of having 
$1 difference between prices of the 6-inch and the 
wider widths, and bave made the difference $1.50. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4st LOUIS WUICHET, Inc. 
Room 712 RailwayExchange CHICAGO, ILL. 


Tel. Harrison 1295 








CALIFORNIA 


REDWOOD 


Tank Stock Shop 
Silo Stock _ Ties 
Squares Timbers 


Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, : - 


Siding 
Finish 
Ceiling 
Mouldings 


San Francisco 


Lane Mortgage Bldg.,  - - Los Angeles 
Grand Central Terminal, - - New York 

London Guarantee Building, ; 
360 North Michigan Avenue Chicago 
Omaha 
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President 
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Clover Valley 
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“ALBION LUMBER CO. 


General Offices, Albion, California 
Mills: Albion and Navarro, (al. Sa'es Office, Hobart Bldg., San Francisco 

















Collections by Retail Lumber Dealers  *<r'< 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 


Robert S. Burnside, 749 Railway Exch. Bldg. 
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Growth 
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The Mark of 


DOUGLAS FIR CORPORATION 
.9/service\’ ° 
PRODUCTION Service 

SALESMEN : : : BUYERS 

Rail Shipment Only. 
Commission Representation Solicited 
Commission Buying Accounts Solicited 


| E. B. HAZEN, President. F.G.WATERHOUSE, Vice-Pres. 
E.R. BLAIR, Treasurer. H. WILKINSON, Secretary. 


| 

Douglas Fir Corporation | 
Mills at Yeon Building, f | 
[_Atbam. Gaeen. PORTLAND, OREGON | 
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| SALES AGENTS: 
| Griswold-Grier 


| “pi sl Service 
i Evergreen Quality 





Lumber Co, 


Ties, Plank 


Long Joists 
| Timbers 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| | 
| 
| 


Long Dimension 


Give us a trial. 
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BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘“Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’? at his best, singing beart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 8. Dearborn St., Chicago, Ill. 


Many mills are selling 12-inch at 50 cents below 
the 8- and 10-inch. 

The 2-inch market remains dull. For the first 
time in many months, prices of corresponding 
widths of 1-inch and 2-inch are very nearly the 
same. The most active item on the 2-inch list is 
2x4-inch, 10- to 16-foot, and the price for this is 
stronger than for the rest. 

Very little kiln dried finish is being sold at 
more than $38 to $39 for stock in the rough. 

The next meeting of the Roofer Manufacturers’ 
Club is to be held at Augusta, Ga., July 15, in 
conjunction with the regional meeting of the North 
Carolina Pine Association. 


LAUREL, MISS. 


June 30.—Market conditions are a little more 
favorable, demand having improved somewhat. 
Prices in some instances have shown a slight re- 
sponse. The mills now are confident that the bot- 
tom has been reached, and so there is a feeling 
of optimism among sales managers in this section. 
Considerable lumber is moving. Stocks thruout 
this producing territory are showing but little in- 
crease, Very few of the mills around here are 
breaking even; the majority of them are losing 
money. A great many of the smaller portable 
mills have ceased operations. 

Ired Mullett, general manager Long-Bell Lum- 
ber Co., of Quitman, Miss., was a visitor to the 
local mills on Saturday. 

J. M. Parsons, one of the managers of the Deal 
Saw Mills Co., Tuscaloosa, Ala., paid a visit to 
the mills June 27. 


TUSCALOOSA, ALA. 


June 30.—There is a slightly better tone to the 
market, as the amount of bookings had increased. 
This is largely because buyer and seller are meet- 
ing on common ground as to present values. There 
has been no further decline in prices, and indica- 
tions point to a steadier market. 3uying is from 
hand to mouth, and immediate shipment is wanted 
on practically every order. Some business must be 
refused on account of delivery requirements. ‘The 
mills can take only a limited amount of business 
on that basis. About 60 percent of the mills in this 
territory are operating, but practically none of the 
small mills are running full time. It is estimated 
that small mill production is about 45 percent of 
normal. This, taken in connection with the large 
mills showing of about 8Q percent normal produc- 
tion, would indicate an average production at all 
mills running of around 62 percent normal. 


KANSAS CITY, MO. 


July 1.—A small improvement last week in 
demand for lumber has put sales managers here 
into a more cheerful frame of mind. Most of 
the improvement has been in the South, but 
enough of it has been in the central northern States 
to indicate a further falling off in demand is un- 
likely. In fact, observers here believe there will 
be a very satisfactory demand this fall. The 
harvest, which began last week, is showing a 
wheat yield that will be fully up to the last 
estimate, and perhaps a little better. With a 
good corn crop in prospect and prices advancing, 
the outlook for country lumber trade is steadily 
improving. Conditions in southern pine are re- 
sponsible for some price readjustments upward, 
and western mills, with the holiday shutdown 
ahead of them, are showing a firmer attitude than 
for some time. Shingle prices are strengthening. 
Taken all around, the lumber market appears to 
be getting on a firmer footing. 

One lumberman today expressed the opinion 
that a good deal of the responsibility for the 
sluggish market of the last two months could be 
laid at the doors of the retailers for not passing 
along to the consumer some share of the lower 
prices he was paying for lumber. 

P. Hl. Besse, of the railway and timber sales de- 
partment of the Exchange Sawmills Sales Co., left 
Sunday on a two weeks’ trip to the Essco mills. 


DULUTH, MINN. 


July 1.—Lumbermen here believe that the zero 
point has been touched and that improvement will 
be registered from now on. Jobbers and sawmill 
companies report a distinct improvement in east- 
ern inquiry for northern pine, Eastern stocks of 
pine are low. Booking of an order for a lot of 
box lumber for prompt eastern shipment from an 
interior mill for lake shipment was reported, and 
some other orders in the same line were asserted to 
be pending. Current price lists of northern pine 
lumber are being fully maintained. Jobbers are 
becoming more confirmed in the opinion that the 
recent shading of lower grade northern pine has 
resulted in improving trade sentiment as reflected 
in the better buying that has been shown lately. 
A few lots of western lumber were received here 
to fill contracts during the last week. The run 


of transit cars trom the West has fallen off, due 
to the realization of Wushington operators that 
it would be the height of folly to send any carlotgs 
forward except upon firm orders. 

Continued rainfall over this territory has 
brought almost complete relief to woods operators 
who were unable to make their usual drives lagt 
spring on account of low water. Advices now are 
that practically all materials cut during the geg- 
son that were within range of streams will be 
brought out. An official of the Virginia & Rainy 
Lake Co. asserted that its saw logs have been com- 
ing in satisfactorily, and that from present indica- 
tions supplies will be ample to run both mills at 
Virginia thru the season. Should fresh buying of 
lumber develop during the coming month, the com- 
pany may put in summer logging camps. The preg- 
ent abundance of labor and the lower scale of 
wages are regarded as incentives to summer log- 
ging. Sawmills at Virginia, Cloquet and Interna- 
tional Falls are still operating full time, and pres- 
ent schedules are thought likely to be maintained, 
The Pike Bay Lumber Co.’s sawmill, at Tower, 
Minn., is running at full capacity. Rafts of logs 
are being brought into the company’s plant daily 
from the Vermilion Lake district. 


PITTSBURGH, PA. 


July 1.—Some wholesale lumber dealers here 
note a marked improvement in demand and actual 
sales, several large orders having been booked 
last week. There is a continued demand for lower 
grade hardwoods. Southern pine dimension lum- 
ber and boards seem to be in greater demand 
with some dealers, and prices are holding firm; 
Other dealers report stock being offered freely 
with prices still soft. In western woods the situa- 
tion is unchanged from last week. 

W. A. Buswell, of the Buswell Lumber Co., 
Portland, Ore., visited Pittsburgh friends last 
Wednesday and left for his home that night. 

Ray’ Wilson, of the Deer Park Lumber Co., Deer 
Park, Wash., spent last Tuesday in Pittsburgh. 
IIe Jeft that night for Chicago. 


BOSTON, MASS. 


June 30.—Despite the opening of the vacation 
season, there has been a moderate expansion in 
lumber demand during the last few days. De- 
mand for eastern spruce frames is still very 
moderate and $44 is now the prevailing base price. 
Easy yard schedules of dimension sell at $2 to $3 
less. Business in random spruce is said to be a 
little more active, but prices have not yet grown 
any firmer. There is a tendency to concede on 
northern and eastern boards, which are not moving 
satisfactorily, possibly because of the aggressive 
offerings of southern and western boards at very 
low prices. There are signs of strength in the 
eastern spruce lath trade. There is very little call 
for shingles and sellers are very conciliatory. 
Prices of both hardwood and southern pine floor- 
ing are unsettled and buyers are timid. Southern 
roofers are weak and transit cars are being moved 
at bargain prices. There is a large volume of 
business in Pacific coast lumber brought forward 
by water, and a wide variation in quotations. 
Cargoes that are still unsold as they get close to 
port are being offered at radical concessions from 
what wholesalers insist they must get to secure a 
fair profit over present mill quotations. 

The steamer Suruga has arrived from Vancouver, 
B. C., with 7,243 bundles of red cedar shingles to 
order; 4,000 bundles of red cedar shingles for 
Charles Schmorick & Co.; 13,983 feet dressed fir 
for Godfrey Lumber Co.; 51,922 feet of rough 
and 107,419 feet of dressed fir for C. Ernest Hill 
(Ine.), and 970,484 feet of dressed fir to order. 

With the sailing from South Boston, tomorrow, 
of the steamer Felix W. Taussig for New York 
City and Pacific coast ports, there will be in- 
augurated a new coast-to-coast service with regular 
sailings twice a month, operated by the Munson- 
McCormick Steamship Line. Eight steamships are 
assigned to the new service. 

The Woodstock Lumber Co. has closed down its 
Beebe River mills in’ New Hampshire and its 
Eagle Lake mills in Maine. The company plans to 
resume operations July 8. 

Completion of the big new Boston Chamber of 
Commerce Building is making a radical change in 
the lumber directory of this city. The building is 
finished thruout in African mahogany, supplied by 
the Palmer & Parker Co. The Wendell M. Weston 
Co. will remove tomorrow to rooms 911 and 912. 
This company specializes in hardwoods used in the 
manufacture of automobiles and musical instru- 
ments. Herbert F. Hunter, wholesaler, has opened 
an office at room 542. 

The Warren Trask Co. is the latest addition to 
the ranks of the New England lumber wholesalers. 
Warren D. Trask, formerly a member of the promi- 
nent Boston engineering firm of Fay, Spofford 
Thorndike, is treasurer and general manager, an 
William Sewall of Wakefield, Mass., is vice presi- 
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dent. The new company has opened offices at 
rooms 641 and 642 of the new Boston Chamber of 
Commerce. It is incorporated for $50,000. It will 
handle a general line of southern and western lum- 
per wholly by rail. Connecticut and western Mas- 
sachusetts trade will be in charge of R. L. Barker, 
formerly with the A. C. Dutton Lumber Corpora- 


tion. 
BALTIMORE, MD. 


June 30.—The largest cargo of lumber ever 
shipped from the west Coast to the East is re- 
ported to be on the way to this city from Puget 
Sound on board the steamer Robert Luckenbach, 
and will be discharged at Fairfield. The Pomona, 
of the Weyerhaeuser Timber Co. fleet, arrived at 
the depot of that corporation on June 25 from 
Seattle, Wash. 

The Capital Radio Cabinet Co. has been fully 
equipped and has begun the manufacture of radio 
cabinets in a 2-story factory building at 901 South 
Fourth Street. H. Rudow is the head of the con- 
cern, with W. H. Reamer as secretary. 

W. E. McKee, of James Webster & Bro., Liver- 
pool timber brokers, stopped in Baltimore last week 
in the course of his return to New York. Mr. 
McKee had been on a trip especially thru the 
hardwood producing regions in the South. While 
here he saw, among others, Harvey M. Dickson, 
secretary of the National Lumber Exporters’ Asso- 














This little playhouse was built at Vancouver, B. C., 
by Capt. W. Simpson for his daughter, Dorothy. 





It has special furniture and is electrically 
lighted, 
ciation. Mr. McKee is chairman of the contract 


and measurement committees of the Liverpool 
Timber Trade Association. 

Following is the statement of May exports of 
lumber and logs from Baltimore : 


MAY 
1924 

Logs and round timbers— Feet Value 
MIRTOWOOGR: 6. cies ccscucccs 127,000 $32,668 

Boards— 
| ee eae ee 10,000 550 
BROMORE 6.5. Sic cals wewetewe cus 13,000 639 
Me la crai oie ate scale ait aesar ere 570,000 33,667 
EMS oo tise cyte Pte ic cats 186,000 23,690 
tok Ee iene see 153,000 21,265 
Other hardwood ............ 52,000 7,160 
Hardwood flooring ............ 109,000 10,000 
Manufactures of wood ........ 33,353 
ON phe no crear Bo rape 1,220,000 $162,992 


PHILADELPHIA, PA. 


June 30.—Recently the lumber market in Phila- 
delphia territory has assumed a more active aspect. 
There is marked variation in quotations ; low prices 
have been made on transit cars that are in distress, 
or else by mills that have had to move some of their 
stock. Despite the fact that numerous building 
operations have been slow to get under way and a 
lot of building has been deferred, the outlook for 
the summer months is good. Some yards are tak- 
ing advantage of the present low prices and are 
picking up lumber. If the next few weeks continue 
to show improvement, lumber will be hard to find 
for anything like prompt shipment, as many mills 
in the South that have closed down will be slow 
in starting again. City yards are doing a fair 
amount of business, with several of the retailers 
Teporting some nice orders booked. The larger 
yards appear to be the more active, and they are 
again in the market. Demand over in New Jersey 
18 quiet as a whole, with some of the larger towns 
doing a pretty fair business. 

The hardwood market is steady. Inquiries seem 
to be somewhat increased, and wholesalers look 


for a stronger market very soon. Oak and maple 
flooring are both active. Hemlock base is $37.50, 
this rate. Spruce lath are moving at the price re- 
ported a week ggo. North Carolina pine prices 
show little change, altho the market is improved 
and buying has increased recently. An early ad- 
vance is predicted by many. 


OMAHA, NEB. 


July 1.—A continuation of the storms during 
the last week, in which residences and outbuildings 
by the hundreds have been wrecked or damaged, 
has greatly increased the lumber business in this 
area, according to reports made by the lumber- 
men. In fact, a few of the dealers, carrying stocks 
below normal, have been forced to place emergency 
orders for the common items. Local wholesalers 
during the last ten days have received numerous 
orders from eastern Iowa, a district that has also 
been heavily hit by the storms. The telegraph and 
telephone companies have placed a number of 
orders for poles, thousands of them having been 
destroyed. 

In this section, stocks are much below normal. 
Altho building operations do not compare with 
last year’s there has been improvement during 
the last week. June rainfall was greater than 
in any June since 1883. The two crops of alfalfa 
this year, as a rule, have been lost, while the 
corn, six to eight inches high, in a great majority 
of cases has not been plowed, and has almost 
been taken by the weeds. 

Lawrence Dodds, president of Lawrence Dodds 
Co., toured several towns in western Iowa during 
the last week, visiting Macedonia, Henderson, 
Emerson and Silver City. Business in the rural 
districts, he said, was quiet, the farmers being 
busy with their crops. 


JACKSONVILLE, FLA. 


June 30.—There has been very little change in 
the southern pine market during the last week. 
Some of the wholesale firms state they are doing 
a fair volume of business, while others dealing 
mostly in dressed stock report they are doing very 
little. 

The movement of shed stock was a little heavier 
than last week, because of several drastic reduc- 
tions being made to move surplus items, especially 
flooring and siding. ‘The situation from a dressed 
stock standpoint is not at all favorable. One 
planing mill has closed down with a half million 
feet of shed stock on hand and no orders booked 
to take care of it. Other operators are continuing 
to run simply to take care of their boards and hold 
their organizations together. Orders continue to 
be for badly mixed cars for quick shipment. Re- 
tailers show no tendency to stock up and are buy- 
ing only what they are obliged to have. 

Vive cars of 4-inch B&better flooring were sold 
this week to a wholesale dealer at $34.50, mill, the 
lowest price yet recorded. This was an excep- 
tional transaction, however, and the average price 
obtained is $89. No. 1 is not quite as firm, the 
average for the week being $35.50. No. 2 moved 
fairly well on mixed orders, which held the average 
price close to that obtained last week. The ma- 
jority of sales to the wholesale trade are at $16 
to $17. The mills selling direct and to the retail 
trade have reduced their prices 50 to 75 cents. No. 
3 is slow to move at an average price of $11. The 
average price for 38-inch B&better is $1 less, sev- 
eral sales having been made at $48 and $49. No. 
1 is off $1, making the average price $38; No. 2 
is selling at $15 to $17; No. 3 averages 50 cents 
less than last week. The 6-inch No. 1 is off $1, 
the average being $36. No. 2 is also weak, selling 
at $20 to $21. 

Resawn ceiling continues to drag, with stocks 
growing larger. Prices are not as firm, having 
declined an average of $1 on all grades and sizes. 
Sales of -inch are on the basis of $32 for B&bet- 
ter; $28 for No. 1 and $16 for No. 2. The ,-inch 
B&better is selling at $25; No. 1, $20; No. 2, $10 
to $11.50. The price of %-inch remains practically 
unchanged. Partition seems to be holding close to 
prices in effect last week. 

The movement of siding is slow and good stocks 
of all grades and patterns are to be found at the 
mills. Prices on an average are the same as those 
in effect for the last two weeks, altho a sale of 
novelty 6-inch B&better at $34.25 was noted the 
first of the week. This was an exceptional in- 
stance and was $5 under the average. 

Finish and boards are moving slowly and prices 
are not as firm. Demand for roofers is inactive 
and prices are weak. Some of the roofer mills have 
closed down and others are running part time. 
Longleaf 6-inch roofers are selling at $20 to $21. 
Shortleaf air dried are $17 to $18. All orders are 
for quick shipment. 

Dimension and timbers occupy about the same 
position as last week. Prices offered are unat- 
tractive to the large mills and are not firm. Mer- 
chantable cutting is on the following basis: 6-inch, 
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Tell Your Customers 


how attractively and economically 
shingled homes can be built. Don’t 


hesitate to emphasize durability if you sell 


John McMaster 


Premium Brand — 20-20 Pack 
RED CEDAR SHINGLES 


These shingles are famed for their resistance to 
weather deterioration. 100% clear and vertical 
grain, John McMaster is proud to back them 
with his name. 

Write us for quotations. 


John McMaster Shingle Co. 
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“1 Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


- $1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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TheBESSLER 
MovableStairway 


—the greatest development ever made in 
stairway construction. Saves money for 
the house owner, makes money for you,— 
everybody happy. 


Write for details of our 
money making plan. 


The Bessler Movable Stairway Co. 
General Offices: 1993 E. Market St., Akron, Ohio 
New York Offices: 103 Park Avenue 








Long-Lasting Money-Saving 
LOGGING HAMMERS 


Swisher’s Logging Hammers, made 
to stand hard usage, give long-last- 
ing service. And you save money by 
buying direct from the maker. 






Manufacturers also of Trade 
Checks, Steel Stamps, Stencils 
and Accessories. 


Write for special folder which 
lists many supplies you use 
constantly, or send specifica- 
tions for estimate. 


The R. D. Swisher 
Mfg. Co. 


411-413 S. Clinton St., CHICAGO 


Style LH24 











10°Clean Cards 
Envelope Packed 


Salesmen a pprove 
thisnew and handy 
way of carrying 


Engraved 
Business 
CARDS 


Send one of your cards and let us quote you prices. 


Steel and copper plate engravers of letterheads, 
envelopes, anne ts, invitat » etc. 














CREST ENGRAVING CO. 
557-59 W. Jackson Bld. CHICAGO, ILL. 















LIGHT WEIGHT STEEL 


Log Numbering 
: Wheels 


Rubber Stamps, 
Stencils. 


Write for catalog. 


ll W. J. COOLEY & CO. semis enn. 














$20; 8-inch, $21; 10-inch, $26.50; 12-inch, $32 to 
$33; 14-inch, $36 to $37; 16-inch, $41.50, mill. 
Railroad material is low in price and not much 
is being offered. 

Orders for cypress have developed in slightly 
better volume, with prices firm, but demand is still 
weak. The lower grades are in fair demand. Up- 
per grades are weak, altho prices have held their 
own. About the only material reduction made in 
cypress prices for some weeks is that of $5 on FAS. 
In fact prices on cypress stand today practically 
as they did at the first of the year. Most of the 
mills have taken advantage of the light demand to 
build up their stocks. The shortage of 5/4 and 
6/4 shop, also 12-inch in all grades, is gradually 
adjusting itself. Cypress lath are in good demand, 
at $7.50 for 4-foot No. 1, and $2.75 to $3 for 
32-inch. Shingles are also in good demand, with 
prices firm, and no surplus stocks. Prices on 
cypress, f. 0. b. cars at points taking a Live Oak, 
Perry & Gulf rate of freight, are as follows: 

4/4 5/4 6/4 8/4 


Tank ..........$105.00 $108.00 $112.00 $120.00 
ee eee 95.00 100.00 105.00 110.00 
Factory select .. 65.00 75.00 80.00 &5.00 
MND 56.6 ices eases 40.00 53.00 58.00 65.00 
OK sie. e eter aielereud 23.00 25.00 25.00 25.00 
oe OO Ta eee 16.00 17.00 17.00 17.00 
Clear heart ..... 100.00 105.00 110.00 115.00 
af. Qt ee 95.00 100.00 103.00 108.00 
tM 85.00 90.00 95.00 100.00 
SMe. Dies Mee 75.00 80.00 85.00 90.00 
2 | Sart hee 65.00 70.00 75.00 80.00 
No. 1 common... 40.00 50.00 53.00 58.00 


No. 2 common... 35.00 37.50 37.50 37.50 

The Georgia-Florida Saw Mill Association has 
announced that effective July 1, 1924, its inspee 
tion service charge to non-members will be $15 a 
day. 

Construction has been started on a new general 
building at New Smyrna, Fla., for the Bond-Howell 
Lumber Co. The local offices at the yards will be 
continued. The company has a yard at Daytona 
also, and with the recent addition of the St. Au- 
gustine yards it has become necessary to central- 
ize its business. T. L. Howell is president. 

Visiting the plant of the Florida Wood Products 
Co. yesterday afternoon, members of the Jackson- 
ville Manufacturers’ Association were greatly im- 
pressed with the work of the plant, which they 
termed one of the greatest factors in forest con- 
servation. The plant draws refuse softwood from 
the territory within a radius of 150 miles of Jack- 
sonville. The plant is owned by W. W. Cummer 
Sons Co. It is the largest softwood distillation 
plant in the world. 


ELKINS, W. VA. 


June 30.—The West Virginia hardwood market 
is a buyers’ market. When buyers do want hard- 
wood they want it at a low price ranging any 
where from 10 to 20 percent lower than prices 
prevailing a few months ago, and some _ buyers 
are taking on stocks only because prices are now 
so low. Manufacturers and wholesalers are re- 
eciving some inquiries for oak, especially for the 
thicker sizes. Aside from such a demand the 
market is stagnant. That at least Is the experience 
of representatives of West Virginia hardwood firms 
in eastern markets. Buying is a little heavier than 
it was, but the difference is not marked. Yet for 
all the dullness there is in evidence there has been 
little or no cessation in the manufacture of hard- 
wood. Mills have not shut down, as far as can 
be learned. A little more dry stock is of course 
accumulating, but not enough to lead mill owners 
to curtail operations appreciably. 


ABERDEEN-HOQUIAM, WASH. 


June 28.—While the lumber market continues 
quiet, there is a very definite feeling that the situa- 
tion has improved. The export market is stronger. 
An order from one firm for approximately ten mil- 
lion feet has been placed with several Harbor mills 
for California, and it is hoped that the shutdown 
over the Fourth of July will result in a stronger 
market for rail shipments. 

The Pacific Manufacturing Co., of Aberdeen, and 
the Red Cedar Shingle Co., of Markham, which 
have been manufacturing cedar for export, have 
closed down for an indefinite period. 

Among the logging camps closed for the Fourth 
of July are those of the Donovan Corkery Logging 
Co., the Saginaw Timber Co. and the Greenwood 
Logging Co. By the first of the week practically 
all camps will have been closed down for the next 
week or ten days. 

Otto Roesner, sales manager of the National 
Lumber & Manufacturing Co., of Hoquiam, is on 
an extended eastern trip. During his absence the 
sales are being handled by F. J. Tromble. 

I’. H. McCready, sales manager of the Donovan 
Lumber Co, in the rail department, motored to 
Eureka, Calif., last week. Eureka is Mr. Me- 
Cready’s former home. 

Edgar Anderson, of the Anderson Middleton 
Lumber Co., is spending several weeks at Hayden 





Lake, Idaho. Mr. Anderson is accompanied by his 
wife and baby daughter. 

Fred Hulbert, president American Mill Co., Aber. 
deen, has been occupying his cottage at Pacifie 
Beach during the last two weeks, 


WINNIPEG, MAN. 


June 30.—The retail dealers seem to feel a great 
deal more optimistic since the second crop report 
showed that crops, altho somewhat late, were in 
excellent condition. As a result of this report, 
there has been a great improvement, in country 
business especially. The local wholesale market ig 
still very much unsettled. Some representatives, 
while continuing to call on the trade, are not, 
however, attempting to sell at the low going priceg, 
Dimension last week has been quoted as low ag 
$27.50. It is reported that some of the large millg 
in Vancouver, B. C., are shortly to close down; 
others will be working half time. Northern spruce 
operators, while having enough orders on hand to 
keep them going for a week or ten days in advance, 
are not satisfied as to the outlook, especially for 
the eastern States trade. Some of them are turn- 
ing their attention more to the Canadian eastern 
market, and as a result have booked some nice 
business ahead. Prices on the Prairies for north- 
ern spruee have weakened considerably. Mountain 
manufacturers report very little business ahead, 
and are dependent almost entirely on the Prairie 
trade. 


(Concluded on page 103) 


Device for Reclaiming Checked Ties 


A simple device has been developed by the 
timber treating organization of the Northern 
Pacific Railway for reclaiming badly checked 
ties in which the cracks are so wide that the 








Simple device for reclaiming badly checked ties 


S-irons are of little use until the separated parts 
of the tie are drawn together. This device col 
sists simply of a heavy oak timber, which 18 
used as a lever with the aid of a log chain. The 
lever is 10 feet long and 4 inches by 6 inches in 
section at the large end, and 2% inches square 
at the small end. The large end is protected 
with an iron shoe. The chain is equipped with 
a logging hook which engages the links at any 
point to make a loop of whatever size is desired. 

The lever is used to press the parts of the 
tie together. When the splitting is great two 
men are required to operate the lever. 


A STATEMENT recently issued by the British 
Columbia department of labor shows that © 
3,395 firms that reported to the department 
no less than 922, with a payroll in 1923 of 
$35,268,880, were in the lumbering business. 
The salaries and wages paid out by the lum 
ber interests during 1923 showed an increase of 
more than $11,000,000 by comparison with the 
previous year. 
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A somewhat better feeling is noticeable in the 
millwork trade, due to increased building activity 
reported from many sections. Orders and inquiries 
for millwork are reported fair thruout the South. 
Most of the factories in that section are busy and 
report favorable prospects for the next 90 days. 
Prices are varying in some sections, but as a whole 
the tone of the trade is fair and collections nor- 
mal for this season of the year. 


Sash, door and interior finish plants at Duluth, 
Minn., are operating full time, with sufficient 
orders on their books to assure their activity 
for a period ahead. Demand for interior finish 
bas been especially good on that market so far 
this season. as a result of the number of large 
puilding projects under way and a continuance of 
house building in fair volume. 


With building operations gaining momentum 
each week, there is a better feeling among the 
millwork and sash and door manufacturers in 
Columbus and central Ohio territory. Most of the 
mills are fairly busy and there is considerable 
figuring on future work. [Trices are steady and 
there is not much indication of a reduction. The 
labor situation has cleared up, there being no 
scarcity of skilled workmen at present. 


The millwork and sash and door factories in 
Kansas City, Mo., report they are keeping up 
easily with their orders. Country demand remains 
stagnant, but the outlook in that section is for a 
considerably better demand in the fall. City yard 
demand is only fair, contractors furnishing the 
bulk of the business at the present time. 


From the rural districts of Minneapolis, Minn., 
gash and door mills report that a gain in the 
volume of demand has been noted. The volume 
of shipments has not been sharply increased, how- 
ever, and there is little prospect that July will 
yield any noticeable improvement, altho it is ex- 
pected to be steady. By August, manufacturers 
say, crops will be safe and farmers will come into 
the market with heavier demands. Prices now are 
believed to be at the low level. 


The door and millwork trade continues active 
at Buffalo, N. Y., and a good.many rush orders 
are being placed this week because of the shutdown 
of the mills for the Fourth. Local building has 
shown little tendency to drop off, but it is felt 
that some decline may take place this month be- 
cause of the vacation season. 


The sash and door factories in Omaha, Neb., are 
running full blast to keep up with the demands 
made upon them by the storms of the last ten 
days. Two of the mills reported that these de- 
mands would take their entire output for the next 
thirty days. Stocks are considerably under normal. 
Prices are steady. 


Discuss the Blue Stain Problem 


An informal conference to consider the problem 
of blue stain in lumber, particularly shop and 
factory grades, was held at the Congress Hotel, on 
Wednesday. Methods of possible prevention, as 
Well as utilization of stock affected with the stain, 
were discussed. The meeting was attended by C. 
B. Harman, secretary Southern Sash, Door & 
Millwork Manufacturers’ Association, Atlanta, Ga. ; 
D. F. Holtman, of the National Lumber Manu- 
facturers’ Association, Washington, D. C.; Arthur 
T. Upson, of the Forest Products Laboratory, Madi- 
son, Wis., who on July 15 will join the staff of 
the National Lumber Manufacturers’ Association ; 
W. P. Flint, seerctary Millwork Cost Bureau, Chi- 
cago, and others. 


Saaaeansaaaaas 


Keeping Doors Clean 


Keeping doors clean is an ever present problem 
with Practically every retailer in the country. It 
is a matter of such importance that there should be 
some clear cut answer to it. As a matter of fact 
there is not. Inquiry among dealers as to the 
best methods to store and handle doors to keep 
them bright and clean almost invariably brings 
hesitant, vague and uncertain answers. There Is 
a1 adinission that it is a problem, but it seems 
48 tho everyone just lets it go at that. 

Neither is there enough in the way of clear cut 
answers and well defined ideas of how to keep this 
kind of stock clean until it is delivered to the job 
ready for the finisher. There is ready admission 
that fven doors and sash that are to be painted 
Soule be kept bright’ and clean, while those which 
ag oe finished natural with varnish and stain 
os Cleanliness idea is emphasized. Yet we find 
only some carelessness and neglect in ware- 
Ouses and in caring for and handling doors, but 
we find more ef it out on the job, and too often 
800d doors are damaged in appearance by being 


handled with dirty hands, taken into buildings too 
soon, and subjected to exposure and moisture, It 
would be a good thing if-some way could be de- 
vised to hang up attractive prizes for men with 
ideas for the best practical answers for keeping 
doors and other millwork clean while in stock in 
the retailers’ warehouse and while being handled 
from there to the job. 

If those who think they are doing this better 
than the average will tell us something of bow 
they do it, maybe we can get a discussion started 
that will awaken interest and bring some improve- 
ment, and more positive convictions in the matter 
of how to store and handle millwork. 


Secretary of Woodwork Institute 

The selection of a secretary-manager for the re- 
cently organized International Weodwork Insti- 
tute was one of the important matters before a 
meeting of the Millwork publicity committee, held 
at the Congress Hotel in Chicago on Wednesday 
and Thursday of this week. Fred C. Smith, late 
advertising and sales service manager of the J. 
W. Butler Paper Co., of 
Chicago, was chosen for 
the position, and has 
“taken charge of the af- 
airs of the institute, be- 
ginning with July 1. ITI. 
A. Sellen, vice president 
of the Morgan Sash & 
Door Co., Chicago, was 





FRED C. SMITH, 
Chicago ; 
Secretary-manager Inter- 
national Woodwork 
Institute 





elected treasurer of the 
institute. Officers have 
been secured in the Lake 
Shore Trust & Savings 
Bank Building, 605 North 
Michigan Avenue, on the 
‘ floor immediately below 
—— = the offices occupied by the 
Millwork Cost Bureau. 
Responses to the request recently mailed out to 
millwork manufacturers for them to make applica- 
tion for membership in the institute have been 
reccived in such numbers as to insure the success 
of the movement. New membership application 
blanks will be mailed to all millwork manufacturers 
within a few days. 


OBITUARY 


HENRY LANE STOUT, whose death was 
briefly announced in the AMERICAN LUMBERMAN of 
last week, was buried on Friday, June 27, after 
funeral services held in Rosehill Chapel. Mr. 
Stout leaves a widow, Mrs. Gertrude Zeising 
Stout, a son, Frank D., and his parents Mr. and 
Mrs. Frank Deming Stout, of Chicago, a brother 
Allison B. Stout, of New Haven, Conn., and 
three sisters: Mrs. Julian Armstrong, of Evans- 
ton, Mrs. Walter V. Struby, of San Mateo, Calif., 
and Mrs. Floyd W. McRae, Atlanta, Ga. Mr. 
Stout was vice president of the Missouri South- 
ern Railroad and vice president of the Califor- 
nia & Oregon Lumber Co. He was also a di- 
rector in several banks and other business insti- 
tions in Chicago. He was 34 years old. 

















HARVEY D. BARRETT, for many years in 
the sawmill business in Indiana, died recently 
at his home in Indianapolis after an illness of 
three or four years. He was 63 years old and 
began his career as a teacher in the public 
schools. He was chairman of the Democratic 
party in Hancock County for some years. He 
leaves a widow and three daughters. 

ELI COUCH. for many years an active lum- 
berman in Leslie County, Kentucky, who retired 
several years ago because of advancing age, died 
at his home near Christopher, Ky., on June 28, 
at the age of 84. He was a pioneer in the east- 
ern Kentucky hardwood operations and was 
known far and wide in the region as ‘‘Uncle”’ 
Eli. 





JESSE HORNSBY, a local lumberman of Trace 
Fork, Knott County, Kentucky, died at his home 
there on Monday, June 30, after a long illness 
of fever. He leaves a widow and three small 
children 
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FALK 


Herringbone 


Gear 
Units 


afford the most efficient 
means of transmitting 
power from the motor to 
the driven machinery 
which it is possible to 
attain. 


They deliver all the 


power they receive 
smoothly, silently and 
without vibration, and 
cut power losses at an 
absolute minimum. 


You can buy Falk Her- 
ringbone Gear Units for 
nothing with the saving 
in cost of Power House 
equipment required to 
overcome useless fric- 
tion found in less efh- 
cient speed reducers. 


The Falk Corporation 
MILWAUKEE 


Representatives 


W. O. BEYER, 1007 Park Bldg., Pittsburgh, Pa. 
mE: FILLINGHAM, 50 Church St., New York 
y. 


BE. C. MYERS, Rialto Bldg., San Francisco, Calif. 

CS waeee, Real Est. Exch. Bldg., Detroit, 
Mich, 

VULCAN IRON WORKS, Wilkes-Barre, Pa. 

GENERAL MACHINERY CO., Brown Marx 
Bldg., Birmingham, Ala. 

MINE & SMELTER SUPPLY CO., Denver, Salt 
Lake City and El Paso. 

ENGINEERING EQUIPMENT CO., LTD., 3858 
Beaver Hall Square, Montreal, Quebec, Canada. 

















John Andrews, of the Andrews-Early Co., Wau- 
sau, Wis., called on the local trade this week. 


O. F. Stokely, has resigned his position with the 
A. E. Boatright Lumber Co. and has become asso 
ciated with J. E. Lane & Co. 


John LL. Vinke, of the Wausau Lumber & Coal 
Co., South Holland, Ill., was among the retailers 
who visited Chicago this week on business. 

*. L.. Williams, of the Burnaby Bros. Lumber Co., 
this week went to St. Louis, Mo., on a business 
trip. He expected to motor back to Chicago. 


— 


Clarence Boyle, sr., accompanied by Mrs. Boyle, 
this week left for a motor trip thru Michigan and 
Indiana, on which he will combine business with 
pleasure. 


A. L. Groshong, of the Collins Bros. Lumber 
Co., Madison, Wis., was among the Wisconsin Lum- 
bermen who called on the local trade during the 
last few days. 


Charles Armbrecht, of the Armbrecht Lumber 
Co., Mobile, Ala., this week devoted a few days to 
looking over the market in this section for rail- 
road and car material, in which his concern 
specializes. 


Tom D, Reber, president of the Rockford Lumber 
& Fuel Co., Rockford, Ill, transacted business in 
Chicago this week. He said business in the Rock- 
ford territory is fairly good, and appears to be 
getting better. 


Rodney Browne, of the trade extension depart- 
ment of the Southern Pine Association, New Or- 
leans, La., spent several days in Chicago this week 
on association business, looking particularly into 
the lath situation. 


Cc. B. Crutchfield, of Hopkinsville, Ky., has been 
appointed southern field sales manager for the 
Leach Co., of Oshkosh, Wis., manufacturer of con- 
crete mixers, builders of saw rigs and logging and 
line construction tools. 


E. E. Hooper, secretary of the Lumbermen’s 
Mutual Casualty Co., accompanied by Mrs. Hooper 
and their grandson, James Kemper, jr., left a few 
days ago on a trip down the Tennessee River to 
the Shiloh National Park, Alabama. 


John A. Spencer, of the John A. Spencer Lumber 
Co., returned this week from Memphis, Tenn., where 
he attended the meetings of the Southern Pine 
Association and the Hardwood Manufacturers’ In- 
stitute, held Thursday and Friday of last week. 


M. A. Mummert and T. O. Metcalfe, president 
and vice president, respectively, of the Mummert 
Lumber & Tie Co., were among Chicago lumber- 
men who attended the midsummer meeting of the 
directors of the Southern Pine Association, held 
last week at Memphis, Tenn. 


J. F. Wigginton, president and general manager 
of the Louisiana Red Cypress Co., New Orleans, 
La., passed thru Chicago this week on his return 
home from an eastern business trip. While here, 
he conferred with L. E. Hooper, jr., who represents 
the company in this territory. 


James B. Andrews, prominent lumber manufac- 
turer at Escanaba, Mich., this week conferred with 
E. V. Euler, his representative in this territory. 
Mr. Andrews said that everything points to a 
steady improvement in business henceforth, with 
a very satisfactory volume in the fall. 


Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., this week left for a fishing trip to 
Lac du Flambeau, Wis. Fred Kozak, of the same 
concern, went there last week, and the reports 
he has sent back regarding the hungry pike up 
in that country proved too attractive for his 
chief. 


E. E. Pantzer, of the Pantzer Lumber Co., She 
boygan, Wis., while on a business visit in this 
city a few days ago reported that very good busi- 
ness is transacted by the retail lumber yards in 
the Sheboygan section. Mr. Pantzer was just 
returning to his home from a pleasure trip east 
of here. 


E. Bridgers, president of the Meridian Lumber 
Co., Meridian, Miss., announces that his company 
has installed a planing mill at Toxey, Ala., where 
it has been operating mills for some time cutting 
dimension, boards and small timbers. The sales 


are to be handled thru the main offices of tho 
company in Meridian. j 


J. H. Lang, vice president of the Chicago Lup. 
ber Sales Co., returned to the local headquarters 
last Monday from a trip to the company’s Portlang 
(Ore.) office. Mr. Lang found conditions on the 
west Coast very slow, but manufacturers there 
expected things to improve after the holiday shyt. 
down, or about July 15. 


E. B. Williams, of Rutledge & Co., Laurel, Migs, 
spent a few days here on business and pleasure this 
week, among other things visiting relatives resident 
here. Mr. Williams said that business during the 
last fortnight has been a good deal better, with an 
abundance of mixed car business coming out. He 
looked forward with confidence. 


George M. Stevens, of the Stevens-Eaton (Co,. 
New York City, passed thru Chicago this week on 
his return home from the West, where he has beep 
spending the last six weeks with his family on q 
pleasure trip, during which he visited the Coast 
and many interesting points inland. He left his 
family for the summer at Estes Park, Colo. 


D. J. Curry, secretary and general manager, and 
BE. N. Whyte, president and treasurer of Curry & 
Whyte Co. of Duluth, Minn., were in Chicago for 
a few days this week, looking over current and 
prospective market conditions. They said that 
good business in cedar poles, in which their con- 
cern specializes, is being obtained from the Kast, 
and that the situation as a whole looks favorable to 
them. 








James Stevens, lumber 
handler at a ‘Tacoma 
(Wash.) mill, who is 
building up a _ national 
reputation as a _ writer. 
Mr. Stevens has had 
articles and stories pub- 
lished recently in several 
leading American maga- 
zines, including the Satur- 
day Evening Post and . 
American Mercury. His 
friends predict that he 
will do for the lumber in- 
dustry of the Northwest 
what Stewart Edward 
White and other writers 
did for the lumber in- 
dustry of Michigan. Mr. 
Stevens himself declares 
that the labor involved in 
his writings is much 
harder than his work in 
the mills. 





John Rabus, of the Tri-State Lumber & Shingle 
Co., who has been very seriously ill at the Pres 
byterian Hospital, at press time this week was 
reported to be recovering nicely. Mr. Rabus ei 
pects soon to leave the hospital and to go to his 
home in Fort Wayne, Ind., to rest up for a time. 
It is his expectation to resume his duties with 
the Tri-State Lumber & Shingle Co. as svon as he 
has fully recovered. 


O. E. Renfro, of the Renfro Lumber Co., Kansas 
City, Mo., while in Chicago on a business visit 
this week stated that the agricultural outlook 
in the middle West is very encouraging. The 
farmers’ financial situation has greatly improved, 
and if grain prices hold up to recent levels, they 
should make some profit this year and do a good 
deal of construction and repair work next fall. 
Meanwhile, Mr. Renfro said, most business is beng 
confined to the cities. 


A. W. Lammers, of A. W. Lammers & Co., left 
last Wednesday night, with his family, for the west 
Coast, where he will spend a month on business 
and pleasure. He went over the Canadian route, 
and after some days at Banff and Lake Louise, iD 
the Canadian Rockies, he planned to go to Van- 
couver and Victoria, B. C., where he has busines 
interests. Afterward he expected to continue dow! 
the Coast, visiting Seattle, Portland and other 
manufacturing centers, returning home thru the 
Inland Empire. 


The Kirby Lumber Co., of Houston, Tex., bas 
sent out an announcement to the trade that a 
tive July 1 its New York office at 2612 Grad 
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Central Terminal in that city will be taken over 
by Ray Wiess, who will continue the office in his 
name and will offer Kirby products in the territory 
formerly covered by that company’s New York 
office. Mr. Wiess for a number of years was located 
in Chicago before his removal to New York some 
time ago and has many friends in the lumber trade 
all over the country. 


H. W. Sinnock, secretary of the Redwood Sales 
(‘o., San Francisco, Calif., stopped over in Chicago 
this week for a brief visit to business friends, 
while en route to the East. The Redwood Sales 
Co. handles the output for twelve redwood mills, 
and Mr. Sinnock stated that demand for that wood 
has been very satisfactory, and that the outlook 
ig promising. He said that California is rapidly 
recovering from the depression which hit it some 
time ago as a result of the outbreak of the hoof 
and mouth disease, 


R. F. Lynch, of A. W. Lammers & Co., on Satur- 
day, June 28, was run down by an automobile and 
padly bruised. He suffered a broken nose besides 
other injuries. Mr. Lynch was standing just off 
the curb waiting for a standing street car to move, 
when an automobile, contrary to the rule forbid- 
ding motorists to pass street cars not in motion, 
swooped down on him and knocked him down. Mr. 
Lynch on Wednesday of this week was reported to 
be doing nicely, and he expected to return to his 
office within a few days. 


Joe Gorman, of the Winegar-Gorman Lumber Co., 
on Thursday orf this week motored to Winegar, 
Wis., where he will spend the Fourth. W. H. Ab- 
bott, of the same company, accompanied by his 
family, also left this week for Eagle River, Wis., 
where he will spend a two weeks’ vacation. Fish- 
ing, he says, will occupy most of his time. A. J. 
Olson, of the Vangsness Lumber Co., returned this 
week from a two weeks’ vacation, spent at his 
home in Wausau, Wis. A. C. Ebenreiter, of the 
Landeck Lumber Co., spent the week-end at She- 
boygan, Wis. 


Mr. and Mrs, C. V. Fisher left last Saturday for 
a month’s trip to the northwestern Pacific coast 
country. They will spend a week in Yellowstone 
Park on their way out to the Coast and Mr. 
Fisher will spend the rest of the month of July 
visiting various shippers of west Coast lumber. 
Their trip will end at Vancouver, B. C., and they 
will return to Chicago thru the Canadian Rockies. 
Mrs. Fisher is the daughter of Francis J. Pike, of 
the Pike-Dial Lumber Co., in which company Mr. 
Fisher is financially interested and has been as- 
sociated with it for the last three years, 


E. J. Stuhr, president of the Stuhr & Gerard 
Lumber Co., Minneapolis, Minn., was in Chicago 
this week for a brief business visit. He reported 
that he found current business good. Building in 
Minneapolis and neighboring cities is on a good 
seale, and all building interests are busy. Floor- 
ing, sash and door and interior trim manufacturers 
have good-sized order files and are buying lumber 
even more freely than a short time ago. Mr. 
Stuhr regarded prospects for fall business as very 
promising. While here, he conferred with Molin 
& Eccles, with offices in the Roanoke Building, who 
represent the Stuhr & Gerard Lumber Co. in this 
territory, 


The Mountain State Coal & Lumber Co., of 
Charleston, W. Va., has announced the addition to 
its organization on July 1 as part owner and ac- 
“ve member of T. H. Griffith recently of the Hutch- 
inson Lumber Co. Mr. Griffith for thirty-five years 
has been actively connected with the hardwood in- 
dustry in every capacity and knows the business 
from the woods to the consumer. He has been 
a part owner in several band mill operations in 
West Virginia, Kentucky and North Carolina, and 
his experience and reputation will be a great asset 
to hardwood and white pine buyers whose pur- 
chases are made from the Mountain State Coal & 
Lumber Co, 


Prominent Lumberman Is Robbed 


Two policemen and an unidentified hold-up man 
Were injured late last Tuesday night in a battle 
following the robbery of Frank E. O'Dowd, vice 
—o of the Edward Hines Lumber Co., at his 
ak Park residence, 

Mr. O'Dowd was placing bis automobile in his 
garage, when two men drove a car into the alley 
and approached him with drawn revolvers. ‘They 
robbed him of a watch and $65 in money, jumped 
~_ their car and drove off, 

Earlier in the evenjng a robbery had been per- 
— in the same vicinity and Motorcycle 
ocean Jerry Kennelly and Wesley Matters 
Ott fens around the neighborhood on the look- 

1% Suspicious characters, when the robbers’ 
Automobile shot out of the alley. The officers 





guessed the reason for their hurry, and ordered 
the men to stop. 

Instead of obeying the order, one of the highway- 
men fired, hitting Policeman Kennelly in the face. 
As he fell, the officer opened fire, and one of the 
robbers fell from the machine with two bullets in 
his body. The second man escaped, but an Oak 
Park flivver squad, attracted by the firing, took 
up pursuit. In turning a corner their machine 
overturned, however, pinning Patrolman Frank 
Lawrence underneath. 

The wounded robber was taken to the West 
Suburban Hospital, where it was reported that he 
was not expected to live. He was unconscious and 
nothing was found to identify him. 


Cwaaaaaaaaan 


Cloudbursts Cause Great Damage 


GALESBURG, ILL., July 1.—Cloudbursts and over- 
flowed bottom lands in this vicinity, resulting from 
the week-end storms, have caused thousands of 
dollars’ worth of loss to lumber companies. The 
yards of the Hincheliff and Hansen lumber com- 
panies, in this city, are entirely under water, re- 
sulted in heavy damage to stocks. At Marengo, 
Iowa, the yards of the Kirkpatrick Lumber Co. 
were flooded, causing big losses in stock, and 
smaller yards in towns in that vicinity also suf- 
fered. 


Advertising Brings Great Results 


A 900 percent increase in the domestic sales of 
American walnut in the last six years is reported 
by George N. Lamb, secretary of the American 
Walnut Manufacturers’ Association, Chicago. Be- 
fore the war, he states, 90 percent of the Amer- 


ican walnut produced was exported. When the 
war conditions precluded the possibility of a profit- 
able export business the development of the domes- 
tic market was sought thru extensive advertising 
of the merits and beauties of the wood. Six years 
of truthful, consistent advertising have brought 
the results indicated. 


Forestry Students Headed West 


MINNEAPOLIS, MINN., July 1.—David Canfield 
and Victor Jensen, forestry students at the Uni- 
versity of Minnesota, today are well on their way 
to the Klamath Agency, Oregon, to spend six 
months in the United States Forest Service. Start- 
ing Wednesday from Osseo, they began the long 
trek with hopes of riding most of the way thru 
the generosity of motorists headed West. The 
first day, according to letters, they covered 250 
miles, winding up at Pale Park, Minn. 


Hardwood Wholesalers Play Golf 


Division C—hardwood wholesalers—of the Lum- 
bermen’s Association, on Tuesday afternoon of this 
week held a golf tournament on the Harlem golf 
course, in which twenty-one members participated. 
Harry Brand, of the North Branch Flooring Co., 
won first prize with a net score of 70. L. J. 
Pomeroy, Jack Strack and Roy Cook tied for the 
second, third and fourth prizes, with net scores of 
72. The blind bogey was won by A. C. Quixley 
and L. J. Pomeroy, who each had a net score of 78, 
and split the prize. 

After an enjoyable afternoon, most of the mem 
bers remained for a steak and chicken dinner at 
the club house. 


Compression Wood Sensitive to Moisture 


MADISON, WIs., July 1.—The accompany- 
ing photograph (courtesy of the Forest Prod- 
ucts Laboratory) shows a spruce limb which is 
so sensitive to moisture changes that it might 
almost serve to indicate humidity in the room 
where it is located. This limb is fastened to a 
door in the office of wood identification at the 


Humidity changes affect limb as shown 


Forest Products Laboratory. During the 
months when artificial heat is in use the limb 
bends far over to the left. During the 
warmer months, when the windows are kept 
open, it straightens and becomes nearly upright. 
In the course of its gradual changes, the tip 
moves thru a distance of 30 inches, describing 
an are of about 80 degrees. The dates along 
the are show its position at different times for 
several years. 

The interesting action of this limb can not 
be traced to any freak condition of growth, but 
rather to the normal presence of what is known 
as ‘‘compression wood’’ along what was orig- 
inally its under side. Compression wood is 
found along the under side of limbs and on 
the lower side of leaning trunks of all conifer- 
ous trees. It is the action of this type of 
wood substance which causes the limbs of stand- 
ing dead trees to curve downward during long 
periods of dry weather. Situated as it is, this 
wood must act as a sort of prop or stiffening 
for the trunk or limb, and as a result it differs 
somewhat from the wood in other parts of the 
tree. It is, as would be expected, harder and 
denser than ordinary wood, but the most re- 
markable difference is that it shows consider- 
able shrinkage and swelling along its length 
with loss or gain of moisture. Normal wood 
shows almost no change in length. 

In the case of the’ limb shown here, the com- 
pression wood shrinks and pulls the limb over 
to the position shown, when the air about it 
dries out with the starting of the heating 
plant in the fall. In the spring, when the win- 
dows are kept open once more, the compres- 
sion wood swells and the limb straightens out. 
Timbers or dimension stock which have been 
cut so as to include compression wood are very 
likely to bow or curve excessively in seasoning 
and become worthless except as fuel. When 
they are weighted down in the pile so that bend- 
ing can not take place, enough tension is some- 
times produced longitudinally in the stick to 
cause the wood to pull apart and show breaks 





THE SOUTHERN pine beetle is not a ehicken 
fiend of the masher variety but prefers good old 
hen meat of the forest. He passes up young 
tender broilers under thirty years of age but 
goes strong for old dignified members of t! 
pine family. 
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“Some File, Jerry! 


Yes, it’s a BLACK DIA- 
MOND. And every timber 
cutter who once use 
BLACK DIAMOND Files 
for sharpening his axes and 
saws will ‘experiment”’ 
with no other File. 


G. & H. BARNETT CO. 
1078 Frankford Avenue 

Philadelphia, Pa. 

Owned and Operated by 

NICHOLSON FILE 
COMPANY 

Providence 
R.-L. 
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Announcing 


THE ROOSEVELT 


New Orleans’ Finest Hotel 


Completely Renovated and Refurnished 
Offering Unexcelled 
Accommodations and Cuisine 


THE BIENVILLE 
At Lee Circle 
Under Roosevelt Management 


For those who prefer home-like refinement 
and the utmost in service. 


A. BENAGLIA, General Manager 
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In San Francisco ~ 


IGHT in the heart of the new 
business center, Eighth and 
Market Streets. Accessible to 
every transportation point and 
most convenient to business and 
financial districts. 


~ HOTEL — 
WHITCOMB 


D.M. -Linnard Ernest Drury 


Lessee Manager 











Success With All Sizes of Trucks 


Mopesto, Cair., June 28.—Just what capacity 
truck is most profitable all around is hard to tell 
even in a yard using three different sized units. 
This is the opinion of G. E. Ground, manager of 
the Modesto Lumber Co., of Modesto. Mr. Ground 
says he finds each size truck seems to fit in better 
in some ways than some other size would, but 
everyone gives excellent service the way the com- 
pany handles and takes care of them. 

His own observations are summed up in the 
following statement: 


“We operate three trucks of different sizes and 
makes. One is a 3%-ton for heavy duty, one a 
2-ton for medium loads, and one a 1-ton speed 
wagon for light delivery. This last truck is our 
service truck and we find it the most Important one 
so far as utility is concerned, as when a contractor 
is in a hurry for a few pieces of lumber it is 
always ready and on the job In a few minutes. 
While on the heavy hauling we usually have more 
time in which to make deliveries, ther-fore the 
quick service ts not so important. From the stand- 
point of making more direct profit, we find the 
heavier the truck the more money It makes. The 
light truck is the pinch hitter of the team but can 
not handle a large volume of heavy material as 
economically as the heavier units. We have oper- 
ated all three trucks for more than three years 
and are glad to say they are all in good condition 
and that we have had very little expense in keep- 
ing them up. We are particularly proud of our 





sp hea 





tracts of the country. The mill is owned 
John G,. White and about fifteen men are employed 
in the manufacture of railroad ties and building 
material. Considerable hickor: timber will be made 
into billets for wagon axles, pokes, and tongues, 
a8 well as handles of varions kinds. Delivery 
of these will begin in the latter part of the 
summer, 

Should this combination plant prove successfy} 
it will greatly simplify and facilite lumber manp. 
facture in this territory. Using the tractor ag a 
power plant has four distinct advantages: It 
can be used to haul in stock, run the saw, pull 
load: d trailers to market, or move the entire outfit 
to advantageous locations on short notice. 


GMC Truck Gives Splendid Service 


ENoSBURG FALLS, Vt., June 30.—Steep hills and 
heavy loads make a combination hard to solve 
were it not for modern ingenuity in constructing 
a small power unit that seems invincible in the 
job cut out for it by George L. Nichols, proprietor 
of the “Old Homestead,” a farm landmark founded 
at this site in 1812. This farm produces fine bred 
cattle, swine, poultry, maple sugar and syrup and 
hardwood and softwood lumber. The hardwood 
lumber is hauled over steep hills seventeen miles 
in loads of about 2,000 feet, on a GMC golid tired 
truck, making two trips a day, a total of sixty 


i oe 
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Fleet of trucks loading at yard of M odesto Lumber Co., Modesto, Calif. 


large truck and it appears now that if taken proper 
care of it will last indefinitely. 

“We have been very fortunate in having good 
drivers, all of whom have operated the trucks since 
the time they were purchased. Incidentally one of 
these men has. been in our employ more than 
twenty years. We pay our men good wages, but 
our requirements of them are exacting, and in our 
opinion that is the only way that success can be 
attuined with truck drivers. The routing of the 
trucks is in charge of our shipping clerk, who 
makes up the schedules of deliveries and keeps up 
with their movements. This we think should be 
a one-man job, thereby avoiding confusion.” 
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To Exhibit GMC Tractor-Trucks 


The possibilities of more economical equipment 
in the warehouse industry, thru the use of tractor- 
trucks and trailers, will be a topie of interest at 
the National Warchousemen’s Association conven- 
tion, which opens July 8, at Charlevoix, Mich. In 
order to demonstrate the possibilities of such equip- 
ment in cutting down overhead expense, the Gen- 
eral Motors Truck Co., of Pontiac, Mich., will 
have a GMC exhibit at the convention and a rep- 
resentative to explain to interested delegates the 
merits of the GMC tractor-truck used in conjune- 
tion with trailers. While it is recognized that 
this system is not adapted to the entire industry, 
there are certain conditions under which it will 
serve as a distinct economy when used in place 
of the big, massive unit. 


Uses Tractor to Operate Sawmill 
UNIONTOWN, ALA., June 30.—A sawmill cutting 


10,000 feet of oak and pine lumber a day and 
operated by a 15-30 International tractor as power 


plant is a new industry here that is being watched 
with interest by a number of millmen from neigh- 
boring points. They are giving it a thoro inspection 
and if it proves practicable it is likely that a 
number of others will follow the example and 
develop quite a business in the smaller timbered 


eight miles. It uses about six gallons of gasoline 
a trip. Mr. Nichols has a trailer made out of the 
rear wheels of an old truck and with this he 
hauled last fall a 4x16-foot locomotive type boiler 
from Northfield. The weight of the boiler, as 
given in factory catalog, was 10,500 pounds, and 
little trouble was experienced in negotiating the 
difficult pulls over rather steep grades. Trucks 
have been part of the regular equipment used i 
this lumber operation for several years and with 
the exception of occasional accidents have given 
splendid service. 
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Doubles Country Trade Thru Trucks 


OMAHA, Nes., June 30.—The Micklin Lumber 
Co. has established connections with a number of 
the truck lines running into Omaha, and trucks 
which formerly returned to their destinations 
empty, are now being used to transport shipments 
of lumber, This, according to t*e company, enables 
it to offer the lumber at reduced prices to the 
farmers. “Our out-of-town business has doubled 
by reason of the big trucking business which has 
developed in Omaha, as the farmer, within one 
hundred miles can always get a reduced price haul 
on a return trip,” Maurice D. Mieklin said. 

PASSE EEE TE TET) 

Horse and mule pulling contests have evolved 
from the country fair stunt stage te scientifically 
conducted endurance tests that reveal clearly the 
differences sometimes overlooked in a comparison 
of horse and motor power. The starting power of 
horse or mule against a tractor as generally noted 
in a public pulling contest wherein the tractor ig 
apparently the loser under handicap rating is 0 
indication of endurance, as the smali tractor that 

“an be dragged backwards by a stout team, will 
take the normal load it is made to pull and carry 
it right along hour after hour without signs of 
exhaustion or needing rest to recuperate its motive 
power, as does the team that put it to shame in 4 
short pull. 
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| test eports on Lumper Fr rices 

Present quotations, f.o.b. Michigan mills are as follows: 

n 

ok FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com, No. 3 com. 
ues, Bass WOOoD— P Sort ELmM— 

ery 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 53.00 $30.00@33.00 $24.00@26.00 10/4 110.00@115.00 95.00@100.00 80.00@ 85.00 45.00@50.00 .... y ae 
the 5/4 = 00@ 85.00 65.00@ 70.00 53.00@ 56.00 32.00 35.00 26.00@28.00 12/4 =115.00@120.00 100.00@105.00  85.00@ 90.00 50.00@55.00 . weees 

6/4 5.00@ 90.90 70.00@ 75.00 60.00@ 65.00 35.00@38.00 26.00@28. a 16/4 135.00@140.00 120.00@125.00 105.00@110.00 65.00@60.00 eens 
’ 8/4 96:000100.v0 80.00@ 85.00 70.00@ 75.00 40.00@45.00 .....@.... H Mar 
sful 10/4 105.00@110.00  90.00@ 95.00  80.00@ 85.00 45.00@50.00 ..... a Seerone 
me | ten — 1 EMS te Ewe Ne Hee Se sgt te ~— 
8 8 ny ; /4 100.00@110.0 .00@ 90.0 @ 5.00@40. .00@ 18. 

8 No. 2 common and better 32.00@35.00 10.00@12.00 “ 
It it  70.00@ 75.00 60.000 65.00 45.00@ 50,00 28°00—31.00 16.00@13.00 | 6/4 105.00@115.00 e.c0@ 95.00 80.00@ 90.00 40.00@45.00 16.00@18.00 

g 5 F 9 8/4 110.00@120.00 95.00@100.00 85.00@ 95.00 45.00@50.00 18.00@20.00 
pull 5/4 75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 32.00@35.00 18.00@20.00 ‘ : - 

5 F ‘ 9 10/4 120.00@130.00 105.00@110.00  95.00@105.00 50.00@55.00 22.00@24.00 
- wt Be00 90:00 TS00 80:00  G0.000 Go:00 do.00epA,00 18:0020.00 | 12/4  130-00@140.00 115.00@120-00 105.00@110.00 50.00@55.00 22.00 24.00 

B nn | Ted 150-00G160-00 188 00GIs0.00 Ize00GIaE-09 SEveGeOe 

IRCH—— 16/4 150. 2 5. 40. $ 135. ki Ms evans 

4/4 120.00@130.00  95.00@105.00 5.00@ 60.00 32.00@35.00 16.00@18.00 * . @ altel @ 

e 5/4 125.00@135.00 100.00@110.00 80, 00@ 65.00 35.00@38.00 18.00@20.00 | Sorr Marte— 

6/4 130.00@140.00 105.00@115.00 70.00@ 75.00 40.00@45.00 18. ae 00 4/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@31.00 16.00@18.00 
and 8/4 130.00@140.00 105.00@115.00 80.00@ 85.00 45.00@50.00 Be 5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 32.00@35.00 18.00@20.00 
olve 10/4 135.00@145.00 110.00@120.00 95.00@100.00 50.00@55.00 acca 6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 35.00@38.00 18.00@20.00 
ting 12/4 140.00@150.00 115.00@125.00 100.00@105.00 50.00@55.00 .....@.. 8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 18.00@20.00 
the Sorr ELM— END DrieD WHITE MarpLe— 
etor 4/4 70.00@ 75.00 60.00@ 65.00 45.00@ 50.00 29.00@32.00 20.00@22.00 4/4 130.00@140.00 one das. 105.00@115.00 dudGeuecs “seauaee 
def 5/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 32.00@35.00 22.00@24.00 5/4 135.00@145.00 -@.. 110.00@120.00 seQPdcacé. scendQneans 
red 6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 37.00@40.00 22.00@24.00 6/4 140.00@150.00 -@.. 115.00@125.00 oe dQ eee oseedQaane 
and 8/4 100.00@105.60 $5.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... 8/4 145.00@155.00 a oe 120.00@130.00 « «Qe cce -_ 
‘00d 
iles 
ired 
“ WISCONSIN HARDWOODS AND HEMLOCK 

Quotations f.o.b. Wisconsin mill points remain as follows: 
FAS Selects No.1 com. No. 2com. No. 3 com. FAS Selects No. 1 com. No. 2com. No.3 com. 
oy ira 330.009 8 0 $ 64.00@ 68.00 $ 53.00@ 56.00 $33.00@35.00 $13.00@15.0 

4/4 $100.00@115.00 $ 85.00@ 90.00 $ 60.00@ 65.00 $32.00@35.00 $18.00@20.00 4/4 $ 80.0 4.0 4.00@ 68. 53.00@ 56.00 $33. . -00@15.00 

HP +98.00 120.00 ; 20.009 95.00 65.00@ 70.00 35. “W0i0. 00 -19.00@21.00 | 5/4 _ 95.00@100.00 — 80.00@ $5.00 —68.00@ 72.00 35.00@38.00 15.00@17.00 

6/4 120.00@125.00  95.00@19000 70.00@ 75.00 38.00@42.00 19.00@21.00 sia 106. 000110,08 bap ares 32.005 Ph pe a oesees ig-wois.0e 

‘ . ‘ , 20.00@22.00 5. 5. 2. i. 2. ; . . 

6/4 = 126.00@ 180.00 105.00@ 110.00 80.009 86. 60 16.00956.00 eee 10/4 115.00@120.00 100.00@105.00 95.00@100.00 54.00@58.00 .....@..... 

12/4 120.00@125.00 105.00@110.00 100.00@105.00 56.00@60.00 soos Besse 

BasSwooD— Sort Marte— 

4/4 $ 70.00@ 73.00 $ 60.00@ 63.00 $ 50.00@ 52.00 $30.00@32.00 $23.00@25.00 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@27.00 $16.00@18.00 

5/4 78.00@ 80.00  65.00@ 68.00 56.00@ 60.00 33.00@35.00 26.00@28.00 5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@35.00 17.00@19.00 

6/4 82.00@ $5.00 TW.0UW 72.00 60.0U@ 62.00 34.00@%s6.00 26.00@28.00 6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@40.00 17.00@19.00 

8/4 90.00@ 92.00 75.00@ 78.00  65.00@ 70.00 38.00@40.00 26.00@28.00 8/4  95.00@100.00 80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 

OaKk— 

oe Rede RR TS Toe ter ere cnet ara Rat 

4/4 $118.00@122.00 $ 90.00@ 94.00 $ 54.00@ 58.00 $30.00@33.00 $15.00@17.00 / 20.00@ 126. .00@ 100. COW 70. .00@ 40. . . 

5/4 + 120.006 124.00 . 96.00@ 100.00 ; 62.009) 65.00 36. 00038. 00 17.00@19.00 6/4 = 125.00@130.00  100.00@105.00 —70.00@ 75.00 37.00@40.00 17.00@19.00 

6/4 124.00@128.00 100.00@104.00 70.00@ 74.00 38.00@42.00 18.00@20.00 | 8/4  130.00@135.00 105.00@110.00 =—75.00@ 80.00 50.00@55.00 20.00@22.00 

8/4 130.00@132.00 104.00@106.00 80.00@ 84.00 48.00@52.00 17.00@19.00 HemMLocg, No. 1, S1S1EB— 

10/4 130.00@132.00 106.004011000 90.00@ 95.00 60.00@56.00 eQhaseca 8’ 10-14’ 16’ 18-20’ 22-24’ 

12/4. 135.00@138.00 110.00@112.00  95.00@ 98.00 54.00@58.00 .... 2x 4” $33.00@35.00 $32.00@34.00 $33.00@35.00 $38.50@40.50 $40.50@42.50 

ax ¢ 28.50@30.50 29.50@31.50 32.00@34.00 37.50@39.50 39.50@41.56 

Sorr EL.m— 2x 8” 32.00@34.00 3100@33.00 32.50@34.50 37.50@39.50 39.50@41.50 

2x10” 32.00@34.00  33.00@35.00 33.00@35.00 $7.50¢39 60 39.50@41.60 

Hr $ * oon b= = 4 * oon = ho 3 $et0g bsg aye oe a ets Sop 2x12” 33.00@35.00  34.00@36.00  35.00@37.00  38.50@40.50  40.50@42.60 
’ . : 30.00@35. y 22. > 
line 6/4 85.00@ 90.00 72.00@ 75.00 68.00@ 60.00 33.00@35.00 20.00@22.00 ; From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
the it 185-00@ 100.00 80.00@ 85.00 70 00@ 75.00 40.00@ 45.00 20.00@22.00 | NO. 1 Hemtock Boarps, —. ‘ee 1.20 16° 
| he 10.00@115 00 95.00@ 100.00 5.00 90.00 50.00 ‘ occee Dao ccce 
P 1x 4” $28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 = pee ory 00 
yiler 12/4 115.00@120.00 100.00@105.00  90.00@ 95.00 60.00@655.00 .....@..... 1x 6” 30.50@32.50 °31.50@33.50 —33.00@35.00 37.60@39.50 00@34.00 
, a8 Rock E-_u— 31x = 32.50@3450 33.50@35.50 35.000@37.00  39.50@41.50 34, 00@37.00 
and 1x10” 33.509@35.50 34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
the 4/4 $3 70.00@ 75.00 «senulipam .e+ $ 45.00@ 47.00 $25.00@28.00 $16.00@18.00 1x12” 34.50@36.50  35.50@37.50 37.00@39.00  41.50@43.50  36.00@38.00 
icke 5/4 80.00@ 82.00 aa eeees 50.00@ 52.00 28.00 32.00 17.00@ 19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 

1 in 6/4 85.00@ 88.00 .... seoee 55.00@ 60.00 28.00@32.00 17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3 and for No. 3 
with 8/4 85.00@ 90.00 1....@...... 55.00@ 60.00 30.00@35.00 18.00@20.00 | deduct $5. 
on 10/4 90.00@ 95.00 vee Qe 70.00@ 75.00 45.00@50.00 .....@..... No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 

12/4 95.00@ 100.00 eeQnee 75.00@ 80.00 45.00@50.00 .....@..... wider, $18@20. 
cks 
cs SOUTHERN HARDWOODS HARDWOOD LOGS 
r of St. Louis, Mo., June 30.—Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., June 30.—Following are av- 
ucke " erage quotations on logs in Memphis, and at 
ions Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 points in the Memphis territory, based on av- 
ents Qtrd. red: QUARTERED ReD OAK— erage dimensions, 14-inch and up in diameter, 
bles (re 3 783@ 80 $ 83@ 85 $ 84@ 86 FAS .........$105@110 $120@125 $120@135 | 2nd 12- to 16-foot in length: 
the No. 1 com... 46@ 47 51@ 52 54@ 55 No. 1 com..... 65@ 68 70@ 72 75@ 77 F.o.b. cars 
ble No. 2 com... 80@ 31 32@ 34 36@ 38 No. 2 com..... 44@ 46 50@ 53 57@ 60 Delivered Memphis 
ns —— d, S.N. D.: i setae 2 " PLAIN WHITE OAkK— Memphis territory 
haul Lins UO lee FAS ooo , 82@ 83 110@112 115@118 Variety— Per M Per M 

iS eas 44@ 45 46@ 47 47@ 48 SO ree aca ' Red and white oak........ $30 to $35 $23 to $25 
No. 2 com 27@ 28 28@ 29 30@ 31 ne Scene BH 3S BRM) 40 4200 44 | GUM cecceeeeeerereeereeees 22 to 25 16 to 20 
ved Plain red : No. 3 com..... 20@... 24@ 26 2469 26 | BpOiBh cccrecesccerceceeeee se 2 2 
cally FAS ..... 69@ 70 T@ 7 s80@ 82 Sound wormy.. 85@ 36 44@ 45 50@ 52 | wen (12° ‘and up) °° a . 
the No.1 com,.. 42@ 43 44@ 48 54@ 55 sh (12” and penne 49 to 50 30 to 39 
json No. 2 com.. 27@ 28 29@ 31 32@ 34 PLAIN Rep Oak Hickory (12 and ee 35 to 40 25 to 30 
«a Plain sap: FAS ......... 82@ 83 105@108 112@115 Logs are classified by buyers here roughly as 
oted gael ee 51@ 52 53@ 56 =e ae -—" com, and s5@ 56 60@ 62 6x@ zo | NOS: 1 and 2, and the foregoing price range is 
tg No. 1 com... 36@ 3 3B8@ 3s 2@ 1) A DQM 90 DOL S@ P ‘ i 
eo No. 2 pal 22@... 25 @ 26 23@ 26 No. 2 com..... 34@ 35 383@ 40 42@ 44 — to cover the average prices paid for 
ty = POPLAR— i 
peo a. _— 51@ 52 Sa@ 5G @ F oo 105@ 108 110@112 120@122 The difference in variation as between deliv- 
erry No. 1 com... | 39@ 40 42@ 44 -— a Saps and sel... T5@ SOM 85@ &T7 ered prices and f.o.b. prices is based on the dis- 
a No. 2 com. 35@ 36 38@ 39 + soe No. 1 com. a 55@ 56 S7@ 58 a 60 | tance the logs are hauled, and the weight of the 
nie Qoanrensy Wire Oax— Nadeem Bc. 270 2s eG at S1@ es | Sabet Coke seh and Metemmare Gown Bae 
jn a FAS. 135@140 140@150 150@155 a , oa — wider distances; while gum, poplar and elm can 
No. . 1 com. “ana ‘ — Sort MAPLE— be profitably drawn into Memphis only from 
Boa arate: 75@ 78 80@ 85 9%5@100 Log run 49.50 67.50@72.50 75.50@77.50 nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 
Cincinnati, Ohlo, June 30.—Average prices, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 3/4 BrecH— 4/4 5 /4&6/4 8/4 
Quanrease Wuirs Oax— ‘ ee .4.@... $ 95@105 $ 95@105 eee $ 10@ 75 § sha 80 $ soa 85 
No. 1 com..... . 65 70 65 70 No. 1 com..... 50 50 55 55@ 60 
™ se ‘ 
eee $130@140 $140@150 $150@160 No. 2.com....... 35@ 40 385@ 40 No. 2 com..... 33 38 33@ 38 
Selects ....... 100@105 105@110 110@115  yapre— 4/4 5/406/4. 6/4 10&12/4 16/4 
No. 1 com..... H+ 75 80@ 85 85@ 90 RSS isos shit nso 0 eth alow e ewes MET $%5@ 80 ¢ 90 $ 95 $105@110 7 
No. 2 com..... 5@ 50 55@ 60 60@ 65 | REPRO EN 50@ 55 bog 75@ 80 _— 
Sound wormy.. 45@ 50 55@ 60 65 70 SE EE et ere ont eres 33 35 = 40 45 50 aed rps 
= WHITE ASH— ae 
Sons Bap ae ee $90@ 95 $105@115 e115 120 $125@130 $155 @160 
ee blo ke en  : Pee No, 1 Com, @nd Gel. cc vcvscccs ot oats 55 60 70 75 95@100 95@100 
No. 1 com..... 65@ 70 ...@... .-@... PERL 5 s\n. oid os Esler ioals Keele eee 50 55 @ 65 90 95 95@100 
No. 2 com..... 40@ 45 ...@... ..-@... Be WOiicncvacactenss.ccessanene 30@ 35 35@ 40 45@ 50 50@ 55 
PLAIN WHITE AND Rep Oak— 
— pie. emis $10: ye ones 115 $115@120 VALLEY Spe tarttenne 
gy 9 ee bom 63 65 4 4 4 = Cincinnati, June 30.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
ao S Som..... £22@ 45 45@ 50 45@ 50 | Gua— 4/4 5/4&6/4 8/4 Corron woop— 4/4 scans 8/4 
No. 3 com..... a 22 25 27 27 30 Qtrd. red: FAS, 6” & wdr.$ 52 55 $ 67 - 
Sd. wormy..... 45@ 50 55@ 60 55@ 60 PAS ...ccack $ 75@ 80 $ s5@ 90 $ 90@ 95 ng ga 43 nie : 
Basswoop— atrd. 1 F gecoen . N. 5's 50 55 60 60 65 No. 2 com..... 33 38 P aa 
rd. red sap, 
mag teecccces $ = 80 $ 80@ 85 $ a | 95 eal: 62 68 QUARTERED WHITER OaAK— 
nin” ess whe wha No.1 com... 43 45 52 FAS .......+.$125@130 $130@135 $195 @140 
ares adie 0G 43 | pint tod’ Selecta +1111." 95@100 "100@105 “105@110 
CuESTNUT— DANS. 6 9.9) 0's. 70@ 75 80@ 85 85@ 90 No. 1 com... 65@ 70 70 75@ 80 
FAS ......... $105@119 $110@115 $115@120 eS eee a oe No. 2com..... 42@ 47 47 52@ 87 
No. 1 com..... O@ TH $0@ 55 90@ 95 n ws 
No, oa ** ‘ ik@ 20 *20@ 21 20@ 21 Boas... 13. i" Doe CO...50 Dees vores. QUARTERED Rep OAK 
. wormy an 
No.2 com... 28@ 31 32@ 35 33@ 36 eon: ae BO 


Sd. wormy and 
No. 1 com. & 


better ...... 35@ 37 87@ 39 39@ 40 
BircH— 

| rere. $115@120 $120@125 $130@135 
No. 1 com. and 

Se 70 7 %7@ 80 75@ 80 
No, 2 com..... 383@ 388 88@ 43 40@ 42 


No. 1 com... 386@ 88 38 40 42 
No.2 com... 23@ 25 25@ 27 27 29 
MaPLe— 
Spot worms N. 


D., log run..$ 45 $ 60 $ 70 
Sort Eim— 4/4 5/4 6/4 os. 
WAS. 6.56,0% sens $68 $78 $83 + 
0, 2 COM, « <0 53 58 68 73 
BO: 2 COIN. 0 0s0% 25 27 30 30 32 





No. 2 com..... 38@ 43 
PLAIN WHITE AND Rep OaK— 


S rece ..-.$ 80@ 85 $100@110 $110@115 
Selects ....... 63@ 68 T70@ 7 T5@ 80 
No.1 com..... 55@ 60 60@ 65 65@ 70 


. 388 45 
No. 3 com..... 20@ 22 22 25 25 
Sound wormy.. 35 38 40 45 45 


a 
ad 
Nod coi .1. "40g a3 | ge: Be 3 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars, 
flooring mill basis, during’ the week ended 
June 28: 


MAPLE— 
Clear No. 1 Factory 
tixi% Fe A sin en. Gore BONO $85.63 $70.00 $27.00 
Messe saewosicont 87.74 73.00 iment 
31," Siicarktans sine os 94.23 77.66 42.89 
i ll eT Te 89.47 74.67 47.00 
See) (fl weieeS ees wyeurs nee 48.53 
es gl er ees 45.95 ‘gute 
ps6 bes sac a0 sows 61.67 47.00 
LL so} ll 97.88 oe 35.75 
_\. {ie ae ee 107.00 86.63 
BEECH— 
SEMI. vkiw sr eseavaue 84.17 70.00 40.00 
Lire ree er 65.13 eaeats 
BEE” nd oskecweaeed 48.00 ‘mae  wheiniw 
BircH— 
OR” kscccscicncenk 85.00 Baeden’ 
MEET «5635.42 5 5 9.359%, «200s 47.00 





OAK FLOORING 


The following are average carload prices, Mem- 
phis base, obtained for oak flooring during the 
week ended June 21, as reported by the Oak 
Flooring Manufacturers’ Association: 


18x11” iri 3x1lb” = 34x2” 


A Se aS $139.26 $ 95.50 $ 99.86 
6 Oe 108 25 80.25 84.00 
Sel. qtd. w&r..... $71.63 90.71 76.33 78.93 
Clr. pin. wht...... 77.59 92.58 64.14 66.88 
Cir. pin. red...... 76.77 83.74 57.69 58.08 
Sel. pln. wht...... 65.00 73.99 52.31 55.00 
Sel. pln. red...... 64.29 72.41 49.78 50.68 
No. 1 common.... 45.04 50.13 34.02 34.31 
No. 2 common.... .. 26.03 jaune pate ee 

y% my %, ” ¥% x2” fs X114"” tnX2” 
Cle. qtd. wht..... $83. 10 $86.41 lence $84.33 
ae a | ee 86.85 aupiniess 81.98 
BOL, DIN: WRt.ccsvs cosas 12.35 ghee 69.92 
MOL DIN: TOG. ..000. seve 69.39 sss 67.75 
No. 1 common.... 47.00 44.94 ste 





OAK FLOORING STRIPS 


. Chicago, July 1.—The following are carload 
prices f.o.b. Ghicewo, on ;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








White—— Red 
Qrtd. Plain. Qrtd. Plain 
Co 5 wry “24 $ 88.50 $123.50 $ 83.50 
Sap clear ...... sie nae 
ee 2 b0 73. 50 93.50 73.50 
he ee ee $48.50 





BLACK WALNUT 


Cincinnati, Ohio, June 30.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


ASS. .s<ses $2100215 s22b@225 $225200 s25@240 
Selects - 150@155 ay ed 170 

No. P . 110 20@125 130@135 
No. 2 . 50@52. 50 Sor. 50 se@sT. 50 60@62.50 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 
auebery 
Tank FAS Sel Sky a 

4/4....$118.50 etry 50 $ ‘ie rn 0 $34, 750 auf $0 

B/4.... 123.50 113.50 50 +360 36.50 .50 

6/4.... 126.50 116.50 89. 4 66.50 36.50 38. 50 

8/4.... 185.25 124.25 97.25 74.50 36.50 30.25 
10/4.... 141.25 130.25 103.28 Bee. swsee. <ivese 
12/4... 141.26 180.25 103.25 80.25 ..soc seco 
16/4.... 146.25 135.25 108.25 85.25 ..... 42.60 


Boards, Rough 


No.1 No.2 No. 3 
1x4 to 12”, random lengths..$53.50 $44.50 $36.60 
—* a —_— — 


Cc 

ome hag: 11”. Sos. 00 $1040 00 $ 94. Ao $84.00 $740 00 
x2 to 

spec. wake. ae 00 104.00 94.00 84.00 74.00 
SRIS”  bassan 00 112.00 102.00 93.00 981.00 

For 5/4, saa. 3 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D”’ grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
144"x4, 5 or 6”, std. Ilgths.$49.25 $45.75 $41.75 $28.75 
Bungalow — 


B &btr. 
1%4x8” from 1” stock.. $67. 75 $48.75 OMe 25 
%x8”, from 1%” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 


Lath 


No. 1 No. 2 
BORON) cs Saws shew ws sine ae eee cocceGOea0 §6©=—. $8.25 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No.1 No.1 No, 2 
FAS Selects Shop common common 
hy ema ht $ 90.00 $ 55.00 =o $40.0 


12/4.... 135.00 120.00 95.00 ..... een 
16/4.... 145.00 130.00 100.00 anes auiee 
Boards, Rough 

No. 1 com. No. 2 com. Peck 





od. 6) Se 10" 6605 $53.00 $43.00 ee 
_ aepaeentiaons: 60.00 atawais nee 
DEI 5 60.55:0:5:s, 000s $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No.1 No. 2 
FAS Selects shop com. com. 
he Ce $ 90.00 $64.00 $43.00 $36.00 $33.00 
5/4. .0:0« 100,00 76.00 56.00 38.00 35.00 
6/ 100.00 76.00 56.00 38.00 35.00 
eee 105.00 82.00 66.00 42.00 36.00 


Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 


ROE. sncouee - -$75.00 $44.00 $37.00 saiee% 
LS yeeros 75.00 44.00 37.00 éneere 
REO” sicospaws 77.00 44.00 38.00 ee 
ERIC” o ceawa 85.00 54.00 45.00 Tee 
AP BRRGOWM 8 0616 4a Sieeine eisai $29.00 





Cincinnati, Ohio, June 30.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Sho) 
BIE icvcesceveceseverceees eee cescnimee $49.25 
BLE cesecces Grinersin eines see bewnes OReD 61.25 
de ae WSseRN Oct dEC Sees eie REED 64.25 
BUA vcdinnsososenwebeetesscenesiese 95.00 72.00 
spe, Rough— No.1lcom. No. 2 com. 
wal Webies 66 Saesiciew e's casa as umeee $42.25 
elon $1S or S2S— 
—— 


Hea 
1x4 to 12”..... $107! 50 $102.6 50 $92. 50 $82. 60 $72. 60 
For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 


YELLOW CYPRESS— 


Factory— => m yes. og 
ry, p 8 $80 p65 31g) . $25 
5&6/4 .... 80 

SFE. scccene OO 4 30 
Boards— "he ri com, ‘on 2 com. 
BOG ON (Bes si sews ccewe eeeee $40.00 $33.00 
TEN0 GG FS” oictccccccevscevcs Gt0e 88.00 


St. Louis, Mo., June 30.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 

Tank Selects Shop Box 
4/4 seeeceeeee$115.75 $ 75.75 $48.75 $30.75 
DIF svscccocsevse BAUtO 85.75 60.75 32.76 
ee oocee SEeeeD 88.75 63.75 32.75 
BO sien be ssoswaes 131.75 96.50 71.50 31.50 

eee nein are 136.75 102.75 77.25 

TRA casera seine sae 0. 136.75 102.75 77.25 
PTT nee 141.75 107.75 82.25 ee 
Pack random GIO” civcee i pease eeeneeaenee $24.75 
Common Rough— No.1 No.2 No.3 
SE kncnnnwiesevenened $52.75 $43.75 $31.75 
| AE Sn mere 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, 81S or S2S— 


— c 
1x4—10” ... $107 30 $102, 00 $ 92 00 $ > ro $ th ° 
Tae” sscee 114.00 110.00 110.00 
MENA” ceccwes 127.00 122.00 112.00 108: 0 
REA” ose s ewe 137.00 132.00 122.00 115.00 
sean wean Siding— A C&btr. 
awinneeels escccccccccseQtS. to $65.76 SOb.ae 
exo" sravacee cer ere . 79.75 70.25 68.25 
Bevel Siding— A B (3. D 
SEEG” oc5.50i00 ceases $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No.2 
FAS oot shop com, com. 
MUA cs wats cats $ 78 $62 $40 $35 $28 
a - 80 19 55 39 31 
a eres . 80 55 39 31 
i, ia AOD iB 62 41 - 
TOYS alc weis . 2. 110 82 74 ; 
Boards— No. 1com. No. 2 com. random 
Pon “swswescanaaes $42.50 $35.00 
PER we aaialnie : 42.50 00 
ARAO” <esecorcvecses Suen 37.00 
EIS” vbicsnes's secee BOc0U 40.00  ..... 
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SOUTHERN PINE 


Jacksonville, Fla., June 30.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended June 28: 





























reek ended June 28 June 21 Week ended— June 28 June 21 Week ended— June 28 June 21 Week ended— June 28 June 21 
We 
Flooring Siding Boards Boards 
1x4 B&better ......... $26.40 .¢ hee 1x6”— 39.66 B&better— No. 2 common— 
a ; pho MERE en Te Pgh as. Beeline. 5s 37.68 42.15 | 1x4 D4S ..........000. ae 46.00 1x12 D4S ...........-. «ss SOOO 
No. © COli. «ccs es 10.00 12.33 NGS: 2 CME cic etew eee 22.50 20.92 ae | er settee een eee i'00 rae 1x8 Shiplap ........... 24.50 +4045 
eres oes : : ING. F COMEs ccc ckcncone RO | Sewers X6 D4S .....-.-----ee OL. ‘ — 
1x3 B&better ......... 48.00 55.18 Bevel SB iiccckxadeay 44.00 51.00 No. 3 common 
No. 1 com......... 40.57 42.00 | No. 1 com............ 19.00... SU cc asvwedane’ me fer Ee 16.00 17.24 
ING, 2 COMcesc.ses. «scowe SRCE | No, 2 COmR:...<<. : 10.70 G/ESIGEG! wecxecentas 56.00 — ge sapagresaesen sane ae 
1x6 es BS COs 6c sce 20.00 tess Square edge, %x6”"”— ee x UP D45....++66. ’ 
No. 3 com......... 16.00 15.00 | B&better ............. sees 28.00 peach 
ING 2 CGiihe ns. sscceec. a ff: free 45.00 Partition 
ili Nhe Oe Cec eccedcancaes 8. eeeee RECOM cécseducauecas 40.00 
ies salts " a Bnbabbbaeatetn 44.00 Ix4 B&better ......... 40.00 
1x4 No. 1 com...... 40.00 41.70 Shingles io) 3) 7. Seen 38.00 33.62 ING. 5 COUN ecadccus 39.50 seas 
No; 2 Com... 20.00 21.83 : * , i: 2}, , 39.00 36.00 1 a oo | ee 20.00 
“No. 1 32.50 4x18 No. 2 pine.....«. 1.70 1x12 D4S 45.00 
No. I com......... <oeu ; 2 ee earn 
oe Tio... aa ee Lath, 4-Foot 
ee een eae : Roofers No. 2 common— 
15x3% B&better ...... 26.00 «+e» | 1x6 No. 1 com........- i _—— en .... 18.50 | No. 1 std. kiln dried... 3.44 3.85 
No. 1 com...... 20.00... No. 2 com......... enc MOORS SHOUMRS . 5. occ ccna 24.00 23.50 | No. 1 cypress, green... 5.50 6.65 
No. 2 Com...... 11.11 16.00 Woe FS COMRicccecccs 14.00 nataes SRE 6.8 ctnoscencwus 24.00 25.33 No. 2 cypress, green... 3.50 geade 
The following f.o.b. mill prices are taken from sales made during the week ended June 28 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, $18 or 82S Longleaf Timbers 
P BG DRVCCP ccciccccs 7250 TIS axcxs THt4 No. 1, 1x 8”, 14 and 16’.... 34.33 enc’ or N Sq.E&S S48. 20° 
aslion -_peupeaghe tease eoneiprinets int? Other lgts....  ..... ib ae 3 eee 
D Meee ee Cr ere re catee wecnn oe 1x10”, 14 and 16’.... 36.91 aye sores ees 78 
We Se awe nyo ee kis ..... 80.50 27.00 30.53 Other lIgts.... ane 31. 35.75 1 SORA ae ie iets FES LE : 
FG B&better aeare eis 45.88 60.15 40.25 47.98 1x12”, 14 and 16"... oe ee i dt te tes ies see 
4h epbadseeneves ‘de cick. ‘aie . ee Other Igts.... ..0++ cvoce é 20 itr SENS HS SeeN . 
No. ; oesneocesere 37.00 ren bmg oi 39 No. 2 (all 10 to 20’): - _— Shortleaf Timbers 
TO A Ca snes sac a a ee Wi Ge CORE a ken scana Pere 29. waaike 5 ee ; 
1x4” EG = Sem eee 65.00 ..... ee 66.27 i? g” spol tend ceageeone etre 21:00 20.25 19.00 20.65 oS rough, 20’ and under: a 
Cocecccccceccoces eeece voovs CRO 40:50 1x10” eee | 22.50 20.42 10” COSCO CCC CE OEE COC CCCs a 
0 ee erece eeeee e 4 (| LISI Te rte 24.13 21. 22.5 23.62 i geaaaeasalilioe seid patie 
RE aeieng 2 Ta a, aiaesa 
FG B&better ieesimewe 38.00 37.00 41.37 38.23 1x 6 to 12”.......... ane -— Plaster Lath 
Bee upecrcnne renee S050... Secwe baeue 1X SB” vee eee eee eees 16.3 ccone IGS | wo. 1, %”, 4’....%.-.. 3.18 3.50 3.25 
D «s 28.91 > Tree rere 16.38 18.00 21.85 No. 2) 4’ 4° oud 3.18 3. rrr 
Woo oD... ccc cccccs GOH SEOD OTT CL... WRU . cendasencieyas 16.00 ..... 18.00 16,50 | NO “+ ‘Moy B eeeeeeeeeeeeee 1.85 1.80 1.99 
i Geeeeereniens 23.26 17.15 17.25 21.46 No. 4, all widths and lengths .....  ..... «+.-. 9.00 Byrkit Lath 
NC a, er ere Ne ey >. arene ” 
1x6” No. 2, C. M.......... 19.00 19.56 Rosters So. eecree 12.89 
le Oh le eacccawss iT re IO Re SE ‘worcurveewaoens 26.25 ares - he ES ES a 14.28 
oe : ING ao EE ct bevedeeedacen -- 20.42 a OM MRR iccsecccenue a 17.00 
Ceiling Ghee m cm a 
Yyx4” B&better .........65. file> ase 31.61 BAP ccvecescoceress come Car Material 
Wie e cvecnevassverrns er SHGS cess ee Shiplap (All 1x4 and 6”): 
DD wegeaarecvesscue er ace, Saien 3.0 - ” eon B&better, 9 and 18’..... 42.00 
&x4” B&better ............ 34.12 42.00 34.00 82.67 No. 1, 1x 8”, ao de 26.25. -.0- 39°36 10 and 20°. - 2. 38.67 
bs ‘ ther Igts.... we 32.2 5 
No 2 IIE G88 26550 i7'56 18:10 1x10", 14 and 16°... ie) wo. one 45.00 
4x4" B&better ..........-- reve seers 42.00 40.05 | ~ 9 (19 & 20"): i ale _ 12 and 14’........ 34.00 
NO. 1 eee e eee eee eens veees 37.56 ne 1 “eas ak 91.15 21.50 20.53 20.5 5’ and multiples. 24.02 
‘ 9 a wéhesneesdeenea 21.15 21.50 20.53 20.57 : ° 
el ah ha ae 10 Ne 20.98 21.92 20.80 20.37 No. 2, Random .......... 20.2 
st Partition 7 , No. 3 (all lengths): Hi € Car Decking 
1x4 & 6” B&better ........ 44.00 42.00 41.66 1 A ech ee 17.10 16.50 17.78 Se 2, 0. 1048 - baa ee 
- A dacwe wenn euaken« BS «ove cece 5 eens » 17.50 aces. eae & 2. 2s O Te or 20°.. 29.25 26.50 
© uivcdauatacink see 22.75 ' 
1x6” taksiaas icawatsetecsal, “Stare. Siane. Heere 47.00 Dimension, S1S1E S48, Sq.E&S: Car Sills 
POD xo breseieeeen ss ici Nei 3 SE lwctccndes .-. 24.44 oe OE PT ee 
Bevel Siding ae ae ‘04 23.52 Up to 9”; 34 to 36’...... cae ‘06 
MO” Whetter 2.6665 0660% 28.00 1. ee 26.50 .25 25.71 WE wwawacagocs ee 49.79 
Drop Siding 18 & 20° ; 28.50 oy 29.20 . 
Ix or 6” B&better ........ 36.87 40.25 40.75 40.74 oi ae mS oe 
Ve Se 36.77 34.50 35.21 34.54 aa6 _ Pepe 09° on 4a 8” & under, 20° & under... ..... «cc. 2.57 
No. 2 26.91 21.50 24.40 26.13 Ve. weanddaeun 22.00 22.73 
he Dw caetwea eas 26.91 21.2 26.1! a, Sen een ae 4°50 22°00 23:68 
diate iain Finish 18 & 20° 7.50 23.00 26.55 
e ough: ’ mm? 
Ix6 to OPE Seneriaan 1. 45,00 44.75... Pe Wak adien ‘3 CROSS TIES 
Be hse vsivnnesycvesnsene ‘ 39.60 ..... 43.50 ais, «UR aagetmenat 
ee - TO 48.00 16°. oes St. Louis, Mo., June 30.—-The following cross 
Pee and) 108. 2s ncn. scaen. . ie 53.50 18 & 20°. GUE PEER AESIE + ; ere 
PR th Es 2s Sos nace nce : ae 75.00 10° ‘to 20° tie prices prevail, f.o.b. St. Louis: 
Ae ere ‘ 49.75 ane 9 ” , k Untreated 
DR COL ys neice 8 ars ware . 49.75 al se? : eset ee an White Southern 
JAX & 10"... eee eee vs» 59.75 | Fae 30.00 Oak Sap Pine 
‘ OM cer cu ciee 3 ’ 59.75 18 & 2’ sae No. 5, 7x9”, 8’, 9-inch face......$1.45 $1.20 
— tter surfaced: ~— 0.05 18.60 10’ to 20’ 29.50 a : axee’ > -inch — eccece 1.35 1.05 
Caine Su reitereeseneine'e 48.56 ..... 49.25 48.58 Se ca awe shies 0. 6x inch face...... 1.25 92 
1 SS Serpe er 50.07 45.07 54.00 50.85 "40° 29 35 , nw” ge 2 * 
Star adeblabaeaaie: BB76 45:88 54.00 5101 ? aeaenace » = No. 2, 6x7”, 8", 7-inch face...... . 15 82 
EXD dnd: 10”... 06000000: SOT kxuse cccse CM 18 & 20°...) 34:47 No. 1, 6x6”, 8’, 6-inch face...... 1.05 72 
| Me 64.03 66.50 61.75 63.67 10’ to 20’ WWE. socks. pee ee Red oak ‘and heart cypress ties, 15 cents less 
Dat 19 13% tS iia tarecieala ate wore a ae 63.66 No. 2, 20 4%, 10% cv cecccns “1.76 ..... 20.00 22.03 = = oak; sap cypress, 20 cents less than 
"ate e eee eees vee 87.75. we. 12’ 1.1.1.1). 90:17 20.00 22:50 19.73 | white oak. 
WARES es Recreate otters ae 6° 22 23.50 22 9.1 
1% and S08 tc id. 7" re 68.55 18 & 30°11 O58. Be 00 2845 Nee Plank 
PEE CODE occ ccccuceciens $7.16 10’ to 20° 23 59 ress 
C surfaced: 2x 6". 10° ; ms es 19.00 : 17. oF 0) 02 White ere eeccccccs $49.00 $48.00 
a AEA eae Pane 55°55 47.00 ta a 17.84 18.00 1800 19.40 NOt OM iddiwsa ed dncueeens jadaaaa 47.00 46.00 
twee eee eee ceeeene 2.25 46.3! 16° ..cccs.. 1888 ..... 192% 19:8 
ne DEW ciase ceeadenee a ‘ os Po 18 & 20’ 21.28 24.50 19.50 2086 
eee re Ror 44.75 61.00 10’ to 2 19.713 i. cces FRO 
B&hett Casing and Base 2x 8”, 10° raat oie 19.89 sorae ctees 19.66 HARDWOOD DIMENSIONS 
s&better: ne aeAr 2 9. ee 
: a A ee eY See 56.66 62.00 ss--- 58.66 oa & oH aan as oa4s py Chicago, July 1.—Actual sales of short hard- 
Niclas aes Sede ot a Se ee 10’ to 20° 54.33 ee ee wood dimension were made this week at the 
B&better: Jambes SG, TE edacscnes ee <a% ee following prices: 
: 2 9.75 . 20.5 9.88 
tC, A ane yee 59.07 2 srt ie SP pag Baas = pees ere stock— er - geile 
' Fencing, s1s. 18 & “on? ; Me ie ee 20.00 25.01 2x Ment «dee dead odsndedadexraed 55.0 50 00 
ep >. Aan (ee ae 34.50 ee 10’ to 20’ Bees 19.00 ..... | 2%@x2%ex19” ............ eoeecee 60.00 60.00 
Other Igts..... ie al 32.28 RAI TO! oceans BS 19.25 20.7% reer eee: sumenadweawaewue ss ap 
BaON; ME. encnwe cwess 36.00 HERG Ly Oe eee : 21.00 22.41 rp tS gale ee ] 70.0 
No.2 (all Phot Igts..... cree 34.34 16° we ve anes os SEM Sdccacne dievandeadaaaes 85.00 18.90 
‘0.2 (a engths): 18 yy’ ctees 20. 26.69 
RS seacix cis veadan WOT 16.78 17.00 10.40 | Wer OBR M qo. ccc censee: 14.30 cade ita Chair stock— - 5.00 
AS a ae rary 19.17 20.83 ..... 18.96 pO eae aes 10.75 1x4” and wider x 19”.......... 55.00 55. 
No. 3 on lengths): ot, a OS ie 16.50 eae . 1144x4” and wider x 19”..... --- 60.00 60.09 
Panocasets manaed 13.50 11.50 11.50 13.00 SEE cuccuxecavds Gee ousad 24° and wider x 19”.....ccccee @.00 65.00 
1x6” eG eer re 14.00 17.35 ..... 15.03 BEM Cie cc minccewe me TOG) EMS saccedetswcsiecndvbses 70.00 70.00 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended June 27: 

















Fiooring Dimension Ceiling and Partition | Fencing and Boards 
Edge grain— 1x3” 1x4” No. 1 No. 2 yy" ey” 4” 4” No. 1 No. 2 No, 3 
f , SoC RT ee $73.00 12,14, 10,18, 12, 14, ee Clg. Cig. Cig. Part. = . eee et} oS $14.50 
oe better ...-.eesee- $76.00 70.00 16 20 16 20 B&better .$40.00 $42.00 $44. AG. > See » 35. 2 16.50 
hieeiinnieanaind seus 69.00 | 2x 4”...$26.00 $28.50 $23. 50 $25.50 | No. 4 oe 6-00 — 75 ix 8” ......++. $8.00 2350 i176 
Occ iecccccceeces 68.50 53.00 | 2x 6”... 2200 25.90 19.75 21.75 | No 2 °°°°° 90:00 1950 20 | 1xdO" oo... 36.00 22.75 17.59 
Flat grain 2x 8"... 25.50 27.25 . 24,50 1x12” 222.222, 48.00 26.00 18°75 
- y 15 zx"! ¥5-00 2x50 22.75 soeee Finish—Dressed 
Naveen sersrsetess 00) 3640 | 2x12"... 27.60 29.25 25.00 26.75 Lath 
ING B nnvecss essa see 23.50 24.00 — B&better C No. 1 No. 2 
° S2S&CM—Shiplap NN a a census sie $61.00 $52.50 | %x1%wz—4’ ..... sever e$3.60 $2.50 
Casing and Base No.1) Noe ONO. 8 |) GRO 8” nc ian vw eesnen.c 63.00 54.00 Moldin 
B&better | 1x 6” ......... 35.25 $21.25 $16.75 >. a ie 67.00 57.00 nate 
PS eS” sscaececens souwsws $71.00 ee” lve swavuwe 33.00 22.75 17.50 4 ’ 2”"x4 Oe. ones Al] coone 1%” and under.22 percent disco 
1x5, 10” ........ sesseeeniar TORO FERED cocciccan wens 22:50 18.00 | 1%, 1%, 2"x5, 10, 12".. 72.00 -22! | 18%” and over..17 percent discount 
Norfolk, Va., June 30.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better $09 ey 00 424 Bg Ce ooo peers No. 2 & better 
OID 50500000 c00eeses $49.00@51.00 $29.00@31. 24.00@25.0 20. : Lath, No. 1.$ 5.00@ 5.25 ” $98 ° 
ec sueniag scordanle 53.00@56.00 —35.00@37.00 — 25.00@26.00 —— SS ee - Sanne oe aoe 00 
1, errr ere 56.00@59.00 —37.00@39.00 = 25.50@26.50—.....@..... Factory, 2”. 26.50@29.50 10”. 27.00@28.00 10”. 68. 00@ Fa, ro 
8/4 ce eereesces cece 59.00@62.00 41.00@43.00 eeee -@. oeee teeee @. teee Sizes, 566 a 00@24. 00 12°, 28.00@29.00 12”. 64. 00@70. rf 
aa - h 4/4- inte nas 
Fr csawnkobeasanet 54.50@56.50  37.00@39.00 26.00@27.00 23.00@24.00 Finished widths— No. 2 & better No. 8 No. 4 
“ coecececececes® e 56.50@58.50 39.00@41.00 27.00@ 28.0 4.00@25. F lc oring x2% ar a 3" ift cn eat G 
nee: 62.50@64.50 44.00@46.00 28.00@29.00  24.00@25.00 ee Oe at ea eee, Sires arco Sicn 
Bark strips, Nos. 1 & 2.$34.50@35.50 Bark > partition, Ceiling, 5" TOE CEE 32.50@34.00 25.00@26.00 15.75@16. Hf 
Box.......- 16.00@17.00 INOS. BSS Ziecsaico~eciee $42.00@44.00 vip MBs chit ®. #00: dl0 6 eieiehersl ele bie.« obec 34.00@36.50 26.50@28.50 17.25@18.50 
Cull ue HORT i avscasers 11.00@11.50 PUP UUGION = TR 66 areSrerawinini 8a locarn es eieatetels 47.00@56.00  41.00@46.00  25.00@29.00 





NORTHERN PINE 


Duluth, Minn., July 1.—Quotations on northern pine here are steady. Better inquiry is reported by dealers. Prices f.0.b. Duluth follow: 


COMMON BOARDS, ——— 





8’ 10’ 

No. 1, 8%. .cccseces $55.00 $57.00 $62.00 
90” 0:60:b:00n005. OME 63.00 69.00 

Be as0000 .- 65.00 68.00 75.00 

No. 2, 8% ..cccseece 36.00 38.00 45.00 
10” .cocveseee 39.09 41.00 48.00 

BS sou seesaw 44 09 46.00 55.00 

No. 8, 87....-+-00% 27.60 29.00 31.00 
O” cs ceseciee 27.00 29.00 31.00 

12” .ccccccees 29.00 30.00 32.00 


For all white pine Nos. 1 and 2, add $1. 


Boards 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. 


12° 


32.00 


FENCING, RouGH— 


14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16° 18&20' 
$62.00 $65.00 $65. rd AG Bie axe enavd ts iacaalewieiers $52.00 $55.00 $60.00 $62.06 $61.00 
66.00 71.00 71.0 SD a etd ois) Kin wiwleteinee 35.00 39.00 40.00 42.00 42.00 
70.00 75.00 75. 00 DROPS ois are-wate eri arie us 24.00 26.00 27.00 28.00 28.00 
45.00 51.00 53.00 dre |. | a: EA Re oe 50.00 53.00 55.00 61.00 63.00 
45.00 61.00 53.00 PND esis 505.0. lo6 hina clap eate 30.00 33.00 37.00 43.00 25.00 
50.00 58.00 61.00 INOS Dis Wises wisie sisiserecie 25.00 25.00 27.00 28.00 27.00 
31.00 = 31.00 = 31.00 No. 4, 6-foot and longer, mixed lengths, 4”, $24; 6”, $27 

31.00 31.00 31.00 as : a P . R 

32.00 32.00 32.00 5” fencing same as 6”, 


All white pine, Nos. 1 and 2, add $1. 
S1 or S2, add 75 cents; S1S1E, add $1. 


For S1 or S2, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2 

Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 

Shiplap and D&M, 8” and up, add $1.26, Well tubing, D&M and beveled, add $2. 
No 1 — a, 10° 12° 14° 16’ 18’ 20° SIDING, 4 AND 6”, 4 TO 20’— 

” is ms 

ae OY . 0 $27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 4 6 4 6 
ae 27.00 28 00 30.00 30.00 29.00 31.00 33.00 33.00 penatter Sis ealetd etme —- oe a) re ee $20.00 $22.00 
ae 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00] Ci... 33.00 38.00 Norway, C&better... 34.00 36.00 
2x10"... eo et} 8500-8700 «8800-84000 87008700 | BD 28.00 31.00 
2x12”..... 33.00 34.00 36.00 38.00 36.00 35.00 38.00 38.00 Sidi 
2x14"_.... 88.00 39.00 41.00 43.00 41.00 41.00 44.00 44.00 iding may contain not to exceed 20 percent of 4- and 9-foot. 

No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades 


or Sis, add $3. 





Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., June 28.—The following 
are average prices, June 14 to 21, of California 
pines, f.o.b. mill, those on common being for 


1-inch stock onJy and including no other thick- 
nesses: 

Callfornia White Pine Mixed Pines 
Nos. 1 & 2 clr. .$ 06. 65 Common— 

© pelect ..ssies £2.40 NO. 2 wcccsscces 26:00 
1D) BOIOCE. 20000 o4'6n WO E-SB: ase eae we 21.90 
Na; 8 cltat.<c./ GRAIG NO: fF cs siseccss 15.40 
Inch shop .... 84.15 No. 1 dimen... 22.40 
No. 1 shop..... 45.45 No. 2 dimen. 16.90 


No. 2 shop..... 29.20 Timbers ....... 24.65 
No. 3 shop..... 17.25 ee en 
Shop, short ... 21.40 Beveled Siding— 
Panel, %” .... 88.20 nee ik ovaney StS $ 37.80 
D&btr., stnd... GhQO © ....-...s220. 33.10 
No. 3 clr., stnd. 46.70 D (se cvsew SOD 
Shop, stnd..... 25.30 
White Fir 
Sugar Pine ants. 5: wiwialve ae $ 60.30 
No. 38 com. & btr. 16.00 
Nos. 1 & 2 clr. eo No. 1 dimen.... 19.85 
S GRICE. 60:0:050 0 86.20 No. 2dimen.... 16.40 
TE oo ee 61.05 
No. 3 clear..... 80.45 Douglas Fir 
Inch shop ...+. 49.75 C&bt § 35 
. RO 7K MADEN +. 6 aad. #6 a $ 52.35 
a pre ae —— ia we, 14.25 
No. 2 shop..... 41.60 ‘ r . 
No. 3 sl 20.65 Com., 5/4 & up. 19.60 
- © BNOP..... “09 ~—6 Ties & timbers. 24.55 
Dimension 14.40 
Export 
Lath 
Australian .....$ 67.35 
— 1 mix. pine.$ 5.55 
Yo. 2 mix. pine. 4.65 
Box 32” mix. pine.. 2.15 
Mix. pines, 5/4 
& 6/4 ......$ 18.50 Cedar 
Mix. pines, 8/4. 18.50 Miscellaneous ..$ 20.00 











[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., June 28.—Current quotations 
Portland, Ore., July 1.—The following are f.o.b. mill on western and Idaho pines and white 
f.o.b. mill, and f.o.b. Chicago shop, prices: fir are as follows: 
Boards, S2S WESTERN — —_ _ ie INCH— 
No. 2 No. 3 me No. 3 No. 4 ™? 
com. com. a sigtireaieatem $39. 50 $28 00 $18.00 =... 
ee, eee $28.00 $19.00 | g» ccrtttt: ‘cs es ae 
LR ST NaN AAD AND! inn lob hse ic Wb Bg ween 29.00 21.50 AM ce ses 39.50 23.00 19.50 
UE NINEOND 505 6.0.555 6404.06.46 ede RS 26.00 21.50 SO es ae 4 39.50 24.00 20.00 ee nears 
SMES”, TO UO BD’ vnc ganescscecerasisienas 28.00 22.00 | 4” ana wider. $17.00 $°950 
1x13” and wider, 10 to 16’.......... 29.50 24.00 nen renee 00 $9. 
No. 4 No. 5 | WESTERN PINB Suop, S2s— 
com. com. EF actory 
xe” HAIDER. cnmbinecticiuneaener $18.00 $ 9.00 5/4 tiie $5850 3 2 = 2 No. 3 Com. 
26.50 $16.50 ....- 
Selects, a ok rere ed 48. _— 36.50 16.50 ..... 
¥ “Gr PD ne meee . sweets cocce 926.00 
1x 4”, 6” and 8”, 10 to 20’.... is 00 $66. 00 $48.00 , = 
1x10 ; 7.00 77.00 62.00 IDAHO WHITE Pe 
” No. 1 No. 2 No. 3 No. 4 No.5 
1x13” $00 93.00 77.00 a txinenens oe Ee) E+ BS ar 
5/4, 6/4x4” and wdr., 10 to "20° 96. 00 91.00 79.00 Ger icn eye * 53.00 33.00 24.00 
B/S GNA WIG oo ncvvsccecas -+- 98.00 93.00 81.00 | 49” mncanena, oa 24.00 ae 
Shop S28, f.o.b. Chicago Mr. ieenistivele 69.50 36.00 25.00 ..... seve 
No. 1 No. No. 3 | 4” and wider. ..... oscce, ogcce 1000: GER 
5/4 and 6/4...... or -.$50.00 $40. 00 $30.00 | Wuits Fir, 6 To 20-Foot, INcH— 

PA. Siacecicuhaacee anager «e+e 60.00 50.00 30.00 4” 6” 8&10" 12” 4” &war. 
Above ertees are for shipments of No. 3 and No. H Kee pewue $23.00 $25.00 $26.00 $27.00 ...-- 
better shop. For straight cars of specified | No. 3 ........ 20.00 ” 00 23.00 24.00 ..... 
grades, add $5, No. i i Fassigieieis. wees Madey Maecg saat $18.00 
[Special telegram to AMERICAN LUMBERMAN] Everett, Wash., June 28.—Logz quotations: 
Portland, Ore., July 1.--Present log quotations Fir: No. 1, $24@26; No. 2, $17@20; No. 3, 

me . ‘ $13@14. oe 
edar: $15 to $17. 
Po ei? P Cedar: Rafts containing shingle logs only, $18 
Yellow fir: $20, $16 and $12. base; 25 cents added for each 1 percent of lum- 
Red fir: $26, $17 and $18. ber logs. 
Spruce: $32, $24 and $14. Hemlock: No. 2, $16; No. 3, $13. 
Hemlock: $14 and $15. Spruce: No. 1, $27; No. 2, $21; No. %. $15. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., July 1.—The following prices 


paid for yard items, f.o.b. mill, are reported 
today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
jn” No. 2 GIOME 6.cicsiaccs $47.00 $44.00 $45.00 
INQ weeeenweseeewayc 33.00 28.00 29.00 
Slash Grain Flooring 
1x4” No. 2 and better .... 30.00 25.00 
Wie sixccevennamenee 25.00 16.50 
1x6” No. 2 and better .... 29.00 27.00 
Stepping 
No. 2 clear and better.... 66.00 65.00 
Finish No. 2 and Better 
lon MME OO sens eee teen's 56.00 
Casing and base.......... 65.00 
Ceiling 
%x4” No. 2 clr. & btr. . 25.00 23.00 24.00 
ING. © db cusecn swe necs 19.50 17.50 wwe 
1x4” No. 2 elr. & btr. 26.00 24.00 
NG. 3 GIG cackcuces 21.00 Sue. «= §ewank 
Drop Siding 
1x6” No. 2 clr. @& btr. .... 31.00 27.00 28.00 
ING: S QIOOE ka ceeasccs 25.50 23.50 sie e 
No. 1 Common Boards and Shiplap 
WR OG EG coisa ealckewns 16.50 15.50 
REee vdieo ehbnecseuvaweds 17.00 16. 00 
Dimension, No. 1 Common S4S 
xd”, 12 and 36? sci ccvscvc 15.50 14.50 14.50 
Plank and Small Timbers, No. 1 Common 
4”. 12 to 16° S4S......< 22.50 17.50 18.50 
l2”, 12 to 16° S4S.....< 26. 00 19.00 wawacs 
Timbers, 32° and theition No. 1 Common 
6x6” S48 ...... . 25.00 20.00 


[Special telegram to AMERICAN LUMBERMAN ] 


Portland, Ore., July 1.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


Be OU: ONO o sarord o's sa reig Fisk doe wimlm cele $49.00 
INO; 2 CEP ccidacvecsccesieccacssinvcee QaUe 
INO: COME Sac deste davicto Wess eeck ok hans 30.00 

1x3 and 1%x4” No. 2 clear and better...... 50.00 

Wee OF GION rs ctuwacceckuccs 35.00 
Stash Grain Flooring 
ixé” No. 2 clear and better ....ccccsccccse 26.00 
NO. 3 GIOMF .scses Japeusuncuedes 22.00 
1x6” No. 2 clear and better.. Gebkedeawtacuwon 30.00 
INO. $ CIO cccccee ROChddebeMeNaaedane 26.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better....... 64.00 
Finish 
NO. 2 Clear en DOSER cic occ siskck vc cweedosns 54.00 
Ceiling 
%x4” No. 2 clear and better .............. 25.00 
ING: & GIGME: scavacces ye Tee ee 18.00 
1x4” No, 2 clear and better Seecceeccecs See 
ICO S QUE cdncaccuccerscdneadcecs 22.00 


Drop SlIlding and Rustic 


1x6” No. 2 clear and better .............. 30.00 
TNOh, SGU Sn caweccc< doccie cevanwsicier 24.50 
Boards 

SS) Se TCU Ce CURT CCC EST. 16.0 Hope 

ee ee 
Dimension—2x4-Inch, S4S 

Only EMM IR coc cd ica dacatdedn wodeewels 15.50 

> Bae ETT COC EET CET CCECERTOCETE 12.00 
Timbers . 

no ORE CEE Crete eter TEC ET COE CTE 17.00 

6x6" and larger........... eudeeienanencesas 19.00 

Miscellaneous Items 
Re PAN oocccacccescccccncccaves 15.00 
Pe MN ANG dvicetnadsxtucktsedas aisnaere 3.25 








WEST COAST SPRUCE 


(Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., July 1.—The following are 
vrices for mixed “cars prevailing here today: 


ON Na oN ns ee $73.00 
B EMA EUR R OE org oi iace cara &-carcla ak edlered 62.00 
VGH SECU, EAS or ccein cio cs bo co.cc anna belneen 32.00 
ee AeA ARORA: 
Factory stocks, 1° 7177227 TITTIIIIT TITTLE estoo 
TN oie a ligt nd nee ois 32.00 

BIE ion wren ciated wre tra elegans 32.00 

al cetatagtttisttersseases 36.00 

NRE Saeed caneeeawnas 45.00 

fommon rough dimension.............6. we. 24.00 
Oe lumber, Green. .... <<. occecccacecceoes 19.00 
S|" ieemagsts mieitapen seein 20.00 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicage (72-cent freight allowance): 


Bevel Siding, '4-Inch S1S1E 


cw Clear mi) 9. “B” 
3°-7’ 8’-20’ 3’-7' 8’-20’ 3°’-20’ 
Mee swaxeecens $28.25 $38.25 $24.25 $34.25 $23.25 
Sr wee cecceees 29.25 39.25 25.25 35.25 27.25 
OG -Addsnacass - 28.25 38.25 24.25 34.25 26.25 


Randem Shop, Rough or S2S, 5” and up, 8’ -20’ 


y%” %” Qe %” ” ” §”"- 6” 
$45. 50 $57.50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 
Finish—Rough, S2S or S4S 


Clea te. 
1-inch— 3-44%6" 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
ee $50.50 $60.50 = 50 $42.50 $52.50 $68.50 
a iceunews 50.50 60.50 50 42.50 52.50 74.50 
LC —————_ 59.50 69.50 36:50 51.50 61.50 78.50 
OF” sceacns 52.50 62.50 84.50 44.50 54.50 74.50 
3 to 6” 50.50 60.50 ee. 42.50 52.50 ani 
Oe 69.50 74.50 86.50 64.50 69.50 78.50 
i | ieee 80.50 85.50 88.50 75.50 80.50 80.50 
MA saueu ne 82.50 87.50 90.50 77.50 82.50 82.50 
6 to 12” acaate coece, SUGGS ion «eee 78.50 
14% & 1%-inch— 
-_ axecads $57.50 $67.50 $85.50 $49.50 $59.50 $78.50 
Oe we wna 57.50 67.50 91.50 49.50 59.50 84.50 
S ccncada 66.50 76.50 93.50 63.50 73.50 90.50 
PY wehapae 59.50 69.50 91.50 51.50 61.50 84.50 
3 to 6”. 57.50 67.50 cece QGaee GEE -scac: 
P “acura a 81.50 81.50 93.50 76.50 76.50 90.50 
|| iPr 92.50 92.50 95.50 87.50 87.50 92.50 
Me” iswawaws 94.50 94. ” 97.50 89.50 89.50 94.50 
OS Ce Be ve ssacs 8 Ses 93.50 .... ecee 89.50 
2-inch— 
a cnaccan $55.50 $65.50 $86.50 yi 9 $57.50 $79.50 
A: Sancwarace 55.50 65.50 92.50 47. 57.50 85.50 
Oe guncexte 64.50 74.50 94.50 Bs50 68.50 91.50 
O. ssanwds 57.50 67.50 92.50 49.50 69.50 85.50 
3 to 6” 55.50 65.50 ..... 47.50 57.50 aad 
eC ceem 74.50 79.50 94.50 71.50 76.50 91.50 
i | gaeees rere 85.50 90.50 96.50 82.50 87.50 93.50 
Te -iwéunwe 87.50 92.50 98.50 84.50 89.50 95.50 
© 10: 29% sc cece cxcte. GORD acts ccc Oe 


Bungalow Siding, S1S1E, 4 to 20-Foot 


1x8 re 52x10 %x8 %x10 %x12 
CIGAR occ $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
“Ee wkenae 40.25 47. 38 51.25 64.75 66.75 68.75 


Wide Clear Finish, Rough or S2S, Random, 8’-20’ 
4° 14- 1% ” an a* qe 5” ee 


14”. ...$112.50 $119.50 ae 50 $127.00 $131.00 $134.50 $136.50 
16”.... 117.50 124.50 122.50 132.00 136.00 139.50 1 1.50 
18”.... 122.50 129.50 137 50 137.00 141.00 194.50 146.50 
20”.... 127.50 134.50 132.50 142.00 146.00 149.50 151.40 
22”.... 132.50 139.50 137.50 147.00 151.00 154. 156.50 
24” - 137.50 144.50 142.50 152.00 156.00 159.5 161.50 
26” - 142.50 aeeee 147.50 157.00 161.00 164. 30 166.50 
28”.... 147.50 154.5 152.50 162.00 166.00 169.50 171.50 
30”.... 152.50 159. 30 157.50 167.00 171.00 174.50 176.50 


Ada for S4S, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
Thickness 

We Gtidwkerdsncceauas as $107 $107 $108 $109 $107 
En Sinsanned cece sees 111 112 113 114 112 





RED CEDAR SHINGLES 


Seattle, Wash., June 28.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


Extra: stare, 6/2. ...-+ $1.76@1.80 $2.20@2.25 
Bextra stars, 5/2.......: 1.96 2.45 
Extra clears ieeaese 3: Se 2.65 
Perfects, 5/2 .......... 2.65@3.16 3.30@3.70 
Eurekas ..... weseee 2.30¢6@2.45 3.25 @3.35 
PONECORIONIE 055 ue Wewze ne 2.82 3.80 


First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2 $1. 346 1.88 $2.30@2.35 


Extra stars, 5/2.... 2.04 2.55 
Bixtva Clare. ... «ccc 2. 32 @2.36 2.90 @2.95 
Perfects, 3.40% 3.45 


5 ae .. 2.439@2.070 
$5 2.45 @2.52 3.35@3.4 
2.82 @W2.86 3.80@3. 85 
Standard Stock 
S8@1.00 7 19@1.25 


tne 


Eurekas 
Perfections : 
Second Grades, 
Common stars, 6/2......% 
Common stars, 5/2. 1.00@1.08 ST le 35 
Common clears ......... 1.48 2.15 
British Columbia Stock, Seattle Market 


an 


XXX (Canadian) ...... $3.20@ 3.35 
Meee CU. Siesncs- $2,85@2.97 3.55 3.70 
Eurekas  eecnncs aan 4.20@ 4.30 
PRUICCUIOUNB 6 x. sccce-ne wes 3.25@ 3.36 4.40@4.55 


XX 6/6 16” (Canadian). 
XX G/2.3G" (U.S becicic: 


CYPRESS SHINGLES & LATH 


“y 45@1.60 
i.95@2.10 





Cincinnati, Ohio, June 30.—The following are 
average prices today f.o.b. Cincinnati: 
Shingles 
Best Primes Economies 
D udented wcewas mame $5.70 $2.70 
OOP CC RO OTC TC 6.70 4.85 $3.70 
I ceccueencucncusuiec 6.95 5.45 4.10 
OS cacctecdwsadeues = 6.95 5.45 4.10 


Lath, 4-Foot, 3%x1/4-Inch 
POM, Bakaccnsetnces $8.90 No. 2.... 





POPLAR 


Cincinnati, Ohio, June 30.—The following are 
average prices, Cincinnati base, on “soft tex- 
ture’”’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


Sorr TeExXTuRE— 


/4 5/4&6/4 8/4 
le CPC CECE _$10@115 s115@120 $120@125 
Saps & select .. 8 85@ 90 90@ 95 
IeGe Rh Ciwasavcae too 65 65@ 70 70@ 75 
No. 2 com. A..... 38@ 40 42@ 45 45@ 48 
No. -2 com. B..... 26@ 28 28@ 30 30@ 32 

VALLEY— : 
| oe ere $105@110 $110@115 aa 
Saps & selects.... 70@ 75 80@ 85 &5@ 90 
OS 53@ 58 58@ 63 63@ 68 
No. 2 com. A..... 34@ 36 40@ 45 40@ 45 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, June 30.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

OO sadecsads «+ -$60.00 350.00 $30.00 $20.00 
- ecadecedsaae Gee 50.00 30.00 20.00 
= séeadews eoee 55.00 48.00 25.00 19.00 
Louisville, Ky., June 30.—The poplar siding 
market continues unchanged, local quotations 


holding firmly, while demand is a little quiet. 
Prices: 


Clear Select No. 1 com. No. 2 com. 
6-inch $62.00 $48.00 $34.00 $24.00 
5-inch 60.00 48.00 33.00 22.00 
4-inch - 50.00 45.00 24.00 18.00 





For Editorial Review of Current Market Con- 
ditions See Page 39 


"SREB BAABEEAE 


NORTHERN PINE 


Minneapolis, Minn., July 1.—Northern pine 
prices hold the slight gain made a week ago and 
the trade is kept buoyant because of promise of 
renewed trade when crops in this section are 
assured. The volume of business for the first 
six months of 1924 compares favorably with a 
year ago. Production is gaining on sales be- 
cause this is the heavy sawing season. Neither 
city nor country demand is good, altho indus- 
tries, including manufacturers of boxes, are 
calling for fair quantities. 


Buffalo, N. Y., July 1.—Northern pine demand 
is slow, with no improvement reported over 
several weeks ago. In fact, there is said to be 
less activity in common grades, owing to some 
falling off in box business. There has been little 
doing in the lake trade in this wood so far this 
season, as yards have been relying on rail re- 
ceipts for their needs in most cases. Prices are 
easy. 


Boston, Mass., July 1.—Demand for northern 
pine is still quiet, but distributers say business 
is better than a month ago. Many retail yards 
have broken stocks, but they are uncertain 
about prices and inclined to hold off as long as 
possible. teductions on other woods, espe- 
cially western lumber, have weakened northern 
pine. The hardest competition is in common 


grades. Lower grades are not so strong as 
earlier in the year when industrial plants were 


buying more actively. 


EASTERN SPRUCE 


Boston, Mass., July 1.—Eastern spruce manu- 
facturers are having difficulty in booking enough 
business to take care of current production. At 
least two of the larger mills in northern New 
England are to be closed this week. Ordinary 
frame orders can be bought at $44 base. Easy 
yard schedules have been placed within a few 
days at $41 to $43. The recent heavy arrivals of 
Pacific coast lumber and the very low prices 
taken for it have hurt the eastern spruce trade. 
Demand for Provincial random is increasing. 
Orders are for current needs, but yards find con- 
siderable replenishment necessary. Business in 
eastern and northern boards is slack and prices 
are soft. Quotations: Dimension, rail ship- 
ments, f.o.b. Boston, 8-foot to 20-foot lengths, 
8-inch and under, $44 to $45; 9-inch, $45 to $46; 
10-inch, $46 to $47; 12-inch, $48 to $49. Pro- 
vincial random, 2x3, $24 to $3°; 2x4, $34; 2x6 and 
2x7, $33 to $34; 2x8, $39 to $41; 2x10, $46 to $42, 
New England random, 2x3 to 2x7, $35 to $36; 
2x8, $41 to $42. Covering boards, 5-inch and up 
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HERE’S an awful narrow 

margin between profit and 
loss. When you stop a loss, 
you start a profit. 


Better belting stops losses in 
power and repair time. It will 
pay you to check up. 


Gandy Belt is tough, backed by 


40 years experience. Test a 
Gandy on your hardest job. 


THE GANDY 
BELTING CoO. 


Main OFFICE; 740WEST PRATT ST. 
BALTIMORE, MARYLAND 


NEW YORK; 36 WARREN STREET 
CHICAGO ; 552 WEST ADAMS STREET 


STITCHED 
fanny => Betr 
DUCK 
“It’s the belt with the Green Edge’’ 


HOTEL BENSON 


Portland, Ore. 


E_ believe 
that there is 
no other hotel in 
the entire United 
States more hand- 
















somely furnished or 
that offers more to 
the traveler. 


TRL Wal wed Rel Ka Sah 


Keller and Boyd 


Owners and 
Operators 











building the World’s 
40 Years best portable Saw 
Mill. Also manufacturers of Shingle Mills, 
Edgers and Water Wheels. 
Winner of gold and silver 
medals at Chicago and St. 
Louis World’s Fairs. 


Mi L AW A-ADELoAcHCo.ATLANTAGA. 


SAW MILLS 


ENGINES 
SAW MILL MACHINERY 





Write for Catalog 


THE ENTERPRISE Co. 
Columbiana, Ohio. 


a 














wide, 8-foot and up long, D1S, $36 to $38; 
matched, clipped, 10- to 16-foot, $40 to $42. 
Furring, 1x2, $37 to $38; 1x3, $36 to $37. 


WHITE CEDAR 


Minneapolis, Minn., July 1.—While prices con- 
tinue firm, the seasonal demand for larger sizes 
vf cedar poles is lacking. Purchasers are buy- 
ing only for replacement. Orders are smali and 
call for prompt delivery. Seven-foot posts are 
not in lurge demand, as was expected at this 
season, Broken assortments are in the hands 
of distributers in the Twin Cities. ‘cocks cf 
yosts are about normal. 


HARDWOODS 


Chicago, July 3.—The hardwood market is 
more active and prices are steadier than for 
some time. Current demand continues to come 
largely from building interests, such as floor- 
ing, sash and door and interior trim makers, 
but there is also a fair call from box plants, 
agricultural implement manufacturers and mis- 
cellaneous consumers. The furniture industry 
is now engaged in the midsummer shows but is 
expected to be a good purchaser following their 
close. Nothing new of a definite character has 
been heard from the automobile industry, but 
demand from that source remains slow. 


Kansas City, Mo., July 1.—The hardwood mar- 
ket is quiet. Most large consumers are buying 
steadily, tho they hold their requirements as 
low as possible and ask immediate shipment. 
The bulk of the demand runs to second grade 
items and cut stock. There is a fair demand for 
rough lumber and timbers. Retailers are buying 
only enough to keep stocks up to seasonable 
proportions. Prices here show no change. 


Minneapolis, Minn., July 1.—Industries requir- 
ing hardwoods show a slightly better demand 
in this market and prices remain firm, as they 
have for some time. Factories are cutting into 
reserves and are being compelled to order in 
small quantities for replacement. Some new 
stocks of northern hardwood are being shipped 
in small quantities. Sash and door manufac- 
turers are the best customers. 


St. Louis, Mo., June 30.—Southern hardwoods 
during the week have continued inactive. In- 
quiries remain light. Furniture concerns are 
buying a little stock. Prices have been fairly 
firm during the week. Some mills are reported 
to be holding up stock rather than sell on the 
present market. Retailers are replenishing only 
as it is absolutely necessary. 

Buffalo, N. Y., July 1.—Hardwood buying is 
largely in small lots, with a tendency on the 
part of many industrial concerns to defer pur- 
chasing until later. Prices generally show an 
easy tone, altho curtailment of production helps 
to sustain the market. 





Boston, Mass., July 1.—While current buying 
of hardwoods is of the cautious sort, distributers 
find encouragement in the fact that very quick 
delivery is demanded with practically every 
order placed. Wholesalers in position to make 
prompt shipment are getting the bulk of the 
business offered. Builders and industrial con- 
sumers are using up a great deal of lumber. 
The market is at present barely steady. Quo- 
tation, FAS, inch: Ash, white, $110 to $115. 
3asswood, $90 to $93. Beech, $80 to $85. Birch, 
red, $140 to $150; sap, $115 to $125. Maple, $100 
to $110. Oak, white, plain, medium texture, 
$100 to $110; soft texture, $110 to $115; quartered, 
$150 to $160. Poplar, $123 to $130. Flooring, 
§x2% clear: Beech and birch, $88 to $90; 
maple, $98 to $103.50; oak, white, plain, $101 to 
$103. 





Houston, Tex., July 1.—Inquiries are heavier 
than at any time in the last couple of months. 
New business is chiefly for FAS sap gum, and 
the price is decidedly firmer. Oak and ash sre 
still off, but magnolia, beech and cypress are in 
good demand. Production is in bad shape owing 
to the flooded condition of the lowlands. Miils 
are getting hardly enough logs to keep running. 


Baltimore, Md., June 30.—Reports obtained 
from members of the hardwood trade continue 
to tell of a limited inquiry and of demands for 
concessions in prices which producers say they 
can not make on account of the high cost of 
labor. 


Cincinnati, Ohio, June 30.—While there is an 
apparent improvement in sentiment among the 





trade, there is little actual improvement in bugj. 
ness. Orders are still few and mostly for smal 
shipments. Prices have not changed much, tho 
quotations are little more than nominal as con. 
cessions can be obtained in individual sales that 
would not be granted as a general market, 


Columbus, Ohio, June 30.—There is a slight 
improvement reported in hardwood business, 
with retailers the best buyers. Dealers have 
been able to move stocks, because of better 
weather conditions, and are replenishing them, 
Factory demand is fair, altho furniture interests 
are not buying to any extent. Dry stocks haye 
not increased materially as shipments are keep. 
ing pace with production. The lower grades are 
especially scarce. Prices of oak at the Ohio 


River: 

FAS No. 1 com. No. 2 com. No. 3 com, 
Quartered $150 $90 $55 
PIYAIN: 65:6: 110 75 53 $21 


Omaha, Neb., July 1.—Hardwood prices remain 
the same, with consumers showing more interest 
than during the last sixty days. Reports are to 
the effect that mill stocks are low. Wholesalers 
expect greater activity within the very near 
future, as local stocks are well below normal, 


New Orleans, La., June 30.—By local report 
the hardwood market like the others is looking 
up a little as the month passes. A somewhat 
better call is noted together with a brisker in- 
quiry that is believed to foreshadow better de- 
mand in July. Prices have steadied. A fair 
export movement continues. 


FIR, SPRUCE, CEDAR 


Chicago, July 3.—While demand for Douglas 
fir has shown no notable increase, the market is 
considerably stronger than it was a fortnight 
ago. The reason appears to be largely the 
steady curtailment in production which this week 
culminated in an almost complete shut-down of 
the west Coast industry over the Fourth. Many 
of the interior mills catering largely to the rail 
market may remain down for some time. There 
being no surplus stocks on the Coast, and de- 
mand from other sections of consuming terri- 
tory having expanded somewhat, prices are 
strengthening. 


— 
San Francisco, Calif., June 28.—While prices 
remain quite low in the fir market, curtailment 
of production thus far and the closing down of 
mills in the Northwest around July 4 will have 
a beneficial effect upon the California situation. 
Consumption of fir, in the aggregate, is large 
and there is a fair demand in San Francisco 
and vicinity. Altho there has been too much 
lumber shipped into southern California for 
present requirements, an improved fall demand 
is expected. Some mills are not seeking busi- 
ness at the low prices that some buyers insist 
upon. Atlantic coast demand is helping the 
fir situation. 





Buffalo, N. Y., July > fir busi- 
ness is now being placed because of the ex- 
pectation that mills will close for a short time 
around the holiday, but there is reluctance to 
buy on the part of many retailers. IExport buy- 
ing has shown some increase. 


Boston, Mass., July 1.—During the last week 
there has been very extensive dealing in Douglas 
fir, and at quite a range of prices. Wholesalers 
say that to secure a fair profit at prese nt mill 
quotations they must get at least $32.50, ship’s 
tackle, Boston, for an ordinary fir sc ne dule, but 
there has been recent business at appreciably 
less. Pacific coast boards have been attracting 
a great deal of attention, but they show as wide 
a range of quotations as thicker lumber. For 
No. 2 common, 8-, 10- and 12-inch widths, $27 
is q“uoted and there have been sales all the way 
down to $24.75, ship’s tackle. No. 1 common 
boards with a small proportion of No, 2 common 
have sold within a few days at $27, ship’s tackle. 


Kansas City, Mo., July 1.—With mills shutting 
down over July 4, the fir market is a little 
tighter, Reports received here are that some 
mills will be in no hurry to resume operations. 
There are fewer transit cars being offered by 
wholesalers and mill representatives are not 50 
ready to make a price to get an order. 


Omaha, Neb., July 1.—Fir distributers report 
increased activity in the market, with prices 
holding steady, the opinion being that bed rock 
has been reached. Common, uppers and drop 
siding, as well as ceiling, are most in demand. 
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CYPRESS 


Chicago, July 3.—There is a fair retail de- 
mand for cypress, and trade with industrial con- 
sumers holds up to former levels. Not a great 
deal of cypress is available, and there is still 
some difficulty in placing orders for badly mixed 
cars. Prices have shown no reportable changes 
during the last week. 


St. Louis, Mo., June 30.—Red and yellow 
cypress prices have continued unchanged during 
the last week. ted cypress remains in fair 
demand, but there is little activity in yellow 
cypress except in No. 2 common and an oc- 
ecasional mixed car. 





Buffalo, N. Y., July 1.—Cypress trade is not 
very active at present and buyers are content 
to take small lots as a rule, specifying that de- 
livery shall be made promptly. Prices are easy, 
tho no particular declines have lately occurred. 


Boston, Mass., July 1.—There has been no dis- 
tinct change in the cypress situation during the 
last week. Retailers are moving a fairly sub- 
stantial volume of lumber and buying to fill in 
assortments and replenish broken stocks. Quo- 
tations: FAS, 4/4, $98 to $105; 5/4 and 6/4, $103 
to $110; 8/4, $108 to $121; 12/4, $130 to $136. 
Selects, 4/4, $78 to $93; 5/4 and 6/4, $88 to $98: 
8/4, $95 to $101. Shop, 4/4, $53 to $63; 5/4 and 
6/4, $65 to $71; 8/4, $75 to $85. 


Kansas City, Mo., July 1.—While cypress de- 
mand remains small, it is steady. City yards 
and industrial consumers are placing practically 
all of the orders. Country trade is expected to 
pick up after the harvest. 


Baltimore, Md., June 30.—Some evidences of 
real strength are still to be seen in the cypress 
trade. Despite increased competition of various 
woods, among them stocks from the Pacific 
coast, cypress has held up quite well and mill- 
men appear to be still in position to oppose a 
rather stiff resistance to demand for concessions. 
Supplies of cypress in this market are small. 


Cincinnati, Ohio, June 30.—The cypress mar- 
ket is moving along slowly. There has been no 
effort to stimulate business by price cutting, the 
trade seemingly adopting the policy of letting 
things work themselves out. -Red cypress has 
been stable enough but there has been some 
shading in yellow cypress. 

Omaha, Neb., July 1.—Cypress prices hold 
their own, with considerable activity in the local 
market coming from southwestern Iowa, north- 
western Missouri and eastern Nebraska during 
the last week. Demand brought about a slight 
increase in prices. 

New Orleans, La., June 30.—Slight improve- 
ment in the call for cypress is reported for the 
last few days, tho there is no featurable change 
in character of call and prices are rated un- 
changed and firm. Current business continues 
to rate quiet rather than brisk, but a good 
July business is expected on the strength of gen- 
eral market conditions. Mill assortments have 
improved during the last month, car supply is 
easy and shipments generally prompt. 


HEMLOCK 


Buffalo, N. Y., July 1.—The hemlock market 
is about steady, with demand mostly for small 
lots. Consumption is on a fairly large scale, 
but dealers are unwilling to take on much lum- 
ber ahead. Local yards have a fair assortment 
of stock on hand a number of cargoes having re- 
cently arrived. 





Boston, Mass., July 1.—The hemlock market 
is quiet and prices are soft. Heavy arrivals of 
western hemlock and low prices taken for this 
stock recently have discouraged sellers of east- 
ern and northern hemlock and they are making 
Substantial concessions. tandom boards pro- 
diced at eastern and northern mills have been 
Offered lately at $33. Buyers are hard to in- 
terest at any reasonable figure. For eastern 
clipped boards, 10- to 16-foot, $38 is now being 
accepted. Little is being done in hemlock di- 
mension 


WESTERN PINES 


San Francisco, Calif., June 28.—There are 
Many inquiries for California white and sugar 
pine with a moderate volume of sales, but many 
buyers are offering very low prices and ap- 
parently holding back their larger orders to 
See if the market will weaken. A number of 
the California mills are curtailing production 
and others will do so after they have obtained 
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HETHER any Flooring 
can be made to surpass 
Long Life’s Quality re- 
mains to be seen. But 
inasmuch as fine Oak is becoming 
more and more scarce, and we are 
the only large manufacturer using 
East Tennessee Mountain Oak ex- 
clusively, it is very, very doubtful. 


1 = 
aC) 
FLOORING 
THE AMERICAN HARDWOOD FLOORING CO. 


111 WEST WASHINGTON ST., CHICAGO, ILL. 


:* hirty-Seventh in an Advertising Series } 
Produced in Our Own Offices 














| MEMBERS of THE OAK FLOORING MANUFACTURERS’ ASSOCIATION 
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Ross 





Carriers 


Gain Popularity 
Every Day in the 
Lumber Industry 











Bauside Redwood 
Eureka, Cal. .. 








| Hammond Lumber Co. 


San Pedro Lumber Co. 


Los Angeles, California.............. . 6 San Pedro, Cal. ; 
i Grays Harbor Lumber Co. Donovan Lumber Co. 
| Hoquiam, Wash.. : 2 Aberdeen, Wash. 
| Pacific Box Co. 
\ Tacoma, Wash............... . 2 Los Angeles, Cal 
Puget Mill Company Long-Bell Lumber Co. 

Port Gamble, Wash : saat 2 Longview, Wash 
| Reinhart Lumber Co. Swayne Lumber Co. 
| San Francisco, Cal.. . ere 3 Oroville, Cal. 
| Hulbert Mill Company Clark & Wilson Lumber Co. 
Aberdeen, Wash... rere Linnton, Oregon.... ; 


Co. Peninsula Lumber Co. 
erase ee Portland, Ore. 


Ross Electric or Gasoline Carriers 


will economically handle the output of your plant. 
engineers study your handling problem and tell you how 
they will solve it. 


Write today. 


L. W. Blinn Lumber Co. 


Their economy in handling lumber and timbers is 
worthy of your immediate investigation. 


The following are only a few of the many purchases 
i} made by West Coast lumbermen during the six months 
| beginning October 1, 1923:— 


Let our 





Benton Harbor, 





The Ross Carrier Co. 


Office and Plant 


69 Columbia Street, 


Michigan 


249 Monadnock Building,’ - 
546 Maison Blanche Annex, 


MURRY JACOBS COMPANY 


Seattle 
San Francisco 
New Orleans, La. 








LL 
an assortment for drying. There is a good dea] 
of No. 2 shop in California white pine, but No, 1 
shop and uppers are not so plentiful at some 
mills. There is some increase in demand for 
sugar pine and dry 8/4 stock is not very plentij. 
ful. 


Buffalo, N. Y., July 1.--Not much trade jg 
reported in California pines, as retailers ang 
other buyers appear to be letting their stocks 
run down and are taking hold sparingly. They 
are willing to pay extra freight on small lots, 
instead of depending on shipments direct from 
the mills Some mills say they are not Boing 
to meet the prices made by low-priced competi. 
tors, but will close down for a while. 


Boston, Mass., July 1.—Western pines priceg 
continue to show a tendency toward weakness, 
Sellers are euger and will grant concessions to 
stimulate business. A moderate volume of orders 
is being secured from retail yards and industria] 
consumers. <A fair business in Idaho white pine 
is being done on the following basis: 


1x6 1x8 1x10 1x12 
No. 2 COM... .. $70.50 $69.50 $72.50 $86.00 
NO. 2 COM........ 62,80 50.00 50.00 52.50 
ING. 6 GORE. cece’ 39.00 40.50 40.50 41.50 


Kansas City, Mo., July 1.—Buying continues 
on a moderate scale, with industrial consumers 
placing most of the business. tetailers are not 
active in the market in this section, most of 
that business coming from northern or eastern 
yards. Prices have shown no change: the last 
two weeks. 

Omaha, Neb., July 1.--Several wholesalers 
caused a short fluctuation in the western pines 
market during the last week by cutting prices 
as much as $4 a thousand in an attempt to un- 
load heavy stocks. The surplus was quickly 
absorbed, and prices now hold firm. 


REDWOOD 


San Francisco, Calif., June 28.—The redwood 
market holds up comparatively well, with mills 
curtailing to some extent and prices being main- 
tained in California. There is a moderate de- 
mand here and eastern inquiries have improved 


a little. With mills closed down around July 4, 
there will be increased curtailment and there 
is an Optimistic feeling. Eastern and export 


business is expected to take a good deal of clear 
before the end of the year. Shipments are 
about keeping pace with orders at a number of 
mills. 


Boston, Mass., July 1.—Retail yards have been 
vetting along with lighter stocks of redwood 
than usual at this season. Eastern wholesale 
yards are still pretty well supplied. Industrial 
consumers also are buying cautiously. Recent 
price reductions have made buyers timid. The 
actual volume of business is fully up to normal, 
but it is split up into more orders than usual, 
and there is a dearth of orders for future re- 
quircments. 





Kansas City, Mo., July 1.—Factory consumers 
are taking most of the redwood for which orders 
are placed here. Retailers seem to be pretty 
well supplied for the present. Prices show no 
change. 


Omaha, Neb., July 1.—About the only demand 
for redwood at this time is coming from sash and 
door factories. The supply is adequate, and 
prices well maintained. 


NORTH CAROLINA PINE 


Buffalo, N. Y., July 1.—Not much change in 
prices is shown in the North Carolina pine mar- 
ket, tho some weakness is displayed by roofers, 
6-inch now being quoted around $24 Buying 
is on uw fair scale, but no great volume is being 
reported by wholesalers. Dependence is being 
placed on transit cars to a large extent, tho 
these are not as plentiful as they were 


Baltimore, Md., June 30.—Some improvement 
is noted in North Carolina pine trade. (Cuota- 
tions are about the same, the range of prices 
having reached levels beyond which they can 
not well go. Any change, therefore, is likely to 
be for the better. 


Boston, Mass., July 1.—Conditions in the North 
Carolina pine trade have not improved to any 
appreciable extent, but distributers are hopeful 
of better business before the end of July. Lower 
prices are prevailing for some items, which add 
to the timidity of buyers. Really desirable rough 
edge, 4/4 under 12-inch, is now offered at $57. 
f.ow range of quotations on shortleaf flooring, 
ix4: B&better rift, $78.50; C rift, $53; B&better 
flat, $51. 


Partition, B&better, }}-inch, $51.25. 
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ceed 
4 SOUTHERN PINE 
ne St. Louis, Mo., June 30.—In addition to 

- . . . ial 
‘or weather conditions, the general midsummer 
ti- quietness has operated to prevent much activity 


in southern pine during the last week. There 


is some indication that prices i pper grades ‘“B M d G h B 33 
is will manieas Still preretin gg ert eh is uy a oore an et t e est 





nd expressed that prices on dimension have about 
kg reached bottom and will probably remain firm. 
ey Prices on Nos. 1 and 2 dimension have been prac- 
ts, tically unchanged, but there have been noticeable 
om reductions on items in B&better steam KD fin- 
ng ish, B& better flooring and drop siding. 
” Buffalo, N. Y., July 1.—Southern pine demand 
continues fairly active, but not many large 
eg orders are being received. Dealers are filling 
os. in stocks as needed. A somewhat firmer tone 
to to prices is noted. Transit cars are not as 
org numerous as formerly. 
ial Chicago, July 3.—Demand for southern pine 
ine has shown marked improvement, retailers buy- 
ing more freely and industrial consumers also 
12 showing greater interest in the market. There 
oe is a much better tone to general business, and 
50 


lumbermen expect the present improvement to 
50 continue, and to lead to good business during 
the late summer and fall. Prices are steadier 














1e8 and higher on some items. Inch No. 2 common 
ers shows especial strength. telatively few transit 
pe cars are being offered, and these often command 
0 


a slight premium, 

rn ee 

ast Boston, Mass., July 1.—Recent developments MOORE 
in the New England market have made south- 


ers ern pine distributers more hopeful of improving 


nen business this month. Their customers are still a * * 
ces very cautious, but orders for current require- olst 1r 1 hs 
os ments are being placed with insistent requests 


in- 


kl for prompt shipment. Air dried Georgia roofers 
y have been selling here at $29 for 6-inch and $30 , 
for 8-inch, but some distributers are now quot- Write for catalog today, 


ing $1 more. There is still a tendency to con- 
cede on longleaf flooring in the hope of stimu- 


* 
00d lating demand. High range of quotations on M D K ] C 
ills longleaf flooring, 1x4: B&better rift, $85; C rift, oore ry ]l n ompany 


in- $70; B&better flat, $55. Partition, B&better, “KILN BUILDERS SINCE 1879” 
de- ji-inch, $54.50. 





ved Jacksonville, Fla. “~~ 2 Fully Equipped Plaats. ~ North Portland, Ore. 


Houston, Tex., July 1.—Improvement in the 
market this week has excecded expectations. 


y 





ere ‘ ; ; 

ort The volume is greater than at any time since 

mie the active market in January. Prices are firmer 

are Kansas City, Mo., July 1.—Last week saw ~ 
of some slight increase in demand for southern ( 





pine, enough of it to brighten up sales managers 


a and improve the tone of the market considerably. % y y 
a Prices show more firmness now than has F I NAN CING THE FORES T IN DU STRIES 


ood ‘ been 
ale the case for some time, and some advances have 
rial been made on items on which mills are low. 
ent Transit cars still sell cheaply, but supply of 
The cars has decreased. Inquiry has been increasing 
nal, a little. 

ual, Cincinnati, Ohio, June 30.—The situation in 


res pine does not show much change. Business is 
still dull and prices are at a low ebb. Current 
orders are generally for small quantities. The 
1ers 


trade is still somewhat skeptical and is continu- N W W l f 
~ ing the policy of keeping transit cars en route e€ it _ — _ 
LY ata minimum. 
no 


Omaha, Neb., July 1.- Buyers show more in- Fstablished Corporations 


terest in the southern pine market than at any 
and Ume for the last thirty days. With shipments 


and made according to schedule and prices satis- Many companies engaged in the lumber and pulp and paper 
and factory, little trouble is found in obtaining or- industries have largely increased their fixed assets during 


us, altho most of them are for immediate re- the last few years without adding to their original capital. 
quirements. Stocks are unusually low. F ° . : d f 
Such a policy often proves embarrassing in periods o 


New Orleans, La., June 30.—Mill reports in- “tight” money as it places a heavy strain on banking con- 








os icate a slight but perceptible gain in bookings, ti 
os cut and shipments for the week. In the net, nections. 
CER, orders a « j sar ‘ ‘ Qritx e e ee 
ving haere ee ee a At the present time we are in a position to arrange long 
ies WBhtly exceeding production volume. Prices by x s 
= report are steadier and inquiry more active. The term financing on terms favorable to the borrower. We 
po eeling is rather general that July will develop shall be glad to discuss sound fiscal policies with inter- 
4 healthy business volume if the trend toward - d mecutives 
bce stabilization continues. ested € a 


nent SHINGLES AND LATH 

ota- Minneapolis, Minn., July 1.—Increased strength 
be Was shown in red cedar shingle market for the 
can tcond successive week and dealers are en- 


r to Conre am ; ; 
din Ouraged at the outlook. The price advances 


e e bed 
‘le said to be due to curtailment in manufac- & r t es é Oo 1 n 
orth ‘ure, rather than to increased volume. Quo- ecu l 1 orp ra 10 














any tations are running about $2.20 for stars and 
eful «60 for clears, mill basis. There are some 
wer ales at 5 cents lower. , 332 South Michigan Avenue, Chicago 
bers _ St. Louis, Mo., June 30.—There is not much 
r acuvity in the local shingle and lath markets. e . 
be Prevailing prices on shingles are $2.75 for clears SEC URITIES DIVISION—JAMES D. L.MCE ¥ & co. 
tter pa $2.30 for stars, Pacific coast base. Lath are 
5. Woted at about $5.25 for No. 1 and $4 to $4.25 
. for N 








«VO~7 a f 


o. b. St. Louis. XN : cctnccndebowaaaa 
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There is a 

Be: | Difference in 
| white pine | | K. D. Frames 
FRAMES | There are well made and 


poorly made K. D. Frames. 
WINDOW f Some of them are White Pine 
DOOR and some of them aren't. And 
SASH while our customer may not 
“ } know the difference at the time 
CELLAR i he buys, a few years of use will 
{ f tell him. 


4 i 1500 Play safe by selling your cus- 
; | Daily Output |. tomers White K. D. White Pine 

































Rice t i frames. Our frames are ex- 
_. 4} Shipped in Steel pertly made from carefully kiln 
“| Banded Bundles § | dried lumber right out of our 
/ or any other way | own White Pine forests, Sizes 
4 preferred. ; are accurate and quality is guar- 
4 anteed. 

Our Two j 

ome @», You buy them direct from 






maker. There’s no interven- 
ing profit anywhere. 


Our K. D. White Pine frames 
are furnished in standard sizes. 
<asily put together. No misfits. 








White frames are furnished with or without pulleys. Can 
supply screw or drive pulleys on request. Let us tell you how 
other dealers are making good profits on White frames. 





y 
/ 
s 


4 faa / , 4 i a ° 
ee 


” Lumber Co“ sove ER,IDAHO 


BRANCH SALES OFFICES AND REPRESENTATIVES : 


ELWOOD TATE, HERBERT KING, 
321 Park Ave., Rutherford, N. J. P. O. Box 111, Maxwell Sta., Detroit 
OTTO KLENKE, 1617 Ames St., Saginaw, Mich. 





























Planer Knives 


/ That Fit Your Special Needs 


Our wide experience in selecting knives for factories 
that use every variety of wood has given us unusual abil- 
ity to gauge your special needs. 





We select the knife that will mean greatest efficiency 
for you—maximum output at lowest cost. 


Write for fuli particulars about our planer and jointer knives, 
milled cutters, moulding cutters, blanks, tenoner knives, etc. 


Taylor, Stiles & Co. 


RIEGELSVILLE, N. J., U. S. A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 











Buffalo, N. Y., July 1.—The shingle market 
has had quite a strong advance in the last few 
days. Many mills are not quoting at all and 
much curtailment of production will take place 
in the next week. Present quotations are $4.51 
for extra clears, $3.81 for stars and $5.31 for 
British Columbia XXXXxX, 3uying is on ag 
somewhat larger scale. Lath are quiet, with 
prices little changed. 


Boston, Mass., July 1.—Sellers are eager ang 
buyers indifferent, and shingle prices show the 
effects of this situation. White cedar extrag 
are Offered at $5.25 to $5.50, and clears at $4.75 
to $5. Very good gritish Columbia makes 
XXXXX, ure offered here this week at $5.41. 
Yards have been buying lath sparingly for 
some time, but orders are now more easily 
secured and customers find it harder to obtain 
concessions. For 1¥%-inch spruce lath $7.25 jg 
now ubout rock bottom, and recent sales at 
New York points have been made at $7.50, 
Boston rate. There is said to have been recent 
business in 1%-inch spruce lath at $7.75, but 
the bulk of current trading is at a range of $8 
to $8.25. Western hemlock lath are offered at 
$6.50, ship’s tackle, and occasionally at legs 
Spruce clapboards are quiet and the market js 
steady at $120 for extras and $115 for clears, all 
4-foot. 


Kansas City, Mo., July 1.--The shingle market 
shows more firmness now than it has exhibited 
for a jong time. Desirable offers are taken 
quickly and mill prices are firm, at an advance 
of 5 to 10 cents over last week. Stars are now 
held at $2.20 and clears at $2.75. Siding, how- 
ever, is rather soft. Six-inch clear is quoted at 
$32. Demand for lath is just about enough to 
keep prices on a steady basis, with southern pine, 
western pine and cypress in best demand. 


Columbus, Ohio, June 30.—Shingle business 
shows improvement all along the line. Dealers’ 
stocks are getting low because of general activ- 
ity in building, and buying to replenish them is 
the rule. Rural dealers are the best customers, 
Occasional orders from urban dealers are re- 
ceived. West Coast shipments are sufficient for 
current wants. Prices are fairly steady with 
extra clears, red cedar shingles selling at $4.50 
to $4.55, and extra stars at $3.85. Lath trade is 
fair and prices are unchanged. 


Omaha, Neb., July 1.—Clears sell at $2.70 on 
the Coast and stars at $2.20, an advance of 15 
cents being recorded during the last week. Mills, 
according to representatives, advanced prices, 
stating they were manufacturing shingles under 
the old prices below cost. There is a light de- 
iuand for lath, and prices here remain steady. 


Houston, Tex., July 1.—Shingles are in scarcely 
any better shape than formerly. In the event 
No. 2 lath falls off any more in price mills prob- 
ably will quit making it. No. 1 is quoted at 
32.25 and No. 2 at $1.75. Little shingle business 
is moving and the price is about the saine. 


New Orleans, La., June 30.—Again no change is 
reported in the cypress shingle and lath market. 
Prices ruled well held as they were, and mills 
are in most cases prepared to book straight car 
orders for either item. 


MAHOGANY 


Boston, Mass., July 1.—Mahogany buyers show 
a little more caution in placing orders, being 
more disposed to confine requisitions to require- 
ments actually in sight. Orders being placed, 
nowever, are sufficient to take care of current 
production. Quotations on air dried plain ma- 
hovany, f.o.b. Boston, log run for figure: 
1/4 5/4,6/48&8/4 10/4 12/4 = 16/4 


eS ce avowiicek $210 $215 $225 $230 $240 
No. 1 com.... 175 180) 19) 195 200 
No. 2 com.... 110 115 125 125 155 
Na: 3 com... 46 50 - : 


BOXBOARDS 


San Francisco, Calif., June 28.—Things aré 
psec up in the pine box shook industry 12 
California, with shipping orders now being re- 
ceived by manufacturers who had been operat- 
ing their plants and piling up considerable stock 
With deciduous fruit crops developing rapidly, 


a good demand is indicated for shook. Shook 
prices are firm. 
Eoston, Mass., July “4,—Boxboard and shook 


mills are doing a fair business. Prices are be- 
ing shaded a little, but the position of seller 
is strengthened by the fact that stocks of box 
boards are comparatively light for the season 
and last winter’s cut of boxboard logs w2s ma- 
terially curtailed. Quotations: Square eage 


pine boxboards, inch, $36 to $40; round = 
pine, inch, $31 to $34; mixed lots, inch, $24 to$ 
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News Letters ~) 
| SALES REPRESENTATIVES: 

nd 

me shpenapeahadenadtmasiand J. C. Lackey, 5832 McGee £t., Kansas City, Mo. 


51 NEW ORLEANS, LA. G. S. Patterson, Oconomowoc, W is. 











™ ; R. D. Hunting Lumber Co., American Trust Bldg., Cedar Rapids, lowa 

a June 30.—As June goes out an improved eall Colorado Continental Lumber Co., 

th for practically all the southern woods is noted, Chamber or Commerce bidg., Denver, Col. 
and market comment is sounding the optimistic G. A. Jones, Lumber Exchange Bldg., Minneapolis, Minn. 
note again. The buying gain is not large in vol ave 

nd yume, but is accompanied by improved inquiry and 

he strengthens the opinion that July will register 

as further improvement. Southern pine prices are 

5 steadier, hardwood quotations apparently have 

es, stiffened with respect to most items and, while 

41, there is reported thus far no general recovery or 

for price tendeney upward, the feeling prevails that 

ily prices in general have reached bedrock and that 

ain further change will be in the right direction. Cy- 

is press quotations are reported unchanged but firm, 

at while orders for that wood also registered a slight 

50, gain during the latter part of the week. 

ent Q. T. Hardtner, of the Urania Lumber Co., 

but Urania, La., is a member of Louisiana’s delegation 

$8 in the national Democratie convention and has 

at heen working to secure the right sort of platform 

288 plank on reforestation. Reports from New York 

t is say that Mr. Hardtner is pleased with the re- 

all forestation pronouncement adopted by the = con- 
vention. 

on Harry P’. Williams, of the F. B. Williams Cypress 

‘ke 


(o.. with headquarters at Patterson, left last 
ited week for New York, accompanied by Mrs. Wil- 
ken liams. They were joined there by Mr. and Mrs. 


ea frank B. Williams, who have been spending some ds ie Craig Mountain Quality 


how time in Atlantie City. The party will sail for ° ° 
aa Europe early in July. ; \W/ estern ite ne 
i A. T. Gerrans, who underwent an operation at 
1 : Pa ig , 10} 
: a local hospital some weeks ago, is convalescing 
umes at the home of his son-in-law and daughter, Mr. Few woods offer lumber dealers - 
and Mrs. BF. W. MeKay, and is reported well on many sales advantages as Craig Mountain 
the road to recovery. cs a " 
ness ’ 3 
ion James T. Watson, son of the late George FE. Wat- Quality Western White Pine. It works 
tive son, who for years was secretary of the Southern easily, takes paint readily, is light in 
m is Cypress Manufacturers’ Association, was a mem , i¢ @ h i | d 1 hi ad 
nt her of the graduating class of the University of weight, bright in color and well machined. 
Wisconsin this month, according to advices re 7 ‘ 6 finish Idi 
Jai inish, mouldin 
+ for ceived by New Orleans friends of the family. Mr. 44 o Y ‘din - pani aie dian: 
with Watson, with his mother and sister, are making 4 evel siding, case, » a3 - 
$4.50 their home in St. Louis. 


4 
le is F, J. Thomas, sales manager of the Louisiana as Craig Mountain Lumber Co. 


Red Cypress Co., is at his desk again after an Winchester, Idaho 
illness of several weeks. a 
on ; E. H. VAN OSTRAND, Pres. 
; W. C.GEDDES, Vice Pres. & Gen’! Manager. 
of 15 ATLANTA, GA. oh | 


Mills, 





ices, June 30.—Southeastern mills are producing on 
inder about the same seale as a week ago, well below 
. de- normal for this time of year. Virtually all the 
dy. larger plants are continuing their curtailment pro- 

gram, some mills remaining temporarily idle. The 
rcely weather has continued very favorable and stocks 
vent of dry lumber have increased. Manufacturers state 
prob- that the market appears to be improving a little. 
d at There is still a good demand for pine items from 
ines the building trades, with pine flooring and ceiling 


umber fairly active. Millwork plants and planing 
mills are taking good quantities. Kiln dried finish 


ige Is lumber, boards and such items are moving actively. 
— Demand from the railroads also is picking up, with 
mills 


inquiries from this source increasing steadily in 
it car volume. As a whole pine prices do not appear to 
show any substantial changes during the last week, 
‘xcept possibly pine flooring and rough surfaced 
finish, which seem to be increasing slowly. The 


















show principal inereases this week have been on the 
being etter grades, tho some advances in common grades 
quire- also are noted, 
laced, For 1x6-inch pine flooring prices are around $37 
yrrent ind $88 for No. 1 common, about $25 for No. 2 
1 ma- ommon and average $14.50 to $14 for No. 3 com- 
Sah, For 1x4-inch flooring quotations are: ad. 
16/4 kbetter, around $45 to $45.50; No. 1 common, Uae G oS <! 
$240 ip to $38; No. 2 common, about $17.50 or a little a CA Ae Ce. a F Cr 
200 less, and No. 3 common still averages about $12. a e,, — a if 2 G ) 
155 Por the most part these represent increases since (4 a ORING il { Z NIN J 
mid June. The 1x3-inch B&better usually sells QUALITY OAK FLO \\¢ ZZ 
‘round $55 to $55.50: No. 1 common, $44 to $44.50, “a ~ \ 
some cases up to $45, and No. 2 and No. 3 com- ST ay be 
_ 2on remain substantially unchanged at $17 and () 3° 
s wr $13 respectively. Smaller mills are not showing (G~ 
try the tendency they did have to shave the market to 
ng Te ny degree. Ceiling lumber quotations are holding 
yperat- 


“The Be lity OAK FLOORING ss “imo 
beret The B&hetter grades of rough and surfaced finish Qua ity “KILMOTH” 


imber show few changes, with the tendency gen- 








Shook ‘tally a little upward. Regarded as a whole this lives up to its name in every way — the finest quality Southern Closet Lining? 
= appears to have reached a more stable basis. Oak, uniform in milling and grading. It will prove a good selling It’s genuine Tennessee 
shook lost finish is a bit off as compared with prices of brand. Try some and see for yourself. homed gy 
; : 4tmonth ago, in s » instances as th as $5 or le wood . 
“e be . iZO, In some Instance as much as ) “ P ‘ “ ; = sree 4 
elleft $6, tho in two or three cases today’s prices are a Order in carlots or L. C. L. to suit your requirements. homes vermin-proof. 
sf box = higher than they were in the latter part of a 
May, 
sis” Econ comtinue in fairly ead demma tm im | L2e@Soto Hardwood Flooring Company 
ae the last ten days sales have not increased. Mills MANUFACTURERS AND WHOLESALERS ENN 
Nanufacturing roofers in the Georgia and Alabama Sledge Ave. and Southern Ry. MEMPHIS, T “f 











*tritory, however, are quite active, with a good 
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AMERICAN LUMBERMAN JULY 5, 1924 



















| AY p' ad 
Z Ye. WN ae } 
WZ. 0 Na igs? Y lan’ la 
G V4, Sgt ye lj [foe = 
% di 
- aa 





e? Ohere’s Mon 
2\ in that Wood 
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ax ! Hundreds of farmers are : 


(za \\ making additional ont 


ye): jsmoney — Axe 


The reports coming to us from owners of Lane Portable Mills 
continually point to the substantial sums of money tied up in the 
isolated woodlots. 


Farmers and Lumber Operators from all over the United States 
are realizing incomes that they would not have had without the 
Lane Portable Mills. 


From custom sawing alone owners are realizing from $15.00 to 
$30.00 a day net. 


The first cost is small. The upkeep is practically nothing. The 
operating cost is very low, but the possibilities are big. 


Are you interested? Then write us. 


LANE MANUFACTURING CO. 
Montpelier, Vermont 


) 











LANE 


TRADE-MARK REC S. PAT. O 
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Garland Eight Wheel Trailers 
canis FOR CRAWLER TYPE TRACTORS | tsnie: 





Buggies, 
Log Wagons Haul-offs, 
for Carts, 
Teams. Etc. 
Send for Write 
Catalogue for 
Ge ~ Catalogue 
with Prices. as al 


Garland Wagon Co., New Orleans, La., U.S.A. 











volume of business on their books. Quotations 
show no marked changes. 

Export inquiries for pine are showing a better 
tone, tho shipments have not increased much. For. 
eign agencies, however, report a good volume of 
pine bookings on hand for export largely during 
July, with the volume of sales sufficient to offset 
partly the domestic dullness. Foreign buyers, how. 
ever, are continuing to ask concessions, but are 
making more reasonable offers. 


BUFFALO, N. Y. 


June 30.—The tornado which ravaged western 
Pennsylvania on June 28S caused about $50,000 
damage to the virgin forest at Kane, Pa., owned by 
Dr. Evan O'Neill Kane and Dr. Thomas L. Kane. 
The damage to the forests and orchards in that 
vicinity amounts to $100,000 and can not be re- 
paired, as most of the trees were of mature growth, 


A Buffalo dealer in timbers and ties finds that 
not much is doing this summer in poles and piling, 
but he has a pretty fair trade for railroad ties, 
mostly in small lots. The increased weight of cars 
and locomotives makes it necessary for switching 
yards and other sidings to be much better equipped 
in this line than formerly. 

The motor launch Dash, owned by Fred M. Sul 
livan, of T. Sullivan & Co., was burned to the 
water’s edge off Port Colborne, Ont., on June 26 
The vessel was thirty-five feet in length and was 
valued at $10,000. 

George B. Montgomery, formerly of Montgomery, 
Bros. & Co., but now a resident of California, is 
spending several months in the East and is now 
visiting friends in this city. 

Arthur McLean, superintendent of the McLean 
Lumber Co. mill at Little Rock, Ark., is spending 
a vacation here. 

M. S. Burns, of Palburn (Ine.), leaves this week 
for a vacation at his camp at Deerhurst, Upper 
Muskoka. He may remain until September. K. C. 
Evarts and William J. Brady will go to Canada 
over the Fourth on fishing trips. 

Much interest is taken in scientific circles in 
the search for and apparent discovery of blonde 
Indians in the Panama jungle by the Marsh ex- 
ploration party. Richard O. Marsh, head of the 
expedition, was formerly in the lumber industry 
in Louisiana, and now makes his home at Brock- 
port, N. Y. He and his party are returning to the 
United States with three blonde Indians—a gir 
and two boys. 


MINNEAPOLIS, MINN. 


July 1.—The focus of the lumbering industry 
in this section continues to remain steadily on the 
agricultural situation, and this week encouraging 
reports came from all sources. The result is that 
the lumber trade is preparing to make a prompt 
bid for business. Thruout the rural districts re- 
tail lumber dealers are emphasizing the need of 
improvement of farm buildings. As soon as the 
crops are safe, probably within 2 month or six 
wecks, the tonic needed for business in the North- 
west is expected to be supplied. Farmers are ex 
pected to produce crops at less expense than ever 
before and prices now are on the upward trend. 
There is some anxiety over the corn crop but witb 
warm weather it is expected to reach maturity 
safely. The small grains, according to the con- 
sensus of all experts, are making splendid strides. 

Red cedar shingle manufacturers and dealers ex 
press more confidence, with prices continuing to 
rise slightly, following curtailment in production. 
Northern pine quotations remain steady. There 
has been a slight improvement in demand for hard 
woods in this market. Sash and door manufac 
turers already report improvement in sales 1p 
rural sections. Prices of cedar posts and _ poles 
remain stationary, with demand fair. 


The lumber business in Montana is fairly satis 
factory, according to Edward MecDavitt, assistant 
manager of the Somers Lumber Co., of Somers, 
Mont. The local demand is exceeding expectations 
Mr. McDavitt visited Minneapolis on his way east 


M. J. Seanlon, of the Brooks-Secanlon interests, 
has just returned from a trip west. He spent 
some time in California, Oregon, Washington and 
British Columbia. 

On the iron range of northern Minnesota deal 
ers are enjoving fair trade, according to a report 
brought to Minneapolis by Henry Osterlund, sales 
manager of the Plymouth Gypsum Co., of Fort 
Dodge, Iowa, who has just completed an exte nsive 
automobile trip. Lumbermen in northern and west: 
ern Minnesota are confident of a heavier volume 
of business in the fall. Generally thruout norther® 
Minnesota, and parts of North Dakota he visited. 
there is a disposition on the part of farmers 
delay making purchases until the crops are 4 
sured. 

The St. Anthony & Dakota Elevator Co. has just 
purchased the retail building material yards of the 
E. J. Jones Lumber Co. 
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BUSINESS CHANGES, INCORPORATIONS, ETC 








Business Changes 


ALABAMA, Anniston—McClurkin 
ceeded by Henry Darnell Lumber Co. 


CALIFORNIA. Los Angeles—Miller Box Manufac- 
turing Co. succeeded by Miller Box & Lumber Co. 

pittsburg—Creed & Summer have been succeeded in 
wholesale lumber business by Summer Lumber Co., com- 
posed of H. H. Summer, A. H, Jongenell and Otis Love- 

e. 
“—. Bernardino—Gabriel Bros. Lumber Co. 
wm. J. Bettingen Lumber Co., of Pasadena. 

FLORIDA. Orlando—Johnson - Patterson - Barr Co. 
changing name to Barr-Goodwin Lumber Co. 

INDIANA. Indianapolis—Hunter Dry Kiln Co. sold 
all patent rights and good will to Carrier Engineering 
Corporation, of Newark, N. J. Factory remains prop- 
erty of Hunter Dry Kiln Co. 
~ Onward—Onward Lumber Co, sold to R. BE. & R. F. 
Lutz. 


Lumber Co. suc- 


sold to 


IOWA. Gilman—D. R. Warburton sold to Froning 
Lumber Co. ; 
Perry—Marckres Lumber Co. changing name to Perry 


Lumber Co. 

Washington—Wilson Karel Lumber Co. succeeded by 
White Yard Co. 

KANSAS. Gypsum—tLeidigh & Havens Lumber Co.’s 
yard, operated under name of Gypsum City Lumber Co., 
succeeded by Miller Lumber Co. 

Stafford—H. L. McCurdy succeeded by H. L. McCurdy 
Lumber Co. 
Walnut 
Lumber Co. 
MICHIGAN. Lawrence—Lawrence Lumber & Coal Co. 

sueceeded by Lawrence Lumber Co. 

Roscommon—Chas. Blanchard (Estate) 
Claude A. La Rocque. 

MISSISSIPPI. Weemer—-New Deemer Manufacturing 
Co. succeeded by Adams-Newell Lumber Co. 

Zama->-Bolinger-Franklin Lumber Co. sueceeded by 
W. P. Brown & Sons Lumber Co. 

NORTH CAROLINA. Durham—Edwards Land & 
Timber Co. succeeded by Southern Lumber & Land Co. 

OKLAHOMA. Carmen—Greever-Putman Lumber Co. 
succeeded by W. W. Star who has consolidated the 
business with his yard at Alva. 

TEXAS. Grand View—Grand 
ceeded by J. V. Wood & Bros. 

WASHINGTON. Olympia—Capital 
ceeded by Washington Veneer Co. 


New Mills and Equipment 


ALABAMA, Mobile—American Sash & Door Co., in- 
corporated; plans installing millwork plant. 7 ; 

Stevenson—Gathan Henniger will erect a planing mill. 

ARKANSAS. suffalo—Freeman Bros, will enlarge 
and improve warehouses, offices, etc.; installing planing 
and sawmill machinery. 

Norfolk—W. D. Torrence Lumber & Timber Co. will 
install sawmill on tract of timber recently purchased. 

CALIFORNIA. Los Angeles—Eagle 
will build a $1,200 addition to office. 

FLORIDA. Chipley—Shaver Lumber Co. will recon- 
struct planing mill recently destroyed by fire. 

GEORGIA, Blakely—Blakely Hardwood Lumber Co. 
will rebuild plant destroyed by fire; planing mill. 

INDIANA, Indianapolis—Barnett Lumber Co. 
build a lumber mill at 32nd and Monon Railroad. 

LOUISIANA. Shreveport—Southland Lumber Co. has 
iwarded contracts for building planing mill, dry kilns, 
storage sheds, etc.; cost, $65,000. 

MISSISSIPPI. Sumrall—J. J. Newman Lumber Co. 
Will rebuild and repair parts of plant recently destroyed 
or damaged by storm. 

SOUTH CAROLINA. 
will enlarge plant. 

Marion—FE, A. Burnham, of Mullins, S. C., has pur- 
hased plant of Altman Furniture Co. and will enlarge 
and improve, 

BRITISH NORTH AMERICA 

ONTARIO. Ottawa—Plans for additions, alterations 
ind improvements to the plant of E. B. Eddy Co., in 
volving expenditure of $2,000,000 approved by directors. 
Includes private standard gage railroad, bridges, ete. 
Improved plant will be one of finest newsprint and sul- 
phite plants in world; company opening new timber 
tracts in Quebec. 


Forest Lumber Co. succeeded by Schoenig 


succeeded by 


View Lumber Co. suc- 


Lumber Co. suc- 


tock Lumber Co. 


will 


sumberg—-Midway Lumber Co. 


Incorporations 


ALABAMA, Mobile—American Sash & Door Co., in- 


“orporated, 

ARKANSAS, Little Rock—Boyd-Cox Lumber Co., in- 
‘orporated; capital, $25,000. 

, CALIFORNIA. 3aldwin Park—Community 
%., incorporated; capital, $100,000. 

los Angeles—W. R. Letton Corporation, incorporated. 
San Francisco—James K. Nelson, incorporated; capi 
tal, $250,000. 
San Francisco—Montague Lumber Co., incorporated. 
(pan Francisco—Richardson Lumber & Manufacturing 
., Incorporated; capital, $100,000. 


Lumber 


ILLINOIS. Chicago Portage Park Mill Co., incor- 
Porated; capital, $50,000. 
INDIANA, Hessville—Hessville Lumber & Supply 


., incorporated; capital, $60,000. 
. MISSOURI, St. Louis—American Wood Products Co., 
‘Norporated; capital, $12,000. 
_ >t Louis—Wiles-Chipman 
“apital to $1,000,000. 
NEW JERSEY. 


Lumber Co., increasing 


Jarnegat—Conrad 3ros., incorpo- 


= capital, $125,000 
48t Orange—_We 
rated ae West 


Coast Sales Corporation, incorpo 
,000 shares, no par value. 





NEW YORK. Barchmont—Locke & Kay, 
rated; capital, $50,000. 

3rooklyn—Notre Dame 
capital, $300,000. 

Buffalo—Wittmeyer & Harrigan Sash, Frame & Lum- 
ber Corporation, incorporated; capital, $30,000. 

Hamburg—Century Lumber Co., incorporated; capital, 
$50,000; a reorganization of the old Home Lumber Co. 
which went into bankruptcy several years ago. 

Mount Vernon—Parson Woodworking Co., 
rated; capital, $10,200. 

New York (Manhattan)—Elwood Jones Lumber Co., 
incorporated; capital, $100,000. 

NORTH CAROLINA. Asheville—French Broad Floor 
ing Co., incorporated; capital, $100,000. 

OHIO. Columbus—Eureka Ave. Lumber Co., incorpo- 
rated; capital, $50,000. 

Toledo—Dewland Lumber & 
rated, 

Youngstowii—Bernard Lumber Co., incorporated. 

OREGON. Portland—Pacifie Coast Timber & Logging 
Co., incorporated; capital, $100,000. 

SOUTH CAROLINA. Bamberg—Midway Lumber Co. 
increasing capital to $10,000; name changed to Midway 
Lath & Heading Co. 

Charleston—James ID. 
eapital, $50,000, 


incorpo- 


Lumber Co., incorporated; 


incorpo- 


Building Co., 


incorpo- 


Hlarvey & Co., incorporated; 


VIRGINIA. Norfolk—-Eure Logging Co., incorporated; 
capital, $10,000. 
WISCONSIN. Madison—-Bonid & Sachtjen, ineorpo- 


rated; capital, $25,000. 
Slinger—Goetz & Dhein 


Lumber Co., 
capital, $40,000. 


incorporated; 


New Ventures 


ARKANSAS, Newport--W. R. 
gan; retail. 
CALIFORNIA. La Crescenta—Wm. J. 
Lbr. Co., reported to open retail yard here. 
Los Angeles—Southwest Hardwood Floor Co., Ralph 
M. Padrick, prop., opened for business at 937 W. 109th 


Malone recently be- 


settinger 


t. 
Stockton—Triangle Mill & Cabinet Co. recently began. 


COLORADO. Lamar—Brown Lumber Co. erecting 
business property on North Main St. 
INDIANA. Hartford City—Overhead Door Corpora- 


tion recently began; mfr. 
Indianapolis—Walter R, Bender opened woodworking 
plant at 2619 No. Illinois St. 


KENTUCKY, [eattyville—Lee Kash recently began 
lumber business. 
MISSISSIPPI. Heidelberg—Lyman Lumber Co. re- 


cently began; planing mill. 

Lyman—Batson & Hatten Lumber Co. recently began. 

Ripley—Godwin & Martin Lumber Co. will open about 
Aug. 1. 

NEW JERSEY. Newark—J. J. Newman Lumber Co. 
recently began; wholesale. 

NEW YORK. Pearl 
ber Co. recently began, 

NORTH CAROLINA. Asheville—L. A. Trumbo & 
Sons recently began; retail and sash and door business. 

Shelby—Z. J. Thompson recently began manufacturing 
millwork, 

OREGON. Fox—J. Waterbury 
and making improvements. 

Lents—Southeast Portland Lumber Co. 
gan; sawmill. 

TEXAS. San 


tiver—Pearl River Mill & Lum 


installing new mill 
recently be- 


Marcos—Chitwood Lumber Co. will 


open, 

WASHINGTON. Seattle—J. E. Buchanan recently 
began; lumber. 

Seattle—West Made Desk Co., of Portland, opening 


branch with Charles FE, Smith as manager. 
Tacoma—Pacific Match Co., of New Jersey, will es 
tablish plant here. 
WISCONSIN. Janesville—Kam-Etta Mfg. Co. has be 
gun operations; manufactures novelty furniture, espe 


cially radio tables 
Casualties 


ARKANSAS. Walcott—Sawmill of Walcott Mill & 
Gin Co. damaged by fire; loss, $10,000. 

CALIFORNIA. Redding—Warehouse and plant of 
Sterling Lumber Co. damaged by fire; loss, $50,000. 

FLORIDA, Chipley—Shaver Planing Mill damaged by 
fire, 

ILLINOIS. 
aged by fire. 

INDIANA. Echo—Kreigh Bros. saw and tile mill de- 
stroyed by fire; loss, $7,500. 

IOWA. Le Mars—-W. F. Renner, loss by fire, $16,000. 

LOUISIANA. Columbia—O. H. Kizer Lumber Co., 
loss by fire; planing mill building damaged, $8,000. 


Royal—Alexander Lumber Co. badly dain 


MAINE. Waterville—Chalmers Sawmill damaged by 
fire; loss, $2,500. 
MINNESOTA. Little Falls—Fire destroyed storage 


shed of Morrison County Lumber Co. and stock; loss, 
$13,000; covered by insurance, 


MISSISSIPPI. 


Sumrall—Plant of J. J. Newman 
Lumber Co. damaged by storm. 
NORTH CAROLINA. Shelby—Thompson Lumber 


Co.’s plant practically destroyed; loss, $50,000; company 
will rebuild. 


OHIO. London—London Hardwood Co., loss by fire, 
$5,000. 

OKLAHOMA. Tulsa—Plant of Hutchinson Lumber 
Co. destroyed by fire. 

OREGON. Divide—Sawmill of F. M. Chapin damaged 


by fire; loss, $2,500. 


Empire—Logging tcols and equipment of Walter De- 
voe destroyed by fire. 

Prineville—B. A. Kendall, loss by fire. 

SOUTH DAKOTA. Rapid City—J. L. Robbins, losa 
by fire, $25,000. 

WASHINGTON. 
destroyed by fire. 

Lindberg—C. A. Taylor Log & Lumber Co., logging 
equipment and sawmill damaged by fire to extent of 
$5,000. 

Wenatchee—Yellow Pine 
fire, $100,000. 

WISCONSIN. 
destroyed by fire 

Fond du Lac—B. F. and H. L. 
manufacturer, loss by fire, $75,000. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Otter—Sutherland shingle and 
lumber mill destroyed by fire; loss $10,000. 


Chelan—Sawmill of Charles Grey 


30x & Lumber OCo., loss by 
Cayuga—Churchill Lumber Co. plant 


Sweet Co., wagon 


be dd dL 


HYMENEAL 


HIXON-RANSOM. An announcement of much 
interest in society circles of Portland, Ore., is 
that of the engagement 

. of Miss Helen Ransom, 
f » | daughter of Mrs. Eta 
Ransom, of that city, to 
Frank Pennell Hixon, 
of Minneapolis. Miss 
Ransom is one of the 
most popular and talent- 
ed members of Port- 
land’s younger society 





MISS HELEN RANSOM 
Portland, Ore. 





group. She attended 
Briarcliffe Manor and 
later Miss Finch’s school 
in New York. Mr. Hixon 
is a graduate of Hotch- 
kiss and for the last two 
years has been in Bend, 
Ore., where he is inter- 
ested in the lumber bus- 
iness as a member of the 
great Shevlin-Hixon or- 
ganization. The an- 
nouncement was made 
at a luncheon given at 
the home of Miss Janet House. The date for 
the wedding has not been announced. 





BRINKLEY-UTTERBACK. John Brinkley, re- 
tail salesman of the Bryant Lumber Co., of Seat- 
tle, Wash., and Miss Lena Utterback, of that 
city, were quietly married at St. Barnabas 
Chapel, Seattle, on June 24. The bride is a native 
of Kentucky. Mr. Brinkley was formerly a resi- 
dent of Memphis, Tenn., and prior to his present 
connection was employed as inspector for the 
Pacific Lumber Inspection Bureau. The young 
couple are spending their honeymoon in British 
Columbia. 


HORNE-MASON. Philip Horne, one of the 
well known and popular younger members of the 
New England lumber trade, was married on 
Saturday evening, June 28, to Miss Virginia A. 
Mason, daughter of Mr. and Mrs. Fred L. Mason, 
of Newton, Mass. Mr. Horne and his father, 
IMdgar Horne, are members of the prominent 
3oston wholesale lumber firm of Swain & Boggs 
Co., distributer of eastern, southern and western 
lumber. Miss Mason was physical director in 
the public schools of Newton and her hosts of 
friends among present and former students aided 
in making the affair a brilliant social success. 
The marriage service was read at the Elliott 
Congregational Church, Newton, followed by a 
reception. Mr. and Mrs. Horne will make their 
home at 9 Barnes Road, Newton, Mass. 


BUCK-BORHAM. Frank R. Buck, of Frank 
Rt. Buck &*Co., Chicago, was married on Satur- 
day, June 28, to Miss Harriet Borham, also of 
this city, and Mr. and Mrs. Buck will be at home 
to their friends at 2133 Kenilworth Avenue, 
Chicago. Mr. Buck is well known among lum- 
bermen as head of the lumbermen’s supply busi- 
ness of Frank R. Buck & Co., which handles 
numerous labor saving accessories and devices 
such as various styles of rules, branding ham- 
mers, tally books etc. 


Ralph G. Taylor, of Long- 
view, Wash., personnel and employment mzn- 
ager for the Long-Bell Lumber Co., and Miss 
Mary Meacham Lee, daughter of Mr. and Mys. 
Terry Lee, of Bowling Green, Mo., were unite 
in marriage on June 25 in the Christian Church 
in Bowling Green. The bride is a graduate of 
Christian College, Columbia, Mo., and the Mits- 
souri State University and had been a teacher 
in the Bowling Green and Vandalia high schools. 
Mr. Taylor was graduated from Missouri, re- 
ceiving an A. B. and B. S. in iculture. He 
is a member of Phi Kappa Psi. hev will make 
their home in Longview. 


TAYLOR-LEE. 
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Advertisements will be inserted In this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

75 cents a line for four consecutive weeks. 

-_ words of ordinary length make one 

ine. Count in signature. 

Heading counts as two lines. 

No Glepiay except the heading can be ad- 

mitted, 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater tie fl be placed. 
under heading Too Late to Classify. 














HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timber lands in the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 








WANTED—WORKING FOREMAN 


For small sash and trim shop. Must be able to estimate, 
Address “R. 27,"’ care American Lumberman. 


WANTED—EXPERIENCED 
MILLWORK PLANT SUPT. 
One who can handle high class work and get results. 
Must be familiar with Cost Ibook A. 
THOMASVILLE VARIETY WKS., Thomasville, Ga. 


























WANTED 
Planing mill superintendent capuble of estimating. For 
au modern electrically equipped special millwork plant 
in a southern city of 30, OW00@ Give references and expe- 
rience. 


Address “PP. 23.’ care American Lumberman. 





WANTED 


Capable experienced Woods Superintendeut for white 
pine, sleigh haul and river drive operation. Yearly out- 
put twenty million feet of logs. In replying etate in 
first letter experience, age, nationality, names of two 
previous employers and the length of time worked for 
each, salary desired and when free to accept position. 


Address “TL. 2,’’ care American Lumberman. 





WANTED 
An experienced practical stair builder competent to lay 
out and execute work to gen gl s drawings and de- 
tails. Give reference, also state age and experience. 
THE HERDMAN SASH, DOOR “% LUMBER COMPANY, 
Zanesville, O. 


WANTED—WORKING FOREMAN 
To estimate and detail on special millwork and interior 
finish. Experienced in New York State mills, accurate 
taking quantities off plans and a first-class estimator. 
Apply THE MARKERT MANUFACTURING CO., East 
Water and Almond Sts., Syracuse, N. Y 


WANTED—ESTIMATOR 
One of the largest sash and door companies in the 
Northwest wants a first-class estimator, one who is 
capable of making quantity surveys from plans and 
specifications. Must be familiar with Cost Book ‘‘A.”’ 
Best of opportunities for advancement to right man. 
Address “K, 3,’’ care American Lumberman. 











DO YOU WANT EMPLOYMENT? 
Write an advertisement; 
reaches the people. We can help you. 
LUMBERMAN, 431 So. Dearborn St., 


send it to the paper that 
AMERICAN 
Chicago, Ill. 








COMPETENT MALE STENOGRAPHER 


For sales assistunt wholesale: office in Toledo. In_ re 
ply, state age and full particulars, also date available. 
Address “RR. 28."’ care American Lumberman. 





WANTED--PLAN MILLWORK ESTIMATOR 
Must be experienced, References required. Apply 
OHAS. TT. ABELES & COMPANY, Little Rock, Ark. 


HARDWOOD MILL AND YARD FOREMAN 
For small operation. ‘Twenty thousand capacity for 10 
hours. Must be energetic und have knowledge of the 
hardwood grade. Not over 40 years of age. A fine op- 
portunity for u young man to work into a large grow- 
ing business 

Address “he. 8,’ care American Tamberman, 


ASSISTANT SALES MANAGER 
By large wholesale manufacturer and jobber sash, doors 
and general millwork. Must have had experience with 
the line both in the office and on the road. Should be a 
good correspondent and capable of handling salesmen, 
und prefer man not over 38 years of age. Vosition offers 
unusual attraction with opportunity of advancement, and 
only those having had sash and door experience will be 
considered. Address in own handwriting, giving age, 
experience and re ‘ference 
2,"" eare American Lumberman. 


WANTED—PLAN ESTIMATOR AND SALESMAN 
By large wholesale manufacturer and jobber sash and 
doors. Prefer man about 30 years of age who has had 
experience in taking off items from the ordinary house 
plans and making prices on special work; should know 
the Universal list and discount and be possessed of sales 
ability. Position offers good pay with every opportunity 
for advancement. In making application, mention age, 
experience, references, 
Address “R. 3," eare American Lumberman. 


WANTED—STICKER MAN 
One capable of operating Rogers 10” Inside moulder. 
Good steady position for the right man. Southern Mich, 














n. 
Address “hR. 24,"" care American Lumberman. 


WANTED—LOGGER 
Capable of taking entire charge and responsibility to 
log 60,000,000 per year hemlock and hardwoods. Com- 
plete railroad, and well organized, desirable logging 
chance. Excellent opportunity for right man. In reply 
give all details, previous experience, present location 
and work. 
Address “Pp. 34,"" care American Lumberman. 


WANTED—AN ASSISTANT YARD MAN 
In a retail yard. Good town in Southern Michigan. 
Give references, experience, salary in reply. 

Address wT, ae. care American Lumberman. 


WANTED—LUMBER EXPERT 
With technical knowledge of all species and grades of 
lumber and their adaptability to various uses, particu- 
larly as against substitutes for limber—must be well 
qualified for general publicity work and to meet archi- 
tects and structural engineers and others interested in 
buiiding construction with the view of promoting the 
gremer use of lumber, State experience, references and 
salary expected. Your reply will be held confidential 
if YOu xo desire. 
Adare gs 











“Pp, 24,"" care American Lumberman, 





WANTED 
First class suwyer and band resaw man; thoroughly fa 
miliar with operating machinery around lumber yard. 
Married. Must be sober, Permanent position. 
Address “R. 14,’" care American Lumberman. 


WANTED—EXPERIENCED FILER 
For band mill located in Pennsylvania. A large con- 
cern manufacturing hardwood and hemlock lumber. 
Good wages. Steady employment. Give references, age 
and full details jn first letter. 
Address “Pp. 21,’’ care American Lumberman. 








DO YOU WANT A MECHANIC? 


You can get good mechanics by advertising under head 
of Wanted—Mill Mechanics. Send your ads to the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 
































AGENTS WANTED 


Exclusive territory to handle established Patent Car 


Stake Pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, Mich. 
See display advertisement. 





THERE ARE SALESMEN 
WHO SHOULD BE INTERESTED IN THIS AD 


Answer and your confidence will be respected. A well 
rated Chicago commission concern requires the services 
of a yellow pine salesman thoroughly acquainted with the 
yard, industrial and wholesale buyers in Chicago terri- 
tory. One who has a suecessful record and who will 
protect the mill interests as quickly as those of the 
buyer. The idea of ‘‘anything to get the order’’ pos- 
itively will not do. To the right man who can manage 
this department of our business we can match your 
present salary or better it and also give you liberal per- 
centage of the profits. 


Address “Pp. 18."" care American Lumberman. 





WANTED—MILLWORK SALESMEN 
Large Chicago Concern wants two experienced Millwork 
men to sell Chicago Contractors. Good commission prop- 
osition, drawing account and expenses. 
Address “M. 7,’’ care American Lumberman. 





WANTED 
High-class Sash and Door Salesmen. 
giving age, 
ritory you have worked, 
W. J. HUGHES & SONS CO., 


Apply by mail 
experience, salary expected and advise ter. 


4th & Walnut Sts. Louisville, Ky 
SALESMEN WANTED ON 


Commission basis in principal cities outside-of New York 
for all West Coast products—California white and sugar 
pine and western and white pine. Commissions paid 
promptly and complete advice all times. 

Address “RR. 7,’ care American Lumberman 








WANT A GOOD SALESMAN 


Place an advertisement in the Wanted & For Sale De. 
partment under heading Wanted—Salesmen. AMER. 
ICAN LUMBERMAN, 431 8S. Dearborn St., Chicago, Il, 

















WANTED—POSITION AS SALES MANAGER 


Hardwoods, pine and cypress. 22 years’ general expe- 
rience in hardwoods. Can furnish best of references, 
Address “RR. 30,’ care American Lumberman, 


ASSISTANT MANAGER 
Or city salesman. ‘Thirty years of age. FEight years’ 
experience in retail lumber business. Know the business 
and can meet the trade or handle the yard. Not afraid 
of work 
Address “R. 34,’’ care American Lumberman, 


POSITION WANTED ABOUT AUGUST 1ST 
By man with 17 years’ lumber manufacturing experience, 
12 years as accountant and assistant manager. Not 
afraid of work. 35 years old. Married. A1 references, 

Address “RR. 29," care American Lumberman, 


YARD FOREMAN 
Experienced foreman with several years’ training in 
retail lumber. Can handle men. 30 years of age. Ref- 
erences, 
Address “M. 19,’’ care American Lumberman. 


EXECUTIVE OPEN FOR PROPOSITION 
Have marketed yellow pine and West Coast lumber for 
past fifteen years, both wholesale and mill exchange. 
Personally known to majority of purchasing agents and 
most of the mills. In recent years railroad material has 
been my specialty. Would not be interested in any 
offer except from strong concerns with reputation for 
clean dealing. Would consider sales or buying office for 
wholesaler or sales manager for mill. 

Address “RR. 25,’ care American Lumberman. 


EXPERIENCED EXECUTIVE 
With fifteen years’ experience in handling large 
Appalachian Band Mill Operations, is open for new 
connection on account of the completion of the last 
operation. Extensive acquaintance with some of the 
best saw mill labor in the South. Zest references as 
to character and ability. Personal interview solicited. 
Address “RR. 20,”? care American Lumberman. 


WHAT HAVE YOU TO OFFER? 
I have years of experience and $5,000.00 to invest in 
retail lumber business. Would like management of 
yard or superintendency of line of yards. 
Address “RR, 16,’ care American Lumberman. 


A DOUGLAS FIR CAR MATERIAL, RAILROAD 
AND INDUSTRIAL TRADE SALESMAN 
Seeking for complimentary reasons a new sales connec- 
tion, invites the correspondence of any reliable, finan 
cially strong lumber wholesaler specializing in the mar 
keting of Douglas fir lumber thru the above mentioned 
channels, who may be interested now or later in securing 























the services of a representative for the Chicago district 
and eastward, on a salary and commission or profit 
sharing basis. To such a wholesaler ample evidence 


will be cheerfully disclosed proving this salesman to be 
thoroughly experienced, honest, reliable, suecessful and 
a constructive representative, with reasonable ideas of 
remuneration, 

Address “RR. 12,’ care American Lumberman 


BOOKKEEPER, —— MANAGER, SALESMAN 
20 years’ experience Thoroughly reliable. test refer 
ences, 

Address “Rh. 4," care 


ACCOUNTANT—EXPERIENCED MAN | 
Thoroughly capable and reliable, with executive ability 
desires permanent connection with growing concern 
Lumber experie nee 

Address “R.o5,” care 


YOUNG MAN 21 
Five years in lumber business, wants salesmanship 0! 
position leading to selling. Excellent references. 
Address “R. 1,’ care American Lumberman 





American Lumberman. 





American Lumberman 








WANTED—POSITION BY EXPERIENCED 
Male bookkeeper, have several years’ experience in lum 
ber and mfg. accounting. Can furnish A-1 references 
Address “BOOKKEEPER, Care American Limbermaa 


MALE STENOGRAPHER 








25, desires position in Chicago Lumber Office. Tw 
years Hardwood Flooring experience, 
Address “RR, 22," care American Lun herman, 
WANTED—POSITION : k 
As hand resaw filer. Tox Shop or planing mill wor 


also experienced maker of molding knives. 
Address “mR, 23,” care American Lumbe 
EXPERIENCED MILLWORK SSTIMATOR 

And salesman 35 years old desires position «as sales- 

man. Kither wholesale or retail. Will travel. 
Address “Pp. 20."" care American Lumberman. 


nan 
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